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B-R-O-A-D-C-A-S-T-I-N-G 


A Red-Hot Message to 


Retail Lumbermen’ 


How can we increase our sales? Our profits? First, wHO 
are our successful competitors? What are they doing to 
secure business? Here they are—our real competitors— 
the other industries: Competitors in luxuries—automobiles, 
radios, pianos, victrolas; competitors in necessities—farm 
machinery, chain stores, department stores, - mail order 
houses. , 

They are trying to get the same part of the consumer's 
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lieve it is time for us to study some of their business-getting 
methods with reference to our own industry. 

This series of suggestions is for the purpose of stimu- 
lating our thoughts about our real competitors, to instill 
the idea of increasing our sales by creating a greater desire 
for our goods. Without question, some of us may be able 
to use some of these same methods for ourselves. 

This study is a real association job. Every one of us 
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Some of the retail lumberman’s real competitors that now get the lion’s share of the consumer's dollar 


dollar that we want; that is, the part of the consumer's dol- 
lar that is left after he has bought actual necessities. 

Why do they get so much of the consumer’s dollar and 
we get so little? Perhaps they do not wait for business— 
they develop it—they create it—they go get it—by keep- 
ing the public constantly thinking of their business, and 
thus creating a desire for the things they want to sell. 

The amazing growth of the business of many of these 
competing industries—our real competitors—makes me be- 














*First of a series of letters being sent to its members by the Lumbermen’s Association of Texas, John E.-Hill, president 


realizes that retailing merchandise is ceasing to be a hit-or- 
miss rule-of-thumb business and becoming more of a pro- 
fession. United action—thinking together—will enable us 
to keep our business before the public and create desire for 
our services and our goods. 

More dollars for improvements means more dollars for us. 
Reading these suggestions is like being in an automobile 
you can not get anywhere until you turn on the juice, and 

step on it—think and act! 
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ALL KINDS OF 


LUMBER 


AND DIMENSION STOCK 


Hardwoods Softwoods 


GREEN or AIR-DRIED 
are being 


Dried Faster, Better, Cheaper 


Write today for facts — no obligation. 


UniversaL Vacuum Dry Ku Co. 


(Dry Kiln Engineers and Manufacturers) 


417-21 City Bank Bldg, Kansas City, Mo. 
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Am - An Invitation 
oF 
G2 To Buyers 
46 B.X33 
if oa We invite buyers to get acquainted 
Oo gt 4 with us and the high class of stock we are 
‘i ‘ “4 offering to our customers. Test us out 
a | 


on some of the items listed below. We 
OS ere k know you'll come back. 
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Zi 


100,000 ft. 1” Na. | Com. & Bet. kiln dried Birch 


Z 50,000 ft. No. 2 Common kiln dried Birch 
; i 200,000 ft. 1” No. | Common air dried Birch 
, 4% 30,000 ft. 1” 4 and 6’ No. 2 and Better Birch 
yet 25,000 ft. 2x6 Ne. 3 Common Hard “ 
’ bp : : 50,000 ft. 1” No. 3 Common Bassw * 
. 30 6 r 2 and Better Soft Elim be 





“KORRECT-MAKE’’ BIRCH FLOORING 
40,000 ft. 13/16x24%4” Third Grade 


45, t. 
‘ 4% 100,000 ft. 1” No. 2 and Better Brown Ash Pa! 
5 ““KORRECT-MAKE” MAPLE FLOORING 
j * 75,000 ft. 13 tex2ve" Second Grade 
y r f 25,000 ft. 13/16x2'%4” Third Grade 
, 3 20,000 ft. 13/16x1'/.” Seeond Grade Is | here 


40,000 ft. 13/16xi'2” First Grade 


, Some Book Eere 
ape ro AY, 90,000—32” No. | Basswood Lath. 
6 ne: 25,000—4’ No. | Basswood Lath. YOU NEED ? 

i | KQNEELAND-M°LURG In the most profitable conduct of your busi- 


t ’ SEND FOR you must frequently refer to outside sources 


fi ideas, more economical methods and 
LUMBER COMPANY CATALOG Gas tanind tadenetions. And right there is 








Mills at: Sales Offi. where the Americen Lumberman book depart- 

WISCONSIN Morse Wis. Phillips Vis Cn Ot far ment can be of real service to you. 
: ’ . 

HARDWOODS — aor pt. oo Write us the nature of your problem, and if we 

HEMLOCK fa Nee help you selectthe have any book offering a solution, we il be glad 

=e “FTL — : ones you want, to tell you about it, price, etc. If we haven’t 

Korrecr ee j a SS, ge he book you need, we'll try to get it for you. 
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Drying the Lumber Output of Small Mills 


HERE is abundant room for speculation regarding the vol- 
© ume of lumber produced by portable and other small saw- 
mills. That the volume is considerable will be readily ad- 
mitted, and that at times this lumber exerts a potent influence 
upon the market will hardly be denied. Commonly the discussion 
relating to small sawmills is centered about the cutting of the 
logs, the accuracy of the sawing and the grading of the product 
or lack of it. Another aspect of the matter that deserves more 
attention is that of drying. 

Though it is probably true that a relatively small part of the 
small sawmill output of the country is at present dried in any 
other way than by air-seasoning, yet the so-called “Arkansaw” or 
“smoke” kiln is used to some extent, and several of the kiln con- 
cerns have installed small kilns suited to the needs of portable 
and other small mills. This is a development that deserves encour- 
agement, for the major sales effort of the united lumber industry 
is being concentrated upon quality of product. It is the aim of 
the organized industry to supply a standardized product, uniform 
in quality and susceptible of accurate description. Quality thus 
conceived includes definiteness with respect to moisture content. 

While many factors are involved in determining whether the 
product of a given mill shall be kiln-dried or not, as a practice 
generally kiln-drying has been proved to be @conomical. Where 
this view is not accepted it may be in a measure due to experience 
with kilns that lacked some of the improvements that recently 
have been devised. In fact, kiln-drying is being studied so inten- 
sively and so widely that discoveries and improvements are of 
almost daily occurrence. For that reason it is necessary to keep 
abreast of such developments in order to form trustworthy con- 
clusions regarding the matter of kiln-drying of any wood for any 
purpose. 

It may be safely said, however, that kiln-drying is an accepted 
policy in the lumber industry in general. This is evidenced by 
the number of dry kilns that are being installed throughout the 
country. If developments continue at the present rate it can not 
be many years until by far the greater number of the larger lum- 
ber producers will be able to supply kiln-dried products. It is to 
the interest of these producers and to the industry as a whole 
that the development shall be extended to the smaller producers 
as well. Now that small and portable dry-kilns have been made 
available, there is no valid reason why the output of the small 
mills may not be kiln-dried as well as accurately sawn and graded. 





Commemorating a Heroic and Patriotic Act 


AST week at its semi-annual meeting the North Carolina Pine 

S Association dedicated a tablet in commemoration of Ser- 

geant Jasper’s heroic recovery of the colors during a fight 
in the Revolution. No reader of these words need feel peculiarly 
lacking in knowledge of history if he is immediately led to inquire, 
“Who was Sergeant Jasper and what was his heroic act?” It is 
unfortunately true that, though “we are thrilled in our youth with 
tales of heroism,” the memory of such tales is dimmed in later 
years, perhaps by the crowding upon the attention of other seem- 
ingly more important matters. : 

Trade organizations are likely to get from the public little credit 
for patriotism or civic righteousness, though upon sober second 
thought everybody knows that the patriotic citizens of the country 
are those who are carrying on its business, paying its taxes, con- 
tributing' to its charities, and supporting the multitude of insti- 
tutions that together make up American civilization. But after all 
has been said that justly can be said of the average citizen’s patri- 
otism and public spirit, the fact remains that it is in need once 
in a while of such a rejuvenation as was afforded by the unveil- 
ing of the tablet to Sergeant Jasper at Fort Moultrie last week. 

Because example teaches better than precept, there is no better 
way of teaching patriotism than by commemorating heroic deeds 
performed for love of country. Memorials such as that at Charles- 
ton tell the story of such deeds to many persons who otherwise 
might never know of them. It is to be expected that such exam- 
ples of patriotic public service will inspire loftier ideals and stand- 
ards of citizenship. Such lessons are needed because at times 


——— 
Americans, and other nationals as well, have reason to fear that 


the youth of the country are developing a contempt for the nation’s 
history. 

There is no lack of heroic episodes in American history, though 
it is in some respects unfortunate that so many of them were 
connected with a war in which one section was arrayed againg 
another. For this reason there appears to be something of pap. 
tisanship in the commemoration of heroic acts on the one side or 
the other. But heroism that is inspired by lofty ideals merits 
admiration for that reason alone, and it is appreciation of anq 
emulation for such heroism that gives strength and security to 
a nation. ° 

There is evidence that the people of America are coming to a 
greater appreciation of the importance of commemorating in vari. 
ous ways the heroic deeds in the country’s history. It sometimes 
happens, however, that because the story of a deed commemorated 
is not adequately told by a memorial the significance of an act is 
lost to succeeding generations. A proper conception of the pur. 
pose of a memorial includes the telling of a historical fact as well 
as the commemorating of a heroic act. It is a major merit of the 
Charleston tablet that it tells the story of Sergeant Jasper so that 
all who read may know and be inspired by it. 





Multiplying the Products of the Forests 


FFORTS in behalf of forestry derive their greatest encour- 
agement from the fact that the number of uses for forest 
products is multiplying. There is no necessity of attempt- 

ing to forecast the developments in the way of wood utilization, 
perhaps; but it is the part of wisdom to be informed of these 
developments and changes. Boards and timbers likely will con- 
tinue for many decades to be the major product of the trees, but 
already lumber in this form is meeting competition from synthetic 
products of the tree. Paper making competes with the sawmill 
for some species and in some regions fairly dominates the market 
for it. At times in other regions the logs have been delivered to 
the sawmill or to the paper mill as the price bid by the one or 
the other was higher. 

Economical conversion is the slogan of the hour, in the lumber 
industry as well as in other industries. If this shall come to mean 
the grinding up of the trees into their component fibers and their 
reconstruction into synthetic products the lumber industry will 
adapt itself to that method of utilization. At least three -large 
manufacturing concerns already are making such synthetic wood 
products, and there are still others of a somewhat similar nature 
being made. Announcement is made that the National Committee 
on Wood Utilization will have an exhibit of “wood and materials 
manufactured from wood fiber’ at the Ideal Home Exposition in 
Washington next week. Among the products mentioned is molding 
made from wood flour pressed into shape. 

As in times past lumber has been the main product of forests 
it has been the practice to consider other products of the trees as 
merely incidental or by-products. Though the so called by-products 
are steadily gaining in number and volume, they should not be 
deemed immediately threatening to the lumber industry. Synthetic 
lumber merely supplements natural lumber. Its production thus far 
has in most instances been a branch of sawmill operation and 
therefore in every legitimate sense a lumbering operation. Such 
products are sold by the same dealers that sell the boards cut 
from logs, and they are used mainly in frame construction along 
with the boards. 

It is plain that as reforestation progresses in the United States 
the trees must be more completely utilized than during a period 
when they were so plentiful as to be in fact an encumbrance 
upon the earth. Closer utilization inevitably means a multiplica- 
tion in the number of wood products. It means the sale and dis- 
tribution of these products in the channels of trade, channels 
already occupied in part at least by other products, including 
sawed lumber. They must find a place in these channels; to 
some extent they already have done so, but that place will grow 
in size and importance as time passes. Adjustments are being 
made to meet the changed situation created. Further adjustments 
must be made, and they will be. Forestry, therefore, promises 
to create something of a revolution, not only in the attitude of 
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7 
the public and of the lumber industry toward tree growing, but 
in the very constitution, methods and machinery of business. It 
is fortunately possible to effect this revolution slowly, and if made 
slowly, without serious injury to anybody. 





Economics of Oil, Friction and Fire 


T IS A common saying that oil is cheaper than machinery. 
J Though there is truth in the axiom, there is reason to be- 

lieve that the emphasis placed upon the cheapness of oil 
leads to wastefulness in its use and neglect of its real function, 
which is to reduce friction. It should hardly be necessary to say 
that oiling is something more than sticking the spout of an oil 
can into an Oil hole and squirting out a lot of oil, and yet a good 
deal of so-called oiling is hardly more than that. Not only is a 
lot of oil wasted in the operation, but in many cases little of it 
really gets to the bearing that it is intended to lubricate. 

The amount of oil actually wasted through carelessness in itself 
imposes a needless additional cost upon operation. But in fact 
that is not the whole story, for when the bearings do not receive 
proper lubrication the engine’s load is needlessly heavy, more fuel 
is required to develop the additional power, or the speed of the 
machinery is lessened, and the whole operation may be slowed 
down. Of course bearings that are not lubricated soon show wear 
and repairs become necessary. Repairs necessitate shutdowns 
or work out of hours, which entail additional expenditure. It may 


be doubted whether careless oiling and lack of lubrication are 
commonly charged with their full responsibility for breakdowns 
and other time losses. 

Despite the seriousness of oil wastes and inadequate lubrication, 
they are not the worst results of negligent and wasteful use of 
oil. Spilled oil in a sawmill or other woodworking plant is a 
medium for catching and accumulating wood dust and thus pro- 
ducing a compound that is readily ignited, as many a costly fire 
has demonstrated. Not only does the oil catch and hold the dust, 
but it holds it close to the poorly oiled bearings which give fair 
promise of generating the spark that alone is needed to make the 
beginning of a conflagration. It is believed that no other part of 
a lumbering operation gives the insurance inspector more anxiety 
than’ oiling, and all because oil is so often carelessly handled and 
used. 

Foremen of sawmills, planing mills and other woodworking 
plants can in few other ways contribute more directly to the econo- 
mies and profits of operation, the security of investment, and the 
assurance of production and employment, than by insisting that 
only so much oil or other lubricant shall be used as is needed to 
effect lubrication of bearings or wearing parts, and that the spill- 
ing of lubricants about bearings, oil holes and boxes shall be 
deemed gross negligence that justifies reprimand and if persisted 
in, discharge of the person guilty of it. A good way to start in 
fire prevention is by the careful use of oil, and in making that 
beginning a long trail of ills will be cut short. 





Southern Loggers in Convention 


[Special telegram to American LuMBERMAN] 

New Or.EANS, La., Oct. 24.—J. F. Woods, 
of the R. W. Wier Lumber Co., Wiergate, 
Tex., was elected president of the Southern 
Logging Association at the closing session of 
its eighteenth annual convention here today. 


Note: 


Epiror. 


A more complete report of 
the annual meeting of the Southern Log- 
ging Association will appear in the Nov. 
3 issue of the Amertcan LUMBERMAN.— 


Co., Jasper, Tex., next spoke on the possibilities 
of profit in ties, poles and piling. General dis- 
cussion followed, in which it was revealed 
that those operating within a short haul dis- 
tance of creosoting plants are in a position to 
take advantage of this outlet at present. 
President Vandercook next spoke on the 
sliding scale of paying flatheads, showing how 
under this system the woods tally books check 
with those at the mills and the men are as- 





Mr. Woods, who was first vice president last 
year, succeeds Clarence Vandercook, of the 
Long-Bell Lumber Co., Crandall, Miss., who 
had previously served two successive terms. 
Other officers named included: 


tractors. 


livestock, he said. General discussion followed 
on advantages of using machinery, principally 


At the Tuesday afternoon session, C. H. 


sured of equal pay. 
. W. W. Goodson, Hillyer Deutsch Edwards 
(Inc.), Oakdale, La., next spoke against the 
uses of cheap labor, asserting that better paid 
labor does more and better work. 

On Wednesday morning an address prepared 


First vice president—D. R. Durant, Swift- 
Hunter Lumber Co., Atmore, Ala. 


Second vice president—A. M. Lowary, Bag- 
dad Land & Lumber Co., Bagdad, Fla. 

Secretary-treasurer—James Boyd, New Or- 
leans. 

State vice presidents named for the com- 
ing year included: 

Alabama—J. D. Keys, E. E. Jacksun Lum- 
ber Co., Riderwood; Arkansas—R, L. Davis, 
Southern Lumber Co., Warren; Florida— 
Oscar Marsan, Putnam Lumber Co., Jackson- 
ville; Louisiana—J. W. Webb, Louisiana Cen- 
tral Lumber Co., Standard; Oklahoma—E. 
Burnett, Choctaw Lumber Co., Brokenbow; 
Mississippi—E. J. Murphy, Marathon Lumber 
Co., Laurel; Tennessee—A. M. Horton, Stim- 
son Interests, Memphis; Texas—D. W. Pen- 
nington, Trinity County Lumber Co., Grove- 
ton; Virginia—J. M. Camp, Camp Manufac- 
turing Co., Franklin. 


The meeting opened Tuesday morning with 
a spirited address by President Vandercook, 
who asserted that not enough attention was 
directed to woods operations at a time when 
the lowering of costs is needed. He declared 
that it was up to the superintendents to see 
that each man was fitted for the job and real- 
ized the importance of the work he is doing. 
Changes in the conditions of logging were 
pointed out. 


Following succeeding routine business, D. R. 
Durant, Swift-Hunter Lumber Co., Atmore, 
Ala., spoke on getting the oxen out of logging 
operations to speed up the work. He asserted 
that whenever oxen were used, the men slowed 
down to that gait. Savings are to be made 
by the substitution of machinery and faster 








Blake, of the Long-Bell Lumber Co., Quitman, 
Miss., outlined the various types of spur track 
bridges, their principal use, and their features 
of construction. General discussion concern- 
ing the use of scrap timber or saw timbers 
in bridges, as well as the use of various types, 
followed. 


W. P. Gregory, of Jasper County Lumber 


by L. R. Wilcoxon, Crossett Lumber Co., 
Crossett, Ark., was read by Secretary James 
Boyd. This talk on timber growth proved 
particularly interesting to the logging men. 

The final formal talk before the session was 
that of H. R. Orchard, Marathon Lumber Co., 
Laurel, Miss., on the practical value of safety 
work. 





Orders Continue 91 Percent of Normal Cut 


{Special telegram to American LuMBERMAN] 


Wasuincton, D. C., Oct. 25.—Five hundred and four softwood mills of seven associations 
with normal producton of 385,649,000 feet, gave actual production during week ended Oct. 20 


as 90 percent, shipments 86 percent and orders 81 percent of normal production. 


were 97 percent and their orders 89 percent 


Shipments 


of actual production. The week’s figures for 


normal and actual production, shipments and orders follow: 











No.of Normal Actual 
Sorrwoops— Mills Output Output Shipments Orders 
Southern Pine Association................ 156 84,526,000 73,336,000 84,059,000 75,830,000 
West Coast Lumbermen’s Association..... 191 208,891,000 188,788,000 160,048,000 155,005,000 
Western Pine Mfrs. Association.......... 33 31,995,000 30,187,000 34,832,000 30,958,000 
Calif. White & Sugar Pine Mfrs. Assn.... 21 25,358,000 26,516,000 22,464,000 19,405,000 
California Redwood Association........... 14 9,185,000 5,061,000 9,108,000 7,740,000 
North Carolina Pine Association.......... 80 15,020,000 11,379,000 13,046,000 13,168,000 
Northern Pine Mfrs. Association.......... 9 10,674,000 12,561,000 9,653,000 8,620,000 
504 385,649,000 347,828,000 333,210,000 310,726,000 
Northern Hemlock & Hardwood Mfrs. Assn 47 20,106,000 5,341,000 7,826,000 4,320,000 
Totala, softwoods ........cccceccccesecSOl 405,755,000 353,169,000 341,036,000 315,046,000 
HARDWoOOoDs— 
Northern Hemlock & Hardwood Mfrs. Assn 71{ 14,899,000 5,160,000 8,976,000 9,574,000 
Hardwood Manufacturers’ Institute....... 332+ 59,795,000 50,324,000 53,736,000 56,269,000 
Totals, BarGwoeds 2... cscesocscsesesos 403¢ 74,694,000 55,484,000 62,712,000 65,843,000 


Northern Hemlock & Hardwood figures are for week ended Oct. 13, and production is log 


converted: to lumber scale. 


Northern Hemlock units represent daily capacity of 35,000 feet; those of Hardwood Institute 


a capacity of 30,000 feet. 







‘ 
! 
! 


mee" Seats 


SPS: MABE TOT 


2 TERR <a ei 







































































ee el 


AMERICAN LUMBERMAN 


October 27, 1999 








Meaning of “Square Feet” of Lumber 


We recently figured on an estimate on which 
we quoted as follows: 1,000 sq. ft. 1x4 ceil- 
ing; 4,000 sq. ft. 2x8 log siding. 

It is our contention that we were to furnish 
4,000 board feet of the 2x8 long siding and 
our customer claims that we were to furnish 
4,000 feet surface measure. 

Have you any rulings covering cases of this 
kind.—INQuIRY No. 2,217. 

[This inquiry comes from a Michigan re- 
tail lumber concern. Evidently the controversy 
between the seller and the buyer in this case 
is with respect to the second of the two items 
only. So far as records of the AMERICAN 
LUMBERMAN show, there has been no authorita- 
tive ruling precisely covering this controversy. 
The unit of measurement in the lumber in- 
dustry is the board foot, which, theoretically is 
12 inches square and 1 inch thick. It happens, 
since the thickness of a board foot is 1 inch, 
that the product of its three dimensions—144— 
is the same as the product of the two surface 
dimensions, though, strictly speaking, the prod- 
uct of the three dimensions is cubic inches, 
That is to say the number of square inches 
in the superficial area of a board foot is the 
same as the number of cubic inches in the 
solid contents of a board foot. If, therefore, 
the seller quoted on 1,000 square feet of 1x4 
ceiling, and the ceiling were a full 4 inches in 
width, there could be no ground for controversy 
regarding that item. 

In the case of thicker stock, however, there 
is opportunity for controversy because the 
number of square feet in superficial area is not 
the same as the number of board feet in the 
cubical contents of the piece. Strictly speak- 
ing, there is no such thing as “square feet of 
2x8 log siding,” or of 1x4 ceiling. 

The fact that the 1x4 inch ceiling and the 
2x8 log siding are not a full 4 inches or a 
full 8 inches, respectively, in width interjects 
another uncertainty, when the quotation is made 
in square feet instead of in board feet. That is 
to say, if the buyer in ordering 1,000 square 
feet of 1x4 inch ceiling and the seller in quot- 
ing that item, intended that it should cover 
1,000 square feet, of course more than the 
nominal 1,000 square feet or board feet would 
have to be furnished. Readers of the Amert- 
CAN LUMBERMAN are invited to express their 
views on this inquiry for the benefit of the 
inquirer and others interested.—Epzror. ] 


Saw, Rehammered, Does Good Work 


The AMERICAN LUMBERMAN of Oct. 6, 1928, 
arrived today and I read with interest the 
comment given on troubles with my circular 
saw, of which I wrote you recently. The 
three saw manufacturers you quote last also 
wrote me personally and I checked over all 
the pointers given, so got my saw hammered 
by an expert, and now my saw runs fine. 
I will now attempt to answer some of the 
questions raised by the first quoted manufac- 
turer, who did not write to me direct. 

I have been sawing ties and lumber with 
this same mill and saw for three years and 
have sawed more ties than any other portable 
mill operator in this part of the State. When 
I first bought two Fordsons for power, I belted 
them to a jack shaft, then to the arbor running 
my saw about 350 r. p. m. All I could saw 
was around 350 ties in eight hours, and 
things had to go pretty well to cut that many. 
If something went wrong with one of the 
Fordsons and I had to saw with only one, all 
I could saw in a day was about 250 ties. Then 
I was hired by another operator who had a 
Fordson and a 600-pound balance wheel. Here 
I sawed around 350 to 400 ties daily. Then 
another operator nearby purchased a 1,200- 
pound balance wheel and sawed about 450 
ties on an average. When I got my fly wheel, 
weighing 1,450 pounds, I sold one of my Ford- 
sons. I run the saw at 350 r. p. m., which my 
critic says is the proper speed, and sawed 
400 ties in a day and got about 1,300 ties from 


a barrel of kerosene. 
and speeded my saw up to 450 r. p. m. and 
can easily saw 500 ties in eight hours and get 


Then I changed pulleys 


1,700 ties from a barrel of kerosene. That 
extra 100 r. p. m. gives me 100 ties more per 
day and 400 more ties per barrel of fuel. 
These are facts which contradict one of this 
first manufacturer’s viewpoints. I have sawed 
305 ties in four hours. One operator recently 
put a 3,000-pound wheel direct on the arbor 
and with a 15-30 tractor saws more ties daily 
than any other outfit in this country. He tried 
the wheel first on a jackshaft, but it was not 
so successful as when mounted directly on 
the arbor. So a Fordson without a fly wheel 
is too slow, a 600-pound wheel is better, but 
a 1,450-pound wheel is much better. 

Next, the saw manufacturer states, “Why 
use a 56-inch saw; a 48-inch saw is better.” 
Our timber runs about seven logs to the thou- 
sand, and even with the 56-inch saw we have 
to do lots of chopping and quartering of the 
logs. One log which I quartered cut out 13 
7x9-inch ties from one 8%-foot length cut, 
so you see the need for the large saw. In 
fact, that’s the way my saw was cracked. I 
was quartering a large log and it pinched, 
sticking the saw in the cut, and I was unable 
to back the carriage up. 

I knew the trouble was in my saw, for I 
was sure the setting up and alignment were 
O. K., and after I had it hammered, it per- 
formed perfectly without any other adjust- 
ments. 

I was glad to see the article in print and 
thank you for the space given.—INQuIRY 
2,209-A. 

[The foregoing letter comes from a portable 
mill operator in Montana. It has reference to 
a query that was referred to a number of saw 
and sawmill manufacturers. The original in- 


—— 





quiry was published as No. 2,209, in the issue 
of Oct. 6, and was accompanied with the re. 
plies of the concerns to which the question was 
submitted.— Epiror. } 


Log Cabins of Colonial Design 


We are interested in the supplying of lumber, 

and also the building of cabins for hunting, 
auto camping, and for general summer outing 
use. At present we are asked to figure with 
a party who would like to put up six cabing 
each of a different kind and each design to 
represent a particular section, used as houses 
by the pioneers. If you know of any archi- 
tectural firm producing designs of this kind, 
or of anyone who makes a specialty of this 
work, we would be very glad to hear from 
you. 
‘ We should like also to know the names of 
concerns able to supply siding to _ represent 
round logs in producing the log cabin effect, 
INQuIRY No. 2,218. 

[This inquiry comes from a Pennsylvania 
lumber concern. The names of concerns able 
to supply the imitation log siding, as well as 
the names of several concerns that specialize 
in building log cabins and summer houses have 
been given to this inquirer. The American 
LUMBERMAN, however, would like to make its 
files and information along this line much more 
complete and comprehensive than they are at 
the present time and therefore invites readers 
to supply all the information they are able to 
regarding special cabin siding and individuals 
or companies specializing in the construction 
of log cabins. The name of the inquirer will 
be furnished on request.—Eprror. ] 
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A terrible fire has been rag- 
ing lately in the woods both in 
Washington Territory and Ore- 
gon. Information from all 
sources is to the effect that the 
fire is spreading with great 
rapidity and is destroying mil- 
lions of dollars worth of valu- 
able timber, besides fences, 
houses, barns, and in several 
instances horses and cattle. 
Where the havoc is going to 
end it is impossible to predict. 

+. * * 


Curiosity does not altogether 
abide in woman. Frank Beid- 
ler, the affable secretary of the 
South Branch Lumber Co., Chi- 
cago, is possessed of a sufficient 
amount to lead him to inquire, 
during the severe storm of last 
week, whether there was any 
danger in fooling with the tele- 
phone at such a time. He 
called up the operator at the 
American district branch office 
and proceeded to make the in- 
quiry. He got as far as “Is there 
any danger—” when he heard 
something coming. He didn’t 
have time to dodge it, either. 
It was the answer, and it struck 
him forcibly, in the ear. An 
unfeeling joker asserts that it 
burned that important appen- 
dage. and further, that Frank 
became so deeply interested in 





electrical phenomena that he 
stood out in the pouring rain 
the rest of the time—to see if 
there was any more lightning 
coming. . 

* #*# 

O. M. Blanchard & Co. of 
Oswego, N. Y., will hereafter 
handle Michigan lumber from 
Wright’s mill at Saginaw. 


The improvement in saturat- 
ing wood and timber invented 
by H. Sainsbury, of Paris, con- 
sists in employing a solution 
formed in the relative approxi- 
mate proportions of water, 
1000 litres; alum, 16 kilos; sul- 
phate of copper, 16 kilos; bro- 
mide of sodium, one kilo, and 
iodide of sodium, one kilo. For 
the purpose of the invention he 
prefers placing the timber or 
wood to be treated in a close 
vessel, from which he draws off 
all the air, and into which he 
immediately injects the above 
mentioned liquid with a pres- 
sure varying from fifteen to 
150 pounds to the inch. 

e- @& © 


Booms for holding and sort- 
ing logs from the upper Missis- 
sippi River are to be put in be- 
tween St. Anthony Falls and 
St. Paul, Minn. 





Some of the _ exhibits of 
woodworking machinery at the 
Paris exposition do not seem 
to reflect very much credit 
upon American manufacturers 
who at previous exhibitions 
have always borne off the 
palm, both for the variety and 
novelty of their productions. 


* * 


The capacity of the sawmills 
at Orange, Tex., is estimated 
at forty carloads of lumber and 
shingles per day. Lutcher & 
Moore saw 50,000 feet per day, 
to say nothing of their lath and 
picket mill, which is equal to 
ten cars. Judge Wingate’s new 
mill, which is just now getting 
under full headway and which 
has already cut over 30,000 feet 
in a day, can with safety be 
put down at an average of 
35,000 feet per day. Thomas & 
Van de Mark are sawing 35,000 
feet every day with the Norris 
mill. Moore & Swinford’s 
Phoenix mill is averaging 20,- 
000 feet. In addition the shin- 
gle mills of Moore & Swinford 
average daily 100,000 shingles; 
B. B. Russell & Son average 
75,000 shingles per day; Ban- 
croft & Sons average 175,000 
per day, and Joseph Jordan’s 
Excelsior mill averages 50,000 
per day. 
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Stocks of Southern Pine Mills Continue to Decline 


Stocks of 105 identical southern pine mills on Oct. 1 
were 17.23 percent lower than those of Jan. 1, and for this 
reason producers are having difficulty in accepting orders, 
most of which at this season are for quick shipment. Files 
of unfilled orders consequently tend to decline, though they 
remain at about the equivalent of four weeks’ output at 
current rate. Production for the week was 13.24 percent 
below the 3-year average, and shipments exceeded it by 
14.62 percent, so that stocks continue to decline. In the 
last week there was an easing up in demand from the 
middle West, partly accounted for by rains in part of the 
area, but business in the Southwest and South is good, 
while northern yards are placing mixed car orders freely 
for finishing up jobs, and the East is a better buyer than 
in a long while. A very encouraging development is the 
revival of export demand. Foreign buyers have kept out 
of the market until stocks badly need replenishment, and 
as the mills get into position to handle it they should be 
able to book a large volume from overseas. 


Larger Coast Output Makes Bookings Look Small 


Production at 233 Coast mills in the week ended Oct. 20 
was 8 percent larger than their average for the first 41 
weeks of the year, while the bookings of 193 mills were 
almost 18 percent below their cut. To date this year, how- 
ever, according to reports of 102 mills, shipments have 
exceeded cut by 12.7 percent, and inventories of these were 
24.7 lower Oct. 6 than on May 1. Distribution last week 
very closely paralleled that of the preceding week, except 
that local business was smaller; a gain in the domestic 
cargo movement offset small losses in rail and export trades. 
It is evident that there is no excess supply of fir, and 
prices for the most part are quite firm. But the mills will 
probably avoid continuance of the present trend in the 
relations of supply and demand by curtailment, British 
Columbia mills having taken steps in that direction. 


Stocks of California Pines Are in Low Supply 


Shipments of California pine mills for the year to date 
have exceeded their production by 4 percent, and, as last 
year’s shipments exceeded the production by 9 percent, 
stocks are at a low point. Some effort is being made to 
round them out for fall and winter trade, but nevertheless 
operations are showing their seasonal decline, production 
for the week ended Oct. 13 having been 72 percent of nor- 
mal, compared with an average of 100 percent for the year 
to date. Shop items are in especially good request in 
eastern and middle West sales territory, and No. 2 is re- 
ported scarce. Most buyers are taking little more than 
their immediate requirements, so that a well sustained 
volume is counted on. The smallness of mill stocks is 
giving prices a very firm undertone. 


Inland Empire Stocks Low; Prices Tend to Stiffen 


As Inland Empire pine mills have shipped 10 percent more 
than their cut for the year to date, stocks are low and in 
rather poor assortment, many items being scarce. Partly 
fer this reason, trade recently has been somewhat slow. 
The mills have apparently been making an effort to round 
out their stocks, for output during the week ended Oct. 
13 was 101 percent of normal, compared with an average 
of 95 percent for the year to date. They have little hope 
of bringing much more lumber into shipping condition 
this season, however, as fall rains have ended air drying, 
and kiln capacity is limited. Quotations as a whole are 
firm, especially on Pondosa, but in eastern territory some 
unsettlement has been reported in Idaho pine prices. There 
is every prospect of a good fall trade, particularly in in- 


dustrial items, and it is probable that the lowness of mill 








supplies will result in stiffer prices. 


Good Outlook for Fall Trade in California Redwood 


While California redwood production has averaged 87 
percent of normal since the first of the year, that for the 
week ended Oct. 6 was only 41 percent normal, and that 
for the following week reached 76 percent normal. Cali- 
fornia demand improved very materially in the second of 
these two weeks. During both of them, volume of for- 
eign orders was quite small. Eastern business seems 
rather well maintained. To date this year, orders have 
run 3 percent below shipments, but mill stocks are hardly 
excessive, as the year was entered with quite low assort- 
ments, 1927 bookings having exceeded the output by 6 
percent. Unfilled orders on Oct. 13 this year were only 
77 percent of normal, compared with 81 percent normal 
for Oct. 15 last year, but this year the outlook for fall 
demand is much brighter. 


Cypress Producers Expect Good Volume of Fall Trade 


The southern cypress mills have been having difficulties 
in supplying their trade. Heavy rains caused numerous 
washouts of logging tracks and have delayed operations, 
while they also wet the stock on mill yards and greatly 
delayed shipments. Buyers-who had to wait for deliv- 
eries were reluctant to place new orders, so that the mills 
got a smaller volume of bookings. In consuming terri- 
tories, trade appears to be rather good for the fall, and 
the outlook is considered promising. It is reported that 
some of the mills have recently been offering concessions, 
though prices as a whole show very little change. Tank 
stock has continued a good seller, and there has also heen 
an active demand for finish and millwork stock. 


Northern Hardwood Output Low; Bookings Improved 


Orders for northern hardwoods averaged higher in the 
two weeks ended Oct. 13 than in the three preceding weeks. 
Production has continued to decline, and is at a low point. 
Business with automobile plants is fair, but smaller than 
it was recently. Demand from the furniture industry is 
reported to be better than in a long while. Building trades 
consumption is rather well maintained. A fair amount is 
going to interior finish plants, which are buying for cur- 
rent needs, with prospects that they will continue in the 
market. The bulk of such consumption is by the flooring 
factories, however. On Oct. 1 their stocks: were 9.8 per- 
cent lower and their unfilled orders 6.8 percent larger than 
on the same date last year. September production was 22.5 
percent lower than that of September last year, and in- 
creased buying of rough stock to take care of current needs 
is expected. Hardwood prices remain unchanged and firm. 


Southern Hardwood Orders Active; Prices Stiffer 


Bookings by southern hardwood mills were almost 12 
percent above actual production during the week ended 
Oct. 20, and shipments were 6 percent above it. Book- 
ings of the four preceding weeks were also 12 percent 
above output, while shipments averaged only 4 percent 
above it. These figures indicate that the mills are steadily 
working into a very strong: statistical position, especially 
considering that winter rains usually greatly curtail oper- 
ations. Improvements in export trade was the chief de- 
velopment of the week. Business from automobile concerns 
is a little better. Some good orders are coming from fur- 
niture makers, but total is not satisfactory. Miscellaneous 
industrials have low stocks and many of them are tak- 
ing small lots. Some of the sellers have begun to mark 
up quotations. 


Lumber Statistics Appear on Pages 44 and 45; Market Prices and Reports on Pages 75 to 79 
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Definite Results From TX Publicity 


i 


Inquiries from Busy Executives Indicate Interest in W ood for Construction of Big 
Projects—W ood Utilization Committee Active in Promotion W ork 


Wasuincton, D. C., Oct. 22.—The National 
Lumber Consultants’ Service as depicted in the 
national fall advertising continues to get very 
definite results. As heretofore stated in the 
AMERICAN LUMBERMAN, many of the large vol- 
ume of inquiries received are from busy exec- 
utives who read the advertisement in their 
favorite publication. For example, the follow- 
ing letter came from an executive who read 
the advertisement in the Saturday Evening 
Post: 

We are contemplating building another 
board speedway, one mile and a quarter by 
about forty feet wide, grandstand to seat 
from 20,000 to 30,000 people, and all other 
buildings to complete the project. . . . 

There is a difference of opinion among the 
men who make up our group. Some believe 
that we could build a dirt track speedway 
with banked turns and hard surface; others 
again prefer a board track, providing there 
can be some kind of lumber used that will 
give lengthy service and eliminate such costs 
as repairs and replacements. 

This is a big project and is worth serious 
attention. Besides, there may be other speed- 
ways following ours, which will be built of 
the same construction, as this group has in 
mind a chain of speedways. 


Needless to say, this project will receive the 
“serious attention” it clearly deserves. 

Much interest was shown in Lame'la truss- 
less construction by the advertisement in the 
Saturday Evening Post telling the story of the 
great wooden hall that housed the Democratic 
National Convention at Houston. In fact, so 
many inquiries have been received concerning 
this type of construction that the National 
Lumber Manufacturers’ Association has de- 
cided to issue a publication giving all essential 
details. Work on the proposed publication has 
been started by V. T. H. Bien, of the headquar- 
ters engineering staff. Mr. Bien spent several 
days in New York last week in conference with 
W. Klingenberg, of the Lamella Roof Syndi- 
cate. The new publication will appear under 
the caption “Lamella Trussless Roofs.” 


Meanwhile all inquiries received bearing on 
this type of construction are being personally 
answered by the engineering department. 


The success of the fall agricultural adver- 
tising can be measured by the thousands of 
inquiries already received. This campaign 
opened in the October number of the Country 
Gentleman, which appeared about the middle 
of September. The flood of inquiries began 
to reach headquarters immediately and has kept 
up steadily as the advertisements have ap- 
peared in the twenty-nine other agricultural 
publications. Many of the inquiries from 
farmers ask for information on specific farm 
building problems, as well as for copies of 
“The Use of Lumber on the Farm” and the 
conditions of the Ideal Farm Home Contest. 


All inquiries that may mean sales oppor- 
tunities, generally speaking, are distributed to 
lumber dealers through retail association sec- 
retaries. Many reports of sales made and 
prospects uncovered through the distribution 
of these inquiries have reached the National 
association. 


As a result of the advertising in architectural 
and specifying buyer publications about 25 in- 
quiries a day are being received. Architects 
are particularly interested in “Frame Con- 
struction Details,” which sells for $1 the copy, 
and many requests for this publication are 
being received. 


A. J. Jenkins, of Memphis, Tenn., builder 
and owner of eight apartment houses, was 
inspired to write the following after having 


read the fall advertising in the Saturday Eve- 
ning Post: 

Referring to the attached ad in the Post, 
beg to say that I think this is a wonderful ad. 

Just along this line I desire to submit a 
little testimonial on my experience on lumber 
and why I like it so much better than all 
substitutes. 

No. 1. Don’t care how old it is, you can 
paint it and make it look like new. 

No. 2. It stands expansion and contraction 
better than concrete or brick or tile. 

No. 3. It is so cheap that you can use it 
for kindling when you have any left from 
scaffolds and other things. 

No. 4. If it is kept dry and ventilated well 
with light and air, it will last over a hundred 
years. 

No. 5. I have tried all substitutes for lum- 
ber, and after each experiment I have found 
that it would have been cheaper to use lum- 
ber. 

No. 6. Anyone can build a house of lum- 
ber, but it takes a well trained bunch of brick- 
layers, stone men and plasterers to use other 
than lumber. 

I have eight apartment buildings that I 
Ssuperintended the construction of myself, 
being my own contractor and architect. I am 
so thankful that it was the low price of lum- 
ber that enabled me to own these apartment 
houses. Imagine good framing No. 2 and 
some No. 1 at $30 to $35 per thousand. Imag- 
ine good hardwood floors laid, scraped and fin- 
ished and not a knot in them, for only $17 
per 100 square feet. 

Suppose I had to use a 13-inch brick wall 
instead of brick veneer and studding. I never 
could have started in business. If lumber 
does not go up about three times what it is 
now, I hope to have enough apartment houses 
in a year or two to bring my yearly rents up 
to $50,000. 

* * * * & 


Use of Wood in Home Construction 


Proper use of wood in home construction, 
ranging from framing lumber to rayon and 
from shingles to paints made from wood chem- 
icals, will be demonstrated by the National 
Committee on Wood Utilization at the Ideal 
Home Exposition to be held in Washington 
Oct. 29-Nov. 3. By means of models, dia- 
grams, photographs, panels and other exhibits 
the committee will show recommended ideal 
features of construction for economy in cost 
and materials, and for the more artistic use 
of wood and forest products in home dec- 
oration. 

Particular stress will be placed upon the 
use of end-matched and short-length lumber 
for strong construction and economic utiliza- 
tion of the material, and lumber grade-marked 
to enable purchasers to check up on its qual- 
ity. Likewise emphasis will be placed upon 
the economy and advantages derived from using 
lumber which is properly and thoroughly sea- 
soned before use in building. One section 
will demonstrate the use of flooring lumber 
specially treated to resist moisture. 

The use of lumber chemically treated to 
resist attack of decay and insects will also be 
shown to be economical for lasting home con- 
struction, with material furnished by the bu- 
reau of entomology, Department of Agriculture, 
illustrating how wood-boring worms and 
insects destroy wood. 

The committee’s announcement continues: 

By using wood and materials manufactured 
from wood fiber the house may be insulated 
to prevent waste of heat in winter, thus 
effecting material savings in the fuel bill, 
while the same materials are shown to keep 
the home cooler in summer. Proper applica- 
tion of insulating materials made from saw- 


about it 100 years from now. 


dust, wood flour (which is finely ground gay. 
dust) and other wood waste, will be exhibited, 

Lumber which is marred in appearance be. 
cause stained a bluish cast by fungus 
growths, and yet perfectly strong and usefy] 
for construction, is often discarded by the 
purchaser. It will be shown how this stock 
can be economically put to service for interior 
trim that is to be covered with paint, enamel 
or other coverings. The exhibit will algo 
show how to use interior molding trim which 
is made of wood flour composition pressed to 
shape by machinery. 

The use of rayon and other artificial silks 
which are made from material directly derived 
from wood, for artistic home decoration, wil] 
be indicated by hangings, curtains and the 
like. Artistic and preservative paints made 
from chemicals extracted from wood will be 
included. 

The exposition, which will be under the 
auspices of the Washington Real Estate 
Board, will be held at the Washington Audi- 
torium, and one of the best spaces on the 
ground floor of the building has been set aside 
for the committee’s use. 


*> ¢+ + + 6 


Trees and Prosperity 


“The economic structure upon which our 
nation is built is made of forest products,” 
writes Charles Lathrop Pack in The Military 
Engineer. 

Just as wooden railroad ties marked the 
westward advance of civilization, so other 
products of the forests have kept pace with 
national growth and made it possible. 

When we had to have more houses, down 
came the trees. When we had to have more 
barns, schools, churches, down came the trees. 
When we had to have farm implements and 
wood for fuel, down came more trees. 

Coal was found, and, strange as it may 
seem, there was a great demand for wood 
because it must be used in mining coal. 

The annals of our country have been writ- 
ten across the pages of history because of 
trees, and the time has come to give thought 
to what the historian of the day will write 
Every step of 
our onward march has been made possible 
because, and by means of trees, 

-_ * * * * 


“Cost of Comfort” Wins High Praise 


Up to date the National Lumber Manufac- 
turers’ Association has received about 1,000 
requests for “The Cost of Comfort.” Agri- 
cultural, engineering and technical colleges ap- 
pear to be especially interested in the booklet, 
which is devoted to heating costs and dwelling- 
house insulation. A typical commendation 
came from Nelson C. Brown, professor of for- 
est utilization at the New York State College 
of Forestry: 

May I commend most heartily the appear- 
ance of your recent publication on “The Cost 
of Comfort.” This dispels a great many pop- 
ular impressions concerning construction, par- 
ticularly with reference to small homes in 
which lumber is particularly involved. The 
popular impression is certainly widespread to 
the effect that the frame dwelling is far less 
retentive of heat than the brick, plaster, face 
brick or other forms of construction. 

If available, I wish you would send me 
about 25 copies of this most valuable publi- 
cation. I will use it in my classes, and I feel 
that many of our men on the faculty, as well 
as the students, should be educated to the 
scientific and correct facts in the case, which 
are quite at variance with the popular opin- 
ion on this subject. 


Here is one from Louis S. Roland, Montreal: 
I have for acknowledgment receipt of your 
publication “The Cost of Comfort,” and I wish 
not only to thank you for this excellent num- 
ber but also compliment you on it. It cer- 
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— 
tainly does you credit, and is just the type of 
data that has been greatly needed for many 
years. * * © @ & 

Interpretations of Fire Loss Statistics 

Many newspapers throughout the country 
have published the interpretations of fire loss 
statistics prepared by engineers of the National 
Lumber Manufacturers’ Association after care- 
ful study of statistics. Heretofore, these 
papers have had to depend upon data furnished 
by the insurance interests, which ordinarily 
gives the impression that the whole country is 
about to burst into flames and become a gigan- 
tic ash pile. 

Recent analyses of fire losses have shown 
an actual reduction in aggregate amount, de- 
spite the fact that billions of dollars worth of 
new buildings are being erected every year. 
Even in States where a fire loss increase is 
shown, the analyses demonstrated conclusively 
that this was only relative, since the new build- 
ing far more than offset the increase. 


* * 


Mule Barns Needed in Mississippi Delta 

D. R. Brewster, of the central division, on 
a recent visit to Jackson, Miss., had an inter- 
esting conference with lumber sales officers 
who pointed out the need for mule barns 
adapted to conditions in the Mississippi Delta 
country. An improved design for such barns 
was suggested. From 75 to 90 mules are re- 
quired to cultivate 1,000 acres. It is necessary 
to reduce the labor cost of handling these ani- 
mals to the minimum. For this reason a sug- 
gestion advanced was that hay be stored on the 
ground in the middle of the barn, surrounded 
by and upon a framework of 2x4 studs, 
through which the mules could reach their 
heads and which would constitute a self feed- 
ing arrangement. Outside the hay compart- 
ment should be an open lot on two sides and 
one end of the barn for shelter of the mules, 


* * * 


Mr. Scales, indicated he was very deeply im- 
pressed with it and disposed to urge its adop- 
tion as an entirety. 

Mr. Scales has urged local retail lumber 
dealers to take an active interest in the new 
building code. The president and secretary of 
the Lumbermen’s Association of Texas like- 
wise have urged local retailers to keep in close 
touch with this development. 

*_ * * * #& 


Dairymen Want American Standard Lumber 

H. L. Bravo, of the eastern division, recently 
had an interesting interview with Harold K. 
LaRowe, assistant purchasing agent of the 
Dairymen’s League Co-operative Association, 
New York City. Mr. LaRowe stated that the 
association consumes some 150 carloads of 
lumber a year, chiefly southern pine, Idaho 
white pine, some Douglas fir, and eastern 
spruce and hemlock. This material is used for 
framing and sheathing of structures scattered 
throughout the East and middle West. He 
said considerable difficulty was experienced ‘in 
obtaining suitable grades and sufficiently dry 
lumber for their purposes. Mr. Bravo ex- 
plained what American Standard Lumber is 
and hereafter Mr. LaRowe will specify this 
in his inquiries to mills. He requested the 
names of mills producing Idaho white pine, 
southern pine and Douglas fir. He also indi- 
cated a keen interest in grade-marked lumber 
and said as soon as information was available 
concerning mills that are actually grade-mark- 
ing their lumber he would incorporate this 
also in his specifications. 


Anti-Wood Car Propagandist Still Busy 


H. S. Crosby, of the Allegheny district office, 
interviewed a representative of the iron and 
steel division, Department of Commerce, in 
Pittsburgh and heard the canard about the 
issuance of an alleged order for the scrapping 
of 300,000 wood railroad freight cars by Jan. 
1, 1930, and that all cars after that date would 
be steel. He did not know who issued the 
order but insisted it was authentic. Appar- 
ently, whoever was responsib‘e for the orig- 
inal report saw to it that it was spread around 
the country, and especially in the “Steel Cap- 
ital” of Pittsburgh. Doubtless such an order 
is precisely what our steel friends would like 
to see. 

The Department of Commerce man, working 
in the iron and steel division, naturally wanted 
to boost the wares of the industry. However, 
he went a bit afield when he indicated that the 
lumber campaign, including the elimination of 
waste, utilization of short lengths and the like, 
indicates that timber is becoming scarce. Mr. 
Crosby assured him that taxes and fire were 
enemies of timber and told him that the old- 
est company in the world was in the lumber 
business and had logged the same land for 600 
years, a considerably longer period than any 
mine operator had taken ore out of the ground 
in one place. Whether Mr. Crosby succeeded 
in convincing his auditor that the United 
States will not become an all-steel nation 
within the next year or so, with the lumber 

(Continued on page 59) 


Track Has High Salvage Value 


Wasuincton, D. C., Oct. 23.—The Laurel 
auto speedway is being dismantled. Once the 
scene of spectacular races by the so-called kings 








Wooden auto sbeedway. without care or brotection from the elements. 


has a high salvage value 


with the roof supported at the sides by posts 
and not enclosed. At the other end should be 
a row of stalls for sick mules, saddle horses 
and young stock. In the space above the mule 
shelter grain storage could be provided for. 
Such a barn should be designed on the prin- 
ciple of slow burning heavy timber mill con- 
struction so that it would be more fire safe 
and less liable to wind damage, according to 
the suggestion. The use of redwood or cypress 
was suggested in order to insure maximum 
length of life. 
ie te Je 
May Adopt Uniform Building Code 

W. H. Scales, of the southwestern district 
office, Dallas, Tex., has interested the city man- 
ager and city engineer of Waco in the Pacific 
Coast Uniform Building Code. Mr. Scales 
called the attention of these officials to this 
code when he learned that a revision of the 
present Waco building code was contemplated. 
J. H. Strange, city engineer, after a careful 
Study of the code-and a thorough quizzing of 


or protection from the elements. No attempt 
was made to preserve the structure either by 
painting or creosoting, but despite this neglect 
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Speedway grandstand, 








all of wood, which is being salvaged at an 


average price of $20 a thousand 


of speed, what was considered the world’s 
fastest track now resounds to the tune of 
wreckers’ tools. Here, a few years ago, Pete 
DePaolo, Tommy Milton, Frank Lockhart and 
other aces of the roaring road competed for 
gold and glory before thousands of devotees 
of the sport. 


The venture, so far as the promoters were 
concerned, proved to be unprofitable, and the 
management is now attempting to recall some 
of the money spent in the construction of the 
mile-and-one-eighth oval track and the huge 
grandstand. Both were built entirely of choice 
pine lumber, of which approximately 5,000,000 
feet was used, at a cost of about $168,000. 
The track, which measures 56 feet in width 
and is banked at an angle of 48 degrees, is 
constructed of laminated 2x4s. The grand- 
stand, 800 feet in length and rising to a height 
of 90 feet, is mostly of 2x6- and 2x8-inch 
planks. 


The track was used for two seasons only, 
after which it was abandoned without care 


-a recent examination of the properties by en- 
gineers of the National Lumber Manufacturers’ 
Association showed that most of the lumber 
used was in good condition and apparently 
quite free from decay of any kind. 

Of the 5,000,000 board feet of lumber re- 
quired in the construction of the speedway 
and the grandstand, it is expected that 4,000,000 
feet will be recovered for sale. Already two- 
thirds of it has been contracted for at an 
average price of $20 a thousand. Based on 
these figures, the amount realized from the 
sale of this lumber will be $80,000, or almost 
50 percent of the original cost, which attests 
the high salvage value of lumber for this and 
similar types of construction. 

Winfield Preston, contractor and builder of 
Washington, who had charge of the erection 
of the structures and was financially interested 
in the venture, is highly pleased with the re- 
sale value of the lumber and the low wrecking 
cost. The cost of wrecking, including piling, 
insurance etc., averages $4 a thousand feet. 









M} 
{ 
? 











382 


AMERICAN LUMBERMAN 


October 27, 199 





News ot Coast Woods 


Exchanges Land With Government 


Benn, Ore., Oct. 20.—An exchange of 11,- 
519.13 acres of cut-over land by the Shevlin- 
Hixon Co. for stumpage in the national forest 
has been approved by the secretary of agri- 
culture, according to word received at the local 
forest office. 

This is the second large parcel of cut-over 
land in this vicinity to be exchanged for stump- 
age in the national forest within the last year. 
The Brooks-Scanlon Lumber Co. exchanged 
more than 15,000 acres for stumpage about 
twelve months ago. 

The Shevlin-Hixon Co. exchange has not 
been formally approved by the land office but 
steps toward completing the transfer have been 
put under way, it is announced. 

The land is all within Deschutes County 
and includes all or part of twenty-seven sec- 
tions in townships 19 and 20, ranges 10 and 
11. The land to be exchanged is for the most 
part west of the Deschutes River. 

Included in the exchange values allowed by 
the Government are grazing values on some 
of the land. This is the first time value has 
been allowed for grazing, according to R. L. 
Fromme, supervisor of the Deschutes forest. 


Stage Wood Promotion Week 


Loncview, WasH., Oct. 20.—The employees’ 
wood promotion committee of Longview is 
putting on a Wood Promotion Week, Oct. 
22-29. Merchants here will dress up their show 
windows featuring lumber and wood products. 
Some of them have agreed to incorporate the 
same idea into their advertising during the 
week. Speakers will be furnished by this 
committee to address the chamber of com- 
merce and the various service clubs, boosting 
lumber, wood products, etc., under the slogan 
of “Patronize Home Merchants, Home Indus- 
tries, Home Labor.” Inasmuch as forest prod- 
ucts furnish 65 per cent of every dollar spent 
in the Pacific Northwest, it can readily be seen 
that every one is truly “working for himself” 
in this matter. 

A display room in the principal business and 
shopping district will carry an attractive dis- 
play of lumber, wood toys, wood utility articles 
etc. An attendant will explain the merits of 
the articles displayed and will distribute litera- 
ture furnished by the National Lumber Manu- 
facturers’ Association, the West Coast. Lumber- 
men’s Association, and the Red Cedar Shingle 
Bureau. : 


Railroad Extensions to Tap Timber 


KLAMATH Fatts, Ore., Oct. 20.—Southeast- 
ern Oregon and northeastern California, hav- 
ing within the confines of this territory what 
would seem to the casual observer almost an 
unlimited supply of pine timber, are apparently 
due for a great deal of expansion and develop- 
ment work in the very near future. 

Southern Pacific Railroad officials dre quoted 
as saying that the extension of the Oregon- 
California & Eastern Railroad, owned jointly 
by the Southern Pacific and Great Northern, 
and running from Sprague River to Bly, 
will be ready for service this week. 

Construction on the Modoc Northern, as it 
is known, between Klamath Falls and Alturas, 
Calif., is progressing rapidly. Contracts for 
the final stretch of work on this road are to 
be awarded some time this month. It is 
prophesied that this road will be ready for 
service next summer. The Modoc Northern 
will connect at Alturas with the Nevada, Cati- 
fornia & Oregon, which was formerly a nar- 
row-gage road and has now been built to 
standard gage between Lakeview and Wendell. 
This line will give a new and shorter road 
from Klamath Falls to the East, and is one 
of the important developments that Klamath 
Falls lumbermen have been looking forward 


to for some years. A!ready lumber companies 
are making plans and doing construction work 
toward heavy timber development as a result 
of the extension of this railroad. The largest 
of these operations will be that of the Pick- 
ering Lumber Co., which has large holdings 
in the vicinity of Alturas, and recently pur- 
chased a large mill site in that town. 


Complete Log Scale Study 


Benp, Ore., Oct. 20.—Logging engineers, 
scalers and timber product specialists of the 
north Pacific district national forest have just 
completed a log scale study of the yellow pine 
of the Bend country which, it is hoped, will 
eliminate some rule of thumb methods now 
in practice and make scaling work more ac- 
curate. Data collected by the district men 
when making the detailed study here are to 
be compiled in the district office in Portland 
this winter. 

The study made by the district officials in 
Bend was confined, principally, to operations 
in the Shevlin-Hixon Co.’s mill. Logs marked 
in the woods were followed through the plant, 
from the deck to the green chain, and a vast 
amount of data relating to each log and to 
the type of lumber it yielded was compiled. 





The Hedlund Lumber Co., of Spokane, Wash., one of the first com- 

panies to use “pans” in eastern Washington, has developed the idea 

The illustration shows how the logs are decked, a choker 

being run over and under them and then through the ring in the nose 
of the “pan” to the “Caterpillar” 


further. 


Not only were the logs marked and studied 
but men with two stop watches timed the 
work on the logs. This time data will be 
used in obtaining figures relative to the cost 
of production and the difference in handling 
large and small logs in a mill. 


In the woods, it is painted out, scalers in 
making deductions for rot and other wood de- 
fects base their estimates principally on what 
they can see. When the logs studied in the 
Bend mill were opened up, forest products 
men were able to obtain data which will be 
of value in determining the accuracy of the 
field work. Although log scale studies have 
been made in other parts of the district this 
was the first made in the Bend territory. 


Grays Harbor Ships Pulp to Orient 


HoguiaM, WasH., Oct. 20.—The first for- 
eign shipment of pulp produced in the Grays 
Harbor Pulp Co.’s plant in Hoquiam will be 
shipped to the Orient this month. The pulp 
is all high grade material produced from West 
Coast hemlock, considered the best pulp mate- 
rial in the world. Several small shipments 
of test-pulp have been sent east, but the ship- 
ment consigned to the Orient is the first com- 
mercial order filled by the company. 





Operations 


Employes Help in “Wood Week” 

Hoguiam, WasH., Oct. 20.—Mill and wood. 
working plant employees in Hoquiam this 
week will hear George Pearson, who has been 
attempting with considerable success to make 
the people of the Northwest think in: terms 
of wood. Wood Week is to be held in 
Hoquiam beginning Nov. 12. A large exhibit 
will be made. J. E. Hellenius, leader of the 
Four L in this district, will have charge of 
the display of local wood products, and window 
displays illustrating the varied uses of wood, 
and the different articles made on the Harbor 
from wood. 


Comparative Costs of Logging 


Missouta, Mont., Oct. 20.—President Ed 
Polleys, of the Polleys Lumber Co., of this 
place, which has been successfully operating 
“Caterpillars” for a number of years, recently 
dug out some interesting data on costs of both 
horse and “Caterpillar” logging operations, 
These figures showed that in the horse opera- 
tions, logs were being skidded from the track 
up to 60 rods at a cost of $3.88 a thousand, 
these logs being skidded down hill. On a 
harder show, skidding over 80 rods on a 4 per- 
cent grade against the loads, the “Caterpillars” 
showed a cost of $3.21 
a thousand. At present 
the Polleys Lumber Co. 
is logging on 50 percent 
grades, skidding tree 
length logs to the 
landing, where they are 
bucked into desirable 
lengths for the logging 
cars. The company is 
going back about 3,500 
feet to get some of 
these logs, and during 
a recent visit of Ken- 
neth Fox, “Caterpillar” 
engineer, Mr. Polleys 
said that this skidding 
was being done at a 
low cost per thousand 
feet. 

Another Inland Em- 
pire concern, the Hed- 
lund Lumber Co., of 
Spokane, Wash, 
recently has purchased 
two new “Caterpillar” 
logging cruisers for 
its camp on Sherman 
Creek. These “Caterpillar” 60s are being used 
to skid the logs from the woods to the rail- 
road, with an average maximum skidding dis- 
tance of 5,000 feet. Each of these machines 
is averaging better than 21,000 feet a day. 

The Hedlund Lumber Co. was one of the 
first companies to use “pans” in eastern Wash- 
ington. It has started something new in this 
line of logging. It has equipped itself with 
several “pans.” The logs are decked on the 
“pans,” the outside log being chained, similar to 
the system used in chaining logs to. logging 
cars. A choker is then run under and over the 
logs. The end of the choker is then passed 
through a ring in the nose of the “pan” and 
fastened to the drawbar of the “Caterpillar.” 
With this system of skidding, the harder the 
“Caterpillar” pulls, the tighter the choker sets 
around the logs. Consequently, the danger of 
their slipping off the “pan” is eliminated. 
Large loads are handled in this manner at 
a low cost per 1,000 feet for skidding. 

Next year the Hedlund company plans to 
operate another camp in conjunction with the 
one now being run, and this new camp will 
be logged with “Caterpillars” and Athey fair- 
lead wheels. 
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THERE are 575,000 miles of surfaced roads in 
the United States of America. 
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Logging Cedar 


Transiton from bull team to high lead sky- 
lines or steel spar skidders has been very 
necessary, as well as natural, in the logging 
industry of the Pacific Northwest. Loggers 
and lumbermen familiar with conditions re- 
alize that the day of easy logging along the 
streams and waterways near the coast line in 
the fir belt has passed entirely. The early 
comers have taken off the easiest portion first. 
The ingeniousness of the logger and his 
friend, the manufacturer of logging equipment, 
has kept pace with the change in the ground 
conditions as the logger had to move further 
back into the mountains for his supply. Like 
many other things, much of the finest grades 


logging operation just 
Twenty-one years ago an ambitious logging 
company 
timber and attempted to drive it down. the 
Chehalis River, 


recently opened up. 


logged about forty acres of this 
but without much success. 


Here you find a narrow valley cut out by the 


Chehalis River and bounded by canyons and 


steep mountain sides. But to offset this there 
is an abundance of beautiful old growth 
timber—about 85 percent western red cedar 


and Douglas fir. 


The timber in this valley, amounting to 900,- 
000,000 feet, was purchased five years ago 
by the Thurston-Flavelle interests at Port 
Moody, B. C., and is the property of the 


in British Columbia Mountains 


one-side camp with extra crew for cold deck- 
ing. It has a small sawmill at the camp for 
cutting ties and timbers. At the present time 
this company is putting in from 2,750,000 to 
3,000,000 feet a month. There are about seven 
miles of main line standard gage railrvad, 
running along the Chehalis River with dump 
and booming grounds in Harrison Bay. From 
here the logs are towed out to the market. 
The company is operating two locomotives, a 
70-ton Climax and a small saddle tank rod 
engine. 

With the excellent booming grounds in Har- 
rison Bay it is a simple matter to sort the logs 
and boom them up to fit the market situation. 
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Snapshots taken in the logging operations of the Chehalis Logging Co., Harrison Bay, B. C. Upper left—H. J. Derby, woods superin- 
tendent, and Aird Flavelle, secretary-manager. Upper center—A mighty cedar (Giant Arbor Vitae). This is the class of timber from which 


Thurston-Flavelle “Beaver Brand Bungalow Siding” is manufactured . 
cedar, 6 to 8-foot trees, along railroad of Chehalis Logging Co. 


Lower right—First course 


Upper right—Old growth Douglas fir. Lower left—Western red 


in construction of bridge on logging railroad 


of the Chehalis Logging Co. Some of the logs seen in this bridge foundation are 7 feet in diameter 


timber are located in the more inaccessible 
regions. An experienced buyer of timber today, 
as a rule, figures that if the quality and 
quantity of the timber are sufficient the con- 
tour of the country will not scare him away 
in any event. He will find methods and equip- 
ment to take the timber out, no matter what 
the lay of the land. 

A visitor to the camp and works of the 
Chehalis Logging Co. at Harrison Bay, B. C., 
would certainly be impressed with the factors 
above stated. Here you will find a modern 


Chehalis Logging Co., a subsidiary of Thurs- 
ton-Flavelle (Ltd.), Port Moody, B. C. R. J. 
Thurston, who is also president of Thurston- 
Flavelle (Ltd.), is president of the Chehalis 
Logging Co. Aird Flavelle is secretary. Ross 
Peers is manager and H. J. Derby is woods 
superintendent,, with Gordon Flavelle in charge 
of accounting and supplies. 

The Chehalis Logging Co. started operations 
during 1927 with its headquarters camp at 
Harrison Bay on Harrison River, in the upper 
Fraser River Valley. 





Here it is operating a 


Much of the shingle grade of cedar logs is 
sold right on Harrison Bay to shingle mills 
operating there. The high grade cedar lumber 
logs go to Port Moody for the big plant of 
Thurston-Flavelle (Ltd.), which is one of the 
Pacific coast’s most important producers of 
high grade cedar bevel siding and particularly 
of the wide siding usually known as “Bunga- 
low” siding. The fir logs and what little hem- 
lock. there is are marketed through the saw- 
mills of the Fraser. River and Vancouver dis- 
tricts. 
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Although this operation is a new one, rail- 
road construction and other work are being 
done in a high class, first rate manner, for 
the principal reason that it is a long life 
operation. With the vast amount of timber 
to come down this narrow valley, if the com- 
pany pursues its present policy of only taking 
out 35,000,000 or 40,000,000 feet a year, it will 
mean almost thirty years of operation. 


Because of the preponderance of high grade 
old growth cedar, this operation assures a 
permanent supply of raw material for the big 
mills of Thurston-Flavelle (Ltd.), which have 
been developed at Port Moody. This today 
is a very important factor, because large op- 
erating tracts of old growth timber have be- 
come very scarce and hard to find. 

In building the railroad grade up this valley 
many of the cuts were made through solid 
granite. This and other features mean ex- 
pensive logging and are only justified at the 
present time by the very high quality of the 
timber which makes an average price for the 
product high enough to overcome the increased 
cost of logging. 

The parent company, Thurston-Flavelle 
(Ltd.), at Port Moody, B. C., has for the last 
sixteen years been an important producer of 
cedar lumber, specializing in bevel siding of 
late years particularly in the wider widths— 
and its product is well known throughout the 
lumber consuming districts of the United 
States under the name of “Beaver Brand” sid- 
ing, as it has been extensively advertised and 
merchandised here. The Thurston-Flavelle in- 
terests believe that production of a high quality 


The Elder Airs Views on Quality 


Tells Tale of Wise Lad Who Wouldn’t Pay Hold-up Prices, By Gosh 


“A man has to keep his hand on his pock- - 


etbook these days,” said the postmaster as 
he sat by accident in the wobbly chair the 
Elder keeps for specialty salesmen. 


“No!” said the Elder. 

“Yes!” said the postmaster, looking as 
distraught as Eliza crossing the ice. “You 
merchants haven’t got any conscience. Time 


was when a storekeeper would lead his cus- 
tomer away from making an ass of himself 
and would steer him into purchases suited 
to his means. But these days a haberdasher 
would sell a farm hand a pair of gold- 
mounted garters if he could, even though 
the poor boob didn’t have a sock to his foot. 
Quality, says he.” The postmaster snapped 
like a cornered wolf pup. “Satisfaction and 
long service, he says. These birds who pad- 
lock bootleg places would be more useful 
if they went ahead and put a couple of 
locks on the general customer’s money 
pocket.” 

“Don’t be so Scotch,” said the Elder. 
“It ain’t becoming to a man who gets paid 
out of Uncle Sam’s treasury. And as for 
making an ass of himself, I reckon there 
never has been a time when a feller with 
natural gifts in that direction couldn’t find 
an accomplice.” 

“Maybe so.” muttered the ruffled post- 
master, “but what about this service thing 
I hear of so much? As nearly as I can 
tell it consists of getting a customer to 
spend two dollars where one would do.” 

“You’ve been keeping bad company,” said 
the Elder. “I always thought politics was 
no occupation for a minister’s child. It gives 
him hallucinations. I reckon jeweled buckles 
on a man’s under-harness ain’t among the 
necessities of life, and I can think of one or 
two luxuries I’d put ahead of’em. But don’t 
make the mistake of thinking there ain’t 


product starts wth the raw material. That 
was the main thought that prompted them 
to acquire this extensive body of high grade 
timber. At the same time the company ac- 
quired another tract of timber containing about 
500,000,000 feet, which is located on Suicide 
Creek, and will be held in reserve for a later 
development. 


Run Educational Ads on Credits 


MILWAUKEE, Wis., Oct. 22.—Twenty-four 
local retail lumber firms, members of the Mil- 
waukee Retail Lumbermen’s club, have taken 
upon themselves an educational campaign di- 
rected to the carpenter contractors of this city. 
It has to do with credits and collections and 
is a tie-up with the Retail Lumbermen’s Credit 
Bureau (Inc.), formed by the Milwaukee Re- 
tail club several months ago. 

The campaign consists of a series of half-page 
advertisements which the club has been running 
in the Master Builder, official publication of 
the Master Builders’ Association of Wisconsin, 
since the February, 1928, issue. This publica- 
tion reaches all of the master carpenters in 
Milwaukee who are members of the builders’ 
association. 

Each advertisement emphasizes a particular 
phase of the credit end of the business, pointing 
out to the carpenter contractors the important 
part that credit plays in their business, the 
necessity of having a good credit rating, how 
the contractors can build up their credit rating 
with the supply dealer etc. Included in the 
copy is a membership roll of the retail club, 





real economy in putting good materials and 
sound workmanship into those things you 
expect to use for a long time. Each one, 
the good materials and the good work, helps 
make a saving of the other. 

“T’ve got a few ex-customers who, I sus- 
pect, were dropped on their heads in infancy. 
Anyway they seem to think that lumber is 
lumber, whether it’s made of wood or open- 
work knotholes. They’ll buy stuff for finish 
that a wise nature intended for use in start- 
ing the kitchen fire, and then they'll hire 
carpenters to sort this kindling and cobble 
it together. That takes time. And when 
the job’s dene it usually looks like a garbage- 
wagon horse that’s about ready to graduate 
into a short but violent career in a glue fac- 
tory. At that the project doesn’t usually 
cost more than about twice as much as it 
would have, if good materials had been used 
to cut down the labor bill. 

“One of these wise boys wanted to build 
him a barn, and he didn’t aim to pay any 
hold-up prices for lumber. Not him. He 
had a lot of cottonwood trees, so he bought 
him a portable mill with a temperamental 
disposition and sawed his own. His 2x4’s 
generally were swelled up in the middle like 
a bull snake that has swallowed a young 
rabbit, and his joists wavered in thickness 
from a counterfeit dollar to a policeman’s 
foot. Then he let this prize stuff dry out, 
and it squirmed around in the process until 
the piles fell down and lay as straight as 
a mess of spaghetti. After that the car- 
penters started to frame the job. You notice 
I said ‘started.’ That place got as dangerous 
as the front line trenches, with barrages of 
nails jumping out from under the hammers 
and chasing the helpers around the lot. 
Most of the boys, after they got a few 
good hops in the pants from flying spikes, 





and it states that the club is sponsorj 
credit bureau. m =a 

Results of the campaign so far are believed 
to be fruitful. The carpen‘er contractors haye 
taken kindly to the credit bureau of the retailers 
and to the fact that the retailers want to help 
them solve their credit difficulties. The cam- 
paign is educating the contractors on Credits 
and collections. It is showing them that jf 
they do not collect their bills, they cannot pay 
what they owe, and that this will ultimately 
lead to bankruptcy. ‘ 

The credit bureau will function for the con- 
tractor as well as for the retailer, and the 
club wants the contractor to use the credit 
bureau. It has happened that a contractor wil} 
take a job without knowing the financial cop. 
dition of the customer, and at times the con. 
tractor has had to stand a loss because the 
customer could not pay him. This eventually 
works back on the retailer also, because if the 
customer cannot pay the contractor the latter 
will not be in position to pay the retailer, 

Through the credit bureau, the contractor js 
enabled to get credit information and if it js 
unsatisfactory he need not take the job. He 
can also secure information about the ti'‘le, and 
whether there are encumbrances on the prop- 
erty; or, in a remodeling job, on the house 
itself. 

For an individual contractor to secure this 
information would be difficult, but the credit 
bureau, through its organized facilities, can 
make such information readily available. The 
retailer who is a member of the bureau can 
secure this information whenever he needs it. 





quit in a funk. But 
one muscular lad who 
had served his appren- 
ticeship blasting rock 
in a quarry stuck to 














the job. He got him 
some football armor 
and a_ shatter-proof 


windshield and went at it with an enthusiasm 
worthy of a better cause. But after he'd 
wore out a couple of hammers and didn’t 
have much to show for his sorrows, he sug- 
gested that he’d maybe get along faster if 
he had a little lumber to work with. 

“So the owner sent off to a wreckage 
merchant and got a carload of stuff that 
was full of nail holes and that was generally 
a couple of feet short. After long struggles 
he got his barn built. Now he’s waiting for 
time and the elements to soften up his home- 
made lumber so he can saw it into firewood. 

“But that ain’t all of this instructive story. 
When the alleged barn was ready for the 
roof the economical gent sent away for some 
second-hand corrugated iron. He and two 
helpers spent three days trying to figure out 
how to make it cover the building. After 
they’d nailed down a few squares they de- 
cided that in the first place it wouldn’t fit 
and that in the second place it wasn’t any 
good in the first place. So, first and second 
and last, they pried it off and at present it 
reposes on a distant dump. After which 
the wise boy paid a wandering roofer about 
20 percent more for a feeble thatch of manu- 
factured stuff than I’d have charged him 
for forty-year shingles.” 

“My land,” said the postmaster, who had 
come out of his depression, “doesn’t the 
fellow know anything at all?” 

“Know anything!” said the Elder. “I'd 
say the boy don’t even suspect anything.” 
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Feature News From the South 


Getting Splendid Results From Kilns 


Atpany, Ga., Oct. 22.—The Reynolds Bros. 
Lumber Co., of this place, reports extraordi- 
narily good results from its kiln drying process, 
drying both hard- and softwoods. Several years 
ago the Moore Dry Kiln Co., of Jacksonville, 
Fla., and North Portland, Ore., installed four 
kilns at this plant. Two of these kilns were 
used exclusively for pine and poplar, which 
are dried direct from the saw. The other two 
are used for steam treating and drying gum 
or for drying other hardwoods. It has been 
found entirely practicable to kiln dry gum, 
maple, elm, poplar, magnolia and ash direct 
from the saw. The company reports that it is 
getting splendid results from its kilns. 


Buys Old Mill Property 


DevicHt, ArK., Oct. 22.—The old sawmill, 
planing mill and six and a half acres of land 
at Delight, controlled by the Bankers’ Asso- 
ciation of Arkansas, recently have been pur- 
chased by E. A. Denny, of this city. This 
property has been in litigation for the last two 
years. It formerly was the Threlkeld Lumber 
Co., which failed about three years ago. Mr. 
Denny, the new owner, announces that he will 
junk the old machinery and improve the real 
estate. The Denny lumber and land business, 
which has been in operation more than forty 
years, will continue as before. It had no con- 
nection with the old Threlkeld outfit. 


Builds Up Enviable Reputation 


Mooresvitte, N. C., Oct. 22.—Through the 
activities of a concern that rapidly is becoming 
well known and recognized as one of the lead- 
ing lumber companies in this territory, Moores- 
ville is becoming known as the center of im- 
portant lumber activities. This is the P. M. 
Barger Lumber Co., manufacturer and whole- 
sale dealer, which from a small beginning has 
built up a substantial business that continues 
to expand at a satisfactory rate. The P. M. 
Barger Lumber Co., had its beginning in 1902 
and in 1909 moved to Mooresville as a manu- 
facturing and retail concern. In 1919 the 
Barger brothers, who are owners of the com- 
pany, separated the wholesale and retail busi- 
ness, the P. M. Barger Lumber Co. operating 
the wholesale and manufacturing end and 
Barger Bros. operating the retail yards. The 
retail business is in charge of J. V. Barger, 
while the wholesale and manufacturing end 
is under the immediate direction of P. M. 
Barger, who is assisted by another brother. 
This company makes a specialty of air dried 
North Carolina pine roofers and 2-inch sizes, 
resawn 5/4 and 6/4; it also handles kiln 
dried and shed stock, longleaf and_short- 
leaf timbers and planking both rough and 
dressed. Its mills are located at Bonlee and 
Beulaville, N. C., Camden, Eastover, Columbia, 
and Holly Hill, S. C. 

P. M. Barger has built up an enviable repu- 
tation for his company because he is a stickler 
for service and fair dealing, and buyers have 
come to recognize the fact that their orders 
placed with this concern will be filled promptly 
and according to specifications. Mr. Barger 
is a believer in associated effort and his com- 
pany is a member of both the North Carolina 
Pine Association and the National-American 
Wholesale Lumber Association. As an out- 
standing lumberman Mr. Barger is a firm be- 
liever in the Rotary principle of “He profits 
most who serves best,” and that is the yard- 
stick by which his business policies are meas- 
ured. That this policy, constantly adhered to, 
makes firm and lasting friends in business, is 
attested by the fact that this company is con- 
stantly adding new customers and closely ce- 


menting to it those with whom it has done 
business for years. 

One of the activities of the P. M. Barger 
Lumber Co. is financing small sawmill opera- 
tions and handling their output, but this is 
done only with the understanding that the lum- 
ber is properly manufactured according to 
standard specifications and is shipped strictly 
in accordance with the instructions of this com- 
pany. Through maintaining this supervision 
over the output of the mills, Mr. Barger is 
assured that his customers will get only good 
stock, well manufactured, and he is certain 
of prompt and satisfactory service. 


Wooden Boxes for Clothes Shipments 


New Orveans, La., Oct. 22.—The problem 
of effecting shipment of clothing without the 
necessity of pressing upon receipt by the re- 
tail stores has been solved by the Hickey- 
Freeman Co., of Rochester, N. Y., one of the 
nation’s finest men’s clothing manufacturers, 
according to the Southern Pine Association. 
The clothing makers have designed three sizes 
of wooden boxes in which to make their ship- 
ments so that their suits and overcoats need 
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All-wooden shipping container for transporting 
men’s clothes 


not be sent to the pressing shop by the retail 
stores in order to make the proper impression 
on their customers. 

The manufacturers have the three types sé 
constructed as to receive the garments on 
hangers. These hangers are hung on a square 
wooden cross rod that prevents side-slip in 
shipping. The merchandise is packed in much 
the same as in a wardrobe trunk and the fac- 
tory officials advised Reding Putman, investi- 
gator for the Southern Pine Association, that 
the boxes could be handled in any manner 
without mussing the clothing. The boxes, which 
are bought in shook form from the J. H: 
Dunning Corporation, 53 Park Place, New 
York City, are lined with paper before the 
clothing is packed. The top of the box is 
securely nailed. 

Urges Modernization Campaign 

New Orveans, La., Oct. 23—A determined 
campaign for the setting up in this city of a 
home modernization bureau is being inaugu- 
rated by H. K. Nygaard, of the National 
Building Industries (Inc.), who has made a 
series of addresses before business men’s 
luncheon clubs. The principal talks made at 
the outset of the campaign included those be- 
fore the Young Men’s Business Club and the 
real estate trade. The advantages accruing 
to the city from such a campaign as the mod- 
ernization of old residences and buildings were 
pointed out by the national secretary. 


Located in Larger Quarters 


Cuartotte, N. C., Oct. 22.—J. H. Wearn & 
Co., one of the oldest and largest firms in the 
Southeast handling lumber, is now located in 
its new $250,000 home at 1320 South Mint 
Street. Formal- opening was held this week, 
during which large numbers of citizens and 
out-of-town patrons inspected the plant’s hand- 
some quarters. 

Established in 1885 by J. H. Wearn, who is 
still president of the business, the company 
has steadily grown until for economy’s de- 
mands the Mint Street home was built. The 
company’s original plant and offices were lo- 
cated at 320 East Avenue, where they remained 
until a little more than two years ago when 
the location was moved to Fourth and Brevard 
streets. 


The new home is built along lines that will 
take care of expansion of business for some 
years to come, both in floor space and me- 
chanical equipment and provision for additions 
to both. The plant has 2,000 feet of railroad 
siding. 
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To Handle Only Marked Lumber 


New Orteans, La., Oct. 23.—Elimination of 
all non-grade market lumber from the retail 
lumber stocks of the city is the principal 
objective of the recently organized Lumber 
Exchange, Inc., of which R. K. Mullinix is 
president; W. H. Ward, vice-president and 
treasurer; and J C. Cremer, secretary. The 
organization has not been finally perfected but 
to date has adopted the initial resolutions 
setting forth the objective of supplanting un- 
marked lumber with the grade-marked and 
trade-marked product. It is hoped to place 
the retail lumber trade of New Orleans on a 
high plane through the successful conclusion 
of the move. 


Boatbuilding Course Builds Trade 


TALLAHASSEE, FL ia., Oct. 22.—Encouraging 
reports on the establishment at Miami of what 
is believed to be the first public school boat- 
building course are being received here by the- 
State educational department. C. O. Holley, 
State supervisor of trades and industries, was 
advised in a communication from H. H. Filer, 
chairman of the Dade County board of public 
instruction, that those behind the course at 
Miami are finding favorable reaction to it. 


Establishment of the course means that the 
boatbuilding industry is backing the trade train- 
ing, Mr. Holley said. Promotion of the train- 
ing course has stimulated the lumber industry 
at Miami, and lumbermen of that*city are pre- 
pared to furnish desired material from their 
stocks. Individuals, school organizations, clubs 
and industries are all commending the boat- 
building movement. 


Measures to Reduce Fire Dangers 


DututH, Minn., Oct. 22.—Lumbering in- 
terests over northern Minnesota are deeply 
interested in the advance measures being taken 
by the State to reduce the danger of bush fires 
next spring. Grover M. Conzet, State forester, 
has announced that the plans include the erec- 
tion of thirty-two additional lookout towers 
over the forest areas, equipped with crows 
nests and maps and instruments for locating 
fires as well as meterorological instruments. 
With the installing of this lot the State will 
have eighty towers, all of which are to be 
mounted during the spring and fall fire periods. 
It is planned to build additional towers next 
year, the present fire prevention scheme calling 
for towers within twenty miles of each other. 
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Takes a Look at 
the Corn Country 


The J. M. Harlan Lumber Co., of Indianola, Iowa, was founded 
back about 1884, quite a long history for a lumber yard west of 
the Mississippi. Mr. Harlan has been a resident of California 
for a number of years, and recently he has been seriously ill. His 
son, E. C. Harlan, had just returned from a visit and reported the 
veteran as out of danger and making a satisfactory recovery. 

Indianola is a very pretty college town, located in a splendid 
farming country some 15 miles south of Des Moines. E. C. Harlan 
said that the Indianola yards depended on farm trade for the bulk 
of their business, though they are very glad for the building and 
repair that develop in the town itself. Like dozens of other yards 
this department has visited this summer and fall in the Mississippi 
Valley, the Harlan plant has developed a big sale of portable farm 
buildings. 

“Some of these feeders,” Mr. Harlan remarked, “we buy ready 
made from factories. But the farrowing houses, which make up 
the bulk of our sales in portables, are made here in our own yard. 
We got started in this business by reason of a pest of hog diseases 
that I couldn’t seem to control on my own farm. Somewhere I’d 
heard that ground got infected and that the infection persisted in 
the soil for year or more. So I built some houses that could be 
moved to clean ground, and my troubles were at an end. I thought 
if they were good on my land they’d be good on my neighbors’ 
farms. So we began making and selling them, and our annual 
sales run to about four hundred; though of course we sell more 
some years than others. 


“Portables” Are a Good Side Line 


“It has been a good sideline for us from several points of view. 
I buy fir shorts to make them of, and the yard men and the truck 
drivers do the work. We used to feel obliged to let the drivers off 
in the slack season. But that wasn’t satisfactory, for the men 
couldn’t always get other work in a town of this size and kind, and 
when we wanted them back they might have moved away or have 





















The J. M. Harlan Lumber Co., Indianola, Iowa, has developed a big 
sale for portable farm buildings, this yard display indicating some of 
the lines it sells 


secured permanent employment. Now we can well afford to keep 
them the year around. They like it, both because of the steady 
employment and because it keeps them busy. I don’t take any 
stock in the idea that working men like to loaf day after day. I’m 
sure they don’t. We built a little shop that can be heated, and 
here these farrowing houses and some of the feeders and other 
small farm structures are built. We make a good, stout building, 
paint it with creosote oil and sell it at a fair price. 

“These things have been good sales leaders for us. I have a 
mailing list of some 3,000 names to which we send our circulars. 


Realm of the Retailer 


The Department owa Dealers Talk About 


Portable Farm Structures— 
A Country Yard Provides 
a Rest Room 














That covers a good 
deal more than our 
trade territory, and I 
don’t expect to sell 
anything except these 
portable houses to 
farmers living in the 
territory of other 
yards. In fact we 
couldn’t sell them in 
outlying districts if &.C. Harlan, of the J. M. Harlan Lumber Co., 
the dealers there of- /ndianola, Iowa, in front of portable hog house 
fered similar buildings made in his yard 

for sale. But not all 

of them do, so I feel that I’m not encroaching if I offer articles 
that can not be bought nearer home.” 

C. G. Maxwell has long been the elder Mr. Harlan’s right-hand 
man; and the younger Mr. Harlan insisted that Mr. Maxwell is the 
force and the directing power of the company. Mr. Maxwell has 
long been recognized as one of the powers in Iowa lumber retailing. 








The Home Town of Louis Latta 


Indianola is the home of another dealer who has become well 
known to the readers of this department as well as to his brother 
dealers of the State. This is Louis Latta, manager of the Green 
Bay Lumber Co.’s yard. Readers of the Realm will recall the novel 
advertising methods developed by Mr. Latta, such as his home- 
talent circus that he has directed with great success for a number 
of years. Unluckily for this department, Mr. Latta was away when 
the Realm made its unheralded call. 

We inquired in Indianola if there was any extensive competition 
from surrounding towns. Indianola, as mentioned above, is no 
great distance from Des Moines; and while this department knows 
a number of the dealers in the Capital City it is not acquainted 
with them all. We were told, as we knew we would be, that the 
outstanding Des Moines dealers don’t solicit this trade. 

In those places where there is a general feeling that soliciting 
should not be done in the trade territory of neighboring competi- 
tors, there is of course no iron-clad rule. Suppose you are a dealer. 
A stranger comes in with his own truck, asks for a bill of lumber 
and has the cash to pay for it. Are you going to ask him exactly 
where he lives and refuse to sell him if he’s a couple of miles nearer 
another town? You are not. But that’s different from driving down 
to the other fellow’s town, knocking his service and cutting prices 
to cost. Anybody who wants to make trouble can always do so, no 
matter what the locally accepted practice about sales may be. 
These matters in very large part have to be left to local custom 
and to the sense of fairness of the dealers. We believe this sense 
of fairness is very high in the lumber industry, despite the oc- 
casional exception that proves the rule. 


Proud of Being a Farmer Town 


Driving southward we came to another county-seat town in an 
opulent agricultural setting. Osceola is a pretty little city and is 
proud to call itself a farmers’ town. Farmers were on the streets; 
very busy and energetic looking men. The few who were standing 
around talking seemed to be working violently even when standing 
still; for they were discussing politics. The campaign started slug- 
gishly out here in the Corn Belt. Even the farm relief issue seemed 
to be viewed with a certain indifference, for a good many voters 
had decided they had nothing to expect from either party. But 
the partisan sap has begun to flow in the old tree of politics, and 
a person can get as many arguments as he cares to start. Busi- 
ness men naturally keep partisan politics out of business hours, 
but their customers have no such restraint. It is likely that the 
historian will have to go back quite a few years to find a cam- 
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paign to compare with this one for mid-western liveliness. Most 
of the arguments seem to deal with the multiple and thorny ques- 
tion of legislative farm relief. So far as this old standby is con- 
cerned, the cynical indifference of the early part of the campaign 
has been sunk without trace. 

The yard of the Nowers-Fleming Lumber Co. stands near the 
courthouse square. When I entered the office J. W. Fleming was 
pusy telling a farmer about paints. He was quoting prices, match- 
ing colors and telling his customer the merits of reliable mixed 
paints and how to apply them. An old-timer who had been out 
of the business for twenty years would be as surprised to hear 
the amount of educational salesmanship that goes on in present-day 
lumber offices as General Grant would be to see the number of 
motor cars parked in any village on Saturday night. It’s a part 
of the tools of progress. Goods change, services multiply; but these 
things are not established until the buyer knows about them and 
how to use them in the right way. 


One Idea About Farm Relief 


Mr. Fleming has his own private ideas about farm relief. It is 
his opinion that there’s nothing to relieve. “I asked my partner,” 
he remarked, “to tell me one real farmer in this county who was 
hard up and getting harder up. He looked at me in surprise and 
told me to go down to the court house and see the records of 
mortgages on farms. I told him I was talking about dirt farmers 
and not speculators. I really believe there isn’t a farmer in the 
county who has given his attention to raising crops and stock and 
who has worked with reasonable energy and skill who hasn’t been 
making money. Not everybody agrees with me, of course. But 
I’ve tried to think of a man of this kind who is going broke, and 
I can’t do it.” 

To avoid the charge of partisanship in politics, we may perhaps 
be allowed to present a contrary opinion expressed by still another 
lumberman. While these mid-western business men don’t usually 
take a partisan’s share in the current campaign, partly because 
they’re too busy and partly from a prudent desire to refrain from 
offending advocates of a contrary opinion, they are deeply in- 
terested in the future of corn-belt agriculture. Their own busi- 
nesses depend directly on its welfare. They differ in their ideas 
of what should be done, but they naturally desire that this great 
industry shall make no mistake in the big policies it follows. 


A Second Idea About Farm Relief 


Today at noon, sitting in a hotel dining room in a town some 
distance from Osceola, this department saw a familiar face at an 
adjoining table. It was F. A. Good, of Lincoln, Neb., a retail 
lumberman whose writings have appeared in this paper and whose 
opinions have uften been quoted in this department. Mr. Good 
has not been so active in the lumber business the last few years, 

















A typical warehouse maintained by the Green Bay Lumber Co., which 
operates a number of line yards throughout Iowa 


but his interest is still there and with the farmers who used to 
be his customers. He is distinctly of the opinion that mid-west- 
ern agriculture is at low ebb. Some little time ago at the request 
of Vice President Dawes, Mr. Good sat in at a meeting of the 
agricultural committee of the Chicago Association of Commerce 
and told those men that Nebraska farmers were energetic and 
intelligent and capable. They work hard and are not easily dis- 
couraged. But all over Nebraska, as in other agricultural States, 
farm buildings are unpainted and unrepaired. Machinery is worn 
out and not replaced. No one is actually starving or near the line 
of absolute want. But these farmer business men are not getting 
an adequate return for their labor and investment. 





He added that if farm returns could be made adequate, by any 
suitable and sound means, this money would instantly be invested 
in equipment; in machinery, buildings and repairs. Farmers are 
less likely than almost any other class of men to make foolish 
purchases, for they are in a real sense industrialists, manufactur- 
ing food products. They know what their plants need to make 
them more efficient; and a man is not likely to fritter away his 
income in senseless purchases with production needs staring him 
in the face. Mr. Good thinks a trip through the Corn Belt would 
convince any careful observer that farming is not being adequately 
paid, and he believes that adequate income would immediately be 
reflected in an increased volume of manufactured goods purchased 
by farmers. 

These are two views. The Realm of course is never political. 
But a person can not travel around among lumbermen out here 
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A section of the alley display of the Hawkeye Lumber Co., of Osceola, 
Towa. Included are various roofing materials, ladders and farm gates 


in the big valley without feeling the interest and anxiety which 
these business men have in the big, basic industry upon which 
their trade must depend. Apparently most of them are not look- 
ing to the election so much as they are to the next few congresses, 
to the development of farm organizations along sound lines and 
to the great ebb and flow of practical economic thought. For the 
first time in a good many years, agricultural questions seem to be 
breaking over partisan lines, and apparently they are breaking 
both ways. 


The Use of “Shorts” Is Being Encouraged 


In the Nowers-Fleming yard we noticed a quantity of short-length 
drop siding. In yard after yard in this section we discover that 
the use of shorts is being encouraged in one way or another. 
The building of portable structures in the yards, to be sold com- 
plete and erected, is a direct market for this material. The pieces 
used for this purpose are practically all very short, and the design 
of the little buildings is so elastic as to allow the use of almost 
any length that can be procured in quantity at attractive prices. 
In the early days of this sideline, yards rather depended upon 
using up scraps, broken boards, crooked pieces and the like. But 
with a single yard selling hundreds of feeders and farrowing houses, 
this source of supply is inadequate. Such lumber is still utilized, 
as far as it goes. But it has to be supplemented. In fact, the 
stock needed is so large that dealers can and do explore the market 
and buy in rather big orders. 

The manager of the Hawkeye Lumber Co. was away, so we 
talked to a friendly yard man. He told us that crops were good 
this year and that farmers were doing a certain amount of repair 
and new building. But a year ago the corn was short, and during 
last winter and spring about 100 cars of corn were shipped into 
town. Farmers would have to raise an extra 100 cars which they 
could sell before they’d be even with the boards. 


How to Avoid “Hard” Paint 


Like most yards in these parts, the Hawkeye carries a pretty 
big stock of paints. We were interested in noticing the storage 
racks where this paint is carried. They were not unusual shelves, 
though they were deep enough to carry the large stock in compact 
form. But the striking feature was the fact that most if not all 
the cans were wrong end up. The idea, of course, is that if cans 
are changed end for end at suitable intervals they never get hard 
in the’ bottom. Any amateur painter who has dug and gouged 
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with a paddle and slopped paint up his sleeves in a vain effort to 
get the stuff stirred to an even consistency will appreciate the 
It’s a little thing, but it’s a builder of 
A hard can at once suggests to the buyer that it is 
old enough to have been some of the stock Noah returned to the 
store when he was through decorating the ark. Maybe old paint 
is good, but you and I as buyers don’t think so. And we know we 
hate the dealer who sold it to us, when we grunt and plow and 
ship heavy seas into our shoes during the whole of the scant half 
hour we have available to paint the back steps. 

In the Spahn & Rose yard in the town of Afton we failed to 


selling value of soft cans. 
good will. 








see the manager. This yard has one feature that occasionally 
appears in a lumber office, especially in smaller places where simi. 
lar conveniences are not offered elsewhere. It is a large and com- 
fortable rest room for ladies. This is a thoughtful convenience ang 
one that is always appreciated by farm women. A lady with Small 
children, who is waiting for her husband to finish his business, can 
find here a comfortable chair, while the little folks have room to 
play and work off their restlessness in safety. 
equipped with lockers where wraps and bundles may be left jn 
security. This is a good-will builder that is commended to country 
yards with the office room available. 


The room jg 


New Office Building Is Planned to Aid Sales 


Greensporo, N. C., Oct. 22.—The very at- 
tractive new office building of the Brooks 
Lumber Co., this city, was planned with spe- 
cial view to display and demonstration pur- 
poses, showing the uses of various commodi- 
ties and accessories just as they would be ap- 
plied in an actual home. For instance, no two 
doors are alike. All door frames are finished 
with different kinds of trim. An ironing board 
and telephone cabinets were built in at suitable 
places. Even the roof is covered on the 
three major exposures with different kinds of 
shingles. Thus a prospective builder can se- 
lect his roof from actual observation, and also 
can consider the various built-in features at 
convenience. 

This arrangement, according to Frank A. 
Brooks, has proved to be very valuable. Only 
a few’days after the company had moved 
into the new office and arranged the displays, 
a prominent society woman came in for the 
first time, she having heretofore been trading 
elsewhere. After saying that she had been 
unable to decide upon suitable doors for her 
deluxe log cabin on the lake side, within twenty 
minutes after reaching the Brooks office she 
had decided that she wanted a heavy oak front 
door just like the one on the office, and also 
had specified that single panel fir doors, like 
that in the main office, be sent out for all the 
door openings in the new cottage. It followed 
quite naturally that the Brooks company also 
sold her the oak flooring and the entire bill 
of millwork for the cottage. 

Mr. Brooks said that the reroofing depart- 
ment has been very successful in selling the 
brand of shingles that are so attractively dis- 
played on the roof of the building. “Our using 
these products for our own building,” said Mr. 
Brooks, “shows that we believe in the goods 
that. we handle, and this has a convincing effect 
upon customers.” 

The new office is of the old English cottage 
type, and being located on one of the most 
prominent streets of the city, it has been the 
subiect of many favorable comments. The 
building is 22x45 feet, and has three large dis- 
play windows for exhibiting the varied lines 
of modern building merchandise handled. “It 
is surprising,” remarked Mr. Brooks, “how 
many people, especially women, stop and study 
the features on exhibition, and subsequently 
come into the office to find out about the prices 
and other details.” 

“We are firm believers in progressive prin- 
ciples of modern merchandising, and are con- 
vinced that quality is a better salesman than 
low price,” added Mr. Brooks. “We are thor- 
oroughly sold on the proposition, and our only 
regret is that we did not make the move ten 
years sooner.” 

The Brooks Lumber Co. intends so far as 
possible to handle “trade-marked and grade- 
marked lumber” exclusively, and that phrase 
appears on the handsome gold-plated office sign 
at the side of the front entrance. The com- 
pany has, in fact, recently adopted policies 
designed to put its entire business on a more 
modern and progressive basis, and to render 
a greater service to discriminating buyers, espe- 
cially the women, who are such a factor in re- 
tail buying. The company feels that the buy- 
ing public and the home builder have a right 
to see and to know that they are getting the 


grade of lumber and millwork that they think 
they are getting. In pursuance of this policy 
the Brooks yard is being stocked with the best 
lumber and building materials that can be 
bought from the largest mills producing trade- 














Attractive new office of the Brooks Lumber Co. 


marked and grade-marked lumber. Just as 
far as possible only such material will be 
handled. 

It is worth noting here, as a possible “tip” 
to other retailers, that the Brooks company 





Yardmen— 
Attention! 


FIFTY DOLLARS CASH FOR YOU 





The American Lumberman wants 
to hear from yard men who can tell 
how they have actually brought addi- 
tional, profitable business to their 
yards. Write your experiences, and 
also tell how a yardman may become 
a good salesman without neglecting 
his regular duties. 

The American Lumberman will pay 
$50 in cash for letters on the above 
subject, as follows: 

For the best letter written by a 
yard man, or by a manager, telling of 
what some yard man has done along 
this line, $25 will be paid; for the sec- 
ond best, $15; and for the third best, 
$10. 

Literary style will not be taken 
into consideration, but letters will be 
judged on the merits of the experi- 
ence recounted. They may be of any 
length necessary to properly cover the 
subject. 

This contest is open to actual yard 
men or yard managers anywhere in 
the United States or Canada. 

Letters should reach the American 
Lumberman not later than Nov. 10, 
1928. 











keeps in the office a registry for carpenters 
and other mechanics, so that when anyone 
is in need of their services he can telephone 
and get in touch with a reliable man for just 
the particular sort of work that needs to be 
done. 

This company was organized in 1895 by 
R. W. Brooks, T. T. Brooks, C. G. Wright, 
H. W. Cobb, and J. S. Cobb. After a few 
year. of operation by these gentlemen, Frank 
A. Brooks secured the holdings of R. W. 
Brooks and H. W. Cobb and became secretary 
and.treasurer. A few years later the stock of 
J. S. Cobb and C. G. Wright was secured and 
T. T. Brooks. and his son, Frank A. Brooks, 
became sole owners of the business, which was 
operated under this management until the 
death of T. T. Brooks in August, 1926, at 
which time Frank A. Brooks secured the 
interest of his father and became sole owner 
of the business, which has been operating as a 
general lumber and building material business 
at the present location for thirty years and 
is known in the lumber industry throughout 
the Carolinas as one of the leaders in progres- 
sive and modern merchandising. 

Mr. Brooks is ably assisted in the operation 
of his business by four young men who are 
active, alert and courteous to everyone, and 
thoroughly nexperienced in their respective 
lines: Claudius Dockery, jr., formerly with 
J. H. Wearn & Co., Charlotte, N. C., has 
charge of the outside sales and promotion de- 
partment of the business; Francis A. Brooks, 
jr., and Albert S. Brooks have charge of the 
yard and delivery end of the business, while 
the bookkeeping and collection department is 
under the direction of C. J. Williams. 

Mr. Brooks expressed his appreciation of 
what the AMERICAN LuMBERMAN is doing in 
the direction of promoting better merchandis- 
ing of lumber and building materials, and said: 
“T want to assure you of our constant co- 
operation in making the lumber business eco- 
nomical and enduring, essential and everlast- 
ing. 


Working on New Product 


St. JoserH, Mo., Oct. 22.—The Stewart Inso 
Board Co., of this city, has announced that its 
plant has been placed on a 24-hour production 
basis, turning out insulating board and plaster 
base from wheat straw. The name of this 
product; which already has become familiar 
to distributers and users of wallboard and 
insulating material, is Inso board. The factory 
working 24 hours a day is turning out ap- 
proximately 125,000 square feet of Inso board 
daily. The development of this plant here has 
proved a boom to wheat farmers who for 
years have burned their straw stacks after 
every harvest but who now are having their 
annual incomes greatly augmented by the sale 
of this straw to the Stewart Inso Board Co. 
The straw is baled and shipped into St. Joseph 
in large quantities, sometimes as much as 30,- 
000 tons being on hand at one time. 


(‘Pee esaestaaataaaaaen 


Tue Dierks Lumsper & Coat Co., Ravenna, 
Neb., recently painted the name of the town 
in huge letters on the top of its lumber shed, 
as a guidepost for airplanes. 
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If two men swap Dollars neither profits — but if they swap Ideas both profit 
Offers Prizes for Best Egg Records of the show. In addi- ga 
The Simpson Lumber Co., operating lumber "0" the a So - 

enters and building material yards in southwestern Co. cr gs ot 1, 4 my 
hyone Indiana, is offering as a prize to the egg-record pgstcards wit P rvete ? 
Phone holders of the different localities in which the rare ae oe vo eet 
Just company operates, a brooder house and a poul- = © ey eye ey —— 
to be try self-feeder. The egg-record club is an —— = . OW, b 

. adult club for the poultry raisers in the differ- SS ae mage ure 
5 by ent counties. The members are provided with "FS, booklets, etc., to be 
right, calendars from Purdue University on which distributed to visitors. 
_ few to keep their monthly records. These are H. H. Fuller, secre- 
‘rank sent each month-end to the county agent. A tary of the Scott-Tay- 
Ww. record is kept and at the end of the year lor Co., says that since 
etary the flock with the highest laying average is this exhibit business has 
k of determined. The method provides a means been exceptionally good, 
oo of telling exactly what each flock is doing. although he is unable 
a euaauaeaueanae to say just how much 

the Retailer Exhibits Model Kitchen fit was_actuillly cre” 
5, at Ashland, Wis., Oct. 22.—Recently the Scott- the show. The names 

the Taylor Co., retail lumber dealer of this city, and addresses of some 
wner in co-operation with a number of other local prospects were se- 
het concerns, staged a Home Show, which in spite cured, but he feels that 


of unfavorable weather was visited by over 
| and 3,000 people. Besides the lumber company, the 
local business firms participating were a furni- 
ture dealer, plumber, decorator, the powér com- 
pany, and one or two concerns exhibiting such 
goods as draperies, tableware, etc. 

are The Scott-Taylor Co., built a model kitchen 


Model kitchen exhibit of the Scott-Taylor Co., Ashland, Wis., at 
Home Show recently held in that city 


the best results were 
of the indirect kind. 























and and bathroom complete except for the ceiling, « ‘ / ° ° 

eo not merely a Pee as Arco is done at a This eek’s Timely Tip 

‘ve shows.' In addition to this display, there were 

de- iy te take of WE chi ag soe 

r~ Display Board of Samples Saves Time 

yhile 

it is Here is a real labor-saving “tip,” submitted by George W. 

= Bauschard, of the Deming-Wakefield Lumber Co., Erie, Pa.: 

g in “We have in our office sales room a large display board, measur- 

dis- inf 10x4 feet, made of wallboard with wood back and a neat border 

= of molding. On this board are about 200 hooks on which are hung 

eco- samples, each four to five inches long, of every kind of lumber car- 

ast- ried in stock, including flooring, siding, ceiling, molding, cornice 
boards of the various grades and even dimension stock. We have 
used this for several years, and it has saved an immense amount of 
time that otherwise would have been required for taking custom- 

Inso ers into the warehouse and yard to show them the different kinds 

its of material. 

eres “We borrowed this idea from the five and ten cent stores, where 

his all stock is on display, which contributes to quick sales as it is not 

liar necessary even for the customers to name what they want but 

and simply point it out to the salesperson. It may seem to some that 

ory Breakfast nook shown by Scott-Taylor Co. 


this idea of displaying everything can not be carried into the lum- 


a and bedroom furniture. These retme were ber business, but we have found a way to do it and it works splen- 


has complete so far as furnishings were concerned, didly. We have found that customers often do not know the names 
for but did not have built-in windows, etc. In of the various moldings and other items, but they will look over 
ter 7 — be ay pues —— space. | this display board and pick out what they want to buy, and this is 
a nent ph... ging Fag Becta Ren as true of native Americans as of people of foreign birth and 
Co. in it were displayed cabinet work and other language. ‘ , 

“ph Products of its factory, as well as general “A lumber salesman may thoroughly know the various items 
30,- building products such as lumber, roofing, wall- in stock, yet often it is difficult to explain to customers all about 


board, etc. This company’s woodworking fac- 
tory has been in operation for over forty years, 
and one interesting feature of this display 


their characteristics and uses, but with samples right before them 
that they can see and examine, all this difficulty is eliminated, and 


na, was cabinet work, doors, etc., made more than time is saved in making sales.” 
— thirty years ago, still in fine condition. 
, 


By way of advertising, quarter-page news- 
Paper space was used just before the opening 

















40 


AMERICAN LUMBERMAN 


October 27, 1999 





Dealers Praise Ohio Lumber Show 


The AMERICAN LUMBERMAN Carried in its 
issue of Oct. 13 (page 53) an illustrated news 
story telling about the lumber show held at 
Willard, Ohio, during the week ended Oct. 6, 
this being one of the series of similar exposi- 
tions held under the auspices of the Ohio As- 
sociation of Retail Lumber Dealers in co- 
operation with the local dealers. Since publica- 
tion of that story, the accompanying photo- 
graph, giving an excellent view of some of 
the lumber exhibits, has been received from 
R. S. Byron, of the Beelman Manufacturing 
& Lumber Co., who was chairman of the com- 
mittee on local arrangements. Mr. Byron also 
gives some interesting 


being very much to the discredit of the old 
methods.” 


Quality Versus Price 


The Schilbe Lumber Co., Tamaqua, Pa., has 
recently issued a very attractive little folder, 
of “envelope stuffer” size, listing some 33 
quality products in building materials, most 
of them nationally advertised brands. The 
folder is unusual in that it is printed on stock 
which reproduces the grain of wood, and pre- 
sents the appearance of nice, clear lumber, but 
even more striking is the text appearing in 
bold letters onthe cover: “Quality versus Price 
—Quality Goes Out When Price Comes In.” 





sidelights on the show, 
as follows: 

“The lumber exposi- 
tion was held in the 
new Elks’ Home, which 
is a very beautiful place 
and afforded a wonder- 
ful background. The 
displays of the two 
local lumber dealers, 
the State association 
and the two local banks 
were on the main floor, 
which measures 53 feet 
x 36 féet. The base- 
ment was occupied by 
twelve local business 
firms, showing home 
fixtures and furnish- 
ings, electrical fixtures 
and appliances, rugs, 
furniture, radios, -etc. 

“The displays of the 
local lumber dealers — 
the Beelman Manufac- 
turing & Lumber Co. 
and the Shelby Lumber Co.—consisted of a 
breakfast set, built-in bookcases with fireplace, 
doors, fir gutter, etc. 

“The State association’s exhibit consisted of 
doors and panels finished by the Marietta Paint 
& Color Co., of Marietta, Ohio, displays by 
the Southern Pine Association, comprising 
panels, model construction of a house showing 
fifteen cardinal points of construction, also a 
beautifully finished living room. Maple floor- 
ing panels finished in colors were shown by the 
Maple Flooring Manufacturers’ Association, and 
panels and a miniature house were displayed 
by the California Redwood Association. Models 
of “The Old Home” before and after modern- 
izing attracted a good deal of attention. 

“TI think the lumber show is a wonderful 
idea, and we feel that it not only brought us 
in contact with a great number of people that 
we would not otherwise have had opportunity 
to meet, but created a desire for many of the 
built-in features shown, and also fostered in- 
terest in a better building code and created a 
generally friendly spirit. Many good prospects 
were obtained, and in some cases direct sales 
were made.” 

R. E. Crall, resident manager Shelby Lumber 
Co., also expressed the opinion that the show 
was a wonderful success. 








(‘SB aeaeaeaeaaeaeaeea: 


Emphasizes Need of Cost Accounting 


“We think that if all 
community would establish a common and re- 
liable system of cost accounting it would 
eliminate price wars, as many dealers cut prices 
because they do not know with any degree 
of accuracy just what is the cost of financing 
and handling an account.’ 

Thus writes Frank B. Lundy, of the Lundy 
Lumber Co., Williamsport, Pa., to the AMERI- 
CAN LUMBERMAN, adding : 

“We have recently put in the Eastern Mill- 
work Bureau’s ‘system of cost accounting, 
which has shown us that we have never in the 
past gone about cost accounting with a very 
high degree of accuracy. We were very much 
surprised at results using this system, as com- 
pared with our old methods, the comparison 


retail dealers in a 


Some of the e 





hibits at Willard (Ohio) Lumber Show 


This theme is further developed on the inside 
of the folder by the declaration: “We will 
compete with any legitimate competitor on 
Quality, but with none on Price. The cheapest 
is never the Best, but the best is always the 
Cheapest.” 


Plans Time Saving Devices 


Various plans for saving time and giving 
customers quick service are being worked out 
by A. M. Pope, manager W. M. Simpson Lum- 
ber Co., Allendale, Ill. For instance, he is 
marking the length of all moldings on the ends 
of the pieces. “This saves considerable time 
for us,” said Mr. Pope to the AMERICAN LuM- 
BERMAN. Recently he finished a rack for hold- 
ing galvanized pipe, so as to show at a glance 
just how much of each length is on hand. 

Mr. Pope is a loyal booster for the town in 
which he does business. “I have lived in Al- 














This Week's 
AD-IDEA 


NEGATIVE ADVERTISING 


Good advertising can be nullified by bad 
conduct. The sign and slogan of the store to 
which it belonged, nicely lettered on a truck 
delivering goods on a suburban street, was 
good advertising, but when the truck swung 
around the corner on two wheels, splashing 
mud all over the woman and little child who 
had hastily stepped back upon the sidewalk to 
avoid being hit, barely missed a collision with 
a car coming at moderate speed, and continued 
at law-defying rate up the quiet street, it was 
advertising of the worst sort. It takes more 
than a painted sign on a truck to make good 
advertising; it takes a man at the wheel who 
realizes his responsibility, and is imbued with 
a sense of courtesy due to pedestrians and 
to other drivers. 


Co-operation in Carload Orders 


“The efforts made by the AMERICAN Lum- 
BERMAN to secure, and through its columns to 
distribute, the latest and best ideas regarding 
conduct of the retail lumber business are cer- 
tainly commendable,” writes Kampf & Murphy, 
Stanford, Ill. 

“While we do not know that we have any- 
thing new and pertinent to contribute, we 
might state that we are encouraging joint 
car shipments with dealers in other small towns. 
Due to the great variety of material now nec- 
essary in small town yards it is impossible for 
a dealer to keep all these items on hand with- 
out becoming badly overstocked in many lines, 
if each individual dealer depends on ordering 
full car shipments.” 

Display Wins Compliments 

PapucaH, Ky., Oct. 22.—One of the most 
attractive exhibits at the Greater Paduach 
Exposition held here, lasting one week and 
closing Oct. 13, was that of the Langstaff- 
Orm Lumber Co. 

This exhibit featured a _ beautiful little 
model bungalow, which was covered on the 
outside with 10-inch redwood siding. The in- 
terior was finished in various wallboard and in- 
sulation products, demonstrating the use of 
these materials. The 
floor was of 13/16-inch 
by 1%-inch oak, filled 
and shellacked. The 
inside measurements of 
the little house were 
12x8 feet. 

The show was very 
successful, attendance 
for the week being esti- 
mated at about 10,000, 
of whom approximate- 
ly 1,000 entered the 
house and registered at 
the desk. As an in- 
ducement to visitors to 
register, it had been an- 
nounced that the desk 
and the accompanying 
seat would be presented 

















Exhibit of Langstaff-Orm Lumber Co. at Greater Padticah Exposition 


“ 


lendale around sixteen years,” said he, “and 
I believe it is a dandy place to live in. I am 
sure that we have loyal people who believe in 
buying at home. The square deal and quick 
service is our aim, and I am sure that that 
policy has helped our business wonderfully.” 





on the last night of the 
show to the holder of 
the lucky ticket. The 
desk and seat were manufactured, of red 
cherry, in the company’s own mill. 

The expense of the exhibit was shared by 
certain other interests benefiting thereby, such 
as local furniture and department store, elec- 
trician, carpenter, painter, etc. Thus the cost 
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Faience 
to the Langstaff-Orm company was limited to 
the cost of the material plus the charge made 
for the space occupied in the exposition hall. 
Sam H. Langstaff said that, judging from 
the complimentary remarks of the many vis- 
itors, the exhibit had real advertising value, 
and the company felt well repaid for its efforts. 


Lumber Firm Builds “Charm House” 


Cotumsus, Onto, Oct. 23.—The Dodding- 
ton Co., which operates five retail yards and 
planing mills in Columbus and which has cen- 
tral offices on West Broad street, will soon 
complete a “Charm House,” designed for the 
dispiay of lumber and building materials. _ 

The “Charm House” is erected adjoining 
the office and consists of a building of a 
modified Spanish type of architecture, with 
about a dozen rooms. The rooms are finished 
in plain and quartered oak, black walnut, chest- 
nut, gum, teakwood and several kinds of pine. 

Modern built-in features are displayed and 
various types of interior finish are shown. The 
floors will be oak, pine, maple and chestnut. 

The “Charm House” will be completed 
shortly and will be thrown open to the public 
within a few weeks when a housewarming will 
be arranged. The display is designed to acquaint 
the public with the beauties of wood construc- 
tion with especial attention to interior finishes 
and flooring. Architects, contractors and build- 
ers are invited to bring their prospective cus- 


“Nine Points” of Profit Figuring 


An instructive bulletin on “Why You Should 
Figure Profit Margin on Selling Prices,” was 
distributed at a recent meeting of Central Wis- 
consin Lumbermen’s Club, heid at Stevens 
Point, by Art A. Curtis, secretary of the club. 

Nine reasons were given to the members why 
the margin should be figured on selling price: 

“Because neither margin nor profit is made 
until after the sale is made. 

“Because other business figures are based 
on their relation to sales, and ail business 
figures should be uniformly determined. 

“Because expenses are always figured in re- 
lation to sales. 

“Because taxes are based on sales. 

“Because sales totals are usually available at 
a glance. 

“Because profit is earned to reward all your 
capital and not only that part invested in mer- 
chandise. 

“Because it indicates correctly the margin 
of profit when the selling price is stated. 

“Because allowances and discounts are al- 
ways made on sales. 

“Because mark-down is always figured on 

ScHOOL BOYS make good canvassers for dis- 
covering roofing and repair prospects. An- 
nounce that you will pay a few cents each for 
information regarding houses that need repair 


work, turn the boys loose, and they will bring 
back plenty of good prospects. At least, that 
has been the experience of firms that have tried 
this plan. Of course it is necessary to use 
some care in picking the right sort of boys. 
Boy scouts make good canvassers, because they 
are trained to be courteous. 


(SAAD Aaa 


Prompt Delivery Factor in Success 


“What do I consider the most important fac- 
tor in attaining success in the retail lumber 
business?” said A. M. Haines, treasurer and 
manager, Connellsville Construction Co., build- 
ers and lumber retailers, Connellsville, Pa., in 
response to an inquiry by the AMERICAN LuM- 
BERMAN representative. 

“Well,” he continued, “there are a number 
of things that need to be watched pretty closely 
by any dealer who expects to get very far, 
but we might mention one thing in particular 
that has been a hobby with this company during 
all of the 26 years it has been in business, and 
that is, prompt deliveries. 

“We have made good on that proposition 
to the extent that hardly a week goes by but 
what we hear of someone saying: ‘Place your 
orders with the Connellsville Construction Co., 
and you will be sure of getting your material 
promptly.’ 

“It certainly is very gratifying,” concluded 
Mr. Haines, “to hear a man say that he is 
placing an order with us because he knows 
that by so doing he will get what he orders, 
and get it when he wants it.” 





tomers to the display. 

















A company that practices what it preaches is the Doyon & Rayne 
Lumber Co., at Madison, Wis. Here is shown that company’s hand- 
some and efficiently equipped office building, very neat with its shingled 
walls and a real inspiration to home owners whose houses could stand 


a little rejuvenation. Retailers who lead the way in this manner, 

visualizing around their own properties the uses of the material they 

have to furnish and the ideas they are trying to sell to the public, fin 
this quite helpful in stimulating their business 





Makes Yard Fence Carry Home Building Message 


The accompanying photograph shows how the Arvada Lumber Co., 
Arvada, Colo., uses its fence as a medium for publicity. The sign 
is painted in bright colors and can be seen for some little distance. In 
the center of the fence is painted a picture of a modern home, with 
trees as a background. Clear across the bottom of the sign is painted 
grass, with a background of blue sky. Then on one side of the house 
is the name of the lumber company with the slogan, “Build a Home 
First.” On the other side is wording calling attention to the kind 
of paints and varnishes sold at the lumber yard. The bright colors 
and arrangement of the sign on the fence draw attention of people 
passing the lumber yard. It is a good example of what can be done 
with a fence. 





ARVADA LUMBER C0, 


Build a Home First 











REYNOLDS BROS. LUMBER & MFG. CO. 


LUMBER AND BUILDING MATERIAL 
HARDWOODS 








OFFICE AND YARD: Ist AVENUE AND 25tn STREET PHONE 7-1178 


Birmingham, Alabama August 4, 1928 


MEMORANDUM TO OFFICE AND YARD FORCE 


SUBJECT: DISTRIBUTION OF CASH SALES 


Effective immediately, credit the sale of cash 
sales and the delivery of cash sales in the following manner: 


If a cash sale is first written up on a yard 
order, put the salesman's name on the order. 


If a cash sale is delivered by one of our trucks 
or wagons, put the driver's name on the cash sale just the‘same 
as on a charge sale, so that they may be credited with this 
delivery. This shall be done by the man making the cash sale 
ticket, or at the time the material is sent out, These cash 
sale deliveries shall be credited to the driver daily just the 
same as charge sales. 


Cash sales are to be credited daily to the sales- 
men, the same as charge sales, 


This is the only way we can have a true record of 
the amount delivered by the trucks and wagons and the amount sold 
by each person connected with the firm, 


H. B. REYNOLDS 


Above is reproduced a memorandum or bulletin of instructions issued 
by H. B. Reynolds, president Reynolds Bros. Lumber & Manufactur- 
ing Co., Birmingham, Ala., to insure keeping proper record of all 
cash and charge sales made each day, and for proper credit to the 
truck drivers for the work accomplished. As these are problems con- 
fronted by dealers generally the instructions issued by the above com- 
pany to cover same may prove of interest 
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The Rockford (lll.) house as it looked before remodeling operations 
started 






















The same house as it appeared when remodeling operations were still 


going on 


Modernizing Possibilities Visualized 


The public of Rockford, IIl., is taking a very 
lively interest in the astonishing transforma- 
tion that a decrepit old building situated at 
530 North Rockford Avenue, that city, has 
been undergoing for several weeks. This build- 
ing, which formerly was considered a disgrace 
to the neighborhood, is now—completely reju- 
venated—pointed out with pride. The change 
which has converted this old shack into a 
most attractive, comfortable home, is a source 
of unending wonder, not only to the neighbors 
who, while the work has been in progress, 
have been in the habit of taking daily walks 
to the place in order to keep close tab on 
what was going on, but to the whole body of 
citizens, many of them often driving long dis- 
tances to see it. 

This notable remodeling job was started by 
the Rockford Register-Gazette, a local daily 
newspaper which, in the words of its general 
manager, Elliott Bartlett, undertook the task 
as a means of “assisting local merchants in 
developing new outlets for building materials.” 
In this work, promoted by the newspaper 
through its representative, J. L. Herzog, it 
had the invaluable assistance of the George 
W. Monroe Co., of Buffalo, N. Y., which has 
had considerable experience in campaigns of 
this sort and has only recently completed a 
similar project in Kansas City, Mo. Further 
co-operating in the Rockford project, as in 
the Kansas City one, are the Long-Bell Lum- 
ber Co. of Kansas City, which furnished the 
lumber; the Creo-Dipt Shingle Co., of North 
Tonawanda, N. Y., furnishing the stained 
shingles for the roof and side walls; the E. L. 
Bruce Co., of Memphis, Tenn., supplying the 
cell-ized flooring used in most of the rooms 
of the house; the Davenport (Iowa) branch 


of the Curtis Companies, which supplied the 
woodwork and built-in pieces; and the Upson 
Co. of Lockport, N. Y., which furnished the 
wallboard. All these products were supplied 
through the local retail dealers. 

The old house was owned by Byron East- 
wood, a Rockford real estate operator, who 
desired to remodel it into a home for his own 
family and who had already started with the 
work, to the extent of having torn away the 
rickety old front porch and installing the con- 
crete foundation. It was at this point that 
the Register-Gazette, canvassing the city for 
the most likely subject for remodeling, first 
saw this house and decided upon it for its 
experiment. Arrangements were accordingly 
made with Mr. Eastwood, and plans for the 
remodeled structure were drawn by Messrs. 
Cook and Green, of the architectural depart- 
ment of the Curtis Companies. 

When these co-operative remodeling opera- 
tion were actually started, the old house ap- 
peared exactly as is shown in the “before” 
picture of the front and rear, accompanying this 
article. The extent of the work previously 
done by Mr. Eastwood is clearly shown. An- 
other illustration shows the old-fashioned 
character of the interior, which was in very 
bad state of repair. In some places lath were 
nailed over the cracks in the plaster, to keep 
it from falling down. The floor plan, fur- 
thermore, was poor and haphazard, and the 
rooms dark and dismal. 

The publicity campaign started simultane- 
ously with the work of remodeling. First, 
the Register-Gazette set the ball rolling by a 
prominently displayed news story on the proj- 
ect, with pictures of a dilapidated structure 
and an outline of what it was hoped to ac- 


complish. This was followed by a series of 
eight advertisements by the manufacturers of 
the various products used in the job. Each 
ad was four columns wide by 7 inches in 
depth, and one appeared each Saturday. The 
first of these ads occupied a commanding posi- 
tion and was headed in large letters: 

“Is Your House Run Down? Visit 530 
North Rockford Avenue for Free Ideas of 
Easy Ways to Add Value to Any House. See 
this old house being made new.” 

The public was invited to come at any time 
and inspect the house while work was actu- 
ally in progress, to note exactly how the trans- 
formation was being made, and to learn what 
materials were being used. A girl was em- 
ployed and was in attendance each day from 
morning till night, escorting visitors through 
the house, explaining details of the plan and 
furnishing all the information requested. In- 
cidentally she made it a point to get these 
visitors to talk about their own homes, about 
their needs and desires, and at every chance 
emphasized the value of hardwood floors, of 
wood shingles for roofing or wall covering, of 
the convenience of built-in features, and the 
like. In this manner, a great many valuable 
leads were developed, which were promptly 
turned over to the retail dealers and followed 
up by them. Reports are to the effect that a 
very considerable amount of business was thus 
developed. 

Meanwhile every day the issue of the Regis- 
ter-Gazette contained some mention of the 
project, in order to keep it constantly before 
the public. Editorial mention was often made, 
and as the work progressed photographs were 
reproduced. In addition, there were published, 
on the Home Builder’s page of the paper, in- 




















Rear view of the Rockford House, awry, decrepit and generally un- 
sightly—a blot on the neighborhood 











Almost impossible to believe, but this is a rear view of the same house 
after its rejuvenation 
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Seiki 
teresting paragraphs and longer articles on dif- 
ferent materials used in home building, plans, 
decorations, kitchen arrangements and the like. 
In preparing these articles and advertisements 
based on them, the newspaper enlisted the co- 
operation of practically all the firms in the 
city having in one way or another to do with 
the building or furnishing of a home, like 
plumbers, the electricians, the furniture deal- 
ers and others. 

The first newspaper advertisement was re- 
printed with a personal message on the back, 
and mailed to all the builders and contractors, 
architects and other interested individuals in 
Rockford, specially inviting them to view the 
remodeling operations and to avail themselves 
of the exhaustive information gathered. 

Subsequent newspaper display advertisements, 
of the same size and as prominently featured 





as the first of the series, were headed as 
follows : 


“Thousands Say—‘We Never Realized What 
Possibilities Our Old House Had.” Join the 
Crowd—Visit 530 North Rockford Avenue, to 
see how easily an old house is made new. 

“See how Creo-Dipt oversiding made the 
old exterior new at 530 North Rockford Ave. 

“Curtis Woodwork made the old interior 
new at 530 North Rockford Ave. 

“New flooring styles—now within reach of 
every old home. 

“Colorful wall tiling at about one-tenth the 
usual cost. Drive to 530 North Rockford Ave. 
for free ideas.” 

The remodeled house contains six spacious 
rooms and bath, with excellent floor arrange- 
ment and plenty of light, all provided without 
any material changes in the original structure or 











Interior of the Rockford house before modernization, giving a good 
idea of its dismal appearance and poor condition 


Ciinton, IowA, Oct. 22.—For several years 
it has been the policy of the Curtis Companies 
to hold annual salesmen’s conferences at the 
general offices here in Clinton, attended by 
all of the organizations’ salesmen and sales 
executives. Gradually these conferences have 
been enlarged to include dealer guests who 
desire to participate, or at least to “listen in” 
on the sales conferences and thus come into 
possession of ideas that they could take back 
home with them and apply in their own busi- 
nesses. 

Thus the attendance has grown from year to 
year; this year’s convention, or conference, 
was held on Oct. 8, 9, and 10, attracting a 
large number of Curtis dealers from almost 
all sections of the country. A very interesting 
and inspiring program was carried through, 
the constructive merchandising and technical 
talks given by a long list of well-qualified 
speakers being followed with close attention by 
the assembled dealers and salesmen. 


Constructive Addresses by Leading Retailers 

The sessions were presided over by E. J. 
Curtis, vice president, and at the opening ses- 
sion President G. L. Curtis welcomed the com- 
pany representatives and guests. Interesting 
addresses on subjects pertaining to retail mer- 
chandising and administration were made by 
the following well known dealers: “Over- 
coming Sales Resistance with Curtis Wood- 
work,” by M. H. DeLoof, Vosler & DeLoof, 
Kalamazoo, Mich.; “Inventory Control as a 
Road to Profit,” J. Earl Brightbill, Hummels- 
town, Pa.; “Departmentalizing a Lumber Busi- 





any considerable rearrangement of the parti- 
tions. The living room is laid with long 
plank flooring, and the cell-ized flooring is 
used in all the other rooms. The wallboard 
is applied over wood lath, laid over the orig- 
inal siding. More and bigger windows were 
installed. The only consequential changes in 
the house are the entrance at the front, the fire- 
place to the left of the entrance, a dormer at 
the back, a hooded back entrance, a porch 
with French windows leading into the living 
room, and a small addition serving as pantry— 
all these features being additions and involv- 
ing practically no structural changes. 

The house is now in the final stages of com- 
pletion. When ready, it is to be furnished 
in co-operation with downtown stores and left 
open for public inspection for a period of two 
weeks. 


























ness,” F. Parker Loizeaux, J. D. Loizeaux 
Lumber Co., Plainsfield, N. J.; “Selective Sell- 
ing in a Metropolitan Market,” T. M. Gilling- 
ham, the Gillingham Co., Philadelphia, Pa.; 
“What a Financing Plan Has Meant to Our 
Net Profit Percentage,” W. L. Hixon, Hixon- 
Peterson Lumber Co., Toledo, Ohio; “Archi- 
tectural Value of Curtis Woodwork as an 
Aid in Selling,” J. M. Horn, Horn & Kraus 
Lumber Co., Hamilton, Ohio; “Starting a 
New Woodwork Business in an Old Wood- 
work Town,” Louis Carruthers, Carruthers & 
Son Lumber Co., Memphis, Tenn.; “Where 
Our Relationship With Curtis Has Helped Us 
Locally,” George N. Glass and John D. P. 
Kennedy, Keystone Lumber Co., Pittsburgh, 
Pa.; “Building a Stable Business Through 
Promotion,’ George Rinderknecht, Rinder- 
knecht Lumber Co., Dayton, Ohio; “The Fu- 
ture of Retail Lumber Merchandising,” F. H. 
Ludwig, Merritt Lumber Yards (Inc.), Read- 
ing, Pa.; “Turning ‘Leads’ Into Orders,” 
Alvah M. Baylis, A. S. Petit & Sons, Hunt- 
ington Station, N. Y.; “The Importance of 
Nationally Advertised Brands in Building Ma- 
terial Merchandising,” O. H. Greene, Wilson 
& Greene Lumber Co., Syracuse, N. Y. 


In his talk Mr. Greene showed how the 
stocking of nationally advertised quality prod- 


ucts helps the retailer in his struggle for busi- 


ness against “the new competition,” as inter- 


commodity competition has been described. 
“More and more,” said he, 


“progressive 
dealers are seeing the wisdom of putting their 
shoulder to the wheel and doing their part to 
help national advertisers put over the big ideas 


Another interior view, but after the remodeling was well started. It 
is a bright, modern, comfortable room in the making 


Dealers Meet in Annual Sales Convention 


which have meant profit to them in the last 
few years, and which will continue to make 
money for them if they will do their part. In 
this era of intense competition for the con- 
sumer’s dollar, the automobile struggles against 
the home, silver-plated ware against hosiery, 
and a trip to Europe competes with a new 
house.” 

Staff Demonstrates Merchandising Plan 

An afternoon session was set apart for ex- 
plaining and demonstrating to the assembled 
representatives and dealers, by members of the 
Curtis staff, the merchandising and advertising 
plans which the company is putting into effect 
to help make it easy for Curtis dealers to in- 
crease their sales during the ensuing year. 

A fine luncheon was served each day at 
the Curtis Club, and on the evening of the 
first two days of the conference, formal din- 
ners, attended by interesting programs were 
tendered the guests at the Clinton Country 
Club. All visitors were afforded an oppor- 
tunity of going through the plant, and in- 
specting the processes of manufacturing Curtis 
woodwork. A golf tournament on the after- 
noon of the final day rounded out a meeting 
which guests were unanimous in proclaiming 
one of the most instructive and thoroughly en- 
joyable gatherings of the kind yet held. 





THE GROWING business of collecting horned 
toads and selling them to tourists is being 
combatted, due to the great value of these toads 
as insect destroyers. The fad for horned 
toads is gradually exterminating them. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Oct. 22 


.—The following statistics were compiled by the National Lumber Manufacturers’ 


Association : 








Softwoods: No. Mill Reports Production Shipments Orders 

Week ended 1928, Oct. 13; 1927, Oct. 15— 1928 1927 1928 1927 1928 1927 1928 1927 
Southern Pine Ass« ciation PTE ea 149 108 '70,233,000 66,211,000 81,353,000 61,850,000 79,098,000 61,174,000 
West Coast Lumbermen’s Association....... 191 118 186,855,000 123,756,000 161,795,000 99,602,000 156,952,000 97,233,000 
Western Pine Manu faoturere Association... 34 35 32 289 000 28,229,000 532,000 30,122,000 29,514,000 29:394 ,000 
California White & Sugar Pine Mfrs.’ Assn... 18 19 22,082,000 25,298, 000 21,335,000 23,872,000 19,219,000 20,899,000 
California Redwood Association............. 16 16 7,983,000 8,845,000 7,567,000 7,920,000 7,483,000 6,397,000 
North Carolina Pine Association............. 79 33 10,784,000 7,343,000 11,341,000 5,716,000 11,784,000 3,879, ,006 
Northern Pine Manufacturers’ Association... 3 8 12,669,000 9,496,000 10,049,000 7,891,000 660, 7,810,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 45 15 5,468,000 1,100,000 4,912,000 2,763,000 3,5'76,000 1947 000 

Total softwood, one week............... 541 352 348,363,000 270,278,000 332,884,000 239,736,000 316,286,000 228,733,000 

Forty-one weeks ended above dates— 
Memtern Fine AGSOGCIRUIOR. 2.0. ccccccccccscves 5241 2,827,436,000 2,749,442,000 3,074,611,000 2,705,916,000 3,104,595,000 2,713,500 ,000 
West Coast Lumbermen’s Association........ 5205 5,159,448,000 3,641,017,000 5,421,501,000 3,637,938,000 5,514,806,000 3,653,067, 000 
Western Pine Manufacturers’ Association.... 1300 1,170,544,000 1,223, 910, 000 1,285,465, 1,240,708,000 1,308,790,000 1,245,603.000 
California White & Sugar Pine Mfrs.’ Assn... 980 1,075,570,000 991,533,000 1,113,436,000 1,080,370,000 1,088,375,000 1,043 827,000 
California Redwood Association.............. 640 327,946,000 310,464,000 314,735,000 342,698,000 319,677,000 358,432,000 
North Carolina Pine Association............. 2165 335,161,000 293,652,000 353,885,000 295,322,000 340,673,000 251,644,000 
Northern Pine Manufacturers’ Association... 360 aa 379,769,000 367,383,000 362,855,000 335,176,000 355,842,000 323,595,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 1587 a 209,206,000 135,474,000 180,910,000 155,157,000 172,365,000 140,424,000 

Total softwood, forty-one weeks......... 17478 11,485,080,000 9,712,875,000 12,107,398,000 9,793,315,000 12,205,123,000 9,730,092,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 

NN ee ae aaa alee ake hana ngs Weg il 64+ ) 6,266,000 2,112,000 8,243,000 3,180,000 8,821,000 3,318,000 

eee eee ree 1587 364,418,000 201,980,000 322,169,000 183,729,000 314,660,000 174,941,000 
Hardwood Manufacturers’ Institute— P 

i cetbisdeoes aevegas seen’ dé apeod Oe 3244+ 12677 48,758,000 18,696,000 50,527,000 16,476,000 64,308,000 18,696,000 

NR i a ia ee we met GR 12712++ 1,686,402,000 984,819,000 1,830,192,000 1,058,101,000 1,888,080,000 1,073,828,000 


tNorthern Hemlock 
‘Units of 35,000 feet daily capacity. 
lumber scale. 


& Hardwood Manufacturers’ 
77Units of 


30,000 feet capacity. 


Association 1928 totals are for week previous to indicated date and for 40 weeks. 


Northern Hemlock & Hardwood production footage 


is log converted to 





National Analysis 


Wasuincton, D. C., Oct. 22.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Oct. 
13—orders and shipments being shown as per- 
centages of production: 


One Week 41t Weeks 


— — 








CGE, 

Me. of Ship- Or- Ship- Or- 

Association— mills ments ders ments ders 
S°uthern Pine....149 116 113 109 110 
West Coast ..... 191 87 84 105 107 
Western Pine .... 34 107 91 110 112 
California Pines.. 18 97 88 104 101 
Cilifornia Redwd. 16 95 94 96 97 
N. Carolina Pine.. 79 105 109 106 101 
Northern Pine ... 9 79 68 96 94 
N. Hem. & Hdw.. 45 90 65 86 2 
All softwoods...541 96 “91 105 106 
N. Hem. & Hdw.. 64 132 141 88 86 
Hdw. Mfrs. Inst..324+f 104 132 109 112 
All hardwoods. .388 107 133 105 107 
All woods ..... o- 97 97 105 106 


_ Actual production reported made the follow- 
ing percentages of normal in the periods in- 
cicated : 
1928 1927* 
a ~~ SN eee, 
No. 1 41f No. 1 41 
Mills Wk. Wks. Mills Wk. Wks. 


Softwoods— 








South. Pine...A 149 8&7 91 108 92 90 
West Coast...X 191 92 os ons 829) 323 
Wes‘ern Pine.A 34 101 95 35 85 85 
Calif. Pines...A 18 72 100 y? ae 4 
Calif. Redwd..A 16 76 87 16 91 87 
N. Car. Pine..C 79 66 68 33 85 72 
North, Pine....A 9 116 93 ‘ we 

All softwoods 496) 89 92 3108 

H»; dwoods— 
N. Frem.&Hdw.C 64¢ 47 72 
Har. Mfrs 

I 


OH. swerve C 324tt 83 67 1267 89 78 





A'l hardwoods 388 77 68 

Bae WGED ice css 87 87 

*No~mal production had been established he 
only six associations for 1927. ||Seven groups. 
§. ive groups. 

A—Nermal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 


x Vest normal for 1927 was arbi- 
trary; the percentage is based on ca- 
pacity. 

‘Units of 


Coast 
1928 
35,000 feet daily capacity. 
i7Units of 30,000 foot daily capacity. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages for 1928 cover 
only 39 weeks. 





Home building during the present year in 
the United States will aggregate more than 
$3,000,000,000, according to a survey and re- 
port made by the Indiana Limestone Co. 





Western Pine Summary 


PorTLAND, OreE., Oct. 20.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Oct. 13, from 
34 member mills: Per- 

Cent 


Percent Ship- 
Production— ofcut ments 


Normal* 


Feet 


Carst 
o wee 33,750,000 








OE era 32,289,000 
Shipm’ts (car)1,305 33,930,000 

Local deliv. 602,000 omer oes 

Tot. shipm’ts 34,532,000 106.95 
Orders— 

Cancelled .. 10 260,000 pecatie saad 

300ked cane7s.t 112 28,912,000 . 

a  Pererrr 602,000 

Total orders 29,514,000 91.41 85.47 
On hand end 

WO s.aeds 4,051 105,326,000 


Bookings for the week by 
tical mills were 
previous week, 
000 feet. 

#Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 96 percent 
of normal, shipments 102 percent of normal, 
and orders 87 percent of normal. Average for 
the correspondng week of the preceding four 
years was as follows: Production 94 per- 
cent; shipments, 90 percent, and orders, 84 
percent of normal. 

Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 


91.07 percent of those for the 
showing a decrease of 2,834,- 





California Redwood 


San Francisco, ‘CauiF., Oct. 22.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Oct. 13: 


Redwood 


—— White- 
No. of 


Percent of wood 


Mills Feet production Feet 
Production 16 7,983,000 100 1,173,000 
Shipments... 16 7,567,000 94 1,617,000 
Orders— 
Received oo an 7,483,000 93 1,323,000 
On hand.... 14 38,361,000 4,710,000 
Detailed Distribution of Redwood 


Shipments Orders 


Northern California* 3,506,000 3,642,000 
Southern California* 967,000 2,166,000 
. .. ar 39,000 50,000 
OS Ee OP ers 1,361,000 1,481,000 
PEL \ sowed eedwieeonawe 1,694,000 144,000 

i, LEC PET ETT. 7,567,000 7,483,000 

*North and south of line running through 


San Luis Obispo and Bakersfield. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


thirty- ae on | 


| 














Southern Pine Barometer 


New Or-eans, La., Oct. 22.—For the week 
ended Oct. 19, Friday, 156 mills of the total 
capacity of 200% units (a unit representing 
monthly outout of 1,500,009 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 


port as follows to the Southern Pine Asso- 
Ciation: Percent Percent 
3-Year Actual 
Pro luction— Carst Feet Av. Prod. eanein 
Average 3 yrs. .... 84,525,581 Pee 
MOCURR ccccse ocee 43,335,596 86. 76 i 
Shipments* 4,076 84,059,348 99.45 114.62 
Orders— 
Received* 3,677 75,830,771 89.71 103.40 
On hand end 
weekt .13,267 273,605,341 


*Orders were 90.21 percent of ghiguents, 
tOrders on hand showed a decrease of 2.92 
percent, or 8,228,517 feet during the week. 


*+Basis of car loadings is September aver- 
age, 20,623 feet. 


North Carolina Pine 


NorFro.k, Va., Oct. 22.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from eighty-four mills for 
the week ended Oct. 6: Per- 

Percent Percent cent 


Normal Actual Ship- 
Feet Output — ments 





Production— 


Normal* ...16,290,000 ‘ 

pS ere 10,784,000 66 “ 
Shipments "11'341/000 70 105 Reet 
Co. eee 11,784,000 73 109 103 
Unfilled 

er 64,717,000 nan eee 


tAs compared with preceding week, there is 
a decrease in orders of 2 percent, with 2 less 
mills reporting for last week. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 


Hemlock and Hardwood 


Osukosu, Wis., Oct. 22.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Oct. 13 





Hardwoods Hemlock 
Units of 35,000 feet daily 


NS A Siig? 71 96 
Productive capacity 14,899,000 20,106,000 
Actual cut, log scale.... 4,300, = 4,451,000 

Percent of capacity.. 22 
| eer ere 8,976, 000 7,826,000 

Percent of actual cut. 131 117 
Orders received ....... 9,574,000 4,320,000 

Percent actual cut. 99 


Orders on hand end week 45,122,000 9,696,000 
Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 
Production is based on mill log scale, and 
lumber cut overruns this by 20 percent. 
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West Coast Waterborne 


SeaTTLE, WasH., Oct. 20.—Following is a 
comparative statement of waterborne shipments 
from the West Coast during the first nine 
months cf 1928 and 1927. The 1928 total was 
43 per cent larger than the 1927. Export 
shipments made a gain of 4.9 per cent. Do- 
mestic shipments made a gain of 4.1 per cent, 
for although there was a loss in those to mis- 
cellaneous destinations, there were gains of 3.6 
per cent in California, 3.8 per cent in Atlantic 
Coast and of 41.3 per cent in eastern Canada 
shipments. The movement from Oregon showed 
the greatest gain, of 24.5 per cent, and British 
Columbia shipments gained 1.8 per cent, while 
there was a loss of 1.6 per cent in shipments 
from Washington. Detailed figures for the 
nine months follow: 








Domestic 1928 1927 
Ae eee 8,821,314 10,950,168 
Hawaiian Islands ... 57,922,850 60,833,616 
Panama Canal Zone. 6,988,835 6,112,453 
Philippine Islands 3,800,234 4,365,082 
Tincinasified ......00. 282,953 1,263,499 

77,816,186 83,525,818 

OS es 1,191,251,389 1,149,532,892 
Atlantic Coast ...... 1,553,078,891 1,495,491,004 
Eastern Canada .... 69,746,885 49,364,888 
2,891,893,351 2,777,914,602 

Export 
Africa (South) ..... 16,979,563 16,321,325 
MN, og a rie diviere «4 133,683,255 260,133,990 
Central America .... 108,636 2,287,345 
|” EP ee 174,918,409 111,083,602 
Egypt ............. ‘S3AGRE ke erwaews 
PE ccrodese eee abe 2,863,067 6,650,285 
PO -crkorennebeee 712,765,252 658,815,516 
ide cer mete « 7,928,426 15,830,179 
New Zealand ....... 14,678,960 14,893,414 
So. America (E. C.). 48,818,557 50,505,503 
So. America (W. C.) 83,280,261 98,286,353 
South Sea Islands... 4,827,158 4,032,067 
U. K. & Continent.. 240,859.734 128,620,791 
West Indies ........ 15,887,263 23,635,208 
Unclassified ........ 141,080 74,602 





1,458,889,194 1,391,170,180 


0 eer 4,350,782,545 4,169,084,782 
Summary by District of Origin 
District— Domestic Export 
British Columbia ... 309,190,804 257,148,568 
Puget Sound ....... 1,044,782,519 495,309,566 
Grays Harbor ...... 533,486,564 249,762,812 
Willapa Harbor 83,861,914 9,751,805 
Columbia River 720,777,603 413,823,564 
Cee Te nie nsetees 199,793,947 33,092,879 





2,891,893,351 1,458,889,194 


Coast Mills in Strong Position 


SEATTLE, WAsH., Oct. 20.—The West Coast 
Lumbermen’s Association recapitulation of pro- 
duction, orders, shipments and inventories for 
twenty-three- weeks, May 1, 1928 to October 6, 
1928 is as follows: 

Relationship of Actual Production to Capacity 
Feet 


NI 5 Da ae Sad wea anc patna an 4,979,165,405 
MECN DEOEMORIOR. 6606 cis ccuasces 3,984,558,139 
ae perenne R ne ee 994,607,266 
Actual percent less than capacity 20 


Relationship of Orders and Shipments to 


Production, 102 Mills | 
Percent of 


Production 
a 2,572,658,719 100 
Ce EE re 2,850,748,213 110.8 
EERE 2,898,238,573 112.7 


Inventory Increase or Decrease, 102 Mills 


Inventory May 1, 1928........... 1,266,285,923 
Bea + 6 aie ah 954,079,706 

Decrease in 23 weeks.......... 312,206,217 
Percentage decrease 24.7 


These figures reflect the general healthy .con- 
dition of the fir industry on the Pacific coast. 
Production has been in line with demand during 
summer and early fall. They indicate very 
clearly that the industry is entering the late 
fall, or slowing up period, well fortified by 
intelligent operating. The association in keep- 
ing the mills well posted regarding conditions 
and the trend of production, orders, shipments 
and inventories, will undoubtedly be the de- 
termining factor affecting the production policy 
of the mills of the district. 


Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for September, 1928 and 1927, based on 
reports of the same twenty-one member mills: 


Sept. Sept. Percent 

1928 1927 decrease 
Production ..... 7,675,000 9,907,000 d 
Shipments ...... ,929,000 9,532,000 16.8 
Orders . 7,110,000 7,488,000 5.0 

End Month— 

Orders unfilled. .10,106,000 9,459,000 *6.8 
I cir a bo bs 22,554,000 25,002,000 9.8 


*Increase. 


Average Value, 25/32x2%4”, First, Second and 
Third 


Maple f.0.b. Michigan and Wisconsin 
Mills 
September September Percent 
192 1927 increase 
re $66.86 $66.17 1.0 


The following are percentages of sold stock 
Oct. 1: 


Maple-Beech 
; Birch Maple Maple, 24” 
a Oe renee ree 51 74 341 
Se ee 41 44 59 
 . ra 38 39 52 
EE) RNs 3.5 ons eee 45 54 104 





Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 
September August September 

§ 1928 1927 


Lumber— 1928 2 
Manufactured .. 2,749,000 2,930,500 3,000,300 
Shipments ..... 3,299,100 2,862,700 2,797,900 
i Se 12,624,900 13,166,000 11,796,400 

Logs— 

Purchases ..... 2,274,037 2,735,524 2,772,700 
Made into lumber 

_ and veneer 2,642,986 2,578,662 2,994,800 
DE tink acess 2,683,716 3,052,665 3,464,600 





West Coast Review 


[Special telegram to American LumMBERMAN] 


SEATTLE, WASH., Oct. 25.—The West Coast 
Lumbermen’s Association reports that 193 
mills—-all those reporting production, shipments 
and orders—during the week ended Oct. 20 
gave these figures: 

. -189,936,000 
Shipments ..160,978,000 15.24 under production 
Orgere .eccs 156,026,000 17.85 under production 

A group of 233 mills, whose production re- 
ports for 1927 and 1928 to date are complete, 
report as follows: 


Production 


Weekly operating capacity......... 240,985,000 
Average weekly cut for 42 weeks— 
on RE Ee are ae 192,675,000 
FOO Palace Reeds Reeh aevaaon ene 192,612,000 


Actual cut week ended Oct. 20, 1928.209,302,000 


A group of 191 identical mills, whose pro- 
duction for the week ended Oct. 20 was 188,- 
789,000 feet, reported distribution as follows: 


Unfilled 





Shipments Orders Orders 
ee 69,366,000 64,620,000 160,474,000 
Domestic 

cargo . 47,770,000 46,033,000 219,519.000 
Export ..... 31,913,000 33,353,000 256,572,000 
eS ae 10,999,000 10,999,000 ......... 

160,048,000 155,005,000 636,565,000 


A group of 100 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1927 and 1928 to date, reported as 


follows: 
Average Average 
Weekended 42 weeks 42 weeks 
Oct. 20, 1928 Oct. 20, 1928 Oct. 22, 1927 
..110,775,000 102,352,000 98,459,000 
. 99,552,000 108,049,000 98,687,000 
. 92,680,000 107,923,000 100,153,000 


Production 
Shipments 
Orders 





August Report, 120 Mills (17134 Units) 


Percent 
3-year 
Average Percent 
or Pro- 
Feet Relativet duction 
Stocks Sept. 1 735,538,257 ake a 
Sept. cut .... 276,736,244 87.24 
1,012,274,501 
Sept. shpmts.. 302,883,125 95.48 109.45 
Stocks Oct. 1. 709,391,376 88.84 er 
Orders* . 311,240,498 98.12 112.47 


*Prorated from reports of 117 mills. Orders 
computed on basis of average carload shipped 
in September, 20,623 feet. 


t+Average stocks on hand at end of month 
during 3-year period amounted to 2.5173 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 

Stocks on hand decreased 3.55 percent, or 
26,146,881 feet, during September. 

Of the above 120 mills, 6 did not report 
on running time. Standard running time of 
the remaining 114 mills (168 units) was 28,- 
500 hours, and standard output, 310,653,008 


feet. Actual running time of these mills was 
24,988 hours, and actual output 273,410,508 
feet. Of the 114 mills 2 were shut down, and 


others reported lost time, total lost time being 
3,673 hours, which represents a capacity of 
38,634,900 feet. But to offset this loss, there 
was overtime operation, gain by this means 
being 161 hours, representing a capacity of 
1,392,400 feet. There was a net loss of 3,512 
hours, or 12.61 percent of standard 60-hour 
time, and a net loss in output of 37,242,500 
feet, or 11.99 percent of standard 60-hour 
capacity. 


September Exports Through Southern Ports 


Exports through southern ports for Sep- 
tember, the third quarter of 1928 including 
September, and the second quarter were as 








follows: 
Southern Julyito Aprillto 
Pine— September Sept. 30 June 30 
Lumber ...38,809,410 146,589,867 162,847,872 
Timbers ..14,475,904 34,030,588 40,662,363 
Other 
woods ..19,003,669 45,119,532 61,164,262 
72,288,983 225,739,987 264,674,497 


Southern Pine Monthly Stock Report 


New Orteans, La., Oct. 23.—The statistical statement of the Southern Pine Association for 
September is on the unit of production basis,such unit representing a monthly output aver- 
aging 1,500,000 to 2,000,000 feet between Nov. 1, 1924 and Oct. 31, 1927: 


Percentages of Kinds of Exports 


Percentages of kinds making up the ex- 
port totals were as follows: 


Southern Julylto Aprillto 
pine— September Sept. 30 June 30 
Lumber ..... 53.7 64.9 61.5 
Timbers 20.0 15.1 15.4 

Other woods... 26.3 20.0 23.1 


Reports of Same 109 Mills (160% Units) 


A statement of 109 identical mills, whose 
3-year average production was 298,343,533 
feet, and whose 3-year relative stocks 
amounted to 751,020,176 feet, compares 
operations in September, 1928, with those in 
September, 1927: 








1928 as 

percent- 

age 

1928 1927 of 1927 

Stocks Sept. 1..686,626,057 804,715,127 865.33 
WEG: GEE cies 258,348,751 294,750,110 87.65 

944,974,808 1,099,465,237 

Sept. shpmts.. .281,782,329 ‘302,228,788 93.23 
Stocks Oct. 1..663,192,479 797,236,449 83:19 


Three-Year Report of 120 Same Mills 
(171% Units) Nine Months 


Comparative figures for production and 
shipments reported by 120 identical mills, 
whose 3-year average production was 294,- 
628,537 feet, and whose relative stocks 
amounted to 741,668,416 feet during the first 
nine months of 1928, 1927 and 1926 are as 
follows: 


Produc- 1927 1 
tion 


1928 2 926 
.-2,529,784,802 2,597,079,196 2,657,086,384 
Ship- 


ments. 2,669,402,940 2,558,465,211 2,700,823,106 
Shipments as percentages of production— 
105.52 98.51 101.65 


Stocks 
Sept. 1 695,389,141 803,217,152 686,740,145 
Stocks 
Oct. 1 670,823,865 799,495,115 682,250,000 


Stocks on hand Oct. 1 were 17.23 percent 
less than those of Jan. 1, 1928; 16.09 percent 
less than those of Oct. 1, 1927, and 1.67 per- 
cent less than those of Oct. 1, 1926. 
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Hardwoods Stiffer; Stoc 


Business Good; Prices Firm 


Mempuis, TEeNN., Oct. 23.—Hardwood de- 
mand continues good, and shipments are im- 
proving. Prices have not changed much, but are 
firm, and advances are expected. For the week 
ended Oct. 16, orders were 88 percent; ship- 
ments, 84 percent, and production, 74 per- 
eent of normal, with 411 units reporting. ‘The 
demand is coming from practically all groups 
of buyers, with the building trades still in the 
lead. Demand from automobile manufacturers 
is showing some improvement, although this 
is the time for change of car models. The 
business from furniture factories is not in- 
creasing and probably will not until after the 
November shows. There continues a good de- 
mand from box and crate manufacturers. Ex- 
port shipments of hardwoods are good, and 
space is now rather hard to obtain on ocean 
vessels, due to the heavy movement of cotton 
and other commodities. Operators are not 
eager to increase production, and rains are now 
keeping loggers out of the woods. Overtime 
mill operation in many sections is impossible 
because of shortage of labor. 


Announces Ocean Rates on Hardwoods 


MEMPHIS, TENN., Oct. 22.—Announcement 
is made by the American Overseas Forward- 
ing Co. of the extension of the present ocean 
rates on hardwood lumber. from all Gulf ports 
to United Kingdom ports, through March, 
seaboard, 1929. The present rates are 40 cents 
a hundred pounds on heavy hardwoods, and 50 
cents on light hardwoods, to the principal 
ports in the United Kingdom. Heavy book- 
ings have already been made by clients of the 
forwarding company. 

From Gulf ports to Bremen, Hamburg, Rot- 
terdam, Amsterdam and Antwerp, from Jan. 
1, to March 30, 1929, rate will be 35 cents a 
hundred pounds on heavy hardwoods, and 45 
cents on light hardwoods. The present rates, 
good through the rest of the year, are 30 cents 
and 40 cents, respectively. 





Some Sellers Ask Higher Prices 


CINCINNATI, OuI0, Oct. 22.—Demand from 
piano and furniture factories for small lots of 
Appalachian and southern hardwoods has kept 
the wholesalers on the jump to fill orders, 
which cover a wide selection over the general 
list, including some items which are almost 
impossible to obtain. Panel poplar, for in- 
stance, was on almost every furniture inquiry, 
and is exceedingly scarce. Southern soft elm 
was also much sought, and so hard to obtain 
that in almost all cases the buyer had to take 
sap gum. The bulk of the orders were from 
autobus builders and wagon works, and from 
railroads for rough oak for repairs to cars. 
Orders from the auto factories were on the 
decline, in the opinion of most wholesalers. 
Common grades of white oak are much wanted 
by bus body builders and wagon works, espe- 
cially the 6/ to 8/4. Sound wormy oak and 
chestnut were also in many orders, and prices 
of Appalachian oak were up $2@5 on FAS 
and select, and $3@4 up on Nos. 1 and 2 com- 
mon and sound wormy, though these advances 
were not general. Demand for white and red 
plain oak for flooring was also very active, 
and factories reported they had a market for 
all they could supply, due to the rush to com- 
plete buildings before colder weather. 

Pine business is rushing as the building sea- 
son comes to an end. Prices of boards and 
dimension are very firm. Flooring, ceiling and 
finish were also in good demand and firm. 
Cypress C finish was moving well at firm 
prices, and tank cypress was being inquired 


for actively. Redwood and Douglas fir were 
moving well at firm prices. 

Harry Hartke, president Acme Veneer & 
Lumber Co., this city, was elected president 
of the National Federation of Co-operative 
Milk Producers at their annual convention 
held last week at Memphis. 

The Brickwede Bros. Co., of Marietta, Ohio, 
is making a Moistat dry kiln installation. This 
company has used National dry kilns manu- 
factured by the National Dry Kiln Co. for 
about twelve years. 


Stocks Low; Orders More Plentiful 


BROOKHAVEN, Muiss., Oct. 22.—Orders last 
week were slightly less than normal produc- 
tion for this section. New lists showed a total 
of unsold dry stocks 20 percent less than one 
month’s production; and unless a mill can ship 
a lot of hardwood before it is dry it can not 
ship more than its cut. This month’s ship- 
ments are about 10 percent in excess of pro- 
duction. Orders have been rather plentiful, 
and the mills have nice files of unfilled. Of 
ash and beech there is no surplus. There is a 
fairly well balanced stock of cypress, which is 
so slow that new lists carry reduced prices. 
Stocks of black gum, both plain and quar- 
tered, are low, and orders have come in rather 
freely. Red gum, plain or quartered, has not 
been selling very well, but stocks are very low. 
Plain sap gum has been an excellent seller, par- 
ticularly in 4/4 No. 1 and select and No. 2, 
both now oversold for about sixty days. There 
is a fair stock of 5/ and 6/4 No. 2, which are 
selling quite well. Quartered sap gum ha; 
sold well and stocks are low. Hickory stocks 
are low. Plain red oak, which dragged a long 
time, appears to be getting much stronger, 
especially so in 4/4 No. 1 and select, as stocks 
are low. Plain white oak stocks are low, 
with not much coming dry, and orders have 
been rather liberal. Poplar continues to sell 
well, and stocks are badly broken. The 4/4 
2-A poplar is very much inquired for, but is 
oversold. Of sycamore there is nothing to 
offer. Tupelo continues in good demand, and 
all quartered has been disposed of, with stocks 
of plain now low. Inquiry for poplar is very 





heavy. Weather has been excellent. Cars 
are in poor supply. 
Demand for Some Woods Is Good 


E.xins, W. Va., Oct. 22.—There appears to 
be a better and more sustained demand for 
hardwoods in West Virginia, limited to certain 
woods. Maple is leading. There is also a 
fairly strong demand for basswood and poplar, 
with some beech moving. Maple is a little 
higher in price than it was thirty days ago; 
heavy automobile production accounts for the 
well sustained demand for it. There is a de- 
cided absence of demand for hickory. It is 
an extremely difficult matter to move any 
grades of chestnut, and it is accumulating at 
mills. Oak is in only fair demand. Improve- 
ment in the steel industry is benefiting the 
hardwood lumber industry to some extent, but 
supplies as a rule are fully equal to demand. 
There is a better line of inquiry for mine 
timber. Flooring of some kinds is marketable, 
but parquet is dull. 

The Hardman Lumber Co.’s offices in Elkins 
have been moved to the People’s National Bank 
building in order to be near the Wilson Lum- 
ber Co. Recently the Hardman Lumber Co., 
secured a large amount of timber in Webster 
County, which is now being prepared for de- 
velopment through installation of a large mill. 
Troy E. Hardman, of Elkins, a member of the 
State senate, is president of the Hardman com- 
pany, and M. Wilson, interested in the 
Wilson Lumber Co.,; is vice president. 


For Current Market Prices on Hardwoods See Pages 76 and 77 


ks Are Low 


Heavier Buying Strengthens Prices 


PitrspurGH, Pa., Oct. 23.—A big increase in 
business throughout the East is reported by 
wholesale lumber dealers here who make a 
specialty of West Virginia hardwoods. Al} 
users of lumber in the eastern area, especially 
the industrials, have doubled their buying in 
the last few weeks. This increase in demand 
is beginning to develop a strengthening trend 
in prices, especially of chestnut and oak, but 
there were no advances announced. There is a 
great scarcity in maple in the lower grades, 
due to the buying of automobile manufactur- 
ers. The outlook is healthier than it -has 
been in two or three years. Some other deal- 
ers report an improved industrial demand for 
low grade hardwoods and loading lumber, on 
which prices are not very firm, because of large 
stocks at the mills. In southern hardwoods, 
especially the red and sap gums and tupelo, 
local dealers are pretty well sold up, although 
there is still considerable to be had in some 
quarters. 


All Species Are Moving 


Macon, Ga., Oct. 22.—Hardwood manufac- 
turers report another good week’s business, 
Inquiries are pouring in, and are being followed 
up with orders. Production is still far below 
normal, and below sales. Better weather has 
recently prevailed, and manufacturers are 
again getting the sort of logs they have been 
waiting for—the fine hardwood from the 
swamps, which have been flooded most of the 
summer and through the fall. The gums still 
head the list, with oak probably ranking sec- 
ond. All woods, however, are included in 
sales. The market appears firm. 


Further Improvement Expected 


Burrato, N. Y., Oct. 22.—The hardwood in- 
quiry continues fairly active, and more busi- 
ness is being done than there was a month 
ago, with prospects that this month will show 
quite an amount of improvement over Septem- 
“ber. The market as a whole shows a firm 
tendency. Some dealers report white oak to 
be scarce in the better grades, and to be 
stronger than red oak. Birch and maple are 
other woods in fairly good demand. There is 
not a great deal doing in the hardwood flooring 
trade, though occasional spurts of activity are 
shown. 

Local building is not on as large a scale 
as it was a year ago, but the amount of modern- 
izing of dwellings is on the increase and the 
outlook is for a great gain in this branch 
during the coming year. Some of the lumber- 
men have already had good results in pushing 
this line. 

A mock trial is scheduled for this week’s 
meeting of the Buffalo Lumber Exchange at 
the Hotel Statler. The case to be tried is 
that of the exchange against Harry L. Abbott, 
who is charged with stealing a golf ball and 
cheating on his golf score. Judge George L. 
Hager will preside, and some fine legal talent 
will appear on each side. Secretary John S 
Tyler, of the exchange, has served subpoenas 
on the exchange members and it is expected 
that there will be a large turnout. This 1s 
not the first time the exchange has instituted 
proceedings against Mr. Abbott. Some time 
ago, after he had missed one or two exchange 
meetings, an officer was sent for him and he 
was brought to the hotel luncheon-meeting and 
was handcuffed to the chair during the progress 
of the meal, being obliged to eat with one hand. 

Fred M. Sullivan, of T. Sullivan & Co., and 
James Daly, salesman of that company, were 
among those who were out pheasant hunting at 
the opening of the season last week. 

Ganson Depew, president Norwich Lumber 
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~~ 
Co., and former president of the Buffalo Lum- 
ber Exchange, gave a political talk before the, 
Buffalo Engineers’ Hoover Club on Oct. 18, 
exp:aining why he was for Hoover. 

Mason & Mason, who have been engaged in 
the lumber business at William. and Curtis 
streets for the last fifteen years, have bought 
property at 1208 Delavan Avenue, with front- 
age of 140 feet, and will establish a retail 
yard there. | 

The Kittinger Co., of Buffalo, recently made 
a Moistat dry kiln installation to dry walnut 
for its distinctive furniture. This company has 
used kilns made by the National Dry Kiln 
Co., of Indianapolis, Ind. for about eleven 
years. 


Dry Stock Scarce; Demand Improved 


ATLanta, Ga., Oct. 22.—Hardwood book- 
ings have picked up again, and orders exceed 
output in‘Georgia by around 35 percent. Dry 
lumber is still very scarce, and all stocks, par- 
tticularly ash and gum, are in low supply. 
Automobile and body plants in the middle 
West and East are buying less actively, but 
inquiry is unusually good, and Southeast body 
plants are still buying heavily and inquiring, 
shortage of ash turning these buyers to sap 
gum. Southeast furniture factories are now 
buying heavily, but demand from other sec- 
tions is below normal. The Southern Furniture 
Manufacturers’ Association reports that the in- 
dustry is well sold ahead. The heaviest call 
is for gum, both FAS and common moving 


well. Oak flooring plants are running well 
below normal. Some improvement in maple 
flooring sales to textile mills is reported, prices 
ruling strong. Prices are generally firm and 
have shown one or two advances. 


Eastern Market Looks Stronger 


Boston, Mass., Oct. 23.—This month’s sales 
have embraced a great deal of lumber, but 
orders have been widely distributed. Large 
firms in position to make prompt shipment of 
about any assortment desired are securing a 
good share of current business. The automo- 
bile industry is buying freely. The furniture 
manufacturers are buying better than in Sep- 
tember; this class of business is not yet on 
a satisfactory basis, however. Oak flooring 
manufacturers continue to be very good cus- 
tomers. The general tone of prices is 
stronger although there have been no definite 
advances. Improvement in the export market 
is generally commented upon. 

Wholesalers are now booking a very fair 
business in hardwood flooring. The market 
for oak flooring now looks really firm. First 
plain white oak is $82@85.50. Second grade, 
offered at $72.50@76.50, is getting more attention 
here than the first. Quotations on third range 
$61.50@65.75. Maple and birch flooring are 
moving rather slowly. First maple is $83.50@ 
$36.50. First birch from American mills is 
offered at $75 and thereabouts, but a well 
known Canadian mill is securing some orders 
at $83. 





amounted to 1,190,127 cars. ° 


PRICES 


who sell. 


STEEL 


FUELS 


Business in Brief 


Notwithstanding the fact that in some of the important industries or branches of trade expan- 
sion is not markedly in evidence, yet the general trend is one of betterment. Fluctuations both 
upward and downward have occurred here and there in several industries, 

evidently reflecting the contest that is being waged between buyers and 

GENERAL sellers with no surplus of goods to hinder bargaining. Bank clearings for 
the latest week were $11,442,071,000, a figure well up near the highest of recent months. Revenue 
freight loadings also continue to register a volume of business than can not be interpreted 
otherwise than as an indicator of general prosperity. For the latest week the revenue loadings 


During the latest week for which reports are available, the number of declines in commodity 
prices reported by Dun’s exceeded the number of advances, the figures being 26 and 34, 
respectively, compared with 35 and 31 for the corresponding week of 1927. 
Harvard Economic Society’s wholesale commodity index registered a further 
slight decline to 98.8 for the week ended Oct. 17, this being the fourth in 
succession, totaling, however, only 2.2. This index has during the present year shown several 
similar fluctuations, evidencing the evenly matched conflict between those who buy and those 


For the first time in many weeks all the key items in the provisions list registered declines 

during the latest week, that ended Oct. 19. No. 2 red wheat dropped to $1.62% a bushel from 

$1.63%4 for the week before; No. 2 yellow corn, to $1.1544 a bushel, from $1.19 

PROVISIONS for the week before; fat beef steers, to $17.25, from $18 the week before; 

pork, to $10, from $11 the week previously; and extra creamery butter, to 

474 cents a pound, from 48 cents the week before. The weakest item in the price list, appar- 
ently, has been hides, an item that for a long period showed remarkable strength. 


Operations in the steel industry are reported at about 90 percent of capacity, and the Iron 
Trade Review states that for the first time in history all the open-hearth furnaces in the 
Mahoning Valley are active. 
has somewhat slackened, the mills are said to have unfilled orders in hand 
sufficient to sustain the present volume of production for some time. This 
report is substantiated by the price strength plainly in evidence. In fact the heavy buying. 
alluded to has been attributed to fear of price advances. 


The latest report of the bureau of mines estimates the production of bituminous coal, includ- 
ing lignite and coal ccked at the mines, at 11,028,000 net tons for the week ended Oct. 6, aS 
compared with 11,056,000 for the week before. The latest report on anthracite 
production places the output for the week ended Sept. 29 at 1,851,000 net tons. 
The market for anthracite is said to have been somewhat better during 


While the heavy buying prevailing recently 








recent months as the result of improved merchandising on the part of producers, stimulated by 
the competition of other fuels, particularly oil. The latest report of the American Petroleum 
Institute places the average daily output of crude oil at 2,505,500 barrels for the week ended 
Oct. 13, compared with 2,494,000 for the corresponding week of 1927. 








All Species in Better Demand 


WuitesspurGc, Ky., Oct. 23.—Demand for 
hardwood lumber shows noticeable improve- 
ment throughout the eastern Kentucky field, 
with increased inquiries coming from all mar- 
kets. Mill stocks have run down. There is 
improvement in demand for all species, but 
especially for oak and poplar. Most mills are 
now centering upen these two kinds, as de- 
mand for them is steadier. Walnut has been 
in much better demand, also, and has been 
moving right along. Quartered oak sales run 
above the average. There has been a better 
movement of atl hardwoods, and prices are on 
the upward trend. 


Many Woods Covered by Demand 


_ Louisvitte, Ky., Oct. 22.—Very fair demand 
is reported for hardwoods. Some houses re- 
port that automotive woods are not as active, 
others are moving very good supplies. Prices 
are a little stronger on thick magnolia, gum, 
elm and maple for auto use. Flooring oak 
has sold well. There has been some buying of 
quartered sycamore. Walnut, higher grades 
and veneers, is in demand. Hard and soft 
maple and soft elm have been moving. Wormy 
oak has been quite active, along with flooring 
grades, including common and No. 2 and 3-A, 
in mixed stuff. Common and 2-A poplar have 
moved readily and there has been fair demand 
for plain gum, sap and red. Prices at Louis- 
ville on inch stocks are about as follows: 

Walnut FAS, $240; selects, $160; No. 1, 
$90@93; No. 2, $40. Appalachian red oak is 
priced at $95 for FAS and $56 for common; 
with southern at $68 and $48. Southern white 
oak is $80 and $50. Plain sap gum is $54, and 
$40@41; quartered sap, $60 and $45; plain red, 
$95 and $50; quartered red, $100 and $55. 
Cottonwood is $54 and $36. Ash, $80 and $50. 
Quartered white oak FAS, $137.50; common, 
$82.50. Poplar FAS, $90@97.50; saps and 
selects, $70@75; common, $50@55. 


Preston P. Joyes, of W. P. Brown & Sons 
Lumber Co., Louisville, was recently reélected 
president of the Louisville Country Club. He 
has also been made a director of the: Louisville 
Fire & Marine Insurance Co. 


William Irving Jones, of the West Coast 
ILumbermen’s Association, Seattle, Wash., was 
a recent visitor. 


Reviews Foreign Markets 


Battimore, Mp., Oct. 22.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ 
Association, sums up as follows conditions in 
foreign fields: 

A slight improvement was noted in demand 
for American hardwoods in the United King- 
dom during the latter part of September and 
the early part of October. Hardwood lumber 
arrived in lesser quantities and the confidence 
of brokers and buyers was restored. It is re- 
ported that a fairly satisfactory business is 
being done chiefly in landed stocks, as very 
little firm order business is possible. Stocks 
ef hardwoods are gradually decreasing and 
before long should reach normal. Liverpool 
trade is rather dull, but importers note a slight 
improvement. The motor industry and the 
cabinet makers are consuming limited quan- 
tities. Glasgow demand for American hard- 
woods shows little or no improvement. Lum- 
ber is arriving in less quantities than in pre- 
vious months, and the outlook is improving. 
Smaller United Kingdom ports appear to be 
doing only a limited business, but the outlook 
is encouraging. 

The Belgium market shows signs of im- 
provement, and prices of American hardwoods 
are advancing slightly. Stocks are considered 
normal for this time of year and the future 
looks brighter. 

Demand at Havre, France, has been quite 
active of late, and the outlook is favorable. 
Arrivals from the States have been compara- 
tively small, due, it.is said, to the higher 
prices being asked by American exporters. 

The Italian market remains extremely 
quiet, although July was the best month of 
the year. 
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North Carolinians Discuss Many Subjects 


At Semiannual Meeting Take Action on Taxation and Legislative Matters— 
Rule Changes Endorsed—Present Memorial Tablet to Army 


CuHarLeston, S. C., Oct. 22.— Taxation, 
workmen’s compensation, specified moisture 
content, standard sizes, manufacturing methods 
and more perfect inspection were outstanding 
subjects at the semi-annual meeting of the 
North Carolina Pine Association, held in this 
historic city on Oct. 17 and 18, There was a 
large and representative attendance, and the 
two days were crowded with business and 
entertainment features of unusual interest. 

The first day’s business session was held at 
the plant of the A. C. Tuxbury Lumber Co. 
and consisted of two group meetings. One was 
a school of inspection, held in the sorting shed 
of the Tuxbury company and presided over by 
R. L. Woodward, Jr., chairman of the inspec- 
tion committee. The other was a meeting of 
the saw and planing mill operators, held in 
the commissary of the Tuxbury company and 
presided over by J. W. Williams, general 
superintendent of that compayy’s operations. 
\t the latter meeting a number of problems 
of especial importance to saw and planing mill 
operators were discussed. There was no formal 
program, but the meeting took the form of a 
roundtable discussion, one of the interesting 
features of which was a talk made by Don 
Forsythe, of E. C. Atkins & Co., on the sub- 
ject of saws, their care and proper use. This 
talk made such a favorable impression that Mr. 
Forsythe has been invited to prepare an address 
for presentation at the annual meeting of the 
association. Following the business sessions, 
the lumbermen present were entertained with a 
picnic lunch on the lawn in front of the office 
of the A. C. Tuxbury Lumber Co. 

One of the outstanding features of this semi- 
annual meeting was the presentation by the 
North Carolina Pine Association to the United 
States Army of a tablet at Fort Moultrie dedi- 
cated to the memory of. Sergeant Jasper, one 
of the Revolutionary heroes. This was espe- 
cially significant because of the fact that it 
is. probably the only instance on record of a 
trade association having in this particular way 
honored a solder of the Revolution. 

Following the luncheon at the plant of the 
A. C. Tuxbury Lumber Co., the entire party 
was taken in cars to the custom house dock, 
where it embarked on a steamer for Fort Moul- 
trie. En route a stop was made at Fort 
Sumter and an inspection of this famous old 
fort was made and a brief history of it was 
given by Capt. Hartnett as he stood on the 
platform of one of the immense guns, over the 
heads of his listeners. Upon arrival at Fort 
Moultrie the entire assemblage gathered around 
a stone tablet that occupies a prominent posi- 
tion on the parade ground and here occurred 
the interesting and touching ceremonies of 
presentation of the tablet to the army and its 
acceptance in behalf of the United States 
Army by a distinguished officer, Gen. Rich- 
mond P. Davis. Practically the entire gar- 





Judge F. S. Spruill (at right center) making the presentation speech 


rison of Fort Moultrie was assembled for the 
occasion. First a brief address of welcome 
was given by Col. Fred W. Bugbee, command- 
ant of the fort, which was responded to by P. 
R. Camp, of the Camp Manufacturing Co., 
Franklin, Va., a vice president of the associa- 
tion. The presentation of the tablet was made 
in behalf of the association by Col. F. S. 
Spruill, general counsel, a distinguished lawyer 
and orator. Judge Spruill gave a brief bio- 
graphical sketch of Sergeant Jasper and related 
his heroic deed that is commemorated in the 
tablet presented to the army. When, in the 
midst of a terrific shell fire from the British 
force, the American flag was shot down, this 
intrepid soldier leaped over the fortress walls, 

















President G. J. Cherry, Gen. R. P. Davis, Col. 
F. W. Bugbee and Lieut.-Col. John R. West 


snapped at the close of the ceremonies. 


picked up the flag, attached it to the rammer 
of a gun, and again placed it proudly flying 
on the fort. 

The tablet was accepted in a short but elo- 
quent address by Gen. Davis. 


Lumberman’s Daughter Assists in Unveiling 


The tablet was unveiled by two charming 
girls, Miss Faith Bugbee, daughter of Col. 


Bugbee, commandant of Fort Moultrie, and 
Miss Virginia Mayo, daughter of Hughes 
Mayo, of the North State Lumber Co., at 


Charleston. Typical of the grace and beauty 
of its women for which the Southland is 
famed, these two young ladies were the 
cynosure of all eyes as they lifted from this 
tablet the stars and stripes with which it was 
veiled and disclosed the marble slab and its 
bronze tablet in all its beauty and simplicity. 
The tablet bears this inscription: 

A memorial to the valor of Sergeant Jasper, 


who at Fort Moultrie on June 28, 1776, gal- 
lantly rescued his regimental flag during 


heavy cannonading by the British fleet under 
Sir Peter Parker. Erected by the North Caro- 


lina Pine Association. G. J. Cherry, presi- 
dent; G. L. Hume, secretary-treasurer; Lieuts 
Col. John R. West, chairman; Frederick G. 
Davies; Hughes Mayo. 

Following these beautiful and impressive cere- 
monies, the visitors were invited to the parade 
grounds, where Gen. Davis, Col. Bugbee and 
members of their staffs reviewed the regiment 
stationed at Fort Moultrie. Always impressive 
and thrilling, this review was thoroughly en- 
joyed by all who witnessed it. Following the 
review, the soldiers presented a half hour of 
mass calisthenics. Then a brief reception was 
held at the home of Col. Bugbee, where the 
visitors were greeted by his charming wife, 
and from there they were taken to a pavilion 
on the ocean front where dinner was served 
and in the open air theater some interesting 
moving pictures of activities at West Point 
were shown. Colonel and Mrs. Bugbee were 
assisted in the entertainment of the visitors by 
other officers and their wives, and the occasion 
was voted by all to have been one of the most 
pleasant in the history of the association. 


General Meeting of Association 

At the general meeting held on the eighteenth, 
President G. J. Cherry presided and the session 
was given over largely to hearing committee 
reports and to general business discussions. 
Reporting for the tax committee, T. J. Wright, 
of the Richmond Cedar Works, Norfolk, Va., 
recommended that the association take out 
memberships in the State forestry associations 
within its territory, in the name of the secretary 
or general counsel, and that these officials be 
requested to attend forestry meetings and keep 
in touch with developments of interest to the 
industry. Mr. Wright stated that this recom- 
mendation was made as a result of an occur- 
rence at a recent meeting of the North Carolina 
Forestry Association, where a theorist con- 
nected with the State department of agriculture 
had proposed an impractical measure that 
would not have helped the cause of forestry 
and would have been calculated to injure the 
lumber industry. P. R. Camp, of Franklin, Va., 
endorsed the recommendation of Mr. Wright's 
committee and urged that the organization 
keep closely in touch with the work of the for- 
estry associations. Mr. Camp said that in 
North Carolina the forestry association has 
worked closely with the lumber industry and 
has sponsored a resolution to amend the con- 
stitution so as to relieve the burdensome tax 
situation and promote lumber growing. This 
proposed change is endorsed by the pulp wood 
and furniture manufacturing interests and by 
land owners generally, Mr. Camp said, and is 
under consideration by the tax commission. 

The subject was further developed by Judge 
F. S. Spruill, who thought it necessary that 
the appraisal of land values for taxation be 
taken out of the hands of those whose appoint- 
ment as assessors are given as political plums 


— — = — — 





Gen. R. P. Davis (at right) accepting the tablet for the army 
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: 
and placed in the hands of men equipped by 
experience and knowledge to assess the prop- 
erty fairly. Judge Spruill thought it was the 
duty of lumbermen in all the States of the as- 
sociation’s territory to work out with their re- 
spective tax commissions a plan by which dur- 
ing their nonproductive period cut-over lands 
may be relieved of burdensome taxation and 
made to produce a suitable tax revenue when 
again in production. Farm lands yield yearly, 


helpful results would be obtained. His recom- 
mendation was approved. 


Reports for Transportation Committee 


Charles F. Anderson, of the Anderson Lum- 
ber Corporation, Marion, S. C., vice president 
for that State, presented a report for the trans- 
portation committee, in which he gave some 
figures relating to a case now pending before 
the Interstate Commerce Commission, in which 





\ 








P. R. Camp (indicated by arrow at center) responding to Col. Bugbee’s address of welcome 


he said, while timberlands yield once in fifty 
years or more. 

The report of the committee was adopted 
and the association will follow the recom- 
mendation made. 


Workmen’s Compensation Discussion 

P. R. Camp, vice president for Virginia, 
and chairman of the committee on workmen’s 
compensation, gave a brief report covering the 
necessity of securing the enactment of satis- 
factory workmen’s compensation acts in North 
Carolina and South Carolina. Such a measure 
has been recommended by the governor to the 
North Carolina legislature, and it is felt that 
prospects are brighter now than ever before for 
its passage. The State textile association has 
promised to co-operate in securing this legisla- 
tion. A bill was presented at the last session 
but failed of passage. 

F, G. Davies, of the A. C. Tuxbury Lumber 
Co., Charleston, said that as far as he knew, 
no attempt had been made to introduce a com- 
pensation bill in the South Carolina legislature, 
and he doubted if any such measure would be 


_brought up in the immediate future. The dis- 


cussion brought out the fact that only four 
States in the Union are without compensa- 
tion laws and the Virginia act was pointed to 
as a model one embodying the most satisfac- 
tory provision. It was decided to send a ques- 
tionnaire to members of the association in 
North Carolina and South Carolina, asking for 
an expression as to whether or not they desired 
to have compensation acts passed by their leg- 
islatures. 

R. L. Woodward, Jr., made a report on the 
results of the school of inspection held the 
previous day. As chairman of the committee, 
he recommended that in future the method be 
changed so that the inspectors would be started 
out one at a time at intervals of one minute 
and given a certain time in which to complete 
the inspection. In this way each inspector 
would be working under conditions similar to 
those at which they work at the mills ordinarily 
and better results would be obtained. He said 
that instead of three prizes, only one will be 
awarded this year, this a medal, and that an- 
nouncement of the prize winner will be made 
in a circular letter sent to the members at an 
early date. 

John M. Camp reported on the session of 
mill operators, held on the previous day, and 
Suggested that in future these meetings and 
the schools of inspection, instead of being held 
in connection with general meetings of the as- 
sociation, be held separately, holding one a year 
for each group. In this way more time would 
be permitted for the discussions and more 





the association is combatting a proposed ad- 
vance in rates from points in Georgia, Ala- 
bama, Florida and the Carolinas to Virginia 
cities. 

In his report Mr. Anderson gave figures 
from an exhibit in this case, showing all of the 
208 shipping points of the association mem- 
bers, with the present and proposed rates, the 
amount of increase in cents per 100 pounds, 
and the percentage increase proposed. The 
accompanying table summarizes the situation as 








follows: Average 
Shipping Increase Percentage 
Points in Cents Increase 
North Carolina... 69 1.91 
South Carolina... 80 2.62 
oe er 45 1.80 
pa ere 12 2.71 
WE Ao a HR SOS 2 2.50 
208 2.2125 14.38 


The report was concluded as follows: 


The largest movement to any one single 
point is to Norfolk. Based on actual figures 
submitted at my re- 


action of the committee be approved by the 
association. 

Judge Spruill commented briefly on the im- 
portance of this matter and as general coun- 
sel for the association strongly recommended 
the employment of a specialist to make this 
argument and handle this case. The associa- 
tion voted unanimously to approve the action 
that had been taken by the committee. 


Cost and Values Committee Report 


Reporting for the cost and values committee, 
R. L. Woodward told of improvements that 
had been made in the reports, including the 
issuance of weekly and monthly reports show- 
ing average prices and also high and low prices 
at Norfolk. Since last March the barometer 
reports on weekly production; shipments and 
orders have been increased. Sales reports are 
being received from a larger number of mem- 
bers and are thus being made of greater valuc. 
Several members spoke on the value of thes? 
reports, particularly those relating to sale-, 
and the concensus seemed to be that the repor*s 
are of real value as serving to show the trer1 
of the market. 

The problem of more economical insurance 
for lumber manufacturing plants was discussed 
by Walter Walton, insurance manager for the 
association, who gave the members a sugges- 
tion as to how to obtain relief from excessive 
insurance costs, urging that they co-operate 
with his office to that end. 

Reporting for the special merchandising and 
trade relations committee, J. L. Camp, Jr., of 
the Camp Manufacturing Co., Franklin, Va., 
said that at a meeting held in Norfolk earlier 
in the week, the committee had given considera- 
tion to the question of finished sizes and recom- 
mended that all superstandard sizes be elimi- 
nated from the rule book and that the book in 
future show only the American Lumber 
Standard sizes. 


Endorses Changes in Rules Book 


Charles Hill, general sales manager of the 
Southern Pine Sales Corporation, New York, 
discussed this recommendation of the commit- 
tee, gave it his endorsement and made a mo- 
tion that the recommendation be approved and 
adopted by the association. Mr. Hill said that 
the continuance of two standards in the rules 
book serves only to create confusion and that 
it would simplify matters to have only one 
standard carried. However, he made it clear 





quest by the rail- 
roads, there is ap- 
proximately an  an- 
nual movement of 
14,000 cars. The av- 
erage weight of our 
shipments is 50,000 
pounds a car; there- 
fore, the average in- 
erease would be 
$11.06 a car. On the 
total movement of 
14,000 cars the _ in- 
creased charges to 
Norfolk alone, from 
our territory, would 
be $154,000 yearly. 
From North Carolina 
and South Carolina 
the increased charges 
would be approxi- 
mately $152,790. The 
total movement from 
North Carolina and 
South Carolina to the 
six principal Virginia 
cities is 22,560 cars 
yearly and the in- 
ereased freight 
charges would 
amount to about 
$248,160 yearly, from 
the Carolinas alone. 

Mr. Anderson reported that because of the 
importance of this controversy to every mem- 
ber of the association, it had been deemed best 
to employ an experienced traffic attorney to 
present the argument before the Interstate 
Commerce Commission. He asked that this 





who unveiled the tablet. 
daughter of Hughes Mayo, general superintendent North State Lumber 
Co., and Miss Bugbee is the daughter of Col. Bugbee. 


lovely southern girls, 


=: 3] 





(Left to right) Miss Virginia Mayo and Miss Faith Bugbee, two 


Miss Mayo is the 


that he felt that as long as any part of the 
trade demanded superstandard sizes, the mills 
would continue to supply them, but these would 
be matters of special contract and it would not 
be necessary to include them in the official 
(Concluded on page 63) 
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National Retailers, Conventioning in Chilcas 
Advertising Campaign Vigorously Debated—President’s Address | Conc 


The manifold problems which the retail 
lumber dealer must face in this progressive 
age of merchandising and keen competition re- 
ceived keenly analytical and constructive dis- 
cussion, from every viewpoint and angle, dur- 
ing the twelfth annual convention of the 
National Retail Lumber Dealers’ Association, 
which opened on Wednesday of this week at 
the Palmer House, Chicago. The convention, 
which ran through Thursday and Friday, was 
featured by a program of uncommon excel- 
lence throughout. However, the outstanding 
thing which probably was mostly responsible 
for the heavy attendance from all parts of the 
country, was the discussion of the national 
advertising campaign on which the National 
association recently embarked in behalf of the 
retail lumber trade. 


The convention opened promptly at 
o’clock Wednesday forenoon by community 
singing of “America,” after which President 
L. P. Lewin, of Cincinnati, Ohio, introduced 
Frank S. Collins of Chicago, president of the 
Chicago Retail Lumber Dealers’ Association, 
who extended to the visitors a cordial welcome 
to Chicago. This welcome, he said, was 
brought through him from “our family of 130 
retail yards in Chicago.” Mr. Collins further 
spoke on the necessity of group activity as a 
means of accomplishing what can not be done 
individually in the respective communities. 
Pointing to the excellent character of the pro- 
gram of this convention, he congratulated the 
association on its constructive work and evi- 
dent intent to get down to the bedrock of 
business. “We must take the bunk out of our 
gatherings,” he said, “and must use our asso- 
ciations and clubs not as means of having good 
times, but to improve business conduct and 
to put business into strict accord with economic 
laws. One of our biggest problems today is 
to get away from the architectural bric-a-brac 
of the 1890’s, and make the homes of the na- 
tion comfortable, modern and beautiful. It is 
only by group co-ordination that this idea can 
effectually be put across, but I am glad to see 
that the retailers are banding together and 
working in co-operation in this great under- 
taking.” 

The annual address of President Lewin, 
which followed, covered in a sketchy manner 
the most important activities of the association 
during the last year and the principal problems 
facing the retail lumber dealer. “So far as 
the association activities are concerned,” said 
President Lewin, “the last year has shown con- 
siderable progress and the momentum already 
gained will be steadily gathering force during 
the next year.” 


10 :30 


Says Campaign Errors Being Remedied 


Regarding the national advertising campaign 
undertaken by the association in behalf of the 
retail lumber dealers, Mr. Lewin said that, as 
could be expected in an undertaking of that 
kind, some errors had been committed but 
thanks to the outstanding ability and earnest 
endeavor of Hawley W. Wilbur, of Milwaukee, 
Wis.; Thornton Estes, of Birmingham, Ala., 
and Fred H. Ludwig, of Reading, Pa., com- 
posing the association’s board of advertising 
trustees, these errors are being corrected and 
the campaign in his opinion is not only accom- 
plishing much good but has great potentialities 
for future good. 

Mr. Lewin spoke earnestly in favor of the 
certificate guaranteeing grade and count advo- 
cated by the association. He said that the 
building and loan associations are greatly in- 
terested in a guaranty of this kind and in the 
future will undoubtedly insist upon it. 


Nore: A report of the Thursday and 
Friday sessions of the annual conven- 
tion of the National Retail Lumber Deal- 
ers’ Association will appear in the Nov. 
3 issue of the American LUMBERMAN.— 
Eprror. 





He spoke in vehement condemnation of the 
transit car and transit cargo, which he declared 
to be curses to the lumber industry. The 
association’s campaigns against these evils, he 
stated, have produced some real results, but 
while the number of transit cars are steadily 
diminishing, there are still enough of them to 
cause disturbed conditions. 


“T say unqualifiedly and unreservedly that 
any lumber dealer who buys transit cars be- 
cause they are cheap and because he wants to 
undersell his competitor is no friend of thé 
lumber business,” said he. “He would make 
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more money and build a cleaner and more 
prosperous business if he stopped this practice 
and bought his lumber exclusively through the 
regular channels.” 


Transit cargoes he declared much worse than 
transit cars, on account of the acute demoraliza- 
tion they bring to the lumber market and the 
serious position in which they place the retail 
lumber trade in the territories affected. He 
stated that transit cargoes have caused great 
confusion on the east coast, especially in New 
Jersey. Retailers, he said, often must buy 
these cargoes to protect themselves from un- 
desirable competition. “I see no sense in the 
lumber manufacturer shipping transit cargoes 
of lumber in order to escape the possibility 
of demurrage charges, when this practice pro- 
duces such a demoralized state that the prices 
realized represent a much greater loss than 
demurrage charges ever could.” 


Vicious is the word he used to describe 
the proposed uniform lien act, which, however, 
information in his possession indicates has riot 
much chance of enactment. 

President Lewin spoke strongly in favor of 
a specified moisture content in lumber, which 
is now being intensively studied by manufac- 
turers all over the country, and said that some 
retailers already are buying lumber on a specific 
moisture content basis. 

Maximum retail dealer distribution was de- 


clared to be probably the outstanding need of 
the industry at this time, and the president 
called particular attention to a resolution op 
this subject to be presented later on. 


Coming to the subject of cost accounting, 
President Lewin said: “Sad to relate, after 
all we have done to promote cost accounting 
among retail lumber dealers, we still have mem- 
bers, some of them who do not have cost 
accounting. systems but many of them who 
do have, who still sell lumber without profit, 
A man with full knowledge of his costs and 
who still sells at no profit, deserves what is 
coming to him, and that is bankruptcy. If he 
expects to persist in the policy of selling with- 
out profit, he should sell his business and get 
out of it, and not destroy business for other 
retailers.” 

The lumber business, continued Mr. Lewin, 
is not as good and as prosperous as it should 
be. The trouble is too many units in the trade ° 
and too keen competition. Consolidation seems 
to the solution of this problem. As far as 
the legality of consolidation is concerned, there 
is a changed attitude in Washington and many 
Government officials now actually adVocate con- 
solidations as a means of saving business from 
destructive competition and of preserving na- 
tional prosperity. “Competition might be the 
life of trade, but too much competition is the 
death of profit,” he declared. Curtailment of 
lumber production he considered good, and he 
believed that farsighted retailers would wel- 
come a curtailment of output that would stabil- 
ize the lumber market. Retailers in reality do 
not want to see how cheap they can buy lumber 
but would vastly prefer a stable market, even 
though it were higher, where they would know 
definitely what replacements would cost them. 

President Lewin also spoke earnestly for 
more rigid inspection. “As an association we 
are trying to improve not only merchandising 
methods on the part of retail lumber dealers, 
but also the quality of product they handle. 
Inspection should be insisted on whenever there 
appears to be sufficient cause for such. Any 
dealer who does not complain when he has 
cause to do so, for fear that he will be classi- 
fied a ‘kicker’ is a downright coward and is 
doing the lumber business no good.” 

President Lewin further declared that the 
American Lumber Standards would have a 
much greater chance of acceptance among re- 
tail lumber dealers were it not for the clause 
to the effect that -a dealer must hold undis- 
turbed the shipment of which he complains up 
to sixty days for reinspection. The average 
dealer, he said, can not do this, because his 
yard space will not permit of it, and besides 
there exists a necessity for rapid handling that 
is altogether out of tune with the requirement 
to hold the lumber up to two months. 


Year Has Witnessed Great Change 


In a review of recent developments in the 
retail business, Adolph Pfund, secretary-man- 
ager of the association, in his annual report 
stated that “if 1928 stands out in the retail 
lumber business in a particular way, it will 
probably be for the reason that this year has 
witnessed a greater change in retail yard mer- 
chandising methods than perhaps any other one 
year in the history of the industry.” 

He continued: 

What are the reasons for retail lumber 
dealers so bestiring themselves? For one 
thing retail lumber dealers are now pretty 
well convinced that perhaps for a long time 
to come profits will have to be developed to 
a large extent from good management, op- 
erating economies and aggressive merchandis- 
ing. It is doubtful that the dealer, for some 
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time to come, can count much on advances in 
the wholesale market to make their money. 

Until a year or two ago the periodically ad- 
yancing wholesale market led automatically 
to comparable retail price advancement, Mer- 
chandise in stock for several months at the 
end of that time cost more than the original 
outlay to replace them. This condition appar- 
ently has almost entirely subsided. Profits 
which used to come automatically must under 
present day conditions actually be earned by 
the retail dealer who would succeed and re- 
main in the running. 


Mr. Pfund then reviewed the developments 
which have caused changes in distribution 
methods, detailing the competition which deal- 
ers must meet today. Faced by this competi- 
tion, he said, dealers are studying the manage- 
ment of the business from every angle and as 
never before, stressing in particular economy 
in management. 

“A very encouraging indication is that lum- 
ber dealers are thinking of consolidation, not 
as a way out for retail yards which are slipping 
behind, but rather as a unification of healthy 
and vigorous units to the end that there may 
be economies in overhead expense, economies 
in merchandise carried, and above all, perhaps, 
the ability to effect aggressive and more suc- 
fessful merchandising procedure by means of 
capable centralized direction,” said Mr. Pfund. 
He also declared that persevering publicity is 
an essential factor in success. 

The balance of Mr. Pfund’s report was 
devoted to a detailed account of departmental 
activities, featuring of course the assdéciation’s 
advertising and merchandising programs. 

The report of Treasurer John Claney, of 
Chicago, showed the association’s finances to be 
in good condition, with a healthy balance in 
the bank at the close of the fiscal year. 


Traffic Report Causes Much Discussion 


Frank Carnahan, of Washington, D. C., man- 
ager of the traffic and transportation depart- 
ment of the association, was next to take the 
platform with his report, which caused con- 
siderable discussion from the floor. Mr. Carna- 
han reported the cancellation of the proposed 
loading and unloading charge of 50 cents per 
ton of lumber and forest products at eastern 
ports, which proposition was a very live one 
with the eastern retailers for some time. The 
National association, Mr. Carnahan reported, 
has been actively co-operating with the parties 
handling the Crail case covering material lost 
in transit, and has pledged its support in 
taking the matter before the court until a final 
decision of the Supreme court can be had on 
this important matter. The association has also 
been active in forcing the railroad to properly 
report the transfer of loads in transit, which 
in the past has caused dealers much embarrass- 
ment. Petitions have also been filed with the 
Interstate Commerce Commission for changes 
in the regulations covering the payment of 
freight charges. Many dealers report the 
Present regulation of payment of charges within 
48 hours as working a burden upon them, and 
a rehearing on the subject by the commission 
Is expected. 

On the question of overloading of cars and 
demurrage and labor costs resulting therefrom, 
there was considerable discussion from the 


‘ floor, and two motions resulted therefrom. The 


first of these requested lumber shippers not to 
load lumber higher than one foot below the 
top of the door, and the second was to the 
effect that the association would not ask for 
any change in the demurrage rule. Both were 
passed. The second motion followed the sug- 
gestion that where cars are overloaded, the 
consignee should have three days to unload 


it instead of two, or, in other words, an extra 
day free of demurrage. The consensus seemed 
to be that the extension of free time might 
delay transportation, and, furthermore, the 
average dealer would not avail himself of it, 
but would unload the car as fast as possible 
to get it out of the way. 

There was some complaint from the floor 
regarding the manner in which lumber manu- 
facturers shipped the lumber, permitting it to 
shift around considerably in the car during 
transit. It was pointed out that if lumber 
manufacturers would load as carefully as other 
shippers, there would be much less damage 
to the lumber. A motion was made and car- 


ried that a committee be appointed to work 
with the American Railway Association in per- 
fecting some method of proper loading and 
bracing in the case of lumber shipments. 

Mr. Carnahan’s report also treated the transit 
car problem, citing a number of instances of 
characteristic abuses and leading to the same 
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general conclusions as President Lewin’s re- 
marks on the subject. 

J. D. Loizeaux, of the J. D. Loizeaux 
Lumber Co., Plainfield, N. J., vice president of 
the New Jersey Lumbermen’s Association, de- 
clared that “a good reliable lumberman will not 
use transit service unless he positively must.” 

Supplementing Mr. Carnahan’s remarks on 
transit cargoes on the east coast, Spencer G. 
Baldwin, of the Baldwin Lumber Co., Jersey 
City, N. J., president of the New Jersey Lum- 
bermen’s Association, described the havoc 
caused on the east coast by these transit cargo 
shipments. He said his association went on 
record against this method of doing business, 
and are having wonderful co-operation in the 
matter from the wholesalers. 

The solution suggested for the condition on 
the east coast was to have lumber carriers file 
their rates with the shipping board and to force 
them to maintain these rates, as it was agreed 
that the demoralized rate situation had more 
to do with the problem than any other one 
factor. 


Moisture Content of Softwoods 


The Wednesday afternoon session opened 
with a graphic presentation of the subject of 
moisture content of softwood lumber, by Rolf 
Thelen, of the technical staff of the Forest 
Products Laboratory, Madison, Wis. Mr. 
Thelen visualized the subject under discussion 


by means of fifty small blocks of wood, repre- 
senting a typical shipment of shed stock, which 
he said would show an average moisture con- 
tent of 1114 percent. He placed these blocks 
in piles of varying height, each representing the 
proportion of the shipment falling into that 
particular moisture-content classification. This 
demonstration showed that the bulk of this 
representative shipment ranged between 4 per- 
cent and 16 percent in moisture content, with 
extreme low at 4 percent and extreme high at 
32 percent. These percentages were also shown 
by a chart which he displayed, and in that 
connection Mr. Thelen mentioned the charts 
illustrating “The Moisture Content of Soft- 
wood Lumber Shipped from Western Mills in 
the Summer,” appearing in the AMERICAN 
LUMBERMAN of Oct. 20 (pages 32 and 33). 

Mr. Thelen said that, contrary to common 
opinion, the change in moisture content of 
lumber while in transit, if properly shipped in 
box cars, is practically nothing. The demon- 
stration already described shows, said the 
speaker, about what good mills can do with 
their present processses; that is, the lumber 
will be dried to about the moisture distribution 
shown. In answer to a question from the floor 
Mr. Thelen expressed the opinion that the per- 
centage of green lumber going into house con- 
struction is decreasing, and added that he 
thought that it would continue to decrease as 
the building public becomes “moisture con- 
scious.” 


Importance to Dealer of Quality Lumber 


Next followed a talk on the retail merchan- 
dising of lumber, by George A. Houston, of 
the Long-Bell Lumber Co., Kansas City, Mo., 
representing the National Lumber Manufac- 
turers’ Association. The keynote of his ad- 
dress was the importance of the dealer han- 
dling good lumber, and educating his trade to 
demand that kind, which procedure he con- 
sidered the best weapon against purely price 
competition. He said that the field for good 
lumber is practically unlimited. Seventy-five 
percent of the houses of the country are of 
wood, and of the other twenty-five percent 
lumber enters very largely into their construc- 
tion. Besides the new houses required every 
year, there is a great field in remodeling and 
modernization. The dealer should survey his 
community, and take account of both the needs 
and the wants of its people. Needs exist, but 
wants can be created, and in many other lines 
are being created, through advertising and 
salesmanship. The dealer can not beat price 
competition by cutting the quality of the lum- 
ber he furnishes; he can beat it only by selling 
good lumber. Whenever he hears the state- 
ment that, “There is no good lumber any 
more,” he should instantly challenge it and 
inform the person making it that there are 
abundant supplies of virgin timber from which 
as good lumber as ever was supplied is being 
produced. 

Carpenters and contractors, said the speaker, 
face the problem of competition like the rest. 
He said that if he were a lumber retailer he 
would practice selective selling, picking out the 
good contractors and weeding out the poor 
ones, and would then work with the selected 
ones in stressing good lumber and sound con- 
struction. Likewise, he would cultivate the 
architect, and let him know that he, the dealer, 
was selling good lumber only, and advocating 
good construction and workmanship. The con- 
sumer, said Mr. Houston, is becoming more 
“lumber wise” everv year, and easier to sell 
good lumber to. Insisting on American Lumber 
Standards, he added, would help to eliminate 
some of the strictly price-basis competition. 
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As to dry versus green lumber, the speaker 
pointed out that dry lumber is obtainable, and 
though it may cost a little more the added 
satisfaction to the user makes it the most 
profitable and satisfactory for the dealer to 
sell. He touched upon the advantages of sell- 
ing short lengths—where they will best serve 
the intended purposes—and the economy to the 
consumer of using them. He assumed that all 
lumber is always stored in clean, dry sheds. 

In summing up, Mr. Houston touched briefly 
upon a number of practical points, including 
advertising, follow-up, reception of customers 
—which should always be prompt and cor- 
dial, offering suggestions that will help the 
user of lumber, and finally, convince the cus- 
tomer that you handle only good stock, by— 
if necessary—taking him out into the shed and 
showing it to him. As to mail-order competi- 
tion, he said that the local dealer, being in 
personal touch with the customer, has all the 
advantage, and should not have difficulty in 
meeting that sort of competition. 





Selling the Home Complete 


A discussion on increasing small house sales 
and remodeling jobs was opened interestingly 
by Howard Potter, of the Potter Lumber & 
Supply Co., Worthington, Ohio. 

“In your community,” asked Mr. Potter, 
“does the man who wants to build a small 
house, or remodel his home, come to you first; 
or does he go to the contractor; or even worse, 
enter upon a correspondence course with some 
concern in Chicago or elsewhere?” The speaker 
then proceeded to show, in effect, that if the 
lumberman has the “first crack” at the job, 
it is pretty nice business, but if he, the cus- 
tomer, takes one of the other two courses 
indicated, it is “not so good.” Therefore, the 
lumberman should seek to be “headquarters” 
to which prospective home builders and per- 
sons wanting remodeling work done will nat- 
urally gravitate. 

“In our two yards,” continued Mr. Potter, 
“we early learned that we must do something 
to develop business, for if we were to depend 
on business already developed, we would find 
ourselves up against too much competition. 
So we began to work out plans for selling 
small houses complete. First we secured the 
names of owners of vacant building lots. Then 
we found out whether they were clear, and 
also ascertained the earning capacity of the 
owners. Then at the proper time we got busy, 
and brought the contractor into the picture. 
We have a list of good contractors with whom 
we work.” 

Mr. Potter said that a very considerable 
part of his company’s business during the last 
year had been remodeling work. “Make the 
people want improvements to their homes,” he 
urged. 

Reverting to the matter of selling homes 
complete, Mr. Potter said that there was just 
as much consistency in “selling’ homes by the 
board and two-by-four as there would be in 
selling automobiles by the nut and bolt.” 

W. S. Dickason, of the Dickason-Goodman 
Lumber Co., Tulsa, Okla., told how he has 
reduced the competition bugbear by working 
with and through selected contractors in de- 
veloping business. He supplies a planning and 
advisory service that practically insures the 
job coming his way without figuring material 
bills against a long list of competitors. Asked 
by Mr. De Nike, of New Jersey, as whether 
the procedure outlined did not antagonize some 
contractors, Mr. Dickason replied that it did 
but, on the other hand, there were others 
knocking at the door to get in on the arrange- 
ment, for they like the things the Dickason- 
Goodman people do for them, and the good 
business that comes to them through that con- 
nection. 


Moisture Content of Shingles 


Next on the afternoon’s program came a 
talk on moisture specifications as related to 
red cedar shingles, made bv C. J. McGrath, 
of the Jamieson Lumber & Shingle Co., Everett, 
Wash., representing the shingle branch of the 





West Coast Lumbermen’s Association. Mr. 
McGrath began his remarks in a humorous 
vein, saying that he would prefer to speak of 
the beauty and adaptability of the red cedar 
shingle than on the prosaic subject assigned 
him, but soon launched into the serious aspect 
of the question, the trend of his remarks being 
that, due to varying conditions of locale and 
growth of the trees from which shingles are 
made, it is impossible to establish a moisture- 
content standard on the basis of weight. 

Concluding this discussion, President Lewin 
declared that “there is no one in this room 
who is not favorable to wood shingles, but 
the moisture content problem is very important 
and the sooner the manufacturers decide on 
the proper moisture content of their shingles, 
to produce the best results, the better for them, 
and for all of us.” He warned against getting 
the moisture content down too low. 


Advertising Campaign Subject of Debate 


The president then called on Hawley W. 
Wilbur, of Milwaukee, Wis., one of the three 
members of the association board of advertis- 
ing trustees, to lead off the discussion of the 
association’s advertising campaign. Mr. Wil- 
bur stated that to date the fund had received 
subscriptions totaling $1,500,000, of which 
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$130,000 had been in cash. Of this amount 
$50,000 had been spent in newspaper advertis- 
ing and $40,000 in tie-up material, with more 
planned. He regretted that the association had 
not as yet been enabled to launch its national 
advertising campaign, but expressed every ex- 
pectation that the necessary funds would soon 
be raised, which would make this campaign 
possible. He urged every member to get be- 
hind the campaign, morally and financially. 

“The retail lumber business is a business 
that is big in volume but low in public estima- 
tion,” he said. “The only way you can get 
your message across to 120,000,000 people is 
by advertising.” 

Thornton Estes, of Birmingham, Ala., the 
second member of the board of advertising 
trustees, also spoke enthusiastically in behalf 
of the campaign. “The big purpose of this 
campaign is to sell the public on the home, but 
before you can do that, you must sell your- 
selves to the public,” he declared. He then 
outlined how the Birmingham dealers put the 
campaign “across” in their community. 

Fred H. Ludwig, of Reading, Pa., the third 
member of the board of advertising trustees, 
was unable to attend the convention. 

J. W. Mackemer, of Peoria, IIl., ex-president 
of the Illinois Lumber & Material Dealers’ 
Association, spoke in enthusiastic language re- 
garding the campaign. The only reason why 
it had not gone “across” as it should, he said, 
was because retail lumber dealers found it 
hard to absorb a new idea. 


a 
Dissatisfaction with the way in which the 
campaign had been planned, launched and han- 
dled was vigorously expressed by Mr. Baldwin 
president of the New Jersey Lumbermen, 
Association, who advocated scrapping the old 
plan and starting all over again along sounder 
lines. He suggested that the State and locaj 
associations be made the pivot points in the 
new plan. His idea was to give these associa. 
tions some interest in the campaign, and conse. 
quently win their co-operation. He would haye 
each State association president appoint a com. 
mittee, which would choose county chairmen 
and felt that if the retailers themselves handled 
the proposition, success would be the reward 
He also advocated the abandonment of the 
slogan “Build Now with Safety,” and accept. 
ance of the “Build a Home First” slogan 
which the New Jersey association had bought 
and copyrighted, but offered the National asso- 
ciation free of charge for use in the campaign, 
His remarks were seconded by Mr. Loiz- 
eaux, vice president of the New Jersey Lum- 
bermen’s Association, who spoke along the 
same lines. 


John Suelzer, jr., of Ft. Wayne, Ind., was 
among the speakers that gave their frank views 
on the undesirable features of the handling of 
the campaign. He also declared, that if the 
plan was revamped to eliminate these, the 
campaign would be highly commendable and 
undoubtedly would win a general participation. 


Wednesday evening a dinner-dance was given 
in the Red Lacquer Room of the Palmer House, 
at which the National members were the guests 
of the Chicago Retail Lumber Dealers’ As- 
sociation. 


PARSER EBBEBBEEEEa: 


Railroad Operates Own Yard 


ALBUQUERQUE, N. M., Oct. 22.—Although 
Arizona-New Mexico white pine is prominent 
in the tie supply at the Atchison, Topeka & 
Santa. Fe Railway’s Albuquerque treating 
plant, it gives way to Pacific Northwest fir 
and Gulf States oak in the stock of lumber 
carried for bridges, buildings and freight cars. 
A large quantity of grain doors was made last 
summer by the V/hite Pine Lumber Co. and 
pine of generous thickness from the Gross- 
Kelly mills is observed, pine being used gen- 
erally for cement forms, studding, rafters and 
the desks and other interior finishing of way 
cars; but as a rule it is fir—in odd sizes such 
as 234x11-inch, 30-foot; 61!4x13-inch, 28-foot; 
334x8'%4-inch, 52-foot, some 400 sizes in all, 
not large quantities of most sizes but alto- 
gether aggregating 1,500,000 feet. Every pile 
is plainly marked for reference with size, 
date received, and car. The lumber is shipped 
green, but no trouble is experienced in placing 
it at once in the stacks, two layers between 
stickers; or, if rather dry, five layers. The 
chief consideration is to prevent checking and 
gathering of dust. A rotten piece is unknown, 
indeed kiln dried stock loses 4 percent addi- 
tional moisture in the yard, or yard stock put 
in the dry kiln gathers 4 percent. It is found 
that oak felled in winter, when the sap is 
down, can be piled in the yard with less dam- 
age through checking, and oak is the only 
timber that suffers seriously in the yard, which 
is without cover, except for finished material. 


In freight cars built in the Topeka or Texas 
shops, southern pine largely takes the place 
of fir. All wood is bought in the rough and 
prepared in a mill equipped with band saws, 
surfacers, shapers, matchers, jointers, and dry 
kilns, of which T. Gutierrez is foreman. For- 
mer use of 500,000 feet a month has been cut 
to 60,000 feet by the encroachment of steel 
in freight car floors, drop doors, and, more 
recently, side doors sills, and in steel coal cars. 
Smaller cars are being universally replaced 
with 40-foot, 40-ton cars. 





THE TOTAL income of the Swedish merchant 
marine during 1927 amounted to 294,603,000 
crowns, as against 278,188,000 crowns in 1926, 
an increase of about 6 percent. 








October 


SHRE 
Texas 
Louisia! 
consolid 
was det 
of thes 
the Pel 
approx! 
pT. § 
Creek . 
Sander: 
as pres 
Associ 
while - 
George 
meetin: 

Whi 
upon a 
tioning 
selves 
be for 
commi 
acted 
merel} 
pointe: 
Secret 
tion, | 
associ: 
mill r 

The 
uled t 
ing © 
held : 
to mi 
Thort 
soting 
two < 
this 

prom 

Oran 

plant 

Co 
was 

Sand 

of t 

inter 


asso 
invi 
Mr. 
be ¢ 
soot 
the 
the 
Onl 
wot 
ciat 
esti 
I 
Lor 
ing 
he ; 
ing 
sol 
wo 


27, 1998 
et 
hich the 
ind han. 
Baldwin, 
eTMen’s 
the old 
Sounder 
nd local 
IN the 
associa- 

Conse- 
ild have 
a com- 
airmen, 
handled 
reward, 
of the 
accept. 
Slogan 
bought 
al asso- 
mpaign, 
. Loiz- 
y Lum- 
mg the 


d., was 
k views 
lling of 
if the 
Se, the 
dle and 
ipation, 
S$ given 
House, 
» guests 
rs’ As- 


ard 


though 
minent 
eka & 
reating 
est fir 
lumber 
it cars. 
de last 
o. and 
Gross- 
1 gen- 
rs and 
f way 
Ss such 
3- foot; 
in all, 
- alto- 
‘y pile 
| size, 
hipped 
lacing 
tween 

The 
ig and 
cnown, 
addi- 
*k put 
found 
sap is 
dain- 
» only 
which 
terial. 
Texas 
place 
h and 
saws, 
d dry 
_ For- 
n cut 
steel 
more 
| cars. 
placed 








October 27, 1928 


AMERICAN LUMBERMAN 





———t—‘Oé 


Texas and Louisiana Millmen to Consolidate 


Plan Meets With Members’ Enthusiastic Favor, Promising as It Does 
Much Benefit from Contact Between Interstate Managers 


SurevePort, La., Oct. 22.—That the East 
Texas Mill Managers’ Association and the 
Louisiana Mill Managers’ Association will be 
consolidated into one interstate organization, 
was determined last Saturday at a joint meeting 
of these two associations, which was held in 
the Pelican Room of the Youree Hotel, with 
approximately fifty millmen in attendance. 
P. T. Sanderson, general manager of the Rock 
Creek Lumber Co., and other concerns of the 
Sanderson interests, of Trinity, Tex., presided 
as president of the East Texas Mill Managers’ 
Association, whose members predominated, 
while the East Texas association’s secretary, 
George R. Christie, of Houston, served the joint 
meeting as secretary. 

While the consolidation was virtually decided 
upon at Saturday’s meeting, all of those men- 
tioning the proposition having declared them- 
selves enthusiastically in favor of it, it will not 
be formally effected until after the membership 
committee of the East Texas association has 
acted upon it. That action, however, will be 
merely perfunctory, or simply a routine, as was 
pointed out by both President Sanderson and 
Secretary Christie of the East Texas associa- 
tion, which, as is the case with the Louisiana 
association, iS a co-operative organization of 
mill managers. 

The consolidation as a formal event is sched- 
uled to be definitely recorded at the next.meet- 
ing of the two associations, which will be 
held at Orange, Tex., on Nov. 17. Invitation 
to meet in Orange was extended by J. C. 
Thornhill, purchasing agent of the Texas Creo- 
soting Co., who asked that the members of the 
two associations be guests of his company for 
this occasion. “Creosoted Chickens” were 
promised as one of the attractions for the 
Orange program. Inspection,of the company’s 
plant and its activities is also in prospect. 

Consideration of the proposed consolidation 
was brought before the gathering by President 
Sanderson at the conclusion of a discussion 
of the pine pole business, which received an 
interesting exchange of ideas and information. 


Discussion on Consolidation Proposal 


According to President Sanderson in his 
presentation of the consolidation proposal, H. J. 
Rivers, of Alden Bridge, La., president of the 
Tri-State association, embracing some southern 
Arkansas millmen as well as members in East 
Texas and Louisiana, had suggested that his 
association hold a meeting before answering the 
invitation to take part in the consolidation. 
Mr. Rivers said members of his group would 
be given the opportunity to express their views 
soon. Personally, he favors the plan, and in 
the near future, as reported by Mr. Sanderson, 
the Tri-State body’s answer will be ready. 
Only a few south Arkansas mill managers 
would be embraced under the Tri-State asso- 
Ciation’s acceptance of the invitation, it was 
estimated. 

P. A. Bloomer, manager of the Louisiana 
Long Leaf Lumber Co., of Fisher, La., open- 
ing the discussion for Louisiana, reported that 
he and his fellow members had not held a meet- 
ing and had not formally discussed the con- 
solidation matter. Personally he realized there 
would be much benefit from the contact that 
consolidation would provide. The Louisiana 
association, he reported, could scarcely raise 
a quorum nowadays. He promised to talk the 
matter over with other mill managers right 
away and felt confident they would gladly favor 
the program. 

It would undoubtedly mean more blood in the 
organization, remarked President Sanderson, of 
the East Texas association, who heartily urged 
that the two groups go together in their co- 


operative service. I think it would be a fine 
move. We will have a reorganization when 
you come in, and you will have as much say 
as we of East Texas will have. Your applica- 
tion will be submitted to the membership 
committee, and it will merely be a perfunctory 
matter, as our secretary suggests. 

I think our Louisiana boys ought to come 
into the association, said R. J. Wilson, vice 
president of the Peavy-Wilson Lumber Co.’s 
mill at Peason, La. The Louisiana association 
has done much for which it has not been cred- 
ited. The Louisiana mills are on the wane; 
they are cutting out, and there are not enough 
Louisiana boys to get up a meeting. I’d like 
to see all the Louisiana boys join the East 
Texas association, for it is holding up better 
and has a larger membership. I know Louisi- 
ana has done lots of good. We don’t want this 
organization stopped. Its work is too impor- 
tant—legislative committees, etc. The only way 
Louisiana can continue its association is to join 
with the East Texas association. It is very 
sensible to carry on in this way. 


J. E. Jones, of New Orleans, chief inspector 
for the Southern Pine Association, declared 
that that association was interested in the local 
associations. He said it would like to see the 
west Louisiana folks join with those of East 
* Texas in association 
work. “We would be 
glad to furnish speak- 
ers and take part in 
your programs,” he 
said. “We know the 
local associations do 
lots of good.” He said 








GEO. R. CHRISTIE, 
Houston, Tex. 


Represented Texas 
Association 





that Mississippi, Ala- 
bama and Florida as- 
sociations are some- 
what weak-kneed, 
meeting only twice a 
year, and because of 
that fact could not do 
very much good. 

Mr. Bloomer, taking the floor again, declared 
he could see no reason to defer giving the 
matter attention. He said the producers needed 
pole information, including data on compara- 
tive tests of woods used in making poles, for 
instance, which could be obtained through the 
association. On Mr. Bloomer’s motion, the 
president was asked to obtain the tests, for use 
by members of the association. 

The consolidation actually was started at this 
joint meeting, when the East Texas association 
elected the following from Louisiana to mem- 
bership: W. P. Few, Frost Lumber Indus- 
tries, of Montrose; D. L. Handley, manager, 
Peavy-Wilson mill at Peason; and P. A. 
Bloomer, manager of Louisiana Long Leaf 
company’s mill at Fisher. They were unani- 
mously elected. The rules were suspended for 
this purpose. 








R. J. WILSON, 
Shreveport, La. 


Represented , 
Louisiana Association 





Suggest Pine Pole Department 


P. A. Bloomer opened the pine pole dis- 
cussion, in which about a dozen participated, 
giving information and ideas about methods, 
costs, competition and other features of this 
branch of the lumber industry. Only about 
one-fourth of those present are engaged or 
intend to be engaged in making poles. As the 
industry is practically new to many millmen, 
the discussion was very interesting. Besides 
Mr. Bloomer, others speaking on the subject 
were: R. M. Eagles, Saner-Ragley Lumber 
Co., of Carmona, Tex.; J. W. Richards, man- 
ager, Sabine Lumber Co., New Willard, Tex.; 
B. L. Zeagler, president of Martin Wagon Co., 
of Lufkin; F. D. Wherritt, sales manager, 
Sabine Lumber Co., Houston; Henry Temple, 
sales manager, Southern Pine Lumber Co., of 
Texarkana. Experiences that mills handling 
this type of business have had were cited, 
comparisons being considered helpful. T. C. 
Thornhill, purchasing agent of the Texas Creo- 
soting Co., Orange, Tex., who was not present 
when the pole question was discussed in detail 
by the producers, was invited to the meeting 
and spoke from the standpoint of the creosoting 
interests, buyers of pine poles. He told of 
competition with fir and said the pine poles 
were durable and had other more favorable 
qualities. The importance of education as to 
the benefits of the pine product was stressed 
by Mr. Thornhill, who said that his company 
was doing much along this line and planned 
to do much more in the interest of pine poles. 

Following the pole discussion, Mr. Bloomer, 
speaking also of the importance of the consoli- 
dation, suggested that steps be taken for the 
mill operating men to be furnished with com- 
parative data relative to pine, fir etc. 

Eli Wiener, Angelina County Lumber Co., 
Keltys, Tex., suggested that there be organized 
a pine pole association or created a pine pole 
department of the Southern Pine Association 
whereby uniform grading’ rules could be 
adopted for making pine poles. This associa- 
tion or department, he explained, would prove 
invaluable in bringing producers, creosoting 
people, engineers and consumers together on 
the matter of uniform grading, which at pres- 
ent is lacking, producers having nothing to 
say about it. It also would help in obtaining 
tests of the strength of relative materials, he 
said. 

President Sanderson promised that the sug- 
gestion would receive serious attention before 
next month’s meeting, and would be on the 


program. 
- Those Who Attended 


Attending the joint meeting of the two 
associations were: 

Paul T. Sanderson, general manager, Rock 
Creek Lumber Co., and other concerns of the 
Sanderson interests, and president of "East Texas 
Mill Managers’ Association, Trinity, Tex.; Geo. 
R. Christie, secretary of East Texas Mill Man- 
igers’ Association, Houston; H. A. Maas, Keltys; 
J. B. Channing, Orange; Eli Wiener, Angelina 
Lumber Co., Keltys; J. F. Judd, St. Louis; 
J. W. Richard, Sabine Lumber Co, New Willard, 
Tex.; P. A. Bloomer, Louisiana Long Leaf 
Lumber Co., Fisher, La.; Cecil Smith, Peavy- 
Moore Lumber Co., Deweyville, Tex.; W. E. 
Lloyd, Rock Creek Lumber Co., Trinity; H. J. 
Rivers, Wilson Lumber Co., Alden Bridge, La. ; 
J. P. Voss, Dubach Mill Co. and Bernice Mill 
Co., Dubach, La.; C. B. Walker, Woodward- 
Walker Lumber Co., Taylor, La.; E. M. Decker, 
Decker Lumber Co,, Farmerville, La.; J. W. 
McKee, Pickering Lumber Co.,; B. L. Zeagler, 
Martin Wagon Co., Lufkin, Tex.; Allen A. Few, 
Frost Lumber Industries; W. A. Warford, S. A. 
Woods Manufacturing Co., New Orleans: Sam- 


(Continued on page 62) 
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Appalachian Club Considers Merchandising 


Lumber Shows Favored; Plans Made for Hardwood Advertising— 
Told Mills Neglect Scientific Lubrication 


CHARLESTON, W. Va., Oct. 22.—The second 
annual meeting of the Appalachian Hardwood 
Club convened at the Hotel Kanawha at 2 
o'clock in the afternoon, Oct. 16. In the ab- 
sence of President C. W. Boyd, F. R. Dabolt, 
vice president, presided over the meeting. 

Reports were read by Secretary O. C. Fergu- 
son, covering progress made in advertising Ap- 
palachian hardwoods during the last year. 
Branding lumber as a means of advertising had 
been considered by individual members of the 
club, but some wholesalers had objected to this, 
on the ground that it made the lumber traceable 
to certain mills. It was suggested that all the 
mills in the entire Appalachian region adopt a 
standard brand, such as “Appalachian oak” 
which would not be identified with any specific 
mill. 

Mr. Ferguson’s paper mentioned the step 
taken in advertising at county fairs, a measure 
which a number of operators had adopted in 
their home counties. 

Treasurer Stanley F. Horn was next called 
upon to make his report. He turned over the 
bank books to the secretary, recommending that 
a committee look them over, and tendered his 
resignation. 

Vice President Dabolt then introduced D. F. 
Hunter, of the Gulf Refining Co., Pittsburgh, 
Pa., who spoke on “Lubrication,” stating that 
85 percent of sawmill lubricating oil is usually 
wasted. He mentioned the inefficiency of the 
old method of pouring oil into an open box, 
one drop of oil placed directly on a bearing be- 
ing worth a gallon on the ground. This waste 
could be easily and cheaply eliminated by us- 
ing gravity pin-feed cups, of various makes, 
some of them filled with waste and working by 
capillary attraction. Mr. Hunter found the 
coal and the lumber companies the largest con- 
sumers of oil and the furthest behind in 
scientific lubrication. Many sawmill consumers 
of oil unknowingly purchased a high grade of 
oil to use in certain machinery when a low 
grade of oil would serve their purposes better, 
stated Mr. Hunter. 

There was next an address by Mr. Williams 
of the Williamsport Wire Rope Co., on the 
best methods of handling wire rope, and a gen- 
eral discussion followed as to the proper oiling 
of a wire rope. In this, both Mr. Hunter and 
Mr. Williams asserted that an asphalt base of 
oil should be placed on the rope, hot, so as to 
thoroughly penetrate its structure. 

The closing address of the afternoon session 
was given by Mr. Hancock of the Standard 
Dry Kiln Company, on general aspects of sea- 
soning lumber and the recent improvements of 
kiln construction. 

The club also discussed portable kilns and 
their use to kiln owners who had cuts of not 
over ten years and others who practiced the 
shipping of mixed cars to the trade. These 
kilns, it was stated by Mr. Hancock, were being 
made small enough in some cases to hold only 
a few truck loads of lumber. 

C. C. Morse asked what was the proper 
length of a progressive kiln and Mr. Hancock 
stated it to be from 125 to 150 feet. Problems 
of correct temperature readings and automatic 
heating systems were discussed. 


ANNUAL BANQUET 


The annual banquet was held Tuesday eve- 
ning. W. E. R. Byrne, prominent attorney for 
a number of large lumber interests in the Ap- 
palachian region, was toastmaster and prin- 
cipal speaker. Among those who followed him 
in short greetings were S. F. Horn, W. G. 
Mavhew. C. C. Morse, F. R. Dabolt, and Fred 
Bringardner. It was brought up and sanctioned 


in these discussions that, while the lumbermen 
were fast denuding the forests of the Appala- 
chian region, they would leave in their wake a 
network of good roads that would connect the 
backward mountain sections with the civilized 
world. These roads, it was stated by S. F. Puf- 
fer, of the Charleston Chamber of Commerce, 
in his address of welcome, would open to the 
public some of the most beautiful scenery in 
the United States. 


WEDNESDAY SESSIONS 


A directors’ meeting was held Wednesday 
forenoon, at which financial and other prob- 
lems of the club were discussed. It was stated 
by Mr. Mayhew that certain concerns had hesi- 
tated in paying their 3 percent into the trade 
extension fund, fearing that other concerns 
were not meeting their obligations. He assured 
the club that most of the concerns had paid and 














Garden and lawn furniture seems to be the 
most recent sales article to invade the road- 
side market. The accompanying picture was 
made at the intersection of River and Rand 
roads in Cook County, Illinois. The man inside 
the shop said that he has sufficient calls from 
passing -automobilists to warrant him in mak- 
ing the-display shown in the window. It 
consists chiefly of floral supports and vine 
frames of a variety to attract attention from 
the passing car. Most of them are painted 
but some are shown in the rough 





that if the other concerns: would not hold back 
on this account, the fund would soon be filled. 

The members of the Appalachian Supply As- 
sociation also met Wednesday forenoon and de- 
cided to disband that organization, passing a 
resolution that the year’s dues of the asso- 
ciation be refunded to its members and the re- 
mainder in the treasury—$100—be turned over 
to the trade extension fund. 

The regular meeting was opened by Vice- 
President Dabolt who introduced G. A. La Val- 
lee, vice president of the Marietta Paint & 
Color Company, Marietta, Ohio, who talked on 
modern merchandising methods as applied to 
lumber. Mr. La Vallee deplored the lack of 
a good national program of advertising hard- 
woods with sufficient sales force to bind this 
advertising with possible consumers. 

The gap between national advertising and the 


prospective buyer he proposed to fill with the 
“Lumber Show” which would complete the 
sales contact and carry through the program 
of inducing the public to buy more hardwood 

Mr. La Vallee had with him a number of 
beautiful hardwood panels showing the Way in 
which he “dramatized” lumber for the ultimate 
consumer. The average woman retail buyer 
Mr. La Vallee stated, thinks only of golden 
oak when she is confronted with finishing her 
home. Golden oak being relegated to the styles 
of the past, she is apt to pick a substitute up- 
less she is shown new color grained woods that 
have charm and pattern superior to any suyb- 
stitute on the market. 

The only method of selling this new finish, 
and through it, more high grade lumber, is by 
displaying it in “Lumber Shows.” Mr. La 
Vallee demonstrated the success he had experi- 
enced by passing around a number of clippings 
showing that his shows had received long front 
page notices in newspapers in towns where the 
shows appeared. This was additional and un- 
expected advertising, which followed the un- 
usual interest taken in the new movement. 

Mr. Mayhew introduced Mr. Torrence, secre- 
tary of the Ohio Association of Retail Lumber 
Dealers, who further explained the great suc- 
cess he had met in staging “Lumber Shows” in 
various towns in Ohio. 

Mr. Boggs, of the Advertising Display Co., 
of Chicago, also answered questions on the 
utility and cost of panel displays. 


WEDNESDAY AFTERNOON 


The afternoon meeting was opened by Mr. 
Mayhew introducing Wilson Compton, secre- 
tary-manager of the National Lumber Manu- 
facturers’ Association, Washington, D. C., who 
delivered an address on trade extension. Better 
grading and better selling were most needed in 
extending the uses of the products of lumber 
industry, Mr. Compton stated. 

The reason for the decrease in lumber sales 
was partly the fact that the salesmen were 
telling the consumers to buy ahead as the 
source of supply was running low. Consumers, 
naturally thinking that they would no longer 
be able to get lumber for their use in a few 
years to come, were turning to substitutes. 
Standardization in many large industrial plants 
had taken away the use of wood in the manu- 
facture of many commodities. 

However, Mr. Compton stated, the hardwood 
industry has plenty of ready markets if they 
are properly nurtured. He also predicted that 
many new and novel uses for hardwood may 
be developed in the next few years, if the op- 
portunity be closely watched, citing Mr. La 
Vallee’s new grain color combinations as an 
example. 

As an outgrowth of the “Lumber Show” and 
the Home Modernizing Bureau, Mr. Compton 
pointed out that a program for remodeling old 
homes was successfully stimulating a steady 
demand for better grades of lumber, especially 
hardwood flooring. ; 

The election of officers was postponed until 
Secretary Ferguson should call another meet- 
ing when a quorum would be present—some- 
time in December in Cincinnati. 

This convention, though represented by mem- 
bers from Ohio, West Virginia, Virginia, Ken- 
tucky and Tennessee, did not have the large at- 
tendance expected. Yet there was a noticeable 
increase in attendance compared with the July 
meeting. Many operators, due to business con- 
ditions, could not be present or at best could 
spare only a few hours from their mills, and 
consequently did not attend all the sessions of 
the meeting. 
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Pacific Logging Congress Opens 


Nore: A complete report of the nine- 
teenth annual Pacific Logging Congress 
will appear in the Nov. 3 issue of the 
AmertcAN LUMBERMAN.—EbiIToR. 





[Special telegram to AmeRICAN LUMBERMAN] 


PorTLAND, Ore., Oct. 24.—Marked by the 
heaviest registration yet recorded during a first 
day’s session in the years of its existence, the 
nineteenth annual convention of the Pacific 
Logging Congress opened here today for a 
four-day run. Delegates are present from all 
of the timbered States of the North and West 
and from British Columbia. 

Eight major subjects will consume much of 
the time of the congress. These are, first, over- 
head logging systems; second, log scaling and 
grading; third, fire insurance and protection; 
fourth, wood pulp; fifth, Diesel engine power; 
sixth, human safety in the woods; seventh, 
pine logging problems, and eighth, labor from 
the human factor standpoint with respect to 
fitting the man to the job. 

Diesel power is easily the most outstanding 
subject in the view of most loggers. Diesel 
operated shovels have so proved themselves in 
the last few years that loggers are keenly inter- 


Hoo-Hoo 


Supreme Nine Acts on Several Matters 


St. Louis, Mo., Oct. 22.—Amarillo, Tex., was 
selected as the scene of the thirty-eighth annual 
meeting of the Concatenated Order of Hoo- 
Hoo at the first meeting of the recently-elected 
Supreme Nine of the order, which was held 
at International headquarters here last Satur- 
day, Sunday and Monday. The convention 
must open on the fourth Wednesday in Sep- 
tember, in accordance with the date fixed by 
the recent convention of the order in Boston. 

The Supreme Nine went on record as oppos- 
ing the acceptance of any advertising for pub- 
lication in the Hoo-Hoo Bulletin, the official 
publication of the order, and recommended to 
the next annual meting that the by-laws be 
amended so as to provide that the acceptance 
of advertising by the Bulletin be expressly 
prohibited for the future. This action merely 
supported similar decisions of the past, as the 
Bulletin never has been open to advertising of 
any kind. 

The Supreme Nine also declined to put into 
effect the increase in dues, as recommended by 
the Boston convention, for lack of authority 
under the by-laws. A resolution on this sub- 
ject was adopted as follows: 

The Supreme Nine, believing the action of 
the thirty-seventh annual meeting in regard 
to increasing the dues for active membership 
from $5 to $6 a year, to be ineffective be- 
cause it did not meet the provisions of Article 
70, of the by-laws, which requires a three- 
fourth favorable vote of the convention for 
the passage of any amendment to the by-laws, 
hereby proclaims its inability to put the pro- 
posed increase into effect, because of lack of 
authority to do so. 


At the close of the meeting Snark of the 
Universe, M. M. Riner of Kansas City, who 
presided, issued a statement declaring that 
Hoo-Hoo has strengthened its principles and 
ideals by undertaking to promote the greater 
use of wood, which program “not only invites 
but demands the co-operation and support of 
every lumberman, regardless of the branch of 
the industry with which he is identified.” 

All of the members of the Supreme Nine, 
except one, and Secretary-treasurer Henry R. 


ested in the adaptation of this power to yard- 
ers, skidders and loaders. Loggers who have 
operated Diesel equipped yarders for the last 
several months unhesitatingly say Diesel power 
will entirely supplant steam in the woods, 
though it may be several years before Diesel 
locomotives will be perfected that will take tle 
place of the excellent steam locomotives now 
available. 

Tractor logging is easily the next item of 
general interest, and the merits of truss wheels, 
high wheels and skidding pans are much dis- 
cussed by groups of loggers. 

The timber industries machinery show, run 
in conjunction with the congress, is an exhibit 
of new and efficient devices destined to cut 
logging costs, and is notable for its showing 
of a dozen makes of Diesel or gas shovels, 
a steam and a gasoline operated locomotive 
crane, three makes of crawling tractors of 
which the “Caterpillar” firm exhibits four 
sizes, the Cletrac, two, and the Monarch, two; 
also three Diesel yarders and sundry other 
appliances needful in logging. 

Entertainment features include the annual 
banquet and a movietone picture of a logging 
operation, besides a separate program for the 
ladies. 


Activities 


Isherwood, were present at the conference. 
The only absentee was Mr. Dixon. 


Big Rally for Wisconsin Dealers 


MILWAUKEE, Wis., Oct. 23.—Eleven different 
groups of lumbermen and members of other 
branches of the building industry in this part 
of Wisconsin will meet here on Nov. 1 in a 
big rally. 

The meeting is being sponsored by the Mil- 
wattkee Hoo-Hoo Club and the, speakers will 
be Otto Hartwig, paint specialist; R. T. Titus, 
wood technologist, and Don Critchfield, who 
are being sent to Milwaukee through the cour- 
tesy of the West Coast Lumbermen’s Associa- 
tion. 

Mr. Hartwig and Mr. Titus will discuss 
such subjects as “Why Paint Blisters and Peels 
Off,” and “How Woods Resist Decay,” and 
the three speakers will bring to the lumber- 
men in this territory the results of their in- 
vestigations covering buildings throughout the 
country. 

The meeting will open with a dinner at the 
Hotel Pfister at six-thirty o’clock in the eve- 
ning. The groups participating in the program 
include Milwaukee Hoo-Hoo Club, Milwaukee 
Retail Lumbermen’s Club, Eastern Wisconsin 
Lumbermen’s Club, Southeastern Wisconsin 
Lumbermen’s Club, Milwaukee Millwork 
Bureau, Master Builders’ Association, Milwau- 
kee Real Estate Board, Milwaukee Home 
Show, Milwaukee Home Modernizing Bureau, 
Milwaukee architects and the Milwaukee chap- 
ter of the National Better Home Builders’ 
Association. 





Wisconsin Yard Changes Hands 


Horicon, Wis., Oct. 23—The Bodden Bros. 
Co., lumber and building material dealer of 
this city, announces the purchase of the retail 
lumber and fuel yards of C. B. Cotton & Son, 
here. Mr. Cotton retires from business. The 
yards were taken over on Oct. 1. 




















Don’t forget to include some of this Lath with other 
yard items. 


Retail Yard Stocks 


Arizona White Pine 
High Altitude — Soft Texture 





Here Are Some Good Value 
Items You Should Try:— 


4/4x 4’ to 20” C Select Finish 


19/16x4” to 12” RL No. 2 Btr. 
Pine Dimension 


11/16 x 4” to 12” 
Com. Shiplap $1S 


4/4x 12” R L No. 4 Common 
Boards $2S 
Mouldings 8000 Series 


20 Modern Kilns McNary 
Modern Planing Mills 
Box Factories 
Cut up Plants 


R L No. 3 





Write now for latest stock list 
and prices 


Southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO. 


W. G. nee ane of Sales 


Lumber Corp. ‘Lumber Co 
EMary Aca ype » N. Mex. 
Flagsteff, Aria." — ~~! ~~ 

Annual Capacity 300 Million feet 


Arizona White Pine 
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Associations Plans and Activities 


Oct. 30—Alabama-West Florida Mill Managers’ 
Association, at plant of W. M. Carney Mill 
Co., Atmore, Ala. Quarterly meeting. 


Nov. 2—New. Hampshire Lumbermen’s Associa- 
tion, Keene, N. H. Fall meeting. 


Nov. 2—Southwestern Ontario Retail Lumber 
Dealers’ Association, Hotel London, London, 
Ont. Fall meeting. 


Nov. 8-9—Southern Pine Association, Roosevelt 


Hotel, New Orleans, La. Fall trade promotion 
meeting. 


Nov. 9%—Northern Wholesale Hardwood Lumber 
Association, Hamilton Club, Chicago. Fall 
meeting. 


Nov. 9-10—West Texas Retail Lumbermen’s Asso- 
ciation, Colorado, Tex. Annual, 


Nov. 13-15—Associated Cooperage Industries of 


America, Hotel Sherman, Chicago. Semi-an- 
nual meeting. 

















We can help you give hurry-up 
fall orders in your community the 
quick service they want. Just tele- 
phone or telegraph. We'll get the 
order off to you within a few 
hours. 


In this way you can avoid car- 
rying the infrequently called for 
items that lumber dealers are now 
being asked to furnish, yet which 
it doesn’t pay to stock. Our va- 
riety in Cypress, Redwood, Pine, 
Fir, Cedar and other woods is un- 
surpassed. 27 R. R.’s to ship over. 


What do you need? 
We have it. 


(S, 


| LUMBER Co. 
St. Louis, Mo. 
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Old 
Reliable. 


Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 
Grand Rapids, Mich. 


Plant: 
Newberry, Mich. 


























Nov. 14—New York Lumber Trade Association, 
Biltmore Hotel, New York City. Annual, 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 


Nov. 15—Northeast Missouri Lumbermen’s Associa- 
tion, Moberly, Mo, Annual. 


Nov, 15-17—California Retail Lumbermen’s Asso- 
ciation, San Francisco, Calif. Annual. 


Nov, 15-17—Alabama Lumber & Building Material 
Association, Florence, Ala. Annual. 


Nov. 17—Bast Texas Mill Managers’ Association 
and Louisiana Mill Managers’ Association, 
Orange, Tex. Consolidation meeting. 


Nov. 19—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting of board 
of directors. 


Nov. 19—Conference on Proposed Revisions in the 
American Standard Basic Provisions for Struc- 
tural Material, Congress Hotel, Chicago, 


Nov. 20—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting, 


Nov. 21—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 


Nov. 26—Southern Cypress Manufacturers’ Associa- 
tion, Mason Hotel, Jacksonville, Fla. Semi- 
annual, 


Dec. 1—Louisiana Retail Lumber & Building Ma- 
- terial Dealers’ Association, Lafayette, La. 


Dec. 7-8—National Association of Wooden Box 
Manufacturers, San Francisco, Calif. Pacific 
coast group meeting. 


Jan. 9-11, 1929—Ontario Retail Lumber Dealerg 
Association, King Edward Hotel, Toronto, Ont 
Annual. ; 

Jan, 10, 1929—Roofer Manufacturers’ Club, Colum- 
bia, Ga. Annual. 

Jan. 15-17, 1929—Northwestern Lumbermen’s Aggo. 
ciation, Municipal Auditorium, Minneapolis, 
Minn. Annual. 

Jan, 15-17, 1929—Pennsylvania Lumbermen’s Ag. 
sociation, Benjamin Franklin Hotel, Philadej- 
phia, Pa. Annual, ¥ 

Jan. 17-18, 1929—Carolina Retail Lumber Dealers’ 
Association, Charlotte, N. C. Annual. 


Jan. 22-24, 1929—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual, 

Jan, 24-25, 1929—West Virginia Lumber & Builda- 
ers’ Supply Dealers’ Association, Wheeling, W 
Va. Annual. 

Jan, 28-31, 1929—-Western Retail Lumbermen’s Ag- 
sociation (Canada), Hotel Vancouver, Van- 
couver, B, C. Annual. 

Feb. 6-8, 1929—Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 

Feb, 13-15, 1929—Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Chi- 
cago. Annual. 

Feb. 13-15, 1929—Nebraska Lumber Merchants’ 
Association, Rome Hotel, Omaha, Neb. Annual, 

Feb, 19-21, 1929—-Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 
Wis. Annual. 

April 23-25, 1929—National Association of Railroad 
Tie Producers, Arlington Hotel, Hot Springs, 
Ark. Annual, 





New Meeting Place for Northwestern 


MINNEAPOLIS, MINN., Oct. 22.—Announce- 
ment is made by W. H. Badeaux, secretary, 
Northwestern Lumbermen’s Association, that 
its thirty-ninth annual convention will be held 
Jan. 15, 16 and 17, 1929 at the new Min- 
neapolis Auditorium. The Auditorium, Mr. 
Badeaux says, is a magnificent structure and 
an ideal place for display of building prod- 
ucts and allied lines. The business meetings 
of the convention will be held under the same 
roof, and will be limited to half-day sessions, 
giving the dealers ample time to spend with 
the exhibitors. 


Coast Box Makers to Meet 


San Francisco, Cauir., Oct. 20.—The next 
regular meeting of the Pacific coast group of 
the National Association of Wooden Box 
Manufacturers will be held in San Francisco, 
Dec. 7 and 8, according to an announcement 
made by Rex Morehouse, Pacific coast man- 
ager, this week. The first day’s meeting will 
be open to all lumbermen whether or not af- 
filiated with the association. Problems affect- 
ing the wood box trade as a whole will be 
discussed. The second day’s meeting will 
be open only to members of the association. 


Alabama-Florida Millmen to Meet 


BIRMINGHAM, ALa., Oct. 22.—Announcement 
is made by John F. Andrews, of this city, 
secretary of the Alabama-West Florida Mill 
Managers’ Association, that the third quar- 
terly meeting of the organization will be held 
on Oct. 30 at the plant of the W. M. Carney 
Mill Co., at Atmore, Ala. An interesting pro- 
gram is assured, particularly as matters of 
special interest to superintendents and operat- 
ing men are scheduled for discussion. It is 
hoped that as many as possible will be present. 


New Hampshire Fall Meeting 


Mancuester, N. H., Oct. 22.—Announce- 
ment is made by Harry K. Rogers, of 
Suncook, N. H., president of the New Hamp- 
shire Lumbermen’s Association, that the or- 
ganization will hold its fall meeting in Keene 
on Nov. 2, at the Keene Woodenware Co. The 
morning -session will consist of a demonstra- 
tion of both sawing and grading of native 
hardwood and pine lumber, under the direction 
of K. E. Barraclough, extension forester of 
the University of New Hampshire. The after- 


noon session will be given over to a general 
discussion of salient points brought out by the 
demonstration. Professor Fisher, director of 
the Harvard forest school, will discuss qual- 
ity lumber in the woods. 


Northeast Missouri Meeting 


Kansas City, Mo., Oct. 22.—Advices have 
been received at the offices here of the South- 
western Lumbermen’s Association, from B. F. 
Dobyns, of Shelbina, Mo., president of the 
Northeast Missouri Lumbermen’s Association, 
to the effect that the annual meeting of the 
latter organization will be held on Nov. 15 at 
Moberly, Mo. CPPS SSE PE EEE 


Carolina Retailers’ Correct Date 


Cuariotte, N. C. Oct. 22.— Victor W. 
Wheeler, secretary of the Carolina Retail Lum- 
ber Dealers’ Association, this city, announces 
that it has been erroneously reported that the 
sixth annual convention of the organization 
would be held on Jan. 18 and 19, 1929. The 
correct dates, he says, are Jan. 17 and 18, 1929. 


West Texas Retailers to Convene 


Cotorapo, Tex., Oct. 22.—Elaborate plans 
are being made for the fifth annual conven- 
tion of the West Texas Retail Lumbermen’s 
Association, which is to be held here on Nov. 
9 and 10, cordial invitation being extended to 
the lumbermen of West Texas and their ladies 
to attend. The two days will be crammed full 
of discussions on various topics of interest, 
particularly those connected with the successful 
conduct of a retail yard. 

The first business session will be held at the 
American Legion Hut on the afternoon of 
Nov. 9, with the reports of the officers and an 
address by John E. Hill, of Amarillo, presi- 
dent of the Lumbermen’s Association of Texas, 
on “What We Are in Business For.” Other 
subjects to be brought up at that session and 
the speakers who will discuss them are: “Fin- 
ancing Residence Work,” by J. D. McCollum, 
San Angelo; and “Selling Lumber in Oil Field 
Territory,” by V. F. Wallace, McCamey. These 
talks will be followed by a three-reel motion 
picture on the manufacture and uses of long- 
leaf yellow pine. The annual banquet will be 
held at the Hotel Colorado at 7 o'clock, at 
which Adolf C. Henke, of Sweetwater, will 
be toastmaster. Two speakers will address the 
banqueteers, the first, R. J. Tolson, of Waco, 
on “Fundamentals in Business,” and 
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yn re 
Brady, of Stamford, on “What the Lumberman 
Owes in Community Service.” A dance will 
conclude the evening. ; 

At the Saturday morning session, the first 
speaker_ will be C. E. McCool, of Midland, 
who will talk on yard management ; a. ie 
Fielder, of Abilene, will discuss credits; Frank 
Hardin, of Brownwood, will talk on building 
business in quality merchandise; R. J. Moore, 
of Midland, will tell of his year’s experience 
in West Texas as a lumberman; Frank. Har- 
rell, of Cisco, will explain how he gets along 
with his competitor ; W. P. Hogan, San Angelo, 
will describe how he secures extra profits; 
Robert Gray, of Rotan, will tell how to meet 
prospects; B. B. Hail, of San Angelo, is to 
discuss the lumber business from the pioneer 
standpoint; and J. B. Glenn, of Odessa, will 
stress the importance of personality. The ques- 
tion box discussions will be led by J. Fred 
Phillips, of Big Spring, concluding the morn- 
ing session. At the afternoon session, officers 
will be elected and the place of the next meeting 
chosen. ’ 7 ; 

Special entertainment is to be provided for 
the ladies, who will be taken for a drive around 
the city on Friday afternoon, followed with a 
tea at the home of Mrs. R. F. Fee. Satur- 
day morning they will play bridge and have 
lunch at the country club. 


Program for Coopers’ Semiannual 


Sr. Louis, Mo., Oct. 24.—The program for 
the thirteenth semiannual convention of the 
Associated Cooperage Industries of America 
was made public today by C. G. Hirt, secretary 
and treasurer of the association. The conven- 
tion will be held Nov. 13, 14 and 15 at the 
Hotel Sherman, Chicago. 

The first day will be given over to meetings 
of the committees on grade rules and specifi- 
cations of the tight and slack cooperage 
groups, committee on standardization’ of the 
tight cooperage group, the entire tight coopers’ 
group, and the executive committee of the 
association. 

The following meetings will be held the sec- 
ond day: All groups of the entire slack 
cooperage branch, with Vice President George 
Wunderlich presiding; tight stave and heading 
group, Vice President Travis Smith presiding ; 
joint meeting of tight and slack coopers’ 
groups, Vice President Stephen Jerry presid- 
ing; entire tight cooperage branch, all groups, 
Vice President Travis Smith presiding; slack 
coopers’ group, Chairman H. R. Huntington 
presiding; coiled elm hoop group, Chairman 
W. S. Peel presiding. 

A general session will be held Wednesday 
morning, with President M. L. Sigman pre- 
siding, and the principal address will be deliv- 
ered then by W. E. Braithwaite, division of 
simplified practice, United States Department 
of Commerce, Washington, on “Simplified 
Practice and Its Application to the Cooperage 
Industry.” Reports of officers will be sub- 
mitted, and there will be an open discussion 
on “How to Protect and Promote Cooperage 
Patronage.” 


Pine Trade Promotion Program 


New Orteans, La., Oct. 22.—An open dis- 
cussion of lumber trade and merchandising 
Problems, to which sessions of one entire day 
are to be devoted, will mark the gathering of 
longleaf and shortleaf southern pine manufac- 
turers here at the Roosevelt Hotel, Nov. 8 
and 9, for the fall trade promotion meeting 
of the Southern Pine Association. 

Secretary-Manager H. C. Berckes pointed 
out that business of committees and the board 
of directors will be conducted on Nov. 8, 
leaving the following day open to trade pro- 
motion discussion by the more than 200 manu- 
facturers expected to be present. 

Members of the association field staff will 
Present results of trade promotion contact 
within the last three months incidental to which 

been a survey of lumber, building and gen- 
eral business conditions throughout the south- 


ern pine area, extending from the Rocky 
Mountains to the Atlantic seaboard and from 
the Gulf to Canada. 

The grading and timber committees will meet 
Nov. 8 to consider proposed changes in the 
structural provisions of American Lumber 
Standards while the committee on production 
and refinement will deal with problems of 
fabricated southern pine manufacture. Thé 
advertising and trade extension committees also 
will meet the same day. 

A dinner meeting for a general discussion 
of the southern pine manufacturing situation 
is scheduled for Thursday evening, while 
members of the End-Matched Bureau will con- 
vene for transaction of business and discussion 
that night. 

The following day, Nov. 9, has been set 
aside for the trade promotion discussion with 
no set program in view, according to Mr. 
Berckes. 


Roofer Manufacturers to Meet 


ALBANY, Ga., Oct. 22.—Leon Clancy, secre- 
tary of the Roofer Manufacturers’ Club,- Al- 
bany, Ga., announces that the next meeting will 
be held on Nov. 20 in Macon. 


Wholesalers’ Executive Committee 


New York, Oct. 22.—Notices have been sent 
out from the headquarters here of the Na- 
tional-American Wholesale Lumber Association 
that a meeting of the executive committee will 
be held here on Nov. 22. This is the usual 
fall meeting of the committee and a number 
of important matters are to be given considera- 
tion. 

SSG 22222288) 


Co-operating on Moisture Content 


San Francisco, Cauir., Oct. 20.—The grad- 
ing rules committees of the Western Pine 
Manufacturers’ Association and the California 
White & Sugar Pine Manufacturers’ Associa- 
tion met at Klamath Falls, Ore., this week for 
a demonstration of a moisture content measur- 
ing device, from which demonstration commit- 
tees wiil take up a study of moisture content 
in Pacific coast woods. This marks another 
step in co-operative work of the two associa- 
tions, which are rapidly becoming more closely 
affiliated in several mutual problems affect- 
ing the two pine producing regions. 


Central Oklahomans’ Semiannual 


SHAWNEE, OKLA. Oct. 22.—More than 300 
lumbermen from the nine counties comprising 
the southwestern district of Oklahoma gath- 
ered here last Friday afternoon for the semi- 
annual meeting of central Oklahoma lumber- 
men. 

The business session began at 2 o'clock at 
the convention hall, the invocation being de- 
livered by Rev. I. W. Armstrong, pastor of the 
South Methodist Church. President C. W. 
Vaughn, of the Kiowa Lumber Co., then made 
a short talk explaining the purpose of the 
meeting and welcoming the visitors to the city. 

C. E. Cunning, of the Dascomb-Daniels 
Lumber Co., of Ada, made the next address, 
stressing the great advantages of co-operation 
between the lumbermen of the district. 


General discussion was then indulged in,, 
principally on ways and means to better mar-_ 


ket conditions, by Frank Daniels, of the Das- 
comb-Daniels Lumber Co., of Kansas City; 
Joe Deal, general manager of the Pickering 
Lumber Co; Hugo Stromberg, of the Hudson- 
Houston Lumber Co., of Ardmore; O. K. 
Spurrier, general manager of the Spurrier 
Lumber Co.; B. H. Miller, of the Fullerton- 
Stuart Lumber Co., of Oklahoma City; Jack 
Conway, of the Conway-White Lumber Co., of 
Maud; H. E. Leonhardt, of the Kiowa Lum- 
ber Co., of Oklahoma City; O. A. Cowan, of 
the Davidson-Case Lumber Co., of Shawnee; 
William Stewart, of the T. J. Stewart Lumber 
Co., of Shawnee, and T. W. Robinson, of the 
Weleetka Lumber Co., of Shawnee. 

Judge C. C. Abernathy explained the history 
of the lien laws in the country and the advan- 








Goldsboro 
N. C. Pine 








Dealers on the 
East Coast Know 


It Sells! 


They. know that Golds- 
boro North Carolina Pine 
is a general purpose build- 
ing lumber and, therefore, 
appeals to economical 
builders. Its beautiful fig- 
ure, soft texture and care- 
ful milling give dealers 
many talking points which 
result in more sales. 


Dealers on the East 
Coast have sold Goldsboro 
North Carolina Pine yard 
and shed stock for many 
years and they have found 
that it completely satisfies 
their customers. 


Our excellent rail and 
water facilities enable us 
to make prompt shipments 
on all orders. Whatever 
your requirements may be 
in North Carolina Pine we 
can fill your order. 


Check up on the items you need 
and then send us your inquiry or 
order. 
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Buy it from a mill 
that devotes its entire 
time and facilities to the 
manufacture of such 
stock. That’s the surest 
way to get what you want 
and obtain better values. t f 


Our dimension stock is it 
very carefully milled and 
scientifically kiln dried. 
We can furnish glued up, ‘4 Tub 
surfaced or rough stock 
to suit your requirements 
in the woods listed 
around the border of this 


ad. 


Try us on your next 
order. 


ATLANTIC if 
Hl Woodworking Mills Inc., 
! West Point.Va. | 


: TO} OBIEE BODY WOOD PAR) 51" 
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GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama Pacts GRAND PRIZE 
— 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS to-) capacity 3500 Axes & Tools 








tages of these laws as applicable to the build- 
ers of the nation. 

E. E. Woods, of Kansas City, secretary of 
the Southwestern Lumbermen’s Association, 
made a short talk on the progress of co-opera- 
tive marketing and advertising in the lumber 
business. Cliff G. Scruggs, of Jefferson City, 
Mo., talked on the progress of lumber associa- 
tions and the interest being taken by dealers in 
these associations in all parts of the country. 

Judge Abernathy also acted as toastmaster 
at the banquet held in the First Methodist 
Church hall at 6:30 in the evening. “The Lum- 
bermen as Builders and Dreamers of Dream 


Homes” was the subject that Park Wyatt 
chose for his speech at the banquet. Rev. C. 
Dallas Meade also spoke. Business ethics, 


courage, honesty and playing the game square, 
comprised the chief points in his address. 

The next meeting of the association is to be 
held at Holdenville, Okla., next spring. 


Plan Now for Christmas Party 


LAKELAND, FLa., Oct. 22.—Lakeland district 
members of the Florida Lumber & Millwork 
Association will have a Christmas tree at 
Haines City, Dec. 20, as a part of big rally 
of the lumbermen of this general section. To 
make all arrangements the following committee 
was named last week at a meeting of the 
Lakeland district at Haskell: Walter Heidrick, 
Winter Haven; J. W. McWilliams, Haines 
City; G. B. Hankins, Loughman, and F. J. 
Igou, Kissimmee. 

The meeting at Haskell was presided over 
by W. F. Sneed, director for the Lakeland 
district, and addressed by Earl Harper, of 
Plant City, president of the Florida Lumber 
& Millwork Association. It was decided to 
hold a joint meeting of the Lakeland and 
Ocala districts in January at Dade City. The 
music at last week’s gathering was provided by 
the Lakeland Manufacturing Co.’s string or- 
chestra, composed of Harry Clevenger, Roy 
Moran and Frank Williams. While no great 
amount of new business was reported there 
was prevalent the idea that Florida is coming 
back and that fair business is not far around 
the corner. 


Distributes Inland Empire Patterns 


PortLAND, OreE., Oct. 20.—The Western 
Pine Manufacturers’ Association, with head- 
quarters here, has just completed distribution 
to its membership of full size drawings of 
the association’s standard patterns for drop 
siding, rustic, ceiling, partition, shiplap, floor- 
ing and other worked items such as Dollyvarden 
siding, pulley stiles, sills, jambs, grooved roof- 
ing, corn cribbing and patent lath. The charts 
show actual sizes and give all details of dimen- 
sions. The patterns were adopted at the Aug. 
7 meeting of the association and supersede 
previous standards. The charts may be pur- 
chased from the association by nonmembers 
at a cost of 35 cents per set. Distribution is 
in charge of N. L. Cary. 

Secretary-manager A. W. Cooper has just 
returned from Klamath Falls, Ore., where he 
attended a meeting of the grading committees 
of his association and the California White 
& Sugar Pine Manufacturers’ Association to 
discuss moisture content specifications. 
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Salesmen Study Paintability of Wood 


CINCINNATI, Outo, Oct. 23.—Sales represen- 
tatives and commission men handling West 
Coast lumber held a meeting at the Cincin- 
nati Club, here, yesterday noon, at which paint- 
ability of wood was the principal subject under 
discussion. The meeting, which was held under 
the auspices of the West Coast Lumbermen’s 
Association, was led by H. A. Hollowell, of 
the H. A. Hollowell Lumber Co. 

R. T. Titus, wood technologist of the West 
Coast Lumbermen’s Association, first discussed 
the cellular structure of wood, showing how 
this affects strength, durability and _paint- 
ability. He was followed by O. R. Hartwig, 
paint specialist of the association, who declared 





that the paint formula should be varied accorg. 
ing to the kind of wood to secure the best 
resuits. He showed that where paint failed, 
this is practically never the fault of the wood 
but of the wrong paint formula being used. ' 

Today a similar meeting of West Coast Sales 
representatives and commission men is bein 
held at the American Hotel, St. Louis, Mo. 
with C. C. Mullen, of the Long-Bell Lumber 
Co., as chairman. 

Michigan District Activities 

LansincG, Micu., Oct. 22.—Roy B. Walborn 
secretary of the Michigan Retail Lumber Deal. 
ers’ Association, this city, announces that Dis. 
trict No. 4 of the organization met Oct. 12 at 
the Stearns Hotel in Ludington, at which time 
officers were elected as follows: 

President—Elbert Keene, Ludington Lumber 
Co., Ludington. 

Vice-President—Oscar F. Widmark, Widmark 
Lumber Co,. Ludington. 

Secretary and Treasurer—Theodore M. Tallef- 
son, Abrahamson-Nerheim Co., Ludington. 

After a rousing open forum meeting at 
which a number of vital questions of import- 
ance were discussed, the officers decided to 
hold their next meeting on Nov. 9 at the Hotel 
Chippewa, Manistee. 

Secretary Walborn announces that all of the 
seventeen districts of the State are under or- 
ganization and, with the exception of two, all 
have held meetings during the year. These 
two districts he expects will meet during No- 
vember, and a number of other districts are 
also slated to hold meetings during that month. 


Urges Support of Forestry 

New Or-eans, La., Oct. 22.—Members of 
the Southern Pine Association are being urged 
by Mrs. F. H. Stone, accountant of that or- 
ganization, to write to officials at Washington 
in support of more adequate appropriations for 
forestry work in the southern pine belt and 
elsewhere. The forestry program committee 
of the Government has asked an increase of 
the total appropriations amounting to $718,000 
but it is reported that a reduction is being 
threatened by the bureau of the budget. The 
total provided under the many forestry acts 
is now $4,550,000. 

According to Mrs. Stone’s communication, 
the present appropriation for forest fire pro- 
tection under the Clarke-McNary Act is only 
$1,200,000 of the authorized $2,500,000 which 
could be spent effectively. The program com- 
mittee is asking an increase of only $400,000 
in this division. The present appropriation of 
$505,000 for forest products research should 
be increased by $50,000 for next year, Mrs. 
Stone points out, under the terms of the Mc- 
Sweeney bills which should call for steady 
and orderly development. The present termite 
infestation should be made the subject of a 
thorough investigation, she asserts. 





(BPA Ae: 


Sales Campaign Gaining Headway 
MINNEAPOLIS, Minn., Oct. 24.—Results of 
the Northwestern Lumberman’s Association 
sales campaign, which was inaugurated ap- 
proximately six months ago, have been more 
than encouraging, according to W. H. Badeaux, 
secretary of that organization. . 
The object is to raise $150,000 to be used 
in an educational advertising campaign in Min- 
nesota, North Dakota, South Dakota and 
Iowa, the four States in which the association 
functions. This fund, when secured, will be 
used to purchase advertising space in daily 
and weekly newspapers and farm journals for 
the purpose of stimulating the use of lumber. 
One-half of the $150,000 has already been 
raised. Mr. Badeaux believes that the raising 
of the last half will require much less effort 
and time than did the first $75,000 due to 
the momentum the campaign has gained. 
Subscriptions are secured through means 0 
sales letters and bulletins telling lumber dealers 
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se 
of the advantages they will derive from the 
advertising fund. Yards are asked to con- 
tribute $10 each per year to the campaign. 
The fund will be expended over a period of 
three years; in other words nearly $1,000 a 
week will be used for the purchase of adver- . 
tising space. : 
Line-yard lumber companies are responding 
enthusiastically to the appeal for contributions. 
One yard concern came into the campaign last 
week with 100 percent representation for its 
yards. Other line companies have signified 
their intention of doing the same. 


Club Elects New President 


Stevens Pornt, Wis., Oct. 23.—D. L. Mc- 
Donald, manager of the Marshfield Lumber 
Co., Marshfield, was elected president of the 
Central Wisconsin Lumbermen’s Club at the 
meeting here on Oct. 18. Art A. Curtis, of the 
Wisconsin Building Materials Co., Schofield, 
was re-elected secretary-treasurer. 

The gathering was held at the Hotel Whiting 
and started with a dinner at 6:30 p. m. J. C. 
Runk, of the Bates Valve Bag Corporation, 
discussed the use of paper sacks for cement 
instead of cloth sacks. 

A business meeting for members only fol- 
lowed the talk, during which a discussion was 
held on problems relating to the retail business. 


The last meeting of the year will be held 
here in November. 


Report Trade Holding Up 


EvANSVILLE, INp., Oct. 22.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club was held at the Vendome Hotel 
here, Oct. 9. Luncheon was followed by a round- 
table discussion of business conditions, it being 
the general sense of the meeting that the lumber 
trade has been ho!ding up very well; in fact, 
has shown more activity in October than dur- 
ing September. A general tone of optimism 
marked the discussion and most of the club 
members expressed the belief that trade is 
going to continue good the remainder of this 
year and that 1929 is going to be a good year 
for lumber manufacturers, wholesalers and re- 
tailers. The next regular meeting of the club 
will be held on Novy. 13. 


Wholesalers’ Secretary Resigns 


PirrspurGH, Pa., Oct. 23.—John G. Criste, 
who has served twenty-five years as secretary 
of the Pittsburgh Wholesale Lumber Dealers’ 
Association, resigned recently, and H. E. 
Kelly, of the Tionesta Lumber Co., a former 
president of the association, has been elected to 
the post. 


Definite Results From TX Publicity 


(Continued from page 31) 


industry cutting the last tree, may be doubted, 
but he at least gave the young man some food 
for reflection. 
* * *k x 
A Tip to the Local Retailer 


R. W. Smith, of the western division, re- 
cently discussed wood siding with a San Fran- 
cisco builder. This builder declared that be- 
cause “the lumbermen don’t seem to care 
much” and “stucco gets plenty of advertising,” 
wood siding is not popular in spite of its good 
qualities. Out of fifty residences this builder 
put up in a year about three had wood siding. 
He added that he found retailers poor sales- 
men for wood siding and said his local dealer 


‘lives in a stucco house with tile roof. The 


builder agreed on the durability and pleasant 
appearance of wood. If the lumbermen sell 
the home owner, he pointed out, the builders 
will fall in line. 
‘es oc 

Country Home to Have 30-Year Old Lumber 

B. B. Florence, a resident of San. Fran- 
cisco, plans to build in Martin County, Cali- 
fornia, a handsome country home in which 
lumber taken from a 30-year old house will 
be used. Mr. Florence has called upon the 
western division of the National association 
in connection with plans and lumber use 
generally in the home. Much of the lumber 
to be built into the new house will be taken 
from an old residence now standing on the 
property. The old house is not architectur- 
ally pleasing, but the lumber in it is in ex- 
cellent condition. 

* * * * * 

Babson Boosts “The Cost of Comfort” 

Babson’s Report of Oct. 9, which has a 
large circulation, carries a strong endorse- 
ment of “The Cost of Comfort,” a booklet 
recently issued by the National Lumber 
Manufacturers’ Association, resulting in the 
receipt of inquiries for a large number of 
copies of the publication from nationally 
known concerns. Under the caption “In- 
sulation of Dwellings,” the Babson Report 
Says: 

“The Cost of Comfort,” a handbook on the 
economies of dwelling insulation, has been 


published by the National Lumber Manufac- 
turers’ Association of Washington, D. C. This 
book describes many materials and methods 
which will give comfort at a minimum cost 


to those interested in building. It is a valu- 
able manual for builders, architects and con- 
tractors who want to know the right kind of 
material to use in dwelling insulation. Fur- 
thermore, the book is written so that it will 
be helpful to anyone who wants to study the 
relative merits of the various materials for 
insulating now on the market. Clients can 
obtain this publication by writing to the ad- 
dress mentioned above. 

“Domestic Commerce,” published by the 
bureau of foreign and domestic commerce, 
Department of Commerce, in its issue of 
Oct. 1, also carries a review of the booklet, 
of which it speaks highly. 

. et & & ® 
Wood Derrick Designs Completed 

Plans for wood oil derricks, with lumber 
lists in three structural grades of Douglas 
fir and southern yellow pine, prepared by 
R. Y. Hanlon, of the western division, have 
been completed and will shortly be submitted 
to the American Petroleum Institute com- 
mittee on rigs and derricks. A number of 
1360-foot derricks are now being erected in 
the Santa Fe Springs field, southern Cali- 
fornia, by the Julian Petroleum Co. for deep 
drilling to the new oil zone. This zone, 
known as the Buckbee sand, is 5,700 feet 
below the surface of the ground, and the 
huge derricks will save much time in hand- 
ling the tubing and casing as the deep 
drilling progresses. 

oe & a @ 
Field Men Are in Demand as Speakers 


Trade extension field men are in great de- 
mand as speakers at conventions. For ex- 
ample, on behalf of the Tacoma Chamber of 
Commerce, C. S. Chapman, of the Weyer- 
haeuser Timber Co., has written to western 
division headquarters asking whether Winfield 
Scott, public relations representative, will be 
available to address various civic organiza- 
tions in Tacoma and Seattle, giving talks sim- 
ilar to those he has delivered in California. 

S. V. Fullaway, manager of the Portland 
district office, will address the educational con- 
ference for retail lumber dealers to be held 
under the auspices of the Oregon Agricultural 
College at Corvallis Nov. 15 and 16. Building 
code activities will be his theme. 

This week W. H. Scales, of the southwest- 
ern district office, Dallas, will address the 
Fellowship Club at Houston. 

Bert J. Westover will speak at the monthly 





You Should Sell 


FUTCHIER 


TRADE MARKE D 
Calcasieu Long Leaf 


Yellow Pine 
FINISH LUMBER 


The wide range of our timber sup- 
ply brings to our mills many logs espe- 
cially suited to the manufacture of 
yard stock, including finish. From the 
above picture we believe you will 
agree that we can supply finish of good 
figure and even grain. 


Only the very finest quality Calcasieu 
Long Leaf Yellow Pine stock is consid- 
ered worthy of the “LUTCHER” 
trade mark. Therefore, when you sell 
“LUTCHER?” finish, ceiling, flooring, 
siding, shiplap and dimension, you 
have the assurance that customers will 
always be pleased. 


Order the stock you need in mixed 
cars. We can also make shipments by 
water to domestic and foreign ports. 


JecLutcher &6Moore 
Lumber Company 


ORANGF TEXAS 
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Yellow Pine 


[he Aristocrat of Structural Woods 





—the material 
that’s easy to sell 
because of its ex- 
ceptional strength 
and durability. 


R. W. WIER 
Lumber Company 


coe HOUSTON, TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :- Wrergate,Texas 
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Yellow Pine 


Timbers, Lumber 


Lath and Shin¢gles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 































“ Why Worry 


about holding your trade when 
you can get lumber like our 


(nia) e Flooring 
N. e Pine Ceiling 
Roofing 
Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., nor Cares 























North Carolina 
Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 





















. IDAHO 
White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 
































meeting of the southwestern Ohio retail lum- 
ber dealers in Springfield on Oct. 25, discuss- 
ing “The Cost of Comfort.” Many commenda- 
tions on this recent TX bulletin are being 
received at headquarters. 

*e¢ 8 @ 8 


Boosting the Ideal Farm Home Contest 


The Ideal Farm Home Contest, sponsored 
by the American Farm Bureau Federation 
and the National Lumber Manufacturers’ As- 
sociation, which is designed to develop defin- 
ite ideas as to what constitutes a livable, 
serviceable farm residence, is being actively 
pushed by the home and community depart- 
ment of the federation, in which millions of 
farm families have membership. A _ story 
concerning the contest has been sent to 400 
daily newspapers and to several hundred 
country weeklies, to all State farm bureau 
publicity directors and a select list of maga- 
zines. Letters describing the contest are 
being sent to all home and community chair- 
men, to State bureau editors, to all State 
leaders of home demonstrations and to many 
other leaders, including the ladies, actively 
interested in promoting farm welfare in 


general. 
* >’ * a 


Wood Walls to Shelter Antartic Explorers 


Commander Richard E. Byrd, U. S. N., now 
en route to the South Polar regions with the 
most elaborate equipment ever assembled for 
a scientific exploration in the cold areas of 
the world, did not overlook provision for the 
comfort of the large party of hardy men 
making up his various crews. 


i 


Australian Forestry Aims 


PertH, WESTERN AUSTRALIA, Sept. 15.—Just 
now forestry affairs are rather prominent jn 
Australian newspapers. In addition to some 
sort of a world’s conference now Proceeding 
in Western Australia, with forestry represen- 
tatives from many countries (mainly British), 
there is considerable attention being paid to 
re-afforestration schemes and profitable ex- 
ploitation of local hardwoods. The recent 
tariff increases have not so far brought along 
that blessing the high-duty advocates preached 
so assiduously, so some fresh step must be 
taken to advance the interests of the local 
sawmillers. Urging governments and private 
people to give preference to local lumber 
seems to offer a new field for enterprise. Each 
government in turn appears to be getting the 
necessary deputation and each deputation tells 
the same somewhat gloomy story of slack times 
and losing trade. 

In Victoria they seem to be more concerned 
than anywhere else. The prolonged slackness of 
trade of its sawmills has greatly disturbed them, 
and among projects for reviving the hum of 
the saws is that there should be some sort 
of co-operative opening of timber yards in 
London, stocked with the best Victorian hard- 
woods, which they claim’ to be among the 
finest in the world for furniture and ornate 
buildings. Because Britain imports $350,000,- 
000 worth of lumber a year Victoria fondly 
hopes to divert a few millions to Melbourne. 
Victoria forgets that for many years past the 
big sawmiller of Western Australia, Millars’ 
Co., has maintained timber yards and depots 
in London and agencies in the provinces, but 





Therefore the walls 





of the houses that will 
shelter members of the 
expedition will be of 
wood. These houses 
were especially designed 
for warmth in a region 
where 60 degrees below 
zero is not uncommon. 

The flagship of the 
Byrd expedition has in 
its cargo a half dozen 
houses in sections to be 
later set up on the 
lonely wastes of the 
Antarctic, forming a 
village of some eighty 
inhabitants. 

Edwin W. Teale in 





“BUILD WITH LUMBER” 


The J. B. Doppes’ Sons Lumber Co. 


1244 to 1276 Gest Street, 


Cincinnati, Ohio 








the November issue of 
Popular Science gives 
the following descrip- 
tion of the houses: 


Reduced reproduction of return envelope used by a well known retail 
concern, by means of which the wood-promoting slogan appearing 
thereon is carried far and wide 





The main walls are formed of a number 
of thicknesses of wood with air space between 
and special insulating layers of kapok, a fiber 
one seventh the weight of cork, obtained from 
pods of the tropical Ceiba tree. 


Each of their tiny windows has three panes 
of glass with an insulating air space between, 
and there are two doors for every entrance, 
working like canal locks, so one can not be 
opened until the other is closed. 


When these houses are set up at the ex- 
pedition’s main base, they will be sunk four 
feet into the ice. As further protection against 
gales that sometimes attain a velocity of two 
miles a minute, heavy straps over the roof 
will anchor them. In winter, deep snow 
banks will give added shelter. The men will 
communicate between buildings through tun- 
nels in the ice. 





Owners of ranches and estates, mines, saw- 
mills, factories or other industrial plants in the 
State of Michoacan, Mexico, are required by a 
law recently passed to maintain a one-teacher 
elementary school when as many as ten children 
live on the premises. For 50 or more children, 
two teachers must be provided. In addition to 
the school building and necessary equipment, 
the owners must furnish a living room for the 
teacher or teachers. 


Britain has continued her imports of such 
woods as she needs, soft and hard, from the 
world over, and Western Australia has very 
beautiful and durable woods to sell for all 
uses. 

It all boils down to a question of cost. 
Costs in Victoria are as high as in Western 
Australia and by the time the product has been 
shipped to and landed in a London yard it 
has got a mighty handicap on it against the 
woods of countries within a few days’ steam 
of Britain’s capital. Victoria’s costs of pro- 
duction have seriously affected its own im- 
mediate market because much steel has been 
substituted in its modern buildings for wood. 

But what is true of Victoria in that regard 
is true of other Australian States. So long 
as arbitration courts and boards for regulating 
wages continue to be the industrial policy of 
the Commonwealth, and the artificial stand- 
ards of classing all men alike persists, so long 
will Australian sawmillers find themselves shut 
out of many of the world’s markets for their 
lumber. Every year their wage sheets expand 
and the outputs diminish through ever short- 
ening hours and lack of interest of the work- 
ers. The courts are quite alive to it all, but 
tenure of jobs and political considerations pet- 
rify any desire to do the correct thing. 
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Co-operation 
A 2x4 is not much shelter 
When rainstorms send us helter-skelter, 
But nail a board or two upon it 

And you can let it rain, doggone it. 

Yes, when I see a lot of studding, 

Or see a house or cottage budding, 
Behold a barn or crib or fences, 

I know some fellow’s found his senses. 


Yet I know fellows, quite a number, 
Yes, even fellows who sell lumber, 
Who haven’t seen a thing as simple, 
As plain to see as someone’s pimple. 
The best protection from the weather 
Is nailing a few boards together, 
The best protection in creation 

Is found in some association. 


For fellows selling fir or cedar 

Or any product, gentle reader, 

Who seek for wisdom hill and valley 
Could find it right in their own alley. 
Though pine is fine and hemlock dandy, 
And all the hardwoods come in handy, 
To make a shelter from the weather 
You’ve got to nail your boards together. 


We See b’ the Papers 


But remember there is still no wireless way 
of voting. 

We'll say this for the campaign, it never 
once ran out of gas. 

As far as the election is concerned, it seems 
to be fourth down and ten days to go. 


Still, for real information about the corn 
crop, one ought to ask a marathon dancer. 


Now they are going to try to communicate 
with Mars by radio. We bet the last word 
will be Mars. 


_ What with modern means of communication, 
it seems about time we graduated from the 
electoral college. 


_ Among the other foolish things we are pay- 
ing for on the instalment plan let us not for- 
get the World War. 


In Nanking government employees go to 
work at 6 a, m. Over here they would meet 
some of ours coming home. 


_In the East the great campaign song is “The 
Sidewalks of New York,” but in the West 
it seems to be “Oh, Promise Me.” 


Now they are going to build a monument to 
Columbus. We thought the United States 
had been doing that for 150 years. 


Either Mr. Hoover or Mr. Smith is going 
to be convinced that this statement that any 
boy can become President is all bunk. 


What with woman suffrage and_ television 
and everything, it looks like in 1932 Francis X. 
Bushman would be our most likely candidate. 


Well, the candidates seem to have promised 
us everything but parking space and relief 
from static, the two things we really want 
worst. 


Careless smokers caused $37,800,000 worth 
of fires in the United States in 1926. These 
are the fellows who really keep the home 
fires burning. 


A radio chain the other night put the opera 
“L’Amico Fritz” on the radio; but what we 
want to know is who it is that puts the radio 
on the Fritz. 

Paul Demos will be toastmaster of a Greek 
political banquet in Chicago; and, if we know 
our Greek, Paul is the fellow the politicians 
better listen to. 

What we want to know is, when 27 out of 
816 precincts in Illinois give 1,869 votes for 
Smith (or Hoover) over the radio, are we 
supposed to yell? 





Mussolini says he wants “to elevate the 
standard of living of millions upon millions 
of agriculturists.” We didn’t know Italy was 
having an election. 


A 16-year-old Chicago boy has brought suit 
against the board of education to restrain it 
from making him go to school. Some day 
he will wish he had brought suit to make 
the board of education make him go to school. 


Between Trains 


Ames, Iowa.—If the people of Iowa would 
get as excited over the lowa Building & Loan 
League as they do over the American and the 
National, neither of which, by the way, even 
has a team in the State, it would be a fine thing 
for the league, and for Iowa. Not that the 
building and loan idea is languishing in this 
region; but, gosh, what it could be if the people 
were as much interested in homes as they are 
in homers! 

It must be admitted that Iowa is behind 
some of our other States (Ohio, for example) 
in the organization and growth of building and 
loans. We trust that the lumberman is in no 
wise to blame, for it is one of the ways he can 
help the community and incidentally himself. 
Of course, the man most benefited is the man 
who saves through that medium until he ob- 
tains a home or, at least, some sort of a com- 
petence. 

The Iowa Building & Loan League met here 
this week with the largest attendance in its his- 
tory and at a most appropriate time, for today 
Ames celebrated the 75th year of its existence. 
Some called it Ames’ 75th anniversary, but no 
one up around the college, we trust, because 
one does not celebrate one’s 75th anniversary 
until one is 76 years old. Be that as it may, a 
parade a mile or two long, headed by the col- 
lege band, showed the progress from buckboard 
to Buick, or what have you, while an airplane 
tacked forth and back overhead. 

Those may have been the happy days; but 
the farmer riding the tractor looked more com- 
fortable than the fellow following the plow. 
The ladies in the buckboards had on a little 
less paint and a little more clothes, but the mod- 
ern girls were not without charm. After all, 
the most important product of a community or 
State or age is people, and honesty, thrift, in- 
dustry, godliness, modesty, and all the other 
attributes of Ames of 75 years ago exist today 
in certain people, just as they did in certain 
people then. 


The Tree Beside the Door 


One little tree beside one’s door 

To one fond heart will mean much more 
Than some great oak that throws its shadows 
O’er higher hills or wider meadows. 

For nothing ever seems as great 

Or dear as something by our gate. 


Though we who toil at humble labors 
Among our kin, with our own neighbors, 
May think our part in life is small, 
What is true greatness, after all? 
Always to someone who is nearest 

We are the greatest and the dearest. 


We are the oak-tree to a son, 

A shelter to some little one, 

And to some simple home more vital 
Than some great man with some great title. 
Each has his own appointed place 

To serve, to love, to give it grace. 


Yes, even when the soul is weary, 
The toil seems long, the day seems dreary, 
Our hearts may know forevermore 

We are the tree by someone’s door. 
Though strangers pass us by unheeded, 
By someone we are greatly needed. 











Meadow 
River 
Bran 











FLOORING— 
Red Oak Maple 
Beech White Oak 
Birch 

FINISH AND 
TRIM— 

Chestnut Birch Ash 
Oak Poplar 
MOULDINGS— 
Oak Poplar 
Basswood Chestnut 
Birch 

STEPPING AND 
RISERS — 

Oak Birch 


BEVEL SIDING— 
Poplar 








All In One Car 


The economy of buying all of 
the above items in one car 
should be readily apparent to the 
alert lumber dealer. You know 
without us telling you that buy- 
ing a little here and a little there 
is expensive business, 


The Meadow River mixed car 
plan first of all insures you re- 
liable quality — stock produced 
from famous West Virginia Hard- 
woods, the cream of the timber 
in the Appalachian district, stock 
carefully manufactured and han- 
dled. Second, it insures you 
utmost values for your money. 
By buying a group of items all 
in one car, handling, loading and 
freight costs per unit are re- 
duced. This saving means that 
quality considered Meadow River 
products are low priced. 


Let us quote on 
amixedcar. 


THE MEADOW RIVER 
LUMBER Co. 


RAINELLE, WEST VIRGINIA 
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CI LOUISIANA Co 








PA r 
Co.,Lro. 
HAMMOND,LA. 
Manufacturers of 
Virgin Long Leaf Yellow Pine 
Round Piling Any Lengths. 


LC. R.R. 











RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Put 


“ 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America. 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


Aimericanfiunberman 


431 South Dearborn Street, 


Gerd 


(If you prefer, and will send us the names 

and addresses with order, we will send the 

ks for library and high school direct, 

with a letter from us saying they are a gift 
from you ) 























Legislation for Reforestation 


PorTLAND, Ore., Oct. 20.—Timbermen and 
members of the property tax reduction com- 
mission met here Friday and agreed on a tenta- 
tive proposition to be submitted to the next 
legislature with the view of promoting re- 
forestation of logged-off lands. Under exist- 
ing conditions, it is held uninviting if not 
altogether impossible for private owners to 
attempt to replace trees that have been har- 
vested. 

While more definite details are to be worked 
out at a future meeting before the legislature 
goes into session, it was agreed to confine 
legislation for the purpose sought to logged-off 
lands and not to standing timber; that a plan 
be worked out whereby a land tax may go to 
the county and a yield tax be collected when 
the timber is cut; that a uniform value be 
placed on all lands suitable for reforestation; 
that the owner be required to do the things 
necessary to permit the land to reforest itself 
and to provide forest fire protection. The pro- 
posed act is to be administered by the State 
tax commission and the State board of for- 
estry. 


Creditors to Handle Assets 

SPOKANE, WasH., Oct. 20.—Fred Herrick, 
has decided to assign his assets to the Spokane 
Merchants’ Association and permit this organi- 
zation to attempt the orderly working out of 
the payment to his creditors of the $2,000,000 
which he is said to owe. More than a hundred 
of these creditors met this week with E. E. 
Flood, vice president of the Exchange National 
Bank, and R. S. Munter, attorney, representing 
Mr. Herrick, and reached the above agree- 
ment. The actual work of liquidation will be 
handled by a committee consisting of C. E. 
McBroom, president of the Exchange Na- 
tional Bank; A. W. Witherspoon, of Wakefield 
& Witherspoon, attorneys; C. H. Potts, attor- 
ney, of Coeur D’Alene, Idaho, and C. C. Colt, 
of the First National Bank of Portland, Ore. 

Mr. Herrick is one of the best known of 
Northwest lumbermen, and is said to have 
assets which his representatives claim give 
him a net worth of $7,000,000. Among these 
assets are listed the St. Maries and Milwau- 
kee mills at St. Maries, Idaho, belonging re- 
spectively to the St. Maries and Milwaukee 
lumber companies; the Coeur D’Alene mill at 
Coeur D’Alene, Idaho; the Export Lumber 
Co., at Harrison, Idaho, and the Scotch Lumber 
Co., of Alabama, together with vast lumber 
reserves. 


Porto Rican Yards to Fill Orders 


Following the great storm that did consid- 
able damage to various towns and cities in 
Porto Rico, and rumors that 60,000,000 feet of 
lumber was needed immediately for rehabilita- 
tion work, the AMERICAN LUMBERMAN wrote 
to a southern lumber manufacturer who for a 
long time has had Porto Rican connections, 
asking if it were possible to ascertain how great 
quantities of lumber would be needed for this 
work. As a result of this company’s investi- 
gations, the situation was reported as follows: 


First and foremost is to be found apprecia- 
tion for the manner in which the American Red 
Cross took charge of affairs, and gave instant 
relief, and we believe the Porto Ricans more 
fully appreciate American thought and action 
with reference to humanitarian methods, as a 
result of the storm, than any other incident 
that could possibly have happened. 

Of course, comedy was mixed with tragedy, 
for a certain large representative group en- 
deavored to persuade the Red Cross to do all 
the buying, and indicated 60,000,000 feet of lum- 
ber was immediately needed, that the Red Cross 
should purchase it and this particular repre- 
sentative group should be the agency through 
which the orders should be placed. 

The Porto Rican yards got together, canvassed 
the situation, decided that they would buy a 
minimum and agreed among themselves to trade 
stocks back and forth in order that additional 
lines of credit would not be extended except 





where necessary; and that is the safe and Sane 
basis on which orders have been placed since 
the storm. 

San Juan is the largest consumer, not only 
locally, but because it radiates out over the 
good roads, and that particular section was 
hardest hit; but our bankers tell us that with 
one or two exceptions, credits will not be 
affected. 

The annual consumption in Porto Rico is ap- 
proximately a hundred million feet, and if the 
yards are assisting each other as indicated, then 
there will be an increased demand later from 
all of the yards, and what is better still, they 
will all be in better financial condition. 


Texas-Louisiana Consolidation 
(Concluded from Page 53) 


son Wiener, Keltys, Tex.; S. D. Roundtree, 
Shreveport; J. B. Cauthen, Lufkin Foundry and 
Machine Co., Lufkin, Tex.; E. P. Burden, 
White City, Tex.; G. J. Blake and J. H. Thomp- 
son, Lufkin; E. C. Johnson and F. N. Worley, 
Groveton, Tex.; W. W. Bland, R. M. Eagles, 
Saner-Ragley Lumber Co, Carmona, Tex.; W. 
B. Few, Montrose, La.; J. E. Jones, Southern 
Pine Association, New Orleans; William Gibbs, 
Manning, Tex.; A. T. Roehl, Lufkin; J. H. 
Kenesson, Doucette, Tex.; H. W. Whited, Nacog- 
doches, Tex.; F. H. Wilson, Waskom, Tex.; 
F. L. Williams, Nacogdoches; C. A. Van Der- 
burg, Haslam, Tex.; E. T. Batten, Brophy Auto- 
matic Corporation Hattiesburg, Miss.; John S. 
Welsh, secretary-treasurer Peavy-Wilson Lum- 
ber Co., Shreveport; J. T. Lindsey, Haslam, 
Tex.; A. D. Banta, Shreveport; H. G. Temple, 
Pineland, Tex.; E. G. Prudhomme, Hemphill, 
Tex.; F. D. Wherritt, sales manager. Sabine 
Lumber Co., Houston; J. O. Cupples, Texla, 
Tex.; A. E. Hickerson, Conroe, Tex.; T. E. 
Trigg, Peavy-Wilson Lumber Co, Shreveport; 
R. J. Wilson, Peavy-Wilson Lumber Co., and 
S. H. Bolinger, S. H. Bolinger Lumber Co., 
Shreveport. 


Among the courtesies enjoyed by the visitors 
was attendance at the football game here be- 
tween Centenary College, of Shreveport, and 
Baylor University, of Waco, Tex. Centenary 
lost the game, the first it has lost in two years. 
John S. Welsh, secretary-treasurer of the 
Peavy-Byrnes and associated lumber companies, 
acted as head of the committee obtaining tickets 
to the game for the visitors. 


Experiments Confirm Advantages 


Maptson, Wis., Oct. 22.—That the addition 
of a subfloor has a valuable stiffening effect 
in wooden floor construction is confirmed by 
recent tests at the Forest Products Laboratory, 
United States Forest Service, on thirty dif- 
ferent constructions conforming to floor de- 
signs and conditions met with in common prac- 
tice. These tests indicate that a subfloor adds 
very appreciably to the strength of a floor 
system by distributing loads placed upon it, 
reduces floor distortion and vibration, di- 
minishes the cracking of plaster, and probably 
decreases floor squeaking. 

Under a load such as is represented by a 
piano or other piece of furniture the joists 
supporting a floor are deflected or bent. One 
effect of this bending of the joists is a bending 
of the lath and plaster on the ceiling below, 
which may cause the plaster to crack. It was 
found that a subfloor of ordinary thickness 
added to a floor system consisting of a 1-inch 
hardwood floor on 2 by 10-inch joists, 12 feet 
long and 16 inches apart, reduced the total 
deflection or bending of an individual joist 
approximately 30 per cent and its deflection 
with respect to adjacent joists approximately 
40 per cent. Less bending of the individual 
joists means less tendency for the plaster on 
the ceiling beneath to crack. ° 

Many houses and apartments are still erected 
without subfloors, and with the finish floors 
supported directly by the joists. That a sub- 
floor has advantages, however, which should 
not be overlooked, is conclusively demonstrated 
by the laboratory’s study. 

“The use of a subfloor,” says a laboratory 
authority, “very often affords a degree of sat- 
isfaction to the home owner that far outweighs 
its additional cost.” 
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Eastern Notes of Interest 


To Discuss New Methods of Shipment 

New York, Oct. 22.—The shipment of ma- 
terial on skid platforms will be discussed at a 
special session of the annual meeting of the 
American Society of Mechanical Engineers, to 
be held at the Engineers Building, 29 West 
Thirty-ninth street, this city, on Thursday, 
Dec. 6. Mechanical methods of handling, com- 
mon in plants throughout the country, have re- 
cently entered the distribution field, and the 
Department of Commerce has sponsored a 
movement to standardize equipment and provide 
interchangeability in use. The keynote paper 
will be delivered by R. L. Lockwood, of the 
Department of Commerce, who will trace the 
development of shipping material on skid plat- 
forms, outline the possibilities for growth and 
explain the importance of interchangeability in 
the equipment. 


To Banquet Oldest Traveling Salesmen 

New York, Oct. 22.—An invitation has been 
extended by John H. Lowe, chairman of the 
National Traveling Salesmen’s Foundation and 
treasurer of the Merchants’ Association of 
New York, to the oldest traveling salesmen 
in the United States to attend.a banquet at 
the Hotel Astor, this city, on Dec. 4. Mr. 
Lowe states that it has been decided to have 
both the oldest traveling salesman in point of 


years and the oldest in point of service as- 


guests of honor at the banquet. 

Committees of salesmen and employers of 
traveling salesmen, organized in 203 cities, are 
helping in the hunt for the oldest traveling 
men. The two oldest traveling salesmen, when 
they are found, no matter what section of the 
country they are in, will be brought to the 
Hotel Astor, New York, with all expenses paid 
by the National Traveling Salesmen’s Founda- 
tion, from a special fund given for this pur- 
pose, to attend this banquet on Dec. 4, which 
will inaugurate a drive to endow a $3,000,000 
home and hospital for aged, indigent and in- 
capacitated traveling salesmen. The home will 
be built on a 1,000-acre tract at Winston- 
Salem, N. C., donated for the purpose. 

All names of those who wish to compete for 
the “oldest traveling salesmen” invitations 
should be sent to the National Traveling Sales- 
men’s Foundation, 277 Madison Avenue, New 
York City, before midnight, Nov. 17. 


Changes in Sales Forces 


New York, Oct. 22.—Charles Hill, general 
sales manager Southern Pine Sales Corpora- 
tion, after attending the semi-annual meeting 
of the North Carolina Pine Association at 
Charleston, Va., last week, has been spending 
several days visiting the p!ants of various con- 
cerns whose product is sold by his company. 
Mr. Hill recently has announced the appoint- 
ment of W. S. Riddick as assistant general 
sales manager, who has charge of the affairs 
of the company during Mr. Hill’s absence. Mr. 
Riddick for 25 years was connected with the 
Montgomery Lumber Co., of Suffolk, Va., and 
is thoroughly acquainted with the problems 
connected with the manufacture and sale of 
North Carolina pine and other southern woods. 

The Southern Pine Sales Corporation re- 
cently has opened a branch sates office at High 
Point, N. C., which is in charge of R. S. 
Cushwa, who looks after the sale of hardwoods 
in that territory, while Griffith Niles, working 
out of that office, has charge of pine sales. 

Mr. Hill has announced the removal of the 
company’s office in Boston to Brookline, a 
suburb of that city, where it is located on 
Beacon street. This office is in charge of 
Edward Richards. While the new location is 
a considerable distance from the business cen- 
ter of Boston, it is much more conveniently 
located for the salesmen who from that loca- 
tion are in easy reach of their customers in all 
branches of the trade. 


During his recent visit to Europe, Mr. Hill 
made some important new connections and se- 
cured a nice lot of business that is helping 
to relieve the situation at the mills and take 
off the domestic market a substantial amount 
of lumber at prices that are entirely satis- 
factory. 


Philadelphia Golfers Elect 


PHILADELPHIA, Pa., Oct. 22.—The annual 
meeting of the Philadelphia Lumbermen’s Golf 
Association was held Oct. 17 at the Huntington 
Valley Country Club and officers for the com- 
ing year were elected, as follows: 

President—Stuart Buck. 

Vice president—David Baird, jr. 

Secretary—Fred Stamler. 

The season’s winners were as follows: Presi- 
dent’s prize—Ashton Souder, jr., 37 points; 
first club prize, Arthur Shoemaker; second 
club prize, Fred Stamler. 


North Carolinians in Semiannual 


(Continued from page 49) 


grading rules of the association. Mr. Hill 
pointed out the necessity of some of these 
extra sizes and widths. For example, in the 
matter of 3%-inch flooring; while 34-inch 
flooring is the standard, there were calls fre- 
quently for 3%-inch flooring to be used in 
repair work, and this width was required in 
order to match with the flooring originally 
used. 

Mr. Camp expressed the opinion that the 
change in rules will not bring about overnight 
a change in the standards, but he looked upon 
this as a step in the right direction and be- 
lieved that it was gradual progress toward the 
goal sought. 

The association was called upon to go on 
record in the matter of a recommendation made 
by the Central Committee on Lumber Standards 
on moisture content, in which commercially 
dry lumber shall be considered as lumber con- 
taining less than 15 per cent moisture; ship- 
ping dry, 15 per cent up to and including 24 
per cent; and green lumber, all lumber aver- 
aging in excess of a 24 per cent moisture con- 
tent. After considerable discussion, a motion 
was unanimously adopted that the association 
endorse this recommendation. 

Following a brief general discussion of other 
matters of importance, the association was de- 
clared adjourned and the meeting was followed 
immediately by a banquet luncheon at which 
Judge Spruill presided. There was no formal 
program, but during the course of the luncheon 
the lumbermen were regaled with a number 
of songs by Mrs. Ernestine Sammurson wife 
of Captain Sammurson, one of the popular 
officers at Fort Moultrie. Mrs. Sammurson 
has a charming personality and this, with her 
pleasing voice, made the presentation of her 
songs all the more agreeable and they were 
received with rousing cheers and many encores 
were demanded. 

Under the guidance of Capt. G. J. Cherry, 
president, and Gilbert Hume, secretary, with 
Billy Lowe, assistant secretary, acting as mas- 
ter of ceremonies generally, the entire meeting 
passed off smoothly, and everyone expressed 
himself as delighted not only with the business 
sessions but with the arrangements that had 
been made for the entertainment of the 
visitors. 


ENCOURAGING a man to own his own home 
is encouraging him to become a better citizen. 
The shareholder in any enterprise will concern 
himself more closely with the affairs pertain- 
ing to it than will the outsider. Home owners 
are but shareholders in the greatest enterprise 
of the world. By protecting its homes a na- 
tion is assuring itself of strength. 
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YOU 


can now figure 
the cost of any 


HOUSE in 
5 Minutes 









































Three thousand retail lumbermen are 
already doing it with utmost satisfac- 
tion and accuracy. The book shown 


above, “Automatic Building Costs,” 
by the noted authority, A. W. Holt, 
has made this possible. Automatic 
Building Costs is to the lumber 
dealer in figuring building costs what 
the world-famed “Lumberman’s Actu- 
ary” is in figuring board feet and 
prices on same. Should be on the desk 
of every lumber dealer right alongside 
his Lumberman’s Actuary. 


“Automatic Building Costs” will 
save you endless time and slow de- 
tailed figuring. It starts out with a 
simple “basic house” which you figure 
at your own prices and then all other 
houses are figured in the percentages 
of this basic house which this book 
gives you. Simple as ABC. 


Would you like to examine this book 
without cost or obligation to you? 
Just attach the coupon below* to your 
letterhead and mail today. 


AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, Ii. 


Send “Automatic Building Costs” for FREE 
examination. After 5 days we will either mail 
ou check for $15 in full payment or return 
ook by parcel post insured. 








Address 








*Subject to. approval by the management. 
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Eastern Distributers Appointed 


The Trackson Co. of Milwaukee, Wis., manu- 
facturer of Trackson Full-Crawlers, loaders, 
shovels, cranes ete., announces the appoint- 
ment of the following distributers who will 
handle Trackson equipment in the East: In- 
dustrial Tractor Sales Co, (Inc.), 500 Fallsway, 
Baltimore, Md.; BE, B, Kelly Co., North Broad- 
way, Box 22, Albany, N. Y.; W. B. May (Ince.), 
41 Perry Street, Buffalo, N. Y.; Truck-Tractor 
Equipment Co., 460 Neilston Street, Columbus, 
Ohio; Tractor & Bquipment Co., 520-522 Pas- 
salc Avenue, Newark, N. J., and Service Sup- 
ply Co., 20th and Venango streets, Philadel- 
phia, Pa, 


New Model Convertible Shovel 


Speedy operation is one of the distinguish 
ing features of the new model “A” convertible 
™%-yard shovel recently brought out by the 
Orton Crane & Shovel Co., of Chicago. This 
new shovel is an exceptionally fast machine, 
capable of delivering more than ordinary out- 
put, and its Hight weight, small over-all clear- 
anees and high mobility, make it particularly 
suitable for excavating and grading contrac 
tors, material yards, industrial plants and 
similar applications. The well balanced de 
sign, the sclentic distribution of material, the 
use of alloy steel for 
all power shafts and 
wears, and the extension 
of cab so that the work 
can be seen from both 
sides of the operator's 
position, are other fea- 
tures contributing to . 
speedy operation of 
this new Orton model 
"A" machine. 

Strength and rigidity 
of the base are ob- 
tained by bullding it 
of rolled plates and 
shapes which are 
thoroughly riveted and 
electrically welded. The 
use of structural steel 
combines lightness with 
uniformity of material; 
there can be no blow- 
out holes or shrinkage 
cracks. Electric weld- 
ing gives the necessary 
rigidity for supporting - a 
shafts and bearings, 
and for withstanding 
operating strains. Flex- 
ible crawling treads of 
the spring type absorb 
shocks and protect the 
operating mechanism from undue strains. The 
springs distribute the weight of the machine 
uniformly over the treads, so that it is not 
concentrated when the machine travels over 
uneven ground, logs or other obstructions. The 
treads are self-cleaning and will not clog with 
loose dirt or stones. The model “A” can also 
be furnished with road wheels or for mount- 
ing on standard auto-truck chassis. 

All of the power shafts are made of alloy 
steel, and are turned and ground. Each power 
shaft Is in a horizontal position, and can be 
removed without interfering with any of the 
others. Interchangeable phosphor-bronze bush- 
ings are provided for all bearings. Gears are 
made of special heat-treated alloy steel, and 
all spur gears are cut from solid blanks, The 
heavy-duty Hercules 53-horsepower motor, 
equipped with electric starter, provides plenty 
of power for the model “A,” which can be fur- 
nished with shovel, crane, dragline, ditcher or 
skimmer attachment, and can be changed from 
one to any other in the field in less than two 
hours. 

A feature of the shovel is the positive 
crowding action, the full power of the engine 
being transmitted directly to the digging edge 
of the dipper by the patented gear-driven 
crowding device. The shipper shaft is driven 
by a slip friction adjusted to release before 
the main clutches slip or the engine stalls. 
In operation, the crowding clutch is thrown in 
completely, and a constant thrust is main- 
tained on the dipper, the slip friction acting 
to absorb shocks and jars, and to prevent 
killing the engine or transmitting undue 


re’, 





model 





strains to the power clutch. The entire crowd. 
ing mechanism is integral with the boom 
thus facilitating changes to other attach. 
ments. The model “A” crane has a lifting 
capacity of six tons at a 12-foot radius, and 
when equipped with a standard 30-foot boom, 
handles a %-yard bucket throughout its oper. 
ating range. Booms 30 or 40 feet long can be 
furnished for hook operation. 


New Line of Industrial Heating Units 


The B. F. Sturtevant Co,, of Hyde Park, 
Boston, Mass., announces a new scientific de- 
velopment in Industrial heating units, de- 
scribed as the Sturtevant Tempervane Heat- 
ing Units, which can be furnished in floor and 
overhead types, and will withstand steam 
pressures up to 3850 pounds per square {inch, 
The company states that the latest Sturte. 
vant propeller fan, design 5, is suited for the 
low resistance offered by the Aerofin heating 
coils. For any given air delivery or B.T.U, 
capacity the motors required are only one- 
half the horsepower of those used in similar 
units equipped with housed centrifugal fans, 
This feature cuts current consumption 60 
percent, 

This new line of unit heaters is illustrated 
and described in Catalog No. 363, which con- 

















; | 
“et | 
| 


Speedy operation and large output are features of the new Orton 
“A” S4-yard convertible shovel manufactured by the Orton 
Crane & Shovel Co., Chicago 


tains the following introductory statement: 
“Adequate heating and ventilation of any 
place where people are collectively busy is 
recognized as a necessary and logical re- 
quirement. The proper method of heating 
and ventilation depends upon the conditions 
peculiar to each problem, and can be deter- 
mined only after careful study has been given 
to the problem by the architect and engineer. 
Therefore, it is not the purpose of this cata- 
log to treat of the necessity of heating and 
ventilation, or recommend any hard and fast 
rule which when followed will solve every 
heating and ventilating problem. Rather, it 
is to acquaint you with a specific plece of 
equipment, which, if properly applied, will 
produce maximum results. 

“The B. I. Sturtevant Co, entered the field 
of unit heating with the purpose of creating 
highest efficiency in this type of equipment. 
It has accomplished this by focusing upon 
this branch of heating and ventilating equip- 
ment the full benefit of its 67 years of suc- 
cessful development and production of fans 
and blowers and allied equipment for every 
type of heating and ventilating apparatus, its 
unlimited facilities and scientific research and 
experimental laboratory work, and the con- 
tributory value of its large and expert engi- 
neering staff. In this catalog of Sturtevant 
Tempervane Heating Units the subject mat- 
ter, ‘charts, illustrations, capacity tables and 
specifications are the result of exhaustive and 
painstaking study and research to obtain ac- 
curacy in performance data and reliability in 
the finished product.” 
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National Forest Timber Receipts 

Total receipts of the Forest Service from 
timber sales, grazing fees and other national 
forest activities during the last fiscal year were 
$5,405,580.14. By Act of Congress of Aug. 10, 
1912, 10 percent of the receipts is given to the 
Forest Service for road and trail construction 
each year. Tor the last fiscal year this 
amounted to $504,511.91 and is prorated among 
the various States according to the receipts 
from the forests in those States. This fund 
is in addition to the money appropriated by 
Congress for forest road and trail development 
for the current year. 

An additional $1,351,279.79, representing 25 
percent of the forest receipts, will be returned 
to the States in which national forests are 
located for roads and schools this year. 

ty the expenditure of 10 percent of the re- 
ceipts and other money appropriated for roads 
and trails national forest lands are continually 
being made more accessible and the facilities 
for effective administration constantly im- 
proved, 


Forest Fires Are Largely Preventable 


“The utter destruction of more than $33,000,- 
000 of material forest wealth last year was 
a needless drain upon our resources. Losses 
from forest fires represent a waste of wealth 
and resources that will affect not only the 
present generation but future generations of 
Americans as well. These fire lasses are still 
many times greater than they need be, as for 
est fires are largely preventable.” . 

This declaration was made by Maj. R. Y. 
Stuart, chief of the Forest Service, in calling 
attention to Fire Prevention Week. 

Maj. Stuart pointed out that last year’s enor 
mous ‘loss was the result of approximately 
158,000 fires. Nearly 90 percent of the fires 
were caused by careless smokers, campers, in- 
cendiaries, brush-burners or other human 
agencies. 

A considerable percentage of the total losses 
from forest fires occur on farm woodlands, 
thus hitting the pocketbooks of farm owners 
directly. Therefore farm owners are urged 
to give thought to and make preparation for 
meeting the woods fire menace. 

Since most fires are: man-caused, care with 
fire at all times will reduce them to a mini- 
mum, 


Development of Mount Hood Forest 


The need for dealing with the Mount Hood 
national forest in a comprehensive, large-scale 
way was stressed by Secretary of Agriculture 
Jardine in asking continued co-operation in a 
further study of the question of recreational 
use of this area and of the proposed Mount 
Hood tramway. 

The public interest, Mr. Jardine said, calls 
for development of the entire Mount Hood 
area under a consistent, carefully thought-out 
plan, not a piecemeal dealing with isolated 
projects. “We are dealing with one of the 
great landmarks of the continent,” he said. 
“Development of its full public value would 
be jeopardized unless accomplished under a 
harmonious plan, and with a long look ahead.” 

In a letter to Julius L. Meier, of Portland, 
Ore., chairman of the advisory committee 
appointed to assist in the determination of a 
permanent policy governing the Mount Hood 
area, Mr. Jardine points out that premature 
commitment to a particular form of land use 
might impose far-reaching limitations upon 
plans for recreational use of the entire region. 
Consequently, he thinks final decision should 
await a further thorough study from every 
possible angle. 

The advisory committee submitted various 
recommendations. One provided for setting 


aside as “wilderness areas” certain lands in 
the vicinity of Mount Jefferson and on the 
north slope of Mount Hood. While approving 
this recommendation, Secretary Jardine said 
that he felt the broader aspects of the Mount 
Hood problem require further investigation. 


National Retail Credit Survey 


The national retail credit survey being con- 
ducted by the Department of Commerce is to 
have Dr. W. C. Plummer, economist, of the 
University of Pennsylvania, as its directing 
head. The university has granted Dr. Plum- 
mer one year’s leave of absence in order that 
he may direct this survey for the Government. 
Dr. Plummer is considered one of the best 
informed authorities on retail credit in the 
country, 

The retail credit survey is designed to de- 
velop the underlying facts relative to credit 
operation so as to arrive at the best methods 
of procedure for stabilizing credit conditions. 
It is hoped that the systematized study will 
enable opinions on credit matters to be based 
on facts instead of mere theory, as has been 
the practice in the past, and will eventually 
eliminate much of the estimated billion dollar 
annual loss charged to these practices. 


Joins Bureau of Standards 


Harry H. Steidle, of Beechwood Park, Pa., 
has been appointed assistant chief business spe- 
cialist in the commercial standards unit, bureau 
of standards. In announcing the appointment, 
Ray M. Hudson, assistant director of the bu- 
reau in charge of the commercial standards 
group,’ stated that Mr. Steidle before coming 
into the organization was employed by the 
Sawdust Sales Co., of Brooklyn, N. Y., where 
he had charge of trade promotion. Mr. Steidle 
was for a time associated with the National 
Committee on Wood Utilization. 


States’ Rights Regarding Game Laws 


The United States Supreme Court has been 
called upon by the State of Arizona to deter- 
mine whether the Federal Government has 
authority to disregard the State laws regulat- 
ing the «illing of deer. The question arose on 
account of the multiplication of deer on the 
Kaibab national forest. The number of deer 
had increased to such an extent that the pas- 
tures were insufficient and the 26,000 deer 
were destroying young trees. At the same time 
a considerable number of deer were dying of 
starvation, and in order to protect the forest 
the Federal authorities decided it was neces- 
sary to kill a large number of the animals. 
The State authorities contended that no deer 
should be killed on the national forest except 
as provided in the Arizona game laws and 
sought to interfere with the Federal officers 
and prosecute them for destruction of the deer 
in violation of those laws. 

Before the Federal Government decided to 
kill off a large number of deer efforts were 
made to drive herds of them to other reserves 
but were unsuccessful. 

The United States District Court upheld the 
right of the Federal Government to take such 
measures as it deems necessary for the pro- 
tection of forests on the public domain, and 
that such authority as has been given by Con- 
gress in this regard is the supreme law of the 
land. 

Arizona was not satisfied and has taken an 
appeal to the highest tribunal in an effort to 
establish its right to tell Uncle Sam how he 
shall protect and preserve national forests in 
that State. It is a new phase of the old ques- 
tion of States’ rights. 









Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquirles care Dept. 7. 











IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 24 Face in 
First, Second and Third Grade. 
Brown Lumber Company 


1402 Eaton Tower, ANTS T IQUE, 
Detroit, Mich. MICHIGA 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
| te ap og Siding, Ceiling, Flooring, 
Doors, Blinds, Window Frames, Mouldings 

—~ to Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 
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Surface Measure 


ESTIMATOR 


A howee ublication covering inthe sncet complete 
manner the whole field of surface measure as ap- 
plied to rapid ommating.st quutout ef fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 


pen ‘ in oor and win 
ames, etc., etc. d for circular containing 
sample pages. . 

Pocket Size (436 x 64"") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Co PACIFIC COAST Co 





Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
Onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There's no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 


Also Lath and Shingles. 


DAILY CAPACITY: 
Lumber 225,000; Shingles 150,000; 
Lath 50,000. 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 








rush Lhe Best There Is 


Fir Finish, Casing and Base 


In straight Inside Trim cut to lengths 
— an Thich Finish K. D. or Green 
Saat Eo 

JOHN D. COLLINS 
White 


ta. «6 Lumber Co. 


Seatile, 
ash. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearbera St., CHICAGO 
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News Notes from Americ 


Tacoma, Wash. 


Oct. 20.—Discussion of the moisture speci- 
fications, adopted last week by the West 
Coast Lumbermen’s’ Association, occupied 
most of the regular business session of the 
Tacoma Lumbermen’s Club yesterday. J. G. 
Dickson, one of the committee appointed by 
the association to work out the specifications, 
explained the action taken, for the benefit of 
the manufacturers who had not attended the 
meeting. A general discussion of the methods 
now in use for drying lumber and for deter- 
mining the moisture content followed. 

(Frost Snyder, of the club’s building code 
committee, reported on the activities of the 
civic organization now working out a new 
code for Tacoma. He declared those in charge 
of the work are reasonable in their demands 
on the lumber manufacturers, and willing to 
co-operate with the industry, while insisting 
on the enforcement of regulations against the 
improper use of low grade lumber where 
strength is required. 

The regular meeting of the manufacturers 
followed the club meeting. A special meeting 
of the manufacturers was held last Wednes- 
day. 

Condemnation of sawmill operators who 
run 9- or 10-hour shifts was made at the 
tenth district board meeting of the western 
Washington Loyal Legion of Loggers & Lum- 
bermen held here yesterday at the Four L 
Hall. Maj. Everett G. Griggs, of the St. Paul 
& Tacoma Lumber Co., was the principal 
speaker on this subject. W. C. Reugnitz, 
president of the Four L, attended the con- 
vention. The organization unanimously adopted 
resolutions against the lumber plants working 
more than 8-hour shifts. 

Cargo shipments of lumber over the Tacoma 
docks during the last week: From the Mc- 
Cormick, Baker and Shaffer docks and Porta- 
coma piers, 8,300,000 feet; Dickman Lumber 
Co., 900,000 feet; Puget Sound Lumber Co., 
425,000 feet; Defiance Lumber Co., 975,000 
feet; Tidewater Mill Co., 300,000 feet, and St. 
Paul & Tacoma Lumber Co., 1,100,000 feet— 
a total of 12,000,000 feet. Destinations: At- 
lantic coast, 5,550,000 feet; California, 1,725,- 
000 feet; Japan and China, 2,650,000 feet; 
Europe, 1,275,000 feet; Hawaiian Islands, 50,- 
000 feet; South Sea Islands, 675,000 feet, and 
the Dutch East Indies, 75,000 feet. Other 
than lumber: The Atlantic coast took 100 tons 
book shook, 2,000 doors, 850,000 shingles and 
25,000 feet cross arms. Europe took 1,000 
doors, 200 bundles broom handles and two car- 
loads floor blocks. The Hawaiian Islands took 
600 doors. The Dutch East Indies took 50 
tons box shook. 

Cargo shipments of doors from Tacoma dur- 
ing September totaled 34,965, of which 13,126 
went to domestic ports and 21,839 to foreign 
countries. The United Kingdom was the 
largest buyer, taking 18,565 of the total. 

All the millwork for the new 19-story Paul- 
sen Medical & Dental Building at Spokane 
will be furnished by the Tacoma Millwork 
& Supply Co., which has obtained the con- 
tract, one of the largest of the year. The 
same company has also been given the con- 
tract to furnish the millwork in the new 
Comstock Apartments at Spokane. 


Voluntary liquidation of the Gaynor Mas- 
ters Lumber Co. was announced here yester- 
day by a committee of creditors appointed to 
work out the details. Roy Sharp and J. C. 
Buchanan, of Tacoma, and J. A. Galbraith, of 
Batonville, are members. Liabilities are esti- 
mated at $100,000, which are believed to be 
fully covered by accounts receivable. The 
Gaynor Masters Lumber Terminals, an or- 
ganization of mills in the Tacoma district for 
handling cargo shipments of lumber, which 
has a lease on one of the McCormick Steam- 
ship Co.’s docks here, will be reorganized and 
continue operations along the present lines. 

The Tidewater Mill Co. has completed the 
repairs and alterations started last spring by 
T. Y. S. Ballantyne. A 10-foot bandsaw has 
replaced the circular headsaw, and an auto- 
matic trimmer and fast feed sizer have been 
added. 

A. P. Judson, manager Mutual Fir Column 


Co., left last Friday for a month's trip among 
the column buyers of the country. He wij) 
visit Chicago, New York, Cleveland, ang 
other centers. 


San Francisco, Calif. 


Oct, 22.—General demand for pines and req- 
wood was reported on the upward trend, espe- 
cial strength being shown in the upper grades 
of both species. There was likewise a notable 
increase in inquiries as well as orders from 
foreign markets, the Antipodes leading in 
the demand for California woods. Rail ship- 
ments to the East had increased. Local re- 
tailers reported an improvement of business, 

D. H. Steinmetz, general manager of the 
Pickering interests in the West, returns Mon- 
day from a trip to the company’s mills at 
Standard. The Pickering interests are con- 
templating opening additional mills for the 
1929 logging season, according to C. C. Sti- 
bich, of the company. Details of the expan- 
sion will be announced next week. 

Leon B. Walker, of the Red River Lumber 
Co., is back at his office. He recently had 
his foot broken in a fall aboard the Walker 
yacht. 

Mill statistics show that members of the 
California White & Sugar Pine Manufacturers’ 
Association, facing a stock shortage during 
the winter, have increased production 8.3 per- 
cent as compared to last year. Shipments 
have increased 1 percent, and orders, 4.3 per- 
cent. 

For the first time in several weeks, there 
are no forest fires of major character re- 
ported in California timber lands. 


Denver, Colo. 


Oct. 22.—Cool, rainy weather in this section 
during most of last week served to slow up 
local demand. Retailers are buying little, as 
they have fairly large stocks. Building con- 
tinues to go ahead, however, and demand here 
is good for this season. Demand in country 
districts of the State is much better than it 
was a year ago. It is estimated that this 
fall’s crops will put $125,000,000 into the 
pockets of Colorado farmers, so lumber sales 
from country yards will be good this fall. 

Colorado, Wyoming and South Dakota did 
a $4,500,000 timber business during 1927, ac- 
cording to preliminary figures compiled by the 
Forest Service. A total production of 125,000,- 
000 board feet of lumber was reported for the 
three States. Most of this was taken from 
national forests. Two hundred and sixty-two 
sawmills were operated. The production in- 
cluded 4,000,000 lath, more than a 1,000,000 
hewed railroad ties, 14,000,000 linear feet of 
mine props, 344,000 mine ties and 53,000 tele- 
phone poles, 


-Vancouver, B. C. 


Oct. 20.—The export lumber industry con- 
tinues to show increased activity for Novem- 
ber-December shipment. Japan has _ placed 
large quantities of business with the mills. 
In addition, demand for clears still continues, 
Germany and Holland having placed consider- 
able business during the last ten days. The 
mills are in a good position as regards cut- 
ting, having booked up practicaHy all the 
business they require up to the annual Christ- 
mas shutdown. China, which has been inac- 
tive for the last few years, is now placing 
orders for increased quantities of lumber. 
This particular market has shown an increase 
of 50 percent for the first nine months of this 
year over the corresponding period in 1927. 
Two steamers have been named to load No- 
vember-December for South Africa. This mar- 
ket is now in a very healthy condition. 

Atlantic coast business is very quiet, Con- 
sidering the condition of the market, prices 
are holding up remarkably well, due chiefly 
to the fact that the mills have no surplus of 
stocks. Rail business for the Prairies and 
eastern Canada is also very quiet. However, 
the mills are not worrying over this, as their 
stocks are very low, and they are now getting 
a chance to put in pile dimension and boards 
for spring business. 
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Although the shingle business is rather in- 
active, most of the mills still have unfilled 
orders. It will probably be necessary to close 
down for approximately thirty davs at the end 
of the year, because of the fact that the mills 
will have been operating night and day for 
about eleven months, and it will be necessary 
to close down for repairs and overhauling. 
This will mean quite a curtailment in output. 

Fir log sales are reported greatly increased 
and stocks fell proportionately. Practically 
all fir camps are now running and may pos- 
sibly continue to do so until the Christmas 
close down. It is reported that logging oper- 
ators are meeting during the coming week to 
discuss a forty-five day close down, in order 
to reduce fir stocks to a point where log prices 
more in keeping with lumber prices will be 
attained. All fir logs moved last week real- 
ized list prices. Cedar log sales have in- 
creased, without deviation from present list 
prices. The hemlock log supply continues 
short and the demand is good, list price being 
easily realized. 


Portland, Ore. 


Oct. 20.—Fir lumber sales are generally 
reported in excess of production, not because 
of a great volume of business but because 
many mills are not pushing production. 
Quotations are holding quite firm. There is 
a strong demand for logs, particularly those 
of good quality. Foreign demand continues 
normal and the movement from the Columbia 
River is steady. The spruce market is ac- 
tive, according to G. A. Robertson, sales 
manager for the Multnomah Lumber & Box 
Co., of this city, with factory stock and 
heavy clears in particularly good demand. 
Other spruce manufacturers hold the same 
view. The Willamette Valley Lumber Co., 
Dallas, Ore., is finding a good demand for 
hemlock manufactured into ladder stock, ac- 
cording to E. B. Hazen, of the Gerlinger 
Lumber Co., Portland, which handles a large 
part of the Willamette company’s output. 

A Trotter, of the Trotter Lumber Co., 
Toledo, Ohio, was in Portland last week plac- 
ing orders and looking over the situation 
in general. While here he made his head- 
quarters in the offices of the William H. An- 
dersen Lumber Co. Mr. Trotter and “Big 
Andy,” as William H. is popularly known, 
have been friends for a long time. 


Seattle, Wash. 


Oct. 20.—The Hofius Steel & Equipment Co. 
here sold a 90-ton Lima locomotive to the 
Cascade Timber Co., of Tacoma, of which 
George D. Newbegin is manager. The engine 
bought was of the specially designed Pacific 
coast shape type, the second of this type to 
be put into operation by loggers recently. 
One of these engines will be on display at 
the Pacific Logging Congress, in Portland, 
next week. 

Frank McAllister, president Kalamazoo 
Railway & Supply Co., of Kalamazoo, Mich., 
is a Seattle visitor and will attend the Pa- 
cific Logging Congress at Portland next week. 
The Hofius Steel & Equipment Co., Seattle, 
ioe the Kalamazoo company. 

W. J. Chisholm, manager Merrill & Ring 
Lumber Co., who was injured in an automo- 
bile accident recently, is much better and 
expects to visit its camp at Pysht next week. 
J. C. Smith, manager railroad and car mute- 
rial department Twin Harbors Lumber Co., 
recently returned from a visit to the head- 
quarters of eastern railroads and car com- 
panies. He says there is considerable car 
material business in the offing, and that de- 
mand will increase rapidly for lumber for 
maintenance of way. 

David Jenkins, general sales manager of 
Henry Disston & Sons (Inc.), Philadelphia, 
Was a visitor in Seattle this week. Henry 
Disston & Sons is one of the pioneer saw 
manufacturers of the United States, and one 
of the largest producers. Mr. Jenkins has 
many friends throughout Pacific coast terri- 
tory, having been until a few years ago the 
Manager of the Seattle branch. 


Bend, Ore. 


Oct. 20.—Good fall weather is being util- 
ized by both Bend lumber companies for 
overhauling and repairs. Mill B of the 
Brooks-Scanlon Lumber Co. is down for ten 
days for a general overhauling, but no shut- 
down of Mill A is planned. Beginning Oct. 
22, the entire Shevlin-Hixon Co. sawmill will 
be down for overhauling and repairs. 

Another miniature model building contest 
will be sponsored by the Bend Hoo-Hoo Club 
this year among manual training students 
of Bend high school. Money for the prizes 
was furnished by the Shevlin-Hixon Co. and 
Brooks-Scanlon Lumber Co., and the prize 
winning houses are being used by the com- 
panies now to advertise Pondosa pine. 


Aberdeen-Hoquiam, Wash. 


Oct. 20.—A total of 93,222,516 feet of lum- 
ber was carried from the port of Grays 
Harbor to ten world ports during September. 
California continued the leading market for 
Harbor lumber, with the east coast second, 
and Japan _ third. Eleven vessels were 
berthed at the mills in Grays Harbor over 
the week end. 

W. H. Peters, manager of the port of 
Grays Harbor, is attending a meeting in 
Seattle called by the Shipping Board to hear 
complaints from the smaller ports of the 
State against alleged discriminatory rates 
for drop shipments. Grays Harbor is taking 
part in the agitation for readjustment of the 
present rates, as Portland and Seattle enjoy 
terminal rates on drop shipments which are 
15 to 25 cents lower than those given the 
other ports in this State. 

R. M. Ingram, of the E. C. Miller Cedar Lum- 
ber Co., who is acting as chairman of the 
traffic department of the Aberdeen Chamber 
of Commerce, in a recent interview stated that 
unless some action is taken in the imme- 
diate future toward the general reduction of 
freight rates for Grays Harbor district, a 
complaint will be filed with the Washington 
State department of public werks. A wide 
discrepancy in the switching rates now 
exists as compared with those of Seattle, 
Everett and Bellingham and other Sound 
points. Under the present system it has been 
found cheaper to send freight cars here 
from Portland, Aloha, and Markham to com- 
plete loading, than it has been to switch 
ears between Aberdeen and Hoquiam, which 
has made it discouraging to make up mixed 
carloads from the two Harbor cities. With 
the various mills manufacturing a greater 
variety of products, and the pulp mills com- 
ing into existence, mixed car loadings are 
becoming more essential. 

The interest of Roy C. Sargent, of the 
Ward Sargent Timber Co. has been pur- 
chased by John C. Hogan, of Aberdeen, who 
will assume the position of manager of the 
logging operations on South Bay. Mr. 
Sargent will move to Everett, where he will 
take charge of a new public golf course 
which will be opened next month. 

E. W. Daniels, who is manager of Knox 
& Toombs and the Durable Door Co. and sec- 
retary-treasurér of Harbor Plywood Co., has 
just returned from an extended motor tour 
of England and Scotland. He was accompa- 
nied by Harry S. Knox and wife, and Mr. 
Knox’ mother, Mrs. Kate Knox. Mr. Knox 
is president of Knox & Toombs. While most 
of their time was spent motoring. Mr. Daniels 
comes back a convert to travel by air. His 
conversion took place when he flew across the 
English Channel. Though it was primarily a 
vacation trip, Mr. Daniels took time to visit 
a few lumber yards, and reports a consider- 
able liking for Pacific coast woods. 

The A. C. Tebb Lumber Corporation shipped 
a unique carload this week to a retail dealer 
of the East. While the car contained finish, 
ceiling, flooring and drop siding, it also had a 
quantity of 3- and 5-ply Douglas fir panels. 
Mr. Tebb reports an increasing demand from 
retail dealers for inclusion of a quantity of 
plywood and his firm hes taken steps to pro- 
vide such service. 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Tae” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - - = Lincoln, Nebras 
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The Polleys 
Lumber Co. 


Manufacturers of 


: Pondosa 


Pine 
Dry Selects 


General Offices and Mills: 


Shi ts via N. P. . 
and Milwaukee Rys. Missoula, Mont. 





SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop » 


(Strong to Edge Grain) 


‘Also Spruce Finish $4S 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 
H 


WINCHESTER BAY LUMBER olor 


REEDSPORT, OREGON 








HIGH LINE STRUCTURAL GRADE 
DOUGLAS FIR 


Saves weight—Strong, but Light. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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Quick Coast Shipment 


_ |PINE| _ 


SHINGLES 


| FIR 


Finest Quality and Manufacture 
Staple brands only 


Also 
NORTHERN STOCKS 


WAITE - ROGERS 
Lumber Company 
MINNEAPOLIS, MINN. 


[— PORTLAND. ORE. [2 








SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 
Douglas Fir -Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


The Griswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 




















Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 


Old 
Growth 


Our Specialty 
Vertical Grain Uppers 
Carefully dried—W ell manufactured. 

Mills: - + RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 











Schaefer Bros. Lumber & Door Co., of Mon- 
tesano, has purchased the mill and timber 
holdings of the Doty Lumber & Shingle Co., 
of Doty, Wash. The deal, with other small 
purchases lately made by this firm, adds 
nearly a billion feet of timber to its holdings. 
It is understood that the mill at Doty will be 
dismantled in the near future, and that the 
timber will be cut in the Schaefer mills at 
Montesano and Aberdeen. 

The first unit of the new Pacific Lumber 
Agency plant at Sumner, Wash., to replace 
the buildings destroyed by fire a short time 
ago, is completed. This building, 200 by 800 
feet, is the last word in construction for 
economical operation, built specially for 
handling the short lengths of which the com- 
pany makes a specialty. Several more units 
are planned. 


Duluth, Minn. 


Oct. 22.—Operators of retail yards reported 
a moderate spurt in buying of mixed cars of 
northern pine during the last ten days. Quo- 
tations are being held at the advances of $1 
to $2 announced a week ago. The Weyer- 
haeuser interests, Cloquet, the Virginia & 
Rainy Lake Co., Virginia, and the Backus in- 
terests, International Falls, are gradually re- 
cruiting up their camps for the winter and 
they are planning upon their usual log out- 
puts. A factor in curtailing cutting by the 
smaller operators this fall is the calling off 
for a year of the usual sale of State timber. 


Minneapolis, Minn. 


Oct. 24.—Dealers report a seasonal falling 
off in business in this section. Dealers are 
still pursuing a “hand-to-mouth” buying pol- 
icy for the most part, and stocks are being 
allowed to get low. Northern pine prices are 
satisfactory. Wood using factories are ab- 
sorbing a reasonable amount of lumber. The 
hardwood situation is far from cheering. The 
output has not been large, but the demand 
has been even less than was expected. 


Kansas City, Mo. 


Oct. 23.—There was something of a slump 
in demand for yard stock in this market last 
week, which has rather puzzled sales mana- 
gers. Unless the bad weather was responsi- 
ble, they do not know just how to account 
for it. Some of them think this week will 
show up the usual volume. There apparently 
has been no let-up in building in country 
and smaller towns, and nothing in other con- 
ditions which would influence retailers to slow 
down. Meantime, however, the demand from 
other buyers has kept up very well. South- 
ern pine industrial items and timbers are 
moving in good volume, and there has been no 
let-up in other woods. There were a few 
days of bad weather over the northern part 
of the middle West last week, but over most 
of the area and in the Southwest the weather 
has been fine. 


Boston, Mass. 


Oct. 23.—Firming up of eastern spruce 
frames featured the New England market last 
week. Few frame mills are now active 
Local wholesalers say business has improved 
both here and in the New York market since 
$42 was made the only base price. 

Shingle specialists state that red cedar 
shingles, firm at $5.86 for best British Colum- 
bia XXXXX by rail, are selling better than 
the white cedars in the Northeast this 
autumn. Current demand is not very snappy. 

Bargain offerings in Idaho white pine and 
Pondosa pine have now disappeared. Demand 
for Idaho is now very fair, and the market is 
strong. No. 2 Pondosa is very firm. 

Only three schooners arrived here last week 
from Nova Scotia with softwood cargoes, 
bringing in a total of a little more than 
1,000,000 feet of spruce and 1,275 spruce piles. 

P. P. Elliott, of Chaloner & Co., Liverpool 
and London, has been in Boston the last few 
days. He stated that hardwoods are firmer 
in the British market, and that the outlook 
for American woods is fairly encouraging. 

Warren Gleason has severed his long con- 
nection with the William G. Barker Co. and 
is now associated with Morse & Buffum Co., 
Providence, R. I. 

The Barney & Carey Co., Dorchester retail- 
er, has secured the contract for fir to be 
used in a temporary one-story tabernacle to 








seat more than 4,000 people, to be constructeg 
by volunteers from a score of Dorchester 
churches and used for a 10-day “Dorchester 
Church Crusade,” Nov. 6 to 16, and then torp 
down and the lumber sold. 


Pittsburgh, Pa. 


Oct. 22.—Prices on West Coast lumber, ag 
well as Idaho white pine, continue Strong 
with indications of further advances. There 
is a fair demand for Idaho white pine, op 
which dealers are reasonably well stocked for 
immediate requirements. Southern pine prices 
are holding firm. Dimension and boards are 
scarce because of the unfavorable weather 
that has prevailed in the South all this year 
Although at present shipments are coming 
out a little better, many items are in low 
supply. Mixed car orders are hard to fill on 
account of broken stocks. Shed stocks are 
moving in better volume. Volume of business 
continues to hold up well with retail yards, 
and home building will run well into the 
winter. Spruce and hemlock lath remain 
around $7. 


New York, N. Y. 


Oct. 22.—Inquiry in all parts of the metro. 
politan district today disclosed that retaij] 
lumber yards are all busy and that whole- 
salers, as well, are enjoying much better con- 
ditions than have prevailed for months. Re- 
tailers in the city proper are busier than 
those in the suburbs, for a change. Out Long 
Island way business has picked up since the 
first of the month, and there are indications 
of further improvement. Westchester yards 
and those in northern New Jersey have no 
complaints. In all parts of the district, prices 
of lumber are firm. New York lumbermen 
feel that the stiffening of prices in North 
Carolina and southern pine is due both to 
unfavorable weather conditions, and to de- 
mands occasioned by rebuilding operations 
following the recent hurricane. Mills in the 
Inland Empire are filling orders very slowly, 
with the result that local stocks of Idaho 
items are badly broken, while demand here 
is good. Many of the wholesalers still main- 
tain that prices are not what they should be 
and that retailers are not buying in sufficient 
quantities to suit them. Generally speaking, 
however, the lumber business seems to be on 
a pretty good footing. 

The Whittier Lumber & Millwork Co. has 
just announced the establishment of a new 
warehouse at 27 to 29 Haynes Avenue, New- 
ark, N. J. 

The Cross, Austin & Ireland Lumber Co. 
of Brooklyn, N. Y., is making its fourth in- 
stallation of Moistat dry kilns, manufac- 
tured by the National Dry Kiln Co., of In- 
dianapolis, Ind. The Cross, Austin & Ireland 
company is now equipped with four National 
Moistat kilns. 

The Premier Cabinet Corporation, of 
Jamestown, N. Y., is installing three addi- 
tional National dry kilns, manufactured by 
the National Dry Kiln Co., of Indianapolis, 
Ind., for drying high grade dining room fur- 
niture stock. 


Warren, Ark. 


Oct. 23.—The Arkansas soft pine mills re- 
port a most satisfactory demand for all items 
of stock. Demand for No. 3 boards and ship- 
lap has greatly improved, and prices are ad- 
vancing to more nearly in keeping with those 
of inch No. 2. In fact, practically every item 
on the list is selling $1 to $2 above the aver- 
age of two weeks ago, with dry boards and 
dimension decidedly scarce. This is particu- 
larly true of 1x4- and 6-inch No. 2, along with 
certain lengths of both Nos. 1 and 2 dimen- 
sion. All bundled stock is in good demand 
at stronger prices, along with finish and trim. 
Heavy rains last week slowed up small mills 
for a few days. 

The automobile and other industries are 
furnishing a good outlet for several items 
not formerly used. Several mills are now 
furnishing cut-to-length pine dimension for 
automobile bodies, in addition to floor and 
running boards and other special cutting. 
New uses are being developed for pine in 
several other industries. 

Fred Wyman and Edwin B. Lindsay, of 
Davenport, Iowa, are in Warren this week 
looking over the holding of the Southern 
Lumber Co., of which Mr. Wyman is presi- 
dent and Mr. Lindsay a director. 
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Messrs. Arnold and Bird, manager and gen- 
eral sales manager, respectively, of the Cros- 
sett Lumber Co., of Crossett, Ark., recently 
returned from a trip east and report condi- 
tions reasonably promising. Their business is 
good as a whole, especially in wrapped trim. 

The hardwood mills report demand very 
good, though not all it should be for some 
items. The mills have good stocks of rough 
jumber but are short of some items of worked 


«Birmingham, Ala. 


Oct. 22.—Building has been inactive here, 
and retail yards have been building up their 
stocks, so that competition is more severe 
and price cutting has been resorted to, some 
yards taking part of an order on the car-to- 
job basis to compete with out-of-town ship- 
pers. The mills, on the contrary, have ad- 
yanced prices on a number of items. No. 3, 
1x3-inch pine flooring and 1x8-inch No. 3 ship- 
lap have continued dull. No. 3 sheathing and 
flooring, 1x4- and 6-inch, have advanced $1. 
No. 3 sheathing, 8-inch and wider, S48, holds 
at about $20.50. No. 2 flooring, 1x3- and 4- 
inch, sells at $21.50 to $22; No. 1, same sizes, 
is around $32.50, and B&better brings $36 or 
more. Drop siding, pattern No. 105, No. 2 
droppings grade, sells at $28.50, and for 8- 
inch, jointed V or No. 105, price is $31. Some 
mills are producing V joint siding instead of 
shiplap in No. 2 and better. Dimension is 
slow, but mills have plenty of orders and ask 
firm prices. Some mills find small timbers 
profitable, and others are cutting car siding 
and decking for stock. Demand is largely for 


Milwaukee, Wis. 


Oct. 23.—Rain for more than a week has 
stopped construction work and lumber sales 
have declined. ‘The retailers are not very 
active in the wholesale market, as most of 
them have fair to good stocks. Prices con- 
tinue very firm on West Coast fir and other 
species, and southern pine. Curtailed produc- 
tion and shortage of some items are holding 
prices up to a good level. Some sections of 
the State report that hemlock business has 
fallen off due to colder weather, but in other 
sections it is still being taken in good quan- 
tities. The market on hemlock is holding 
strong. There are shortages of some items. 


Norfolk, Va. 


Oct. 22.—North Carolina pine business last 
week was of good volume. Everything bought 
is for immediate use. The weather has fa- 
vored logging, manufacturing and shipping, 
but demand slightly exceeds actual produc- 
tion. 

Domestic demand for 4/4 edge No. 2 and 
better band sawn has not been very active, 
but there is a heavy European sale that gives 
better returns than domestic. This also tends 
to keep large mills cleaned up, while small 
circular mills have little to offer. No. 2 and 
better 4/4 stock width, band sawn and circu- 
lar sawn, have been moving well. Users are 
buying only when forced to, yet mills have 
little stock and are holding firm for list. Edge 
4/4 No. 3 and No. 3 stock widths continue to 
move well. Most mills have greatly reduced 

their unsold stocks, 











and advances can be 
expected. More 5/4 and 








This Baptist Church at Santa Rosa, Calif., which seats 400 people, was 
built entirely from lumber sawed from one redwood tree. This church 
was built in 1873, 78,000 board feet of lumber being used in its con- 
struction, all cut from a single redwood tree, and it is said that after 
the roof was finished there were 60,000 redwood shingles left over. 
The building is 60 feet wide, 100 feet long, the spire is 100 feet high, 
and in addition to the main section there is a pastor's study wth large 
vestibule and a parlor seating 100 people 





thicker No. 2 and bet- 
ter stock widths, also 
No. 3, could be sold if 
the mills could supply 
even carload lots. 
There have been 
some sales of 4/4 edge 
No. 1 box, kiln dried 
rough, but buyers are 
pretty well covered 
and hesitate to pay 
recent advances. Very 
little air dried is of- 
fered. No. 1, 4/4 
stock box, kiln or air 
dried, continues to 
move as fast as offered 
and prices are very 
strong. The same is 
true of No. 2. stock 
box, inquiries for 
which have been very 
numerous. Edge 4/4 
No. 2 box and “red 
heart are moving bet- 
ter. The 5/ and 6/4 
box, edge and _ stock 
widths, also continue 
in good demand, with 
prices showing an up- 
ward trend. Box bark 
strips, 4/4 dressed, are 
being sold freely. 
Some sales have been 
made of strips D2S to 
%-inch at $21.50, Phil- 








merchantable or better grades of longleaf 
decking. There are few calls for bridge tim- 
bers or stringers, but these run mostly to 
heartwood. A fair sized order for redwood 
dimension is reported, but fir is used largely 
here for heavier work. There are more in- 
quiries coming in for upper grades of floor- 
ing. The B&better has sold at No. 1 basis, 
but demand for it is improved. Transit ship- 
ments have hurt the lath market, lath hav- 
ing sold at $4.75, or $4.50 when demurrage is 
considered, though recent sales were made as 
high as $5.35 delivered here. There has been 
a good demand here for trim, especially oak 
and gum. Special orders for repairs to old 
buildings cover many out-of-date items that 
make for high mill costs and must bear high 
Prices. Oak flooring shows signs of weak- 
ness. Stocks of upper grades are large and 
there is small demand. Carlots of third 
grade, formerly as high as $65, have sold at 
$55. Second red has declined $3@5. Stocks 
of rough hardwood are not excessive and 
prices are stiff. Many mills that cut pine 
and hardwood are now concentrating on hard- 
wood, to get logs cleaned up before winter. 


adelphia rate. 

Mixed cars of thin ceiling, moldings, floor- 
ing, partition etc. of all grades are in good 
demand, but some mills are short of wanted 
items and, are unable to quote. Kiln dried 
roofers are still very active, and mills have 
little to offer, so further advances are not 
unlikely. Air dried roofers have not been 
moving so well to consumers, but mills are 
behind on orders or are selling to wholesalers, 
and prices have advanced to $21.50@22.50 for 
6-inch f. o. b. cars Georgia main line rate. 
Lath are not very active and hardly as strong 
as they were several weeks ago. 


Atlanta, Ga. 


Oct. 22.—Southern pine production at 
Georgia mills averages 15 percent less than 
normal, and it was slowed up last week by 
general rains. It is 10 to 12 percent less 
than bookings. Few mills have any surplus 
and many items are unusually scarce. Ex- 
port demand is improving steadily. Larger 
southeastern cities are taking more, but 
Southeast demand as a whole is slower. The 
East and middle West are good buyers. 


C1 CALIFORNIA C— 


Ca White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1 

















Lumbermen’s Exchange | 


R. F, PRAY R. H. BRO 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


1011-13 Crocker First National SAN FRANCISCO 


Bank Building 

















CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 





We are pre- 
pared to furnish 
mixed cars of 


boards, dimen- 
sion moulding 
and clears to 
the yard trade. 
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Feather River Lumber Co. 


DELLEKER, CALIF. 


California White Pine 


Annual Production 
35,000,000 Feet. 


NS YJ) 


—=SAWS 


Their Care and Treatment 
By H. W. DURHAM 


This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, Chicago, Ill. 
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-Prices are generally firm, some items having 
been marked up $1 to $2 last week. No. 1 
and No. 2 flooring, ceiling and partition are 
moving well, but not B&better. Dimension 
is fairly brisk, being mainly for No. 2 and 
better shortleaf, with stocks low. Siding is 
quiet. Finish is in only fair demand but is 
scarce and has advanced. Lath demand is 
good. Demand for roofers is heavy in all 
sections. Factory flooring is active and in- 
quiry for practically all industrial items, in- 
cluding timbers, is the best in years. Mill- 
work call is fair. 


Jackson, Miss. 


Oct, 22.—Last week there was an even flow 
of orders covering the items available for 
prompt loading. The weather was advan- 
tageous to shippers, and further reductions 
were made in stocks. Prices remain firm. 

Four-inch flooring in all grades_ sold 
easily, with Nos. 1 and 2 showing especial 
strength. Three-inch flooring moved freely 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 
Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisce 














This Machine Will 
Save You Money 
Every Day 


Mill men all over the United States testify 
that the Improved Phillips Window Frame 
Machine has reduced their manufacturing 
cost on window frames. Many add that it 
improves the quality of work. Built to last 
a lifetime. 

It isa pulley mortiser, pocket cutter and 
variety saw table combined. Two men can 
work on it at the same time. 

Mail coupon for full information and ex- 
perience with it of other mill men. 


Atlas Mig. Co., 
Dept. A-15, Orlando, Fla. 


Without obligation on our part, send complete 
information about your machine. 




















in both straight and mixed cars. 
were in heavy demand. 

Ceiling enjoyed easy sales and further re- 
ductions in stocks of Nos. 1 and 2, both %- 
and %-inch, were made. 

Lath are selling on a mill basis of $4.50 
for No. 1 kiln dried, and $3.50 for No. 2. 

Mills further reduced dimension stocks last 
week; shipments were twenty percent ahead 
of production. All mills report. stocks 
broken and some items very short. Bad 
weather will materially reduce production. 

Items for export brought higher prices. 
kiln dried saps have been in demand and a 
considerable amount of B&better stock has 
been sold. Export timbers, thirty cubic 
average and special cutting, have sold easily, 
and most mills are booked ahead on these 
for at least thirty days. 


Laurel, Miss. 


Oct. 22.—Local 


Rift grades 


mills report considerable 
demand. Inquiry has been unusually heavy. 
Prices continue firm, with an advancing 
tendency. The most notable feature has been 
the increase in demand for small longleaf 
timbers. A few weeks ago these were per- 
haps the slowest movers on the list, but are 
now much stronger. Finish, also, has shown 
considerable improvement, with a resultant 
increase in price. The local mills report a 
soarcity of lower grade boards. Export de- 
mand for both pine and hardwood continues 
good. Pine export items bring considerably 
better prices. No stocks are in surplus, and 
there are indications of a firm market for 
the next few months. 

The hardwood market has been somewhat 
quiet, but prices have remained firm. The 
consuming trade apparently is much more in- 
terested in purchasing hardwoods than is 
the wholesale trade. 


Macon, Ga. 


Oct. 22.—Continued improvement in the 
roofer market has been noted during the last 
few days, with price slowly advancing. In- 
creased business is coming from the North 
and East. Most manufacturers this week 
were getting $21.50 and $22.50 f. o. b. mill for 
6-inch, and a few said they had been offered 
higher prices for immediate delivery. There 
is a scarcity of 2-inch material of all sizes, 
and wholesalers report that they are combing 
this territory in an effort to supply orders. 
Because of bad weather, mills have been op- 
erating irregularly for some time, and stocks 
have run lower than in years. With better 
weather, production has been speeded up. 

Longleaf manufacturers are still doing a 
big volume of business at a little better prices 
than have prevailed, according to local whole- 
salers. Inquiries are plentiful, and good or- 
ders have been placed. Demand has been 
greatest for dimension. Mills are running 
more regularly, but production is below ship- 


Shreveport, La. 


Oct. 22.—Stocks at most southern pine mills 
are broken pretty badly, and a number of 
items are relatively scarce. On the whole, 
the price situation is favorable and mills are 
taking orders for just what they can get out 
promptly. There is somewhat more demand 
for special cutting of timbers and planks, 
nearly all for urgent requirements. Whole- 
salers are having a busy time finding items 
wanted by buyers. Mixed car orders are quite 
numerous, retail yards for the most part buy- 
ing for immediate use. Demand for shiplap 
and common boards is not so heavy as it was 
in eastern territory, but a good many mills 
are oversold on these very items. Better 
weather has prevailed and shipments are 
moving at a good rate, with the labor market 
easy. Logging conditions are _ favorable. 
Hardwood demand is steady and prices are 
firm. 


Albuquerque, N. M. 


Oct. 22.—Kenneth J. Baldridge, of the J. Cc. 
Baldridge Lumber Co., and a member of the 
New Mexico game commission, was the 
speaker at the Rotary Club Thursday. He 
outlined the worth of out-of-state hunters, 
issued a warning against shooting other 
than predatory hawks, since some hawks are 
of great value in feeding on insects and 
grasshoppers, and advocated revision of the 


laws of eminent domain whereby the Zame 
commission will be allowed the right to jn. 
stitute condemnation proceedings for groung 
along streams for fishing purposes only, 

T. M. Stribling left Monday for Cheraw 
Colo., to inventory the stock in the retajj 
yard there of the George E. Breece Lumber 
Co., which has been sold to the H. H. Bakken 
Lumber Co., of Monte Vista, Colo. J, y 
Evans, who has been manager of that yarg 
as well as the Breece yard at Fowler, Colo, 
will continue to represent the Breece inter. 
ests in that region, but may move from 
Cheraw to another point more convenient for 
his business. 


Brookhaven, Miss. 


Oct. 22.—Pine orders have continued in ex. 
cess of production, and with wonderfy] 
weather the shipments are very heavy. Or- 
ders are very easy to secure. Prices are 
steadily climbing on some items, and a few 
have to be reduced to meet competition. Last 
week’s orders covered the list extremely well, 
and of no item is there an unwieldy surplus. 
Cars, especially flats, have been short off and 
on, planing mills having had to close down 
for a day at a time, or shipments would have 
been heavier. The export market is still send- 
ing many orders, some for January delivery, 
Export saps are badly oversold, and mills are 
having difficulty in shipping. Export stock, 
especially saps, export prime, sawn timbers, 
scantling and deals are very much stronger in 
price than they were recently. Some orders 
for sawn timber carry prices higher than they 
were earlier in the year, when the big break 
came in sawn timber. Boom stocks of sawn 
timber are very greatly reduced at the ports, 
and efforts are being made to build up these 
stocks so the timbers can be properly water 
seasoned, but a lot of the mills have heavy 
orders for the interior, which net them much 
better even yet. Interior timber prices arfe 
firmer than earlier in the year, and orders 
from New England last week were at better 
prices than at any time this year, both for 
large and small sizes. South American scant- 
ling prices are much higher than they were 
last year. As last year’s returns were unsat- 
isfactory, mills did not prepare so much South 
American stock for this year, and there is 
very little on sticks. Interior buyers of pay- 
ing block stocks are taking this class of lum- 
ber in large quantities, and the business 
brings better net prices than South American 
scantling because the latter includes long 
lengths, and paving block stuff can be shipped 
as produced. The Italian markets are more 
active, as orders for Genoa prime are being 
offered rather freely. 

Orders for 3- and 4-inch flooring have con- 
tinued, covering the few items availaple. 
Flooring stocks are bought very quickly. No. 
2, 4-inch flooring has been selling in good 
volume at $22 f. o. b. mill for straight grade. 
B&better 4-inch has been selling well at $40. 
A number of items are heavily oversold. 
Stocks of rift are light. Drop siding has been 
selling in good volume, particularly Nos, 1 
and 2, with some No. 2 items oversold. 
Bé&better is selling in fair volume, and stocks 
are quite well assorted. Ceiling has been in 
excellent demand, especially %x4-inch No. 2, 
which had dragged. No. 1 and Bé&better in 
5g4x4-inch are oversold at some mills and in 
fairly heavy surplus at others. The %4x4-inch 
ceiling has not been so very active, despite 
the wide difference in prices, but stocks are 
rather low. The %x4-inch partition has moved 
in small volume. Bevel siding has sold 
slowly, while square edge has been fairly 
active. Moldings are selling in good volume 
in mixed cars and mills, especially the short- 
leaf, are pretty badly oversold. The export 
markets and industrial trade are absorbing 
finish items in heavy quantities, and stocks 
of rough are small. The week’s orders for 
finish were heavy. Some nice orders are out 
for 1x6- to 1x10-inch No. 1 and C finish for 
running board stock, but the low prices 
offered are not acceptable here, and they are 
going to the fir mills. 

No. 2, 4-inch fencing continues oversold in 
both longleaf and shortleaf. For 6-inch No. 2 
fencing and flooring, orders have decidedly 
improved and price of $23 f. o. b. mill, long 
leaf weights, is steadily maintained. The rush 
of orders for 8- and 10-inch No. 2 shortleaf 
made necessary an advance to $24 f. o, b. mill. 
All mills are badly oversold. The 12-inch No. 
2 shortleaf continues a little draggy, but 
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stocks are fairly low. The 8- and 10-inch 
No. 2 longleaf remain extremely firm, as 
stocks are low. The 12-inch No. 2 longleaf has 
continued in strong demand, with stocks low. 
The 5/ and 6/4 No. 2 are in very low supply, 
and export markets are buying very heavily. 
No. 3, 4-inch fencing is not in surplus in 
either longleaf or shortleaf. No. 3, 6-inch 
fencing and flooring has been an excellent 
seller and stocks are very low. No. 3, 8-inch 
longleaf is not in surplus except in shiplap, 
which is a droppings from No. 2. No, 3, 
10-inch stocks are very low in longleaf, and 
padly oversold in shortleaf. There has been a 
strong demand for No. 3, 12-inch longleaf. 
No. 3, 12-inch shortleaf is sold over a month 
ahead. No. 4 is being taken for grain doors. 
Box shook orders are in satisfactory volume. 

Dimension orders have come rather freely 
and orders for 2x4-inch No. 1 have greatly 
increased. The 8- and 10-inch widths are sell- 
ing quite well, and stocks of No. 1 longleaf 
and shortleaf are very badly broken. The few 
items of No. 2 in surplus are being bought so 
freely as to break assortments. No. 3 has 
sold well in both longleaf and shortleaf, and 
there is practically no unsold. 

Pine lath continue strong and orders have 
been in good volume. Mills can now ship 
No. 1 within two weeks, sometimes sooner. 
No. 2 are aversold about three weeks and hold 
firm, Market appears to be $4.25 f. o. b. mill 
for No. 1, and $3.50 for No. 2, kiln dried. Pine 
shingle sales have been rather slow. Inquiry 
is heavy, but No. 1 heart and select heart 


grades are oversold thirty days or more. No. 
2 saps are in fair surplus. 

S. E. Moreton, vice president and general 
manager J. J. Newman Lumber Co., is going 
over West Coast properties with F. L. Peck, 
president, and Mr. Lacey, of James D. Lacey 
& Co., timber estimators, Chicago. He spent 
two days in the white pine belt, two in the 
redwood belt and will spend a whole week in 
the fir regions. 


Toronto, Ont. 


Oct. 22.—Logging operations in northern 
Ontario are being delayed to an unprecedented 
degree by the heavy rains since the first of 
the month. The effects are being felt par- 
ticularly in the opening up of new camps, 
skidding of logs and shipping out of lumber 
to the yards. Not in years has there been 
such a heavy downpour as during the last 
three weeks. 

The new mill of the Hope: Lumber Co., at 
Donnegana, Ont., which began operations in 
June last, ceased sawing lately, with a record 
of 31,000,000 feet for the season. 

A meeting of the executives of Hoo-Hoo 
Club No. 53, Toronto, was held today. It wag 
decided to hold a supper and bowling tourna- 
ment at the Parkdale Canoe Club, on Friday, 
Nov. 9. Dr. J. H. White, of the faculty of 
forestry of the University of Toronto, who 
spent some time overseas last summer in a 
study of reforestation plans of different coun- 
tries, will give a talk on the methods used. 








HORACE McCLURE, well known and well 
loved writer and newspaper man, died Sunday 
morning, Oct. 14, at his home in Seattle, Wash. 
His death followed a lingering illness that 
extended over two years. Mr. McClure was 
a native son of Oregon, being a member of a 
prominent pioneer family of that State. He 
was a graduate of the University of Oregon, 
where he studied law. He went to Seattle 
in 1890 and in 1897 was admitted to the Wash- 
ington bar, but he never practiced. Mr. Mc- 
Clure was engaged in newspaper work most 
of his life, having begun early with The Ore- 
gonian in Portland, and later joined the staff 
of the Seattle Post-Intelligencer, of which he 
became managing editor at the age of 34. 
Later he was editorial writer for the Seattle 
Times and confidential adviser of the late Col. 
Blethen, editor of that paper. For the past 
several years Mr. McClure had been a member 
of the Pacific Coast staff of the AMERICAN 
LUMBERMAN, where his ability as a writer, his 
accurate analysis of conditions, and his kindly 
sympathetic personality, have won for him a 
warm place in the hearts of lumbermen all 
along the Pacific Coast. 

His old newspaper friend, and former asso- 
ciate, Joe Gilbert, in the following well chosen 
words, paid the tribute of one newspaper man 
to another: 

“With the passing of Horace McClure a 
fine and kindly spirit moved outward to the 
large rewards that must follow upon faithful 
and helpful service to others. He was a 
newspaper man of the best type; reasonable, 
fair and just in all the contacts of a busy 
life. Although, like most newspaper men, he 
may have been unknown by name to the ma- 
jority who read and benefited by what he had 
written, he had won public respect even in 
such anonymity; and he was loved by all 
who had the privilege of working with or 
near him.” 

Horace McClure is survived by his widow, 
Elizabeth, and two sons, Horace Jr. and James 
Alexander, and a daughter, Ellentine. The 
other surviving members of his family are 
four brothers: Henry, Walter and William E., 
all lawyers, and Dr. Charles E. McClure, phy- 
sician; and a sister, Miss Jean McClure, all 
of Seattle. 

FRED M. PRESCOTT, 65, president of the 
Prescott Co., machinery manufacturer at Me- 
nominee, Mich., died at his home there on 
Oct. 17, after a brief illness of pneumonia. 
His company is well known to the lumber 
industry as it manufactures sawmill machin- 
ery, in addition to pumps of all kinds. Mr. 
Prescott was born in Denver, Colo., and at- 
tended schools there. He graduated from Cor- 
Nell university in 1885. He engaged in the 
hardware and mining supply business in Iron- 
wood, Mich., following his graduation and 
then became interested in steam pump devel- 
opment. He went to Milwaukee in 1904 and 
founded the Fred M. Prescott Steam Pump 





Co. It was sold in 1912 to the International 
Steam Pump Co. of New York, and he was 
retained as manager. He had been a resident 
of Menominee since 1914 when he took over 
the management of the shops there. When he 
went there he expanded. the production to 
include oil pumps and sawmill machinery. 


WALTER E. BANTLEON, member of the 
firm of Bantleon Brothers Co., of Rochester, 
N. Y., manufacturer of sash and doors, and 
prominent in Rochester business circles was 
found dead in his automobile by hunters on 
the Rushville Road two miles south of Rush- 
ville on Oct. 18, the opening day for pheasant 
hunting. <A note found beside a new gun 
bore out the suicide theory. Mr. Bantleon 
had long been a sufferer from severe head- 
aches and was under a physician’s care. He 
was a member of Yonnodio Lodge of Masons. 
A widow, one daughter, one son, his parents 
and a brother survice. 


DAVID MILLIGAN, president of the Rob- 
ert Lloyd Co., of New York City, died Sunday, 
Oct. 14, at the North Hudson Hospital, Wee- 
hawken, N. J., at the age of 69. Mr. Milligan 
had been a retailer of lumber in New York 
for more than fifty years and was highly re- 
spected in the industry. He was a member 
of the Chelsea Division, Sons of Temperance, 
and a life member of Pyramid Lodge 490, 
F. and A. M. He is survived by his wife 
and six sons: David K., Andrew J., Robert, 
Chester A. and Walter, and one daughter, 
Mrs. Edith Pflug. 


JOSEPH W. KANE, president of the Fir- 
land Lumber Co., Portland, Ore., died on Sat- 
urday night, Oct. 20, as the result of injuries 
suStained in an auto collision near Chehalis, 
Wash. Mr. Kane was driving to the Puget 
Sound cities on business when the accident 
occurred. He was 56 years old and was born 
in England. Going to the Coast about forty 
years ago, Mr. Kane entered the lumber in- 
dustry there and has been active in it ever 
— A widow and a small daughter sur- 
vive. 





JAMES H. SOMERVILLE, of Lewis county, 
Wash., formerly lumberman of Centralia, 
Wash., died Saturday, Oct. 13, at the Wood- 
man sanitarium in Colorado, For many years 
James H. Somerville operated a wholesale 
lumber business in Centralia. Prior to that 
he was associated with his brothers in the 
mill business at Napavine. He is survived by 
a daughter who lives in California. 


WILLIAM FINDLAY, representative of 
the Long Lumber Co. of Hamilton in To- 
ronto, Ont., died at his home in the latter 
city on Oct. 16, after a three days’ illness. 
He was at one time a roofing contractor and 
had served as an alderman at Hamilton, where 
ae Pe also a member of the Commercial 
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SIMONDS ¥ 
Nickel Alloy Steel 
BAND SAWS 


The cutting and 
wearing qualities 
of Simonds Band 
Saws result in 
greater economy 
of mill operation. 
They run true, 
cut better lumber 
and give greater 
freedom from mill 
trouble. 


Simonds Band 
Saws are compos- 
ed of tough, wear- 
resisting nickel al- 
loy steel, and are 
made -by expert 
saw men. They 
are perfect in me- 
chanical construc- 
tion and are 
ground to a thou- 
sandth part of an 
inch. 


You get exception- 
ally high grade 
saws when you 
specify Simonds. 


IMONDS 
AW>roSTEEL 
Company 


Establtshed 1832 
FITCHBURG, MASS. 


Chicago, IIL. Portland, Ore, 
Boston, Mass. San Francisco,Cal, 
Detroit, Mich. Seattle, Wash. 
New York City Montreal, Que, 
NewOrleans, La. Toronto,Ont. 
Lockport, N.Y. Vancouver,B.C, 
Memphis, Tenn. 


London, 
StSohn, NB. 
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CRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 
Engravers 


Plate Makers 
Die Embossers 







1108 -OTEEL COMPANY 
y Crneame eeestovege 
CHICAGO 








Collections 


If you can’t collect it let the 


people handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
” fees rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 











DID YOU EVER WORK IN A LUMBER CAMP? 


Then you will like the rollicking rimes about the 
lumberjack and the stirring verses about the woods 
and the waters in the books of Douglas Malloch, 
“the lumberman poet.” Surely. if you are a lum- 
berman, you ought not to be without these : 
“Tote-road and Trail” ($1.50), and “In Forest 
Land” ($1.25). Let us send you either or both. 
American Lumberman, 431 & Dearbo 
cago, Ill 
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W. Meadows, of the Corinth Hardwood Co., 
Corinth, Miss., was in Chicago last week get- 
ting a line on the southern hardwood situation 
in this territory. 


The Adams-Kennedy Lumber Co., of Chi- 
cago, has opened an office in Spokane, Wash., 
in charge of F. P, Hixon, II., secretary and 
treasurer of the company. 


W. C. Cockrill, of the Farris Hardwood 
Lumber Co., Nashville, Tenn., when in Chicago 
this week reported a normal demand for hard- 
wood lumber and oak flooring. 


F. M. Downing, of the F. M. Downing 
Lumber Co., of Gordo, Ala., made a business 
trip to Chicago Oct. 23 and called on some of 
his friends in the southern pine trade. 


Thomas V. Johnson, commission lumberman 
of Milwaukee, Wis., was in Chicago on Mon- 
day of this week calling on local distributers 
of western pines, spruce and redwood. 


M. Wagner, sales manager of the American 
Beauty Trim Co., of Cleveland, Ohio, was in 
Chicago this week conferring with the Hilgard 
Lumber Co., exclusive representative in this 
territory. 


Hugh A. Hazen, of Reckford, Ill, sales 
representative for the Bissell Lumber Co., of 
Ladysmith, Wis., when in Chicago this week 
stated that a fair volume of northern hard- 
wood business was being placed in his terri- 
tory. 


L. B. Graham, who has been connected with 
the Dolbeer & Carson Lumber Co., at Eureka, 
Calif., for some years, has become affiliated 
with the Chicago office of the Redwood Sales 
Co., as assistant to Milton V. Johns, sales 
manager. 


William Forsythe Sherfesee, former chief of 
the Philippine forestry bureau, and later finan- 
cial adviser to the Chinese Government, has 
returned to his home at “Ringwood,” Spring- 
field Centre, N. Y., from a trip to Europe and 
northern Africa, and sails next week for South 
America, to return to Europe in the spring. 


Jacques Willis, of Gram-Willis Lumber Co., 
after spending three weeks on the Pacific coast, 
most of which was at the plant of the Gram- 
Willis Frame & Manufacturing Co., at Port- 
land, Ore., motored back to Chicago in five 
and a half days driving time. He stopped over 
for two days near Green River, Wyo., to enjoy 
a little fishing. 


William Morley, a student at Yale College, 
son of A. J. Morley, president of the Saginaw 
Timber Co., of Aberdeen, Wash., has just re- 
turned from a tour which included a bicycle 
trip through Brittany and Normandy, a ten- 
day hiking trip through the Bavarian Alps, 
south of Munich, and a sojourn in many 
European cities. 


Among the out-of-town retailers in Chicago 
this week in attendance at the annual conven- 
tion of the National Retail Lumber Dealers’ 
Association were Fred Pantzer, Pantzer Lum- 
ber Co., Sheboygan, Wis.; M. H. Wilke, Wilke 
& Rehn, Beecher, Ill, and J. H. Brannum, 
Brannum Lumber Co., all of whom reported 
a fair volume of business. 


Frederick Gilfillan, one of the passengers 
who crossed the Atlantic on the airship Graf 
Zeppelin last week, is a former resident of 
Tacoma, Wash., and was once interested in 
timber lands there. Mr. Gilfillan at one time 
owned the site of the Mineral Lake Lumber 
Co.’s plant. He retired from active business 
and went to live in Switzerland a number of 
years ago. 


A. J. Peavy, president of the Peavy-Wilson 
Lumber Co., Shreveport, La., was in Chicago 


on Oct. 23 for a few hours between trains op 
his return to headquarters after spending a 
couple of weeks golfing at Battle Creek, Mich, 
While in Chicago Mr. Peavy conferred with 
R. U. Fletcher, manager of the company’s 
northern sales office. Mr. Peavy was quite 
optimistic regarding the lumber business, and 
stated that the political situation has not af.- 
fected the demand for Peavy pine and hard- 
woods. 


Two Grays Harbor (Wash.) men, E. ¢. 
Miller, of the E. C. Miller Cedar Lumber Co., 
and Charles Middleton, of the Eastern Ter- 
minal Lumber Co., of Wilmington, Del., son of 
A. W. Middleton, of the Anderson & Middleton 
Lumber Co., followed the dirigible Graf 
Zeppelin when it flew over the Atlantic sea- 
board about Oct. 15 in an airplane, and at 
times were close enough to the ship to see 
the passengers in the cabin. They followed 
the big Zeppelin from Wilmington to Phila- 
delphia. Mr. Miller is in the East in the inter- 
ests of red cedar shingles and siding. 


R. A. Clark, general sales manager of the 
Bloedel Donovan Lumber Mills, with head- 
quarters at Seattle, Wash., spent the first few 
days of this week in Chicago in conference 
with E. W. Bache, district sales manager who 
has offices at 360 North Michigan Avenue, 
Chicago. En route to Chicago, Mr. Clark 
stopped off at Minneapolis to look after some 
of the company’s business there. On Monday 
of this week he attended a sales meeting of 
the representatives in the Chicago district 
which was called by Mr. Bache. Wednesday 
evening Mr. Clark and Mr. Bache left for 
Toledo and Detroit. Toward the end of the 
week Mr. Clark will go to the Atlantic coast 
visiting particularly the offices in New York 
and will return to the Pacific coast by way of 
the southern States, and Mr. Bache will return 
to his headquarters here in Chicago. 
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To Handle Fir Doors and Plywood 


The Gram-Willis Lumber Co., which main- 
tains offices at 228 North LaSalle Street, Chi- 
cago, has been appointed exclusive sales rep- 
resentative in the middle West territory for 
the Buffelen Lumber & Manufacturing Co., of 
Tacoma, Wash., manufacturer of fir doors, 
lauan doors, (Philippine mahogany), fir ply- 
wood, sash, moldings etc. The Buffelen com- 
pany is one of the oldest and largest door 
manufacturers on the West Coast. 


Makes Record Auto Trip 


Fred G. Steenberg, well known sash and 
door man, of Fond du Lac, Wis., who is an 
ardent devotee of the great outdoors, made a 
record automobile trip from Fond du Lac to 
Hot Springs, Ark., and back early in the 
month, covering 2,050 miles in five days flat, 
taking out stopovers. Mr. and Mrs. Steen- 
berg accompanied Attorney and Mrs. A. D. 
Sutherland to Hot Springs where Attorney 
Sutherland spent two days at the meeting of 
the Chamber of Commerce of the United 
States. The party left Fond du Lac on Sat- 
urday, Oct. 6, reaching Hot Springs early on 
the morning of Oct. 8, having visited Bloom- 
ington, Ill., and Memphis, Tenn., on the way. 
Returning they came by way of Fort Smith, 
Ark., along the border of Oklahoma, through 
the Ozark Mountains spending a night at Sul- 
phur Springs; thence to Joplin, Mo., St. Louis, 
and Fond du Lac. 

Mr. Steenberg has a nephew, Lieut. Gerald 
H. Steenberg, located at Tientsin, China, with 
the United States Army, and he wrote his uncle 
recently that the United States is reducing its 
strength in China. He told about some ex- 
citing times last June, when the Nationalist 
armies took control of Tientsin and Pekin, at 
which time there were about a half million 
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EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES; 
SAN FRANCISCO, CALIF. 
PORTLAND, ORE. 


CABLE ADDRESS, all offices, FIREXCO 
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DAVENPORT 
HOTEL itecdquarters tor 


Lumbermen of 
the Northwest 


Spokane, 
U.S.A. 
Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 


























Radisson Hotel | 
MINNEAPOLIS, MINN. 
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Business Changes 


CALIFORNIA, Lockeford—Nixon Lumber Co. 
sold to Valley Lumber Co., of Lodi. 

FLORIDA. Olustee—Goethe-Howell Lumber Co. 
succeeded by J. Ray Arnold Lumber Corporation. 

ILLINOIS. Aledo—Alexander Lumber Co. sold 
local yard to Farmers Grain & Supply Co. 

INDIANA. Hammond—Rufus Danner sold re- 
tail yard to Indiana State Lumber Co. 

KENTUCKY. Campbellsburg—J. Chilton & Co. 
succeeded by W. S. Ransdell Lumber Co. 


MICHIGAN. Grand Blanc—Olson Lumber & Coal 
Co. succeeded by Grand Blanc Lumber Co. 

Kalkaska—Kalkaska Handle Co. succeeded by 
Mitchell Bros. Co. 
_ MISSISSIPPI. Kosciusko—O. E. McDaniel mov- 
ing to Ethel, Miss. 

NEW JERSEY. Milford—E. Dale Opdyke suc- 
ceeded by Milford Coal & Lumber Co. 

_ NEW MEXICO. Albuquerque—Gardner Lumber 
Co. changing name to El Rio Lumber Co. 

NEW YORK. Brooklyn—Max Blumberg sold out 
to Louis F. Mesmer (Inc.). 

NORTH CAROLINA. Whiteville—Burnside Ve- 
neer Co. succeeded by Glanton Veneer Co. 


OHIO. Akron—Murphy Lumber Co. succeeded 
by Murphy Lumber & Hardware Co., incorporated 
with capital of $50,000. 

PENNSYLVANIA. Connellsville—Union Build- 
ing & Lumber Co. sold to Stewart & Freed. 

SOUTH DAKOTA, Hitchcock—Dakota 
Co. sold to Hayes-Lucas Co. 


TEXAS, Grapeland—T. H. Leaverton Lumber 
succeeded by Walling Lumber & Construction 

0. 

Menard—Junction Wool & Mohair Co. succeeded 
by McCarroll Lumber Co. 

Muleshoe—Burrow Lumber Co. sold to Panhandle 
Lumber Co.; G. C, Danner in charge. 

San Angelo—Star Lumber Co. succeeded by 
A. Moore Lumber Co. 

UTAH. Salt Lake City—Ketchum Builders’ Sup- 
ply Co. takes over stock of Friedman Lumber Co. 
which has gone out of business. 

WASHINGTON. Doty—Doty Lumber & Shingle 
Co. sold out its timber holdings to Shaeffer Bros., 
and the plant will be dismantled. 

Methow—L. R. and R. C. Kimball have sold 
their interest in the sawmill firm of Kimball & 
Tronsrud to Lyman D. Kimball and I. A, Tronsrud. 

WISCONSIN. Fond du Lac—Crofoot Lumber 
Co. succeeded by Crefoot Oil & Lumber Co., in- 
corporated with capital of $40,000. 

Horicon—Bodden Bros. Co. has taken over the 
ge lumber and fuel yards of C. B. Cotton & 
Son. 


New Mills and Equipment 


ARKANSAS. McRae—McRae Veneer Mill which 
has been closed down for over a year, is being 
put in shape to resume operation: buildings being 
repaired and machinery overhauled. G. W. Sparks, 
Des Ares, president. 

IOWA. Dubuque—The Metz Mfg. Co., sash, 
doors, blinds and millwork, will erect an addi- 
tional warehouse to cost about $60,000. 

TENNESSEE. Dyersburg—Dyersburg Sawmill 
Co., recently destroyed by fire, is to be rebuilt. 
Charles Smith, owner, 





Lumber 





WASHINGTON. Oso—Fred Befelle & Son erect- 
ing a shingle mill near here. 
. 
Incorporations 
ARIZONA. Phoenix—Robert I. Koch Lumber 


Co., of Phoenix, incorporated; capital, $50,000. 
CALIFORNIA. Oakland—Morgan Hill Lumber 
Co., incorporated. 
San Francisco—West Coast Lumber Co., incor- 
porated. 


DELAWARE. Wilmington—Edward Hines Pa- 
cific Coast Co., incorporated under Delaware laws; 
capital, $25,000; lumber and building supply busi- 
ness, 

Wilmington—Stout Lumber Co. of Oregon has 
obtained authority under its Delaware charter to 
increase its capital stock from $1,000,000 to 
$4,108,000. 

Wilmington—Hardwood Timber Corporation has 
obtained Delaware charter to engage in the lum- 
ber business; capital stock fixed at 1,000 shares of 
common stock. 








ILLINOIS. Chicago—American Box Co., incor- 
porated; capital, $2,000. 
INDIANA. Gary—Gary Screen & Door Co., in- 


corporated; capital, $25,000; David Honoroff, Gary, 
secretary-manager; plant to be increased. 

IOWA. Coggin—Savage Lumber Co., incorpo- 
rated; capital, $50,000. 

MARYLAND. Baltimore — Western Maryland 
Mill & Lumber Co., incorporated; capital, $100,000; 
general lumber business at 2620 West North Ave. 

MICHIGAN. Detroit—Wayne Lumber & Manu- 
facturing Co., incorporated; capital, 2,500 shares 
no par value; 1122 Ford Bldg. 

MISSOURI. Charleston—Jas. L. Byrd Lumber 
Co., ineorporated; capital, $40,000. 

MONTANA, Judith Gap—Bring Lumber & Hard- 
ware Co., incorporated; capital, $50,000. 

NEW YORK. New York—Heather Lumber Co., 
incorporated; capital, $10,000. Address Paul For- 
ester, jr., 221 W. 57th St. 










































OHIO. Arlington—A. C. Dorney Builders’ 


is , Sup. 
ply Co., incorporated; capital, 125 shares no uP 


value common stock and $12,500 preferred pa 
to deal in full line of lumber and builders’ gyp: 
plies. 

PENNSYLVANIA. Huntington — Huntington 


Woodcrafters Corporation, incorporated. 

WASHINGTON. Seattle—Fairview Lumber (po 
incorporated; capital, $10,000. ‘ 

Seattle—Yellow Cedar Co., increasing capita] to 
$285,000. 

Seattle—Foote Mfg. Co., incorporated; capita] 
$1,000; lumber. . 

Seattle—General American Tankcar Corporation 
of Washington, incorporated; capital, $25,000; to 
repair and build tank cars. 

Seattle—Approved Sawdust Burner Co., incor- 
porated; capital, $1,000. 

WEST VIRGINIA. West Point—Atlantic Wooa- 
working Mills (Inc.), increasing capital to $100,000, 


Casualties 


ARKANSAS. West Pine Bluff—Hardwood Spe- 
cialties Co., loss by fire, $25,000; drying shed and 
stock destroyed. 

INDIANA. Kendallville—Kendallville sawmill 
destroyed by fire; loss, $25,000; all machinery de- 
stroyed; Frank Jordan, manager, 

MICHIGAN. Hillsdale—Aldrich & Steimle Lum- 
ber & Coal Co., loss by fire, $30,000. 

NEBRASKA. Falls City—Towle Lumber Co,, 
loss by fire, $7,000. 

OREGON. Devil’s Lake—D. A. Hickman Lum- 
ber Co., loss by fire in yard, $9,000. 

Marshfield—Oregon Wood Products Corporation, 
loss by fire, $100,000. 

PENNSYLVANIA. Lewistown—Hower Lumber 
Co. and Overhead Door Co., combined loss by fire, 
$10,000. 

VIRGINIA. 
fire, $18,000. 

WASHINGTON. Snohomish—Sawmill 
liams Mfg. Co., loss by fire, $1,000. 


Suffolk—R, R. Allen & Son, loss by 





of Wil- 


New Ventures 


ARIZONA, Phoenix—Robert I. Koch has begun 
a commission lumber business. 

ILLINOIS. Chicago—Baltimore Lumber Co. 
opened by A. Gilman at 8541 Baltimore Ave., South 
Chicago. 

LOUISIANA. Slidell—General Lumber & Supply 
Co. opening retail lumber business. 

OREGON. Bandon—M. J. McKenna and J, P. 
Dillon have engaged in business in the _ timber 
products and logging line under name of 
Dillon & Co, 

Portland—Hugh A. Moynagh has engaged in 
business under name of Wall Street Lumber Co. 

Portland—George C. Feller has engaged in the 
building material specialties business as Feller & 
Co. 


PENNSYLVANIA, Philadelphia—John W. Lyon, 
for several years on the sales force of Greenleaf 
Johnson & Son (Inc.), of Baltimore, has opened 
a wholesale lumber business in Philadelphia. 

TEXAS. Dumas—F. L. Baker will open a lum- 
ber business, 

Stamford—Penick-Hughes Co. will open a lum- 
ber yard. 

WASHINGTON. Spokane—Star Lumber Co., 
owned by J. H. Crawford, has opened a retail lum- 
ber business at 400 N. Division St. 

WISCONSIN. Oshkosh—Woodwork Sales Co. 
opening here to manufacture wood products, spe- 
cializing in high grade interior trim for office, 
hotel and public buildings; BE. C. Brand _ local 
manager, 

SPARE ABBAAAAAS: 


Timber Land Sales 


ONTONAGON, MICH., Oct. 22.—A _ large 
tract of timber on the Flintsteel River has 
been acquired by the Theiler Lumber Co., 
Tomahawk, Wis., from the Alexander Timber 
Co., of Wausau, Wis. Approximately 46,000,- 
000 feet of virgin timber is involved in the 
deal, and it is to be logged at the rate of 
about 8,000,000 feet annually. Four camps 
are to be built this year and about 200 men 
will be employed by the Theiler company. 
Negotiations are also reported to be under 
way for the purchase of other timber lands 
adjoining the present holdings of the Tama- 
rack Lumber Co. ae 

HINDMAN, KY., Oct. 23.—In Knott County 
there were two fair sized hardwood timber 
deals closed within the last week. At Ball’s 
Fork, Telford & Telford, local lumbermen 
bought 1,000 acres known as the Godsey 
tract, which they propose opening for devel- 
opment by the first of the year. In the Big 
Creek section McGlone Bros., stave manufac- 
turers, purchased an additional. timber 
boundary lying adjacent to the timber pur- 
chased two months ago. In that _ section, 
also, McHesney & Speaks, Dryhill, Ky. 
bought 700 acres, largely oak and poplar. 
Collins and Bentley, Colson, Ky., purchased 
400 acres in Beaver Creek headwaters in 
Knott County and made the announcement 
that mills will be installed by Jan. 1. 
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ae 
Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended Oct. 22: 
Flooring Jambs Fencing, SIS, Longleaf Timbers Shortleaf Dimension Shiplap 

1x3” E.G.— B&better: 10-20 No. 1 Sq. E&S S1S1E . 9 
paBtr, 10-20°..$65.39| 1%, 1% & 2x4 | No. 1— S48, 20’ and No. 2— | 2 an ee 
No, 1, 6-20’... 44.33 | & 6” ...... 86.75 ~ 34.32 under 8” .... 30.02 | 2x 4”, 10% .... 25.22 a A abe Hat 
No, 2, 6-20'.... 35.55 vine, All 10-20 MM caacenes 36.29 Dieesinn. , ieee > ie - (10-20): "| 
eS se0r.. saeco) “er "Rough: > | No. 2— $1S1E jeaed"* eas | 1RET. keene: 4.73 
- ” 40-20’ aa 31.67 1x6” si, a ae 40.62 5. kiwenae 20.38 Short- Long- 2x 6”, 10’ Py 22.22 1x o” cost ees 24.69 
oem Seer °** Seas 1x12” .....6 52.00  kddiiowe 22.36 leaf leaf he ‘ No. 3 (all 6- 20°): 
— ‘, Sa eoee 25.75 stoke 6&8”. 3-35 No. 3 Wa jas 4 . tty x8” 8.24 
x4” E.G.— 5/4x5, 10&12”.. 62.2 ao-y 2x 4”, 10’ oes ae Ry <2. coe 
B&Btr, Pe ¥ oe B&better Surfaced: ba nie a io as “ae a or 98 31:50 2x 3” + + aaa a a 18:50 
= TS “nid a feel aaiats occas 16’ ... 28.84 30.98 a 24.73 Byrkit Lath 
beBtr, 10-20’.. 40.11 1x6” wee eeees 44.16 | Boards, SIS or S28 18&20’ 32.22 34.60 16’ * 95:61 | 4 and 6’....... 16.67 
To 1.’ 10-20’... 35.43 1x8". .--- aoe 43.45 2x 6”, 10’ 25.12 28.00 18&20’ . 24.99 | 8 and 10’...... 18.18 
No. 1 10 ar ORES 1x5 and 10 53.55 | No. 1 fall 10-20’): 12’... 25.42 30.00] ox19” 49° * 9999 | 12’ and longer. 18.18 
No. 2, 10- - 24.9 | gle 9.27 Re 34.93 16’ ... 36.12 29.14 "42° °° 22:00 

, ae 5/4x4, 6&8”.. 61.43 Detor cal! 4153 18&20’ 29.22 32.21 16° |.) 96-06 Oar Material 
5g x4 oe ae ae 5/4x5, 10&12” 65.60 SE 4a 5iees 50.39 | 2x 8”, 10" 26.32 30.27 18&20° . 24.91 | (All 1x4 & 6”): 
“"s eo 31.47 6/4 & 8/4x4, No. 2 (all 10 to 20°): 12% 26.41 29.79 2x12”. 10’ 23.00 B&Btr., 9 and 
ae ie pevwesses 20.53 eee”. saves 60.65 x8” CRAG 16’ 28.06 29.61 . 12’ : 23.00 OP Gee eee eee 43.00 
NO, 2 weeeeeeee © +o e Surfaced: ise? i; te 18&20" 28.16 33.17 16’ |... 25.00 10 and 20’ 39.40 

Partition Bee” smcwa cas 40.32 — -  - 26.97 2x10”, 10° 27.25 34.00 ons” Geant 6S tke nsenenes 28.00 

1x4”— 1x6” 40.09 x 18x20 27.41 , 
3 Oe seeeenes y : S004 23461 wa a "UU Dl eh Eo eewcenens 29.50 
RE. vnccvenve 39.50 1x5 and 10”.. 47.76 | No. 3 (all 6-20’): ra 31.32 35.26 9x4” 16.47 | No. 2 random.. 22.57 

| Drop Siding Casing and Base 1x8”)... eee 17.81 18&20’ 32.24 .... 2x6” |)..." 17:50 Car Sills 
1x6”, 10-20’— nq | B&better: 1x10” ....+. 18.64 2x12”, 10° 28.59 42.50 
BEB ...... 38.59 | 4 and 6”..... 50.92 1x12” ....++- 18.40 w+» 30.29 42.23 Plaster Lath Heart, S4S— 
NO, 1 ....20e0. 36.12 8” ....eeeee- 55.32 | No. 4, all widths 16’ 28.69 47.17] No. 1, %”, 4’ 4.06 | Upto10”, 34-36’ 50.00 
BEE ncevcnewi 25.23 5 and 10”.... 63.00 and lengths.. 9.86 18&20’ 33.03 46.75 | No. 2, %”, 4’ 3.40 40-41’ 1.2664, 57.75 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
<a and ceiling: 


4” 


6” 8” 1-19” 
Debi, 6-16". $51.00 $56.00 $56.00 $72.00 $87.00 


4 *, 6-16’. 54.00 54.00 67.00 82.00 
No. 1., 6-16’, 64.00 63.00 
No. 2., 8-16’. 41.50 41.50 
No. 3., 8-20’. 86.50 37.50 
No. 4., 4-20’. 34. ° 35.50 
5”&6/4— 4"&wdr. 4, 6&8” 10” 12” 
D&btr., 6-16’....$67.00 $69. 00 $72.00 $82.00 
No. 1&btr., 6-16". 64.00 66.00 69.00 79.00 
eS ae eee 60.00 62.00 65.00 75.00 

For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, ° 

§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
D&btr., 4-inch. .$28.00 BE, 4-inch...... $18.00 
6-inch.. 31.00 ee 21.00 
aren oot pine lath, 4-foot; No. 1, $7.75; No. 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 20.—LEastern prices, 
four or five bunches, f. o. b. mill are: 
Mixed with 
Straight lumber or 
cars shingles 
First Grades, Standard Stock 
Extra stars, 6/2...... * os 70 $2.65@ 2.70 
tra clears, _t, es 05 3.10 3.15 3.15 
EE oF ne Cu phvaink 390 4.00 4.00 4.00 
cane IP MP GSE 3.90 4.00 4.00 4.00 
PUPPORTIOND 6c cc cceses 4.80 4.90 5.00 5.00 
POR yan ee 11.50 11.50 11.75 12.00 


Dimensions, 5” 5/2... 3.55 3.70 
First Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2...... 2.75 2.80 
Extra clears ......... 3.25 3.36 
SINE Ty escscosshiel'w-se-nesne web 4.00 
| pas 4.45 
Perfections ciowees 5.00 


Second — Standard Stock 


Common stars, 6/2.... 1.05 1.15 1.25 
Common stars, 5/2.. -- 1.40 1.50 1.50 


Common clears ...... 2.10 2.15 2.15 2.25 
British Columbia Stock, Seattle Market 
are ac oe 
EE srtisih wagons a -. 4.00 
se cn cara “2° 
Ferfections eben 5.00 
Royals (No. 1's). la. 76 





Norfolk, Va., Oct. 22.—Following are typ- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Oct. 20, as reported by 
the North Carolina Pine Association: 


Rough: 
Edge, 4/4— 
ES ee nalin se otek euir evecare eeueee $45.95 
ek. © DR otek stnedenecdeeeeeawen 31.60 
 aLwirkGkawhekh ree ekn eh eeeiebee uae 24.40 
Be SU. Dina Raka's bh CCN Seema Reeedes 20.73 
No.1 No. 2 
B&better sip 1 box box 
eee $44. ee mae 
ee camesnwe 47.65 pris ce 
ck 46.38 $34.92 $28.78 $24.20 
oS ee 52.6 ete eit owns 
ee eexceens 49.75 36.32 28.65 24.34 
rr 55.05 38.75 29.88 26.60 
Re é.acwelnce 65.90 43.37 30.68 26.25 
Edge, B&better— 
0 GAN re ree ee ay eee ere $51.35 
DE anc nade WLGE ESO OSU Maee ene ee 64.95 
DEE . candehee enki ssaeues aaee cd eunean 68.66 
ATER. din digi wtaaalehard she Shs eG eb eee omen eae 53.40 
SR cdc crede ducaewreaneeewer $18.57 
Dressed: 2%” 3” & 
Flooring— Width Wider 
ee $43.36 $40.35 
Se ee 37.57 37.47 
pS F—Eeg ee ee es $42.50 
iain, bites aebuele aa acai 42.30 
Bark strip partition, B&better.......... $33.78 
Box bark strips, dressed or resawn..... 18.02 
No. 2 *Air 
Roofers dressed dried 
Rt §~2cantraeceveeee bean wae $29.33 $22.46 
RET vanes wie bdwesaeeGome 30.32 23.30 
SN. a carccadhawah nee husees 30.40 23.55 
So o<taswiidats eens eee es 32.90 23.72 


*F, o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock + eed s1s— 


12’ 14’ 16’ 
Ux 4 wcccccee $28.00 $29.00 $29.00 $30.00 
SD ascccne - 30.50 31.50 31.50 33.00 
1x B® .. cccecee 32.50 33.50 33.50 35.00 
1X10” ..ccdece 34.00 35.00 35.00 36.50 
EBLE” occ cesses 35.00 36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or "flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


No. 1 Hemlock, - 


10’ 14’ 16’ 
2x 4” ........$32.00 $32.00 $31.00 $32.00 
SE OF io nccccce 29.00 30.00 30.00 32.00 
ax 3” .. -+» $1.00 32.00 31.00 32.00 
2Z10" 2... cccee 31.00 33.00 33.00 34.00 
2x12” ° $1.00 34.00 34.00 35.00 


For No. 2 "dimension, deduct $4 from price 
of No. 1. 





[Special telegram to AmerIcAN LuMBERMAN] 


Portland, Ore., Oct. 23.—F. o. b. mill prices 
on actual sales of fir, Sept. 19, 20 and 22, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were as 
follows: 


Vertical Grain Flooring 


B B&btr Cc D 
en eee — yey $30.50 
SM | ks 0s sakaeds 1.00 er 
S/O. - nc eccanas 43. 25 
Plat Grain i al 
SE © tecacke ane : 25.00 20.50 
Be 5 etaea oun iets 34.00 31.00 
Mixed —aee shoal 
SEE <vectmanaqaas $15.25 
‘Ceiling 
ie setenv eer i 20.25 
BE seasaaescns aii 25.00 21.25 
=? rte Ld 
BO cincennns wands 29.00 
| re ee 34.25 29.25 vai 
Be. éiauwerokenxs a 18.50 
Finish, Kiln ‘Driea and Surfaced 
1x6” 1x8” 1x12” 
OI vain 66.0 eben $45.25 $48.75 $57.75 
Common Boards and Shiplap 
1x6” int? ixiv’ inik” 
ke - iseee anes $17.50 $18.50 $18.50 $21.75 
ee rer er 12.50 12.50 13.75 13.25 
Bes vou wseve 8.25 9.50 9.50 nee 
Dimension 


No. 1, 2” thick— 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
4” .$18.50 $18.50 $20.50 $20.75 $20.50 
6”. 17.50 17.75 19.25 19.25 19.50 $22. 75 $24. 50 
8”. 18.50 18.50 19.50 19.50 19.50 23.00 25.50 
10”. 19.00 19.00 19.50 19.75 19.75 22.75 24.00 
12”. 19.25 19.00 20.50 20.50 20.75 24.00 26.00 
2x4”, 8’, $17.75; 10’, $18.50; 2x6”, 10’, $16.50 


Random— 2x4” 2x6” 2x8”’ 2x10” 2x12” 


No. 2 “ee 50 $12 - anes 25 os 50 ee 50 
No. 3 . 8.50 7.5 A 
No. 1 B...ta ‘Timbers 

8x3 to 4x12” to 20’, surfaced..........- $20.50 
5x5 to 12x12” to 40’, rough.........-.ee- 17.00 
5x5 to 12x12” to 40’, surfaced.........6- 19.25 

Pir Lath 
No, 1, LU "E4', ALY. os cccevscicccesccesens $3.00 

» - caceaeatag Flat Grain Car Siding, 9 or 18’ 

Oe nn ce eich CaeeR Shes KEE CO CN ORE REN $34.00 
SN kg pi 0s oR ORN OOS FES ook Ee WERE 38.00 





SOUTHERN PINE TIES 


New York, Oct. 22.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6”— Sap Heart 
Be ixtk nn Geb so 010-60 bwe'nbe ees $1.35 $1.60 
SE eRicnceded dees) seb eweee 1.25 1.50 
Be otc Oe a enie hares eae ee 1.05 1.30 
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WEST COAST SPRUCE 


{Special telegram to Amexican LuMBERMAN] 
Portland, Ore., Oct. 23.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
Sa scctess $65.00 Sn ahaha wanna $30.00 
1x4—10” 55.00 Dre “sss sabe os 30.00 
Bevel siding— C/4  nccccceee 88.50 
| rrr 24.00 eas 34.00 
%x6",Flat gr. 27.00 OO err 4.25 
‘Vert. gr. 30.00 Green box. .$17@138.50 





WEST COAST LOGS 


[Special telegram to American LumBermMan] 


Portland, Ore., Oct. 23.—Log market quota- 
tions: 


: 4r§ yellow: No. 1, $21.50; No. 2, $16; No. 
Fir, red: wpgranes, $15@16. 


Cedar: $15@ 
Hemlock: : $9.50@10.50. 
Spruce: No. 1, $24@25; No, 2, $18@19; 


No. 
3, $12@13. 


Everett, Wash., Oct. 20.—Log quotations 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only $21; lum- 
ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $11@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Oct. 20.—Latest log mar- 
ket quotations are a gr ota 

Fir: No. 1, $20; 2, $15; No. 3, $10 
Cedar, shingle Ee, $26, $19 and $10; lum- 
ber logs, $27 and $20. 





INLAND EMPIRE PINES 


Portland, Ore., Oct. 20. estern Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. 





Spokane, as shown by orders reported by 
members during week ended Wednesday, 
Oct. 17. Reports of prices shown as S28 in- 


clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Feet Average 
Sold Price 
2,500 1x8” No. 1 common S2S AL...$38.84 
223. 000 1x8” No. 2 common S2S AL... 25.50 
468, 000 1x8” No. 3 common 82S AL... 20.63 
287, ‘000 4/4 No. 4 common S2S RW RL 14.87 
30, 500 1x6” D select S2S RL....... 45.73 
8,000 5&6/4x4”"&wdr D sel S2S RL.. 56.69 
43,500 1x6 C select S2S RL......... 61.63 
8,000 5&6/4x4”"&wdr C sel S2S RL 65.00 
29,000 6” C bevel siding.......i.... 36.05 
1,019,000 5&6/4 No. 3&btr shop S2S— 
hh * cov enawedweweresa whe te 37.08 
NN, El gating aaah aia ae tog os ee Bilan 27.04 
Dh, “Ae « dawetbinde wushwalewah ont 21.05 
Idaho White Pine 
2,000 1x8” No. 1 common 82S RL... 43.00 
94,000 1x8” No. 2 common S2S RL... 31.81 
77,500 1x8” No. 3 common 82S AL... 23.97 
62,000 4/4 No. 4 common 82S RW RL 20.18 
24,000 1x6” D select S2S RL........ 46.75 
7,500 5&6/4x4”"&wdr D sel S2S RL 74.00 
3,000 1x6” C select S2S RL........ 75.00 
8,500 5&6/4x4”"&wdr C sel S2S RL 89.71 
26,006 6” C Devel SIGINE....cciccecs 43.00 
Larch and Pir 
30,000 2x4” 16’ No. 1 dimension..... 20.57 
2,500 2x10” 16’ No. 1 dimension.... 21.24 
5,000 1x8” No. 3 common S2S RL.. 19.50 
8,500 4” C&btr vert ger fig RL...... 37.56 
8,000 6” C&btr D/S or rustic RL... 36.02 





POPLAR BEVEL SIDING 


Louisville, Ky., Oct. 22.—Demand for poplar 
siding is about normal for the season, while 
yard stocks are in fair shape. The movement 
is not especially large, but quite steady. Prices 
at Louisville read: 


No.1 No.2 

FAS Select com. com. 

. cscngtdsoncwes $50 $40 $30 $24 
Pn «elleskstcnaen 50 38 28 22 
Pn sent okteckaews 50 35 24 20 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 20.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the period ended 


Oct. 17: 

California White Pine 

All widths— 

No. 1& 2 clr. C sel. Dsel. No. 3clr. 
aoe $71.75 $68.05 $53.45 $41.30 
i ana gcard 76.00 67.95 53.45 53.50 
SE 73.50 60.80 45.35 50.10 
Of a 83.50 71.95 60.30 63.00 

California Sugar Pine 

Pee 98.25 91.75 72.55 51.75 

ae." coe aer 99.25 74.25 63.35 62.35 

OG skthas 88.50 69.25 50.85 63.50 

ae ee 98.10 81.60 65.55 83.45 
White Pine wor Cedar 

BOER. sscenaeede 85 Pencil stock 24.00 

No. 1, 5/4xa.w.. 39.95 Mixed Pines 

No. 2, 6/4xa.w.. 27.80 Common— 

Panel, %4”xa.w. No. 1 1x4&6”. $40. 50 
CRbtr ...c0«- 74.00 ee Oe so 15 
Sugar Pine Shop No. ; Kee wee 32.00 

esccaeeues $44.75 . <a-nvanica'e’ 21.60 

No. 1, 5/4xa.w. 47.20 ro eee 27.70 

No. 2, 6/4xa.w. 32.25 Siding, B&btr, 

White Fir %x4” seeeere 31.40 

C&btr, all sizes. $40.00 Lath— 

No. 1 com..... 20.00 eG. 1 avecess 4.60 

No. 1 dimen, 1% NO. 2 csccces 3.50 

| Ae: 18.85 ED -eninaninied 1.35 

No. 1 dim, 

i ona se 52.25 1% xa.w. - 26.25 

ee scevee 49.00 Douglas 

ak. ccneee 44.55 CEhetter .cscce $46.25 

ree,  cchuas 54.40 Ties and timbers 24.45 

10/4&th.xa.w 78.75 Dimension ..... 15.25 





WESTERN RED CEDAR 


Seattle, Wash., Oct. 20.—Prices for red 
cedar siding in mixed cars, new bundling, 
8- to 18-foot f. o. b. mill: 


Bevel Gates, +o, 


Clear —_— 

SO Cee $26.00 $23. 00 $18.00 

Ee 30.00 25.00 22.00 

WG --xnseeatonwe 34.00 30.00 — 23.00 
Clear Bungalow ome 

-inch %%-inch 

PR. eens ce Gand es Senha was ae $46.00 $39.00 

PM wnevecedaevaseavncovac Bee 43.00 

RUPEE * dich uihesh dao nake mod atc 65.00 o*e 
Clear Finish, 8- to 16’ 

$2 or 4S Rough 

RE. iaccaveneenderevesde $ 75.00 $ 71.00 

i dpe new Wemiawie ek Oem 80.00 76.00 

ae 90.00 86.00 

ee Snow gnie ds wierns ee 105.00 101.00 


Clear Ceiling or ‘ws One Side V or B 


Ee BRE Gee, SO PO 2G oc ccc vecccccccs $45.00 
Discount on Moldings 
Made from 1x3” and under............... 50% 
eee Ss WE GON, oo coco ceenscceewaen 40% 
For 50,000 feet or more, additional dis- 
DE cicCecseceeuseeuncceveceeeameses 5% 
Clear Lattice, S4S, 4- to 16’ 
100 7 ft. 
a «wwignine Cie ebi ne Dede WOeeroe naan 
Sa a tanegis ek Ceees aed ae eens ode 30 
SG” awdide uhh as Oise es Kuetehenbed -40 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Oct. 22.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and ups 4/4, $85, 5/ 
and 6/4, 325@ 00; 8/4, $100@110. Common, 
4/4, $62@65; 5/ and 6/4, at 8/4, $78 @ 80. 
No. 2—A commen. afk $45; 5/ and 6/4, 330: 
8/4, $51@54 2—B common, 4/4, $30: 
5/ and 6/4, $320 33: 8/4, $34@36 

Red Oak: Fas, 4/4, $105@110; 5/ and 6/4, 
ree Pye 8/4, $120@1 125. Common and select, 
4/4; 60@62.50; 6/ and 6/4, $65@67.50; 8/4, $76 

76. No. 2 common, 4/4, $45@47.50; 5/ and 
6/4, $47@50; 8/4, $50@55 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $136@140. Common and select, 
4/4, $1 70@175; 6/ and 6/4, $75@80; 8/4, $80 

No. 2 common, 4/4, $50@53; 6/ and 6/4, $ bo 
58; at $60@63. 





APPALACHIAN HARDWO0p5 


Cincinnati, Ohio, Oct. 22.— Average wholesale 
prices, carlots, Cincinnati base, on Appala. 
chian “soft texture’ hardwoods today 


4/4 5 /4&6/4 ‘a 


QUARTERED WHITE OaK— 
EL wo ae a ga $135@145 $145@155 $155 165 
Benests .ccesc 105@110 110@115 115 120 
No. 1 com 80@ 85 85@ 90 90 % 
No. 2 com 45@ 50 54@ 59 55@ & 
Sound wormy. 43@ 45 52@ 57 55@ 60 


QUARTERED RED OAK— 
FA 


Pare $110@115 
No. 1 com.... 60@ 65 
No. 2 com.... 40@ 45 


PLAIN WHITE AND RED OakK— 
A 


tn cnietemne $100@110 $110@120 $130@135 
Selects ...... 70@ 75 75@ 80 900 95 
No. 1 com 58@ 63 68@ 73 715@ % 
No. 2 com 40@ 45 48@ 55 655@ 69 
No. 3 com.... 22@ 24 23@ 25 24@ 27 
Sound wormy. 44@ 46 57@ 60 60@ 65 
Basswoop— 
Jaa $ 70@ 72 $ 70@ 75 $ 80@ 8 
No. 1 com.... 50@ .53 55@ 60 63@ 6&8 
No. 2 com 28@ 31 33@ 38 38@ 43 
CHESTNUT# 

a aaa knee $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50@ 55 55@ 60 65 
No. 3 com... 20@ 21 21@ 22 21 22 
Sd. wormyand 

No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& Better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— 
SE int Aedwaed $100@110 $105@115 $110@120 
No. 1 common 

and sel. 60@ 65 65@ 70 170@ 7 

No. 2 com.... 33@ 35 388@ 40 40@ 42 
BEECH— 

ear. $ 60@ 65 $ 65@ 70 $ 70@ 15 

No. 1 com.... 40@ 43 45@ 48 45@ 50 

No. 2 com.. 25@ 28 28@ 30 30@ 33 
POoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 $160 
BE ice caries 105 120 180 
fess Re Sel. 80 95 110 

cea den 60 65 70 
No 2 , eee $ 38@ 41 44@ 46 46@ 48 
| es ae 26@ 28 28@ 30 
MAPLE— 
Pee 6nneicewe 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel. 46@ 51 58@ 63 63@ 68 

No. 2 com.. 34@ 36 40 38@ 40 





BLACK WALNUT 


Kansas City, Mo., Oct. 15.—The following 
are today’s prices on American black walnut, 
f. o. b. Kansas City: 


FAS .. wide: 4/4, $235; 5/4, $245; 6/4, 
250; 8/4, $26 
: Select: i "$160; 5/4, $165; 6/4, $170; 8/4, 
180. 

No. 1: 4/4, $95; 5/4, $110; 6/4, $120; 8/4, 
135. 
: No. 2: 4/4, $40@42.50; 5/4, $45; 6/4, $45; 


8/4, $56. 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Oct. 13, as reported by the 
Oak Flooring Manufacturers’ Association: 


2%. x14” %x2" 3% x1%4” 
1st qtd. wht... A eth, # .. $70.00 


Ist qtd. red.... 80. OO $80.00 58.96 
2nd qtd. w&r... 70.09 ‘ $54.26 48.00 
lst pln. wht... 74.26 63.14 61.06 42.32 
Ist pin. red.... 69.51 60.01 51.07 44,29 
2nd pin. wht... 66.05 54.91 39.93 37.20 
2nd pin. red.... 65.11 54.52 41.63 39.37 
SUG WEE once 53.37 38.92 35.80 30.62 
PG aeccviene 18.84 8.29 

sal xl 4" ts x2” $sx1%” 
1st qtd. wht..... -- $105.00 sees 
2nd qtd. w&r. aleve 55.00 «see 
lst pln. wht. .$ 75. 75 $71.70 67.90 $53.00 
ist pln. red . 68.54 58.91 56.36 45.59 
2nd pin. wht... 57.00 56.30 53.47 43,80 
2nd pin. red... 58.69 55.50 48.57 41.27 
SFG WEP .aweowe 36.57 38.50 36.56 eee 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, 28 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. 
cars flooring mill basis, during the week ended 
— MFMA MFMA MFMA 

A 
First Second Mrnird 


Maple— 
sari oa aia nate $77.25 $63.37 $43.32 


4§x2%” 
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AMERICAN LUMBERMAN V7 

——— 

Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 

= Sorr ELM— HarD MAPLE— 
ASH 

Fas Sel. No.1 No. 2 No. 3 FAS Sel No.1 N Sel. No. 1&Sel. 
4/4 .--$ 80. 00 § <7 $ ss. 4 $ 4 P $ yy a ee! 58.00 48.00 26.00 23-00 FAS 6”&wdr. 6”&wdr. No.2 No.3 
5/e tee atk +4 95:00 65:00 40:00 21.00 ep ep 70.00 $0.00 48.00 28.00 23.00 4/4 ...$ 65.00 $ 55.00 $ 44.00 $ 31.00 $ 17.00 
g/4 .:- 115.00 100.00 75.00 45.00 22.00 3/4 7! 35:00 75:00 63.00 35.00 23.00 =. a aa 
BAsswooD— 10/4... 95.00 85.00 70.00 40.00 ay He Bet ’ nt : { ; 
4... 76.00 66.00 48.00 32.00 24.00 12/4 ::: 100.00 90.00 75.00 45.00 ea /4 ... 95.00 75.00 63.00 34.00 += 21.00 
5/ 77.00 67.00 50.00 34.00 25.00 10/4 ... 110.00 90.00 75.00 45.00 30.00 
6/ 80.00 70.00 53.00 35.00 25.00 Rock ELtmM— 12/4 ... 118.00 98.00 83.00 50.00- 30.00 
8/4 84.00 74.00 60.00 35.00 25.00 4/4 70.00 45.00 25.00 19.00 14/4 ... 135.00 125.00 110.00 60.00 35.00 
10/4 «-- ones poy ed ree Pas eee Hh, 76.00 50.00 33.00 30.08 16/4 ....170.00 145.00 130.00 60.00 35.00 
12/4 «+. : a: a wees o. -00 -00 Add for 8-inch and wider, $12; 10-inch and 
. . > ’ , 

Key 50: No. “% sto. oe oe a 10/4 55:00 75:00 30:00 — wider, $30; 12-inch and wider, $40. 
a. inch No. 1 face clr. & btr., $66; 1x5- 12/4 105.00 85.00 55.00 30.00 Regular stock contains 50 percent or more 
inch, $76. *Bridge plank. 14 and 16 foot, and the following percentages 
BircH— » of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 

- «0 S68 66.00 44.00 28.00 20.00 Sort MAaPpLE— and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
a ae 530° ed et + apt 4/4 ... 62.00 52.00 42.00 25.00 19.00 peroH— 

ee . y 58. ‘ t 5/4 ... 170.00 0.00 50.00 33.00 20.00 A y 

8/4 "5! 101,00 81.00 70.00 44.00 21.00 67/4 ::: 80:00 70.00 58.00 30.00 20.00 FAS Sel. a 1&Sel. No.2 No.3 
i 128. os 400.38 oy +4 =< pees 8/4... 88.00 78.00 63.00 34.00 21.00 5/4 N No. » 3 com. & better BaP srs $32.00 038.39 
yf "7" "30:00 65.00 40.00 25.00 *.2)) Rep Oak— 5/4 ... 60.00 50.00 40.00 30.00 22.00 
5/8 ... 76.00 61.00 35.00 25.00 ° 4/4 ... 100.00 80.00 65.00 40.00 17.00 6/4 ... 70.00 60.00 50.00 35.00 22.00 
For 10-inch & wdr., add $30; 8-inch & wér., a eas 106.00 $6.00 70.00 43°00 19.00 8/4 ... 80.00 60.00 40.00 25.00 

15; for 5-inch & wdr., 8- foot & igr., add A. sax OE ’ 75. 0 19.00 _ ai 

gh S/4 3°. 118.00 95.00 88.00 60.66 81.69 SX Dame Ware Mare 
iene we & tet ee, Pee. OF. HARD MAPLE ROUGH FLOORING STOCK— Nos.1 & 2 Nos.1 & 2 
Rough birch, 1x4-inch, two face clear, $80; No.1 No.2 No.3A i OO Ce eT $110.00 $ 85.00 
one and two face clear, $65; 1x5-inch, two face com. com, com. ee wk wxcahat nek 2sd aiken 115.00 90.00 
clear, $90; one and two face clear, $70; run of CFE ankewiic cee t hese $40.00 $30.00 $20.00 Geos csioreskosebasval 120.00 95.00 
pile, $68. Fg RS REO 5 Cine 43.00 33.00 23.00 S78 6 oekaki 130.00 105.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., Oct. 22.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 


Southern Northern an 

Florida Florida Georgia 
NE endian eagle $40.00 $44.50 $55.00 
Es oi Goi as ar inant 39.00 42.50 51.00 
rake ia aiid - 40.00 44.50 51.00 
ET | xKedewaw ns 50.00 52.50 56.00 
MOONE” wccccwse - 48.00 49.50 54.00 
OS "i svcce Ge 64.00 64.00 
6212x123” ... «r+. 56.00 61.00 62.00 
| —7??——— wone 67.50 71.00 
DEG” iscceaces psd a 64.50 69.00 
PE sc aqe wee iat wate Aan 83.00 
TE” ciceweens. ‘eees 77.00 


Lengths 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23g-inch Face 
(Rail Delivery) 


B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 


B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat..... 49.00 No. 3 sap flat.. 18.00 
Air Dried No. 2 Common Roofers 
1x6” %x5%. oSRR08 1x10” %x9%...$29.50 
1x8” %x7%y.... 29.00 1x12” %x11%..$30.00 


Shortleaf whnapsion, hye, %-inch Scant, 


to 1 
ee _aa8. A hr FT 
DE sttccicnees EE ‘SEE aseaees eo - 31.50 
eS eee. 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
i ea ee $62.00 wikia 
BO”) Gib cc teases SOOO 40.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, BX... .$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7%.... 32.00 1x12”, %x11%.. 33.50 
H#- inch thick, “$i more. 

Red Cedar Bevel Siding 
EOP EE a ee 
%x 8” clear..... sisal tbe ehnsassat 4 coiciecn thaiekis T 


Me; GP césiscccadseao oh eomicaceeen Ge 


Maple Flooring f.0.b. Philadelphia 
g5x2%” lyyx2%” 


MFMA First rrr $84.75 $88.25 
MFMA Second grade ........ 70.75 74.25 
MFMA Third grade ......... 50.75 54.25 
ater * Pine Dressed 

D No.2 No.3 
re 69.50 $59.50 $46.25 $37.75 
_ .agreanmeteae ose Tee 64.50 44.25 38.25 
5 a Seoege 64.50 44.25 39.25 
oe panies 2. 74,50 44.25 39.25 
ST» 5: 0% aon hot 99.5 89.50 48.25 40.25 
13” and up..... 104. 50 94.50 53.25 43.25 

Lath, 4-foot No. 1 

Nh ore .$6.50 c.i.f.—$6.75 delivered 
Hemlock ...... «e+» 4.90 c.if.— 5.50 delivered 


Redwood Siding 
ie Centr MAME... 5 icas.cceanae + ohs,0s ee 
x 8 clear heart......... ea bee aoe ome ae 
ry GPO. 6 sve + ohn 6 oe Te ade ce ie 66.75 





For Editorial Review of Current Market 
Conditions See Page 29 : 


NORTHERN PINE 

BUFFALO, N. Y., Oct. 22.—Northern pine 
buyers call mostly for small lots, and are 
holding off in a good many cases. Industrial 
concerns are not greatly in need of shop lum- 
ber, but are looking for improvement in their 
trade within the next few weeks. Prices in 
most items are holding firm. owing to short- 
ages of stock and to lesser competition than 
in some seasons. 


HARDWOODS 


CHICAGO, Oct. 24.—The demand for north- 
ern hardwoods from the furniture trade is 
considerably better than for months. The au- 
tomobile body plants are buying fair amounts 
of No. 1 common and better thick maple, birch 
and elm. Select and better birch is moving 
in small volume to the interior finish fac- 
tories. Flooring manufacturers are taking 
flooring maple in good quantities. Prices are 
firm. Among the most active items in south- 
ern hardwoods are sap and red gum, magnolia 
and elm. Flooring oak is strong and dry mill 
stocks are scarce. 


CINCINNATI, OHIO, Oct. 22.—Wholesalers 
of southern hardwoods report increased ac- 
tivity, with prices notably firm. Panel pop- 
lar, which is scarce and strong, is the sub- 
ject of much inquiry. Some dealers are ad- 
vancing prices of plain white oak, 6 to 8/4, 
$2@6 on FAS and $3@4 on Nos. 1 and 2 


common. Sound wormy grades are also 
stronger, though not advanced yet. Demand 
from piano and furniture factories and 


wagon works is for the general list, mostly 
in smaller lots. Automotive factory demand 
is spotty and tapering off. Box factories and 
auto body builders are still fairly active. 
Flooring prices are up, with demand good. 
Export inquiry is better. 


BUFFALO, N. Y., Oct. 22.—The hardwood 
demand has been somewhat more active 


lately, though showing a slight let-up during 
the last few days. Business is up to normal 
for this time of year, and dealers are hope- 
ful that the present month will do much to 
make up for the comparative quiet during the 
summer. 


22.—The market for 
southern hardwoods continues firm at un- 
changed prices. There has been some buying 
by automobile body interests of maple, mag- 
nolia and*elm. Furniture manufacturers are 
showing considerable interest in sap gum. 
Local yards are buying rather lightly because 
of a falling off in consumer demand here. 


ST. LOUIS, MO., Oct. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 24.—Mixed car orders from 
country yards constitute the bulk of the busi- 
ness being placed with fir distributers in the 
Chicago territory. Demand from local retail- 
ers is below the volume usually expected at 
this season, orders being mostly for fill-in 
purposes. Coast shippers specializing in mixed 
cars are very busy tryimg to reduce order 
files, and find difficulty in making prompt 
shipments, a premium for which is asked. 





NEW YORK, Oct. 22.—Demand for fir is 
heavy and prices are very firm. It is reported 
that withdrawals from storage have been 
greater in the last week than for some time. 
There is no distress lumber here, and very 
little of that reaching port is unbargained 
for. In some offices the fir situation was 
described today as better than at any previous 
time this year. Competition is very keen, 
however. 


BALTIMORE, MD., Oct. 22.—Business in fir 
is more satisfactory than it was during a 
good part of the current yéar. Prices have 
been advanced appreciably, without imposing 
a check upon demand. 


. 


KANSAS CITY, MO., Oct. 23.—The condi- 
tion of stocks at many fir mills is reported 
bad, and some are refusing to take mixed 
ear orders for quick shipment. A week to 
ten days is asked to fill these orders, and no 
promises are made. Demand was a little off 
last week, but appears to be picking up again. 
Prices mostly are very firm. 


CYPRESS 


CHICAGO, Oct. 24.—Most cypress consu- 
mers are in the market for fair amounts, or- 
ders being received from retailers, tank man- 
ufacturers, railroads and industrial concerns. 
Thick lumber is not plentiful. The lower 
grades for crating have been moving in good 
volume recently, and greenhouse interests 
have been taking considerable quantities of 
pecky cypress. Prices hold steady. 


ST. LOUIS, MO., Oct. 22.—The yellow cy- 
press market is slow, except for No. 1 and 
No. 2, which are in good demand. However, 
there is a shortage of these items, and manu- 
facturers are holding prices firmly. 


CINCINNATI, OHIO, Oct. 22:—Demand for 
C finish, dimension and millwork continues 
strong, with prices firmly held. Retailers’ 
stocks are low, as they are buying from 
hand-to-mouth. Inquiry for tank cypress is 
good, with prices firm. 











Se 


=o At Oe iY ea 


Probing 2 meme 


* 


* 


Se ak ina ania aa 











78 AMERICAN LUMBERMAN October 27, 199 

| 

HEMLOCK selling much better than eastern, as usual of are badly broken and nearly all local distrip. 

late, and is much more plentiful. There is a uters are complaining of the slowness in get. 

CHICAGO, Oct. 24.—There is an active de- steady demand for timbers. ting orders filled. Mills are offering little 

mand for northern hemlock from country encouragement. Prices are just where the 

yards and industrial plants at $3 off the WESTERN PINES were at the beginning of the month, but a 
Broughton list. A pronounced scarcity is re- very firm. 

ported in Nos. 2 and 3, 4-inch, crating strips. CHICAGO, Oct. 24.—The demand for Idaho 


a3 and Pondosa pines is on a fair scale, local re- 
: p é : : : tailers placing orders to replenish broken 
BOSTON, MASS., Oct. 23.—Scarcity of dry stocks. Mill stocks are in good assortment 
native hemlock and very firm prices feature and prices hold steady. Sash and door plants 
the local hemlock market. Inquiry for both are still in the market for California white 
eastern and northern hemlock is quiet. There pine, some distributers of which report a 
are practically no random boards to be had shortage of 8/4 shop. Prices generally are 


this month at any price. Clipped boards, 8- firm. 
to 16-foot, are firm at $34. There are some —_—__—_ 
12-foot boards to be had at $32. Limited KANSAS CITY. MO., Oct. 23.—California 


offerings of western hemlock and fir, and the pines continue in strong demand in this mar- 
prospective curtailment of transits are recent ket, and there is a heavy run on No. 2 shop, 


developments that have made prices reason- which is quite scarce. Some Inland Empire 
ably steady. stock is being sold by wholesalers. Prices 
be aR Ui Te here are firm and little resistance is encoun- 
NEW YORK, Oct. 22.—Demand for hemlock tered. 
is better than it was several weeks ago, but ——_——- 
is nothing to boast of. Western lumber is NEW YORK, Oct. 22.—Stocks in Idaho pine 
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yy there’s a will, there’s a way. % 
And this holds good with regard to Bag 
ladder sales as well as anything else. 


We know that the dealer who wants 
ladder sales can solve his problem by stock- 
ing Babcock Spruce Ladders. Strong and 
light they sell on sight. Remember you 
can’t judge Babcock Air Dried Spruce 
Ladders by other ladders you have sold. 


Write for the BABCOCK - catalog. 


The W.W. BABCOCK CO. 


BATH, NN. 

























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 








BUFFALO, N. Y., Oct. 22.—The California 
pines are holding firm, though this section is 
not showing any great activity. Business is 
spotty, the dealers say, and the planing Mills 
are not ordering much stock, as they ¢ajj 
their trade dull for this time of year. A jt. 
tle advance has lately been recorded in both 
California white and sugar pine, and ship- 
ments are coming from the mills very slowly, 
Idaho pine prices are unsettled. 


SAN FRANCISCO, CALIF., Oct. 20.—There 
is a sustained demand for pines, with jp. 
creases noted in that for upper grades of both 
white and sugar pines. Foreign trade is 
somewhat better, the Antipodes showing vig. 
orous demand. Rail shipments are slightly 
higher than they were fifteen days ago, and 
intercoastal business is also looking up, 
Prices are firm, holding advances of thirty 
days ago. Stock conditions are somewhat bet- 
ter, owing to increased production. Local re- 
tailers report a slight increase in business, 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 23.—Eastern spruce 
frames are firmer, due to limited production 
rather than expansion in demand. The base 
price is $42 this week. Random lengths are 
moving slowly. Many retail yards are heavily 
stocked with western lumber. Some Canadian 
manufacturers are asking $35 for 8- to 20-foot 
scantling, and $33 is bedrock. There are still 
chances to buy 8- to 16-foot assortments at 
$32@32.50. Boards are quiet, offerings of dry 
lumber abnormally light and prices are stiff, 
Lath are dull and prices easy. Quotations: 
Dimension, rail shipments, 8- to 20-foot, 
8-inch and under, $42; 9-inch, $43; 10-inch, 
$44; 12-inch, $46. Provincial random, 2x3- to 
2x7-inch, $33@34; 2x8-inch, $37@38; 2x10-inch, 
$39 @40. Covering boards, 5-inch and up, 
8-foot and up, DIS, merchantable, $36; 
matched, clipped, 8- to 16-foot, random widths, 
$37@38; matched, random lengths, 1x6-inch, 
$40; 1x8-inch, $42. Furring, 1x2-inch, $33@34. 
Lath, 1%-inch, $6.25@6.50; 15-inch, $7.15@ 


SOUTHERN PINE 


i.a0. 

CHICAGO, Oct. 24.—Southern pine distrib- 
uters report that local retail yards are placing 
some orders for mixed cars to fill in depleted 
stocks. The industrial demand for crating 
material is fair. Mill stocks are not plentiful 
and prices remain on a strong basis. 


ST. LOUIS, MO., Oct. 22.—Buying of south- 
ern pine during the last week was not quite 
so brisk as during the preceding period, but 
the market remains firm at unchanged prices 
No. 1 dimension is the strongest item on the 
list, while boards are holding up well. There 
is a shortage of dry stocks of these items, 
and the mills are holding them at firm prices. 
Flooring and ceiling are in better demand, 
but the demand for finish continues extremely 
light. 


CINCINNATI, OHIO, Oct. 22.—Southern 
pine prices are firm. Retail yards are resist- 
ing recent advances. Spot stocks are not 
abundant. Shipments are delayed in arriving. 
Demand is heavy for rush shipments of build- 
ing items to finish jobs. Flooring, finish and 
millwork items are strong. 


BOSTON, MASS., Oct. 23.—The southern 
pine market is intensely competitive among 
wholesale distributers. There is a fair volume 
of fall trade this month, mostly replacement 
orders for moderate assortments. Flooring 
quotations have grown somewhat easier. 
B&better rift 1x4-inch shortleaf flooring is 
down to $68, and C rift longleaf and short- 
leaf mixed may be bought around $52.50. 
Partition is moving well at steady prices. 


KANSAS CITY, MO., Oct. 23.—The volume 
of orders from retailers fell off last week; 
but this week is getting a better start. The 
falling off was principally in the middle West, 
the volume from the South and East contin- 
uing good. There‘is a strong call for tim- 
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oO 
pers and other industrial items. Prices have 
not been affected in any way, and are firm 


on all items. 


NEW YORK, Oct. 22.—Prices of roofers are 
higher than they have been previously this 
year. In fact, all items of pine are very firm 
in price, and demand has been better than 
it has been for months. Some mills are slow 
in filling orders, but stocks locally are in fair 


eee SHINGLES AND LATH 


NEW YORK, Oct. 22.—Demand for eastern 
spruce lath exceeds arrivals, but some firms 
still have substantial stocks. Reports are 
that shipments in the next few weeks will 
be rather plentiful. Prices are firm, with a 
decided tendency to increase. All West Coast 








shingles are in fairly good movement and 
prices are holding better. 
KANSAS CITY, MO., Oct. 23.—Shingle 


prices here appear to have settled down at 
$3.10 for clears, and $2.60 for stars, although 
occasional cars have sold for 5 cents less. 
There is a good demand for XXXXX, the 
can mills asking $3.90, and the Canadian mills, 
$4. Lath demand continues good. Southern 
pine stock is scarce and firm in price. There 
is a good demand for redwood and California 
pine lath, and siding. Some red cedar sid- 
ing is being taken in mixed cars. 


REDWOOD 


CHICAGO, Oct. 24.—Redwood distributers 
report that October volume up to the last 


week of the month was a little ahead of the 
September turnover. Local and country re- 
tailers are represented in the market for 
items which they need to round out their 
stocks. Industrial trade is somewhat slow at 
the moment, although inquiries are coming 
out from this consuming source. Mill stocks 
are fairly well assorted, and prices hold firm. 


SAN FRANCISCO, CALIF., Oct. 20.—There 
is a sustained demand for redwood, western 
business showing an increase for the week, 
and eastern orders holding their own. There 
was a slight slump in foreign demand, but 
the general average is upheld. Prices are firm 
and steady. Local retailers report demand 
somewhat better than it was thirty days ago. 
Stocks at mills are normal. 


CLAPBOARDS 


BOSTON, MASS., Oct. 23.—Retail yards are 
moving a fair quantity of clapboards for fall 
building work. The dealers are buying con- 
servatively and mostly in small lots for quick 
delivery. Prices are steady. Eastern spruce 
and native white pine clapboards are very 
scarce, and market requirements are being 
largely supplied by material from the West 


Coast, 
BOXBOARDS 


BOSTON, MASS., Oct. 23.—There is a well 
sustained demand for boxboards at steady to 
firm prices. Producers have entered the last 
quarter with no excess of dry box lumber on 
sticks remaining unsold. Some of the large 
consumers who own their own timber are 
making no plans to operate this winter, pre- 
ferring to contract. Round edge white pine 
inch boxboards are $27@30. 


Trouble and Litigation 


COLUMBUS, GA., Oct. 22.—Joe S. Burgin, 
of the Burgin Lumber Co., Buena Vista, Ga., 
has been named by Judge J. S. Williams, of 
the third Alabama judicial circuit, as receiver 
for the Seminole Lumber Co. at Ozark, Ala., 
and announces his intention of immediately 
taking over and operating the plant, which 
has been closed down for about a year. The 
Seminole company, composed of Carolina peo- 
ple, had operated at Ozark since 1923 two 
Planing mills and dry kilns in the town, sup- 
plied by fifteen sawmills located in the vicin- 
ity. Mr. Burgin believes there is sufficient 
timber to run for about two years more. He 
Says that one of the planers and other ma- 
chinery will be offered for immediate sale. 


,HALCONER, N.. Y., Oct. 22.—The Peterson 
F laning Mill Co. has filed a petition in bank- 
ruptcy. Liabilities are $71,028.64 and assets 
$49,072.72. The company was started in 1925 
by Gust A. Peterson and his son, G. W. Pe- 
terson, as a partnership, being incorporated 
the next year. The first meeting of creditors 
will be held on Nov. 1 
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Especially Adapted for 
Handling Lumber 


Designed for all kinds of yard use, 
the ORTON Crane Truck consists 
of a regular Model “V” crane mount- 
ed on a steel substructure equipped 
with rubber-tired steel wheels, with 
wide steel road wheels or with flex- 
ible crawling treads. 


Travels and steers in any direc- 
tion. Lifts loads varying from 10,000 
pounds at a 10-foot radius to 3000 
pounds at a 20-foot radius. Equip- 
ped with a 53-horsepower gasoline 
engine. Separate clutches for each 
operation. Write for Bulletin No. 44. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 

















Complete 
Circular 
Outfits. 


Edgers, 
Trimmers, 
Etc. 





No. 15 All-Steel-Iron Saw Mill, 












RITON 


Cranes, Shovels & Buckets 
Save Money By Using This Portable 


This sturdy all-steel-iron Knight Portable is one 
of the most economical mills ever de- 
signed. 








Its ability to stand up means 
low upkeep and long life. 
Its masterful design in- 
sures volume of output 
and best workmanship. 
Write for SPECIAL circular 


KNIGHT "Cc 


co. 
1700 Market Avenue, S. 
CANTON, OHIO 
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File Petition to Reopen Case 


WASHINGTON, D. C., Oct. 23.—Complainants 
in Docket No. 17,407—American Lumber & Ex- 
port Co. et al. vs. Alabama & Vicksburg Rail- 
way Co. et al.—have filed with the Interstate 
Commerce Commission a petition requesting 
that the proceeding be reopened for the fol- 
lowing purposes: 

1. Affording these complainants 
tunity of establishing proof respecting 
shipments, the payment of transportation 
charges thereon, and the extent of damages 
sustained from straight overcharges and as 
the result of misrouting, under the findings of 
the commission herein. 

2. The issue of a definite order by the 
commission naming the several sums of money 
due the complainants by the defendants herein, 
severally as to misrouting and jointly as to 


oppor- 
their 


straight overcharges. 

Reference is made to previous similar re- 
quests by complainants. The commission is 
advised that such an order is desired as the 


basis for suits to be instituted to enforce the 
observance by defendants of their published 
tariffs and the views and findings of the com- 
mission. 

With one known exception, it is declared, 
the defendants have refused and are refusing 
to pay the claims of the complainants under 
the findings of the commission. Some 1,200 
items are involved, each covering a different 


shipment, moving at different dates, over 
numerous initial carriers and over a multi- 
plicity of routes. 

This proceeding involved the combination 


rule, which has been the basis of various com- 
plaints over a period of years. Apparently the 
Central Freight Association committee has 
recommended that the decision of the com- 
mission be complied with, but the southern 
carriers so far have refused, presumably for 
the purpose of inviting recourse to the courts 
in the expectation of getting favorable action 
there. 


Hardwood Rates Under Attack 


WASHINGTON, D. C., Oct. 22.—The rates on 
lumber from Sandy Huff, W. Va., Doran, Va., 
and Hardy, Ky., via the Big Sandy cut-off are 
under attack before the Interstate Commerce 
Commission in a joint complaint filed by the 
Ritter Hardwood Lumber Co., C. L. Ritter 
Lumber Co., and Ritter-Burns Lumber Co. The 
Norfolk & Western Railway is made defendant. 

According to the complaint, the Ritter Hard- 
wood Lumber Co., shipped 38 carloads of lum- 
ber from Sandy Huff to Portsmouth and Iron- 
ton, Ohio, and Kenova, W. Va. Four cars 
were shipped by the C. L. Ritter company 
from Doran to Ironton, Ohio and Kenova, W. 
Va., and one car by the Ritter-Burns company 
from Hardy to Coal Grove, Ohio. 

Charges were assessed on the basis of a 
mileage scale in tariffs filed by the Norfolk & 
Western. The distances were figured via the 
old line known as “Twelve Pole Line,” which 
is twenty-four miles greater than over the new 
route via the Big Sandy cut-off, which has 
been in operation since Dec. 15, 1904. It was 
not until June 1, 1927, that the Norfolk & 
Western revised its distances to reflect the 
shorter route. 

Meanwhile, it is alleged, other shippers re- 
ceived the benefit of the shorter distance via 
the new route. 


Gain in Revenue Freight Loadings 


WASHINGTON, D. C., Oct. 24.—Loading of 
revenue freight for the week ended Oct. 13 
totaled 1,190,127 cars, the car service division 
of the American Railway Association an- 
nounced today. This was an increase of 3,529 
cars over the preceding week this year, in- 
creases over the week before being reported 
in the loading of miscellaneous freight, coal, 
coke and forest products. Decreases, how- 
ever, were reported in the loading of grain and 
grain products, live stock, ore and merchan- 
dise less than carload lot freight. The total 
for the week of Oct. 13 was an increase of 
70,120 cars above the same week in 1927, but 
a decrease of 12,653 cars under the correspond- 
ing week two years ago. 

Miscellaneous freight 





loading for the week 


totaled 479,013 cars, an increase of 45,447 cars 
above the corresponding week last year and 
17,457 cars above the same week in 1926. 

Coal loading totaled 207,940 cars, an in- 
crease of 11,432 cars above the same week in 
1927 but 14,980 cars below the same period 
two years ago. 

Grain and grain products loading amounted 
to 56,784 cars, an increase of 4,368 cars above 
the same week last year and 4,297 cars above 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 41,897 cars, an increase of 4,343 cars 
above the same week in 1927. 

Live stock loading amounted to 38,339 cars, 
a decrease of 2,383 cars under the same week 
last year and 2,362 cars below the same week 


in 1926. In the western districts alone, live 
stock loading totaled 30,806 cars, a decrease 
of 2,073 cars compared with the same week 
in 1927. 


Loading of merchandise less than carload 
lot freight totaled 269,354 cars, an increase 
of 810 cars above the same week in 1927 but 
922 cars below the corresponding week two 
years ago. 

Forest products loading amounted to 66,966 
cars, 482 cars above the same week last year 
but 5,677 cars under the same week in 1926. 


Rates to Virginia Destinations 


WASHINGTON, D. C., Oct. 22.—The Virginia 
Shippers’ Association has filed with the Inter- 
state Commerce Commission exceptions to the 
proposed report of the examiner in Investiga- 
tion and Suspension Docket No. 2,479—Lum- 
ber and Forest Products Between Southern 
Points and Destinations in Virginia, etc. 

The examiner has proposed that the com- 
mission should find the rates carried in the 
suspended schedules justified and vacate the 
order of suspension. 

This finding, it is declared, would, if sustained, 
not only substantially increase but excessively 
increase the rates from the points of origin 
involved to destinations in Virginia, particu- 
larly the Virginia cities. It is the contention 
of protestants that such increases are not justi- 
fied by the record. 

As protestants read the proposed report, it 
appears that the increases to the Virginia cities 
are in large measure countenanced for the sake 
of mathematical consistency and with little 
regard to practical considerations, which dictate 
the absolute necessity of rates on lumber much 
lower than the proposed rates, “if the industry 
is not to be throttled or seriously jeopardized.” 
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Sweeping Rate Order in Texas 


AUSTIN, TEx., Oct. 22——-No more sweeping 
order was ever issued by the Railroad Com- 
mission for Texas than that which is to go 
into effect Nov. 8, wiping out the common point 
territory of Texas and placing the entire state, 
with the exception of four unimportant short 
lines, upon a straight mileage basis. The com- 
mon point freight rate system has been in effect 
in Texas for more than fifty years. In taking 
the far-reaching action of abolishing the sys- 
tem, the railroad commission was actuated 
largely by the desire to remove discrimination 
of existing intrastate rates against the new in- 
terstate rates prescribed by the Interstate 
Commerce Commission in the consolidated south- 
western cases. To do this the railroad com- 
mission substantially adopted the interstate 
mileage scale for this state. 

In an explanatory statement, 
commission said: 

“We have been reluctant to change from the 
old to the new plan, even though, admittedly, 
the long mileage scales offer some advantages, 
particularly to commerce moving the shorter 
distances. 

“There is considerable doubt and uncertainty 
as to the net result on the commerce the state 
and the effect on the business of established 
industries, as well as the revenues of the car- 
riers. Only a trial can disclose the full effect. 
The common point system provided for a slid- 
ing scale rate reaching a maximum at varying 
distances on different commodities, after which 
the maximum rate became a blanket charge 
for any longer distances. Under the strict 
mileage scale adopted the rate will gradually 
increase the entire distance, but will be lower 
for the shorter distances.” 

Under the order, four short and weak railway 





the railroad 











lines are allowed to retain their specia] Clagg 
and commodity differential rates, which means 
that they can make a small additional ch 
besides the regular rates. These roads are the 
Jefferson & Northwestern Railway, the Pecos 
Valley, South Railway; the Marshall, Elysian 
Fields & Southeastern Railway ; and the Bartlett 
Western Railway. 


New England Rates on Coast Lumber 


WASHINGTON, D. C., Oct. 22.—A joint com. 
plaint has been filed by a number of lumber. 
men attacking the reasonableness of rates on 
Pacific coast lumber from Providence, R. I, 
and New London, Conn., to destinations in Mas. 
sachusetts, Rhode Island, Connecticut and New 
York. This complaint, which makes the New 
York, New Haven & Hartford Railway Co., and 
the Central New England Railway Co., defend- 
ants, was filed by the Blanchard Lumber Co, 
yodfrey Lumber Co., Woodstock Lumber (Co,, 
Perry & Whitney Co., J. F. Gerrity Co., all of 
Boston; Guernsey-Westbrook Co., Hartford; 
Babcock-Angell Lumber Co., Pittsburgh, and 
Krauss Bros. Lumber Co., Seattle. 

Complainants contend that the rates under 
attack are unreasonable to the extent that they 
exceed rates from Boston via the Boston & 
Maine to points on that line for the same dis- 
tances, or rates from Providence via defendants’ 
lines that the Interstate Commerce Commission 
may prescribe in Docket No. 18,017—A. C. Dut- 
ton Lumber Corporation vs. New York, New 
Haven & Hartford Railway Co. 

It is likewise alleged that rates and charges 
collected from Boston and New London have 
been and will be in the future unduly prejudicial 
to complainants and to Boston and New Lon- 
don and unduly preferential of shippers at 
Providence and Poughkeepsie to the extent that 
rates from Boston and New London exceed the 
Providence and Poughkeepsie rates for similar 
distances. 


Railroad Car Purchases 


In the latest issue of Railway Age, inquiries’ 
and orders for railway cars are reported as 
follows: 

INQUIRIES—Chicago & North Western, 100 
caboose car underframes; Canadian National, 
500 refrigerator cars, 350 for transportation 
of fruit and 150 for special meat service; Chi- 
cago, Rock Island & Pacific, 1,000 box, 1,000 
gondolas, 500 stock and 250 flat cars. 

OrpERS—Chicago, Indianapolis & Louisville, 
100 box cars; Canadian Pacific, 25 caboose 
cars to be built in its Angus shops. 


Hymeneal 


MORLEY-SCOVILLE. Mr. and Mrs. W. H. 
Scoville of Hampton, Va., have announced 
the engagement of their daughter Louise to 
William Morley, son of Mr. and Mrs. A. J 
Morley of Aberdeen, Wash. The marriage 
is to be an event of the coming spring. Mr. 
Morley who graduated from Yale in June and 
who since that time has been on a tour of 
England, returned to Grays Harbor last week 
and has entered the office of the Saginaw 
Timber Co. where he will be associated with 
his father and brothers David and Edward 
Morley. 





Large Mexican Timber Tract Sold 


Torreon, Mexico, Oct. 20.—Negotiations for 
the sale of a tract of timber land aggregating 
approximately 500,000 acres in the Sierra 
Madre region of the State of Durango to an 
English syndicate have been completed, ac- 
cording to information received here. This 
land was owned by T. J. Smith and associates. 
It is situated about 32 miles from El Salto, 
to which a branch line of railroad runs. The 
purchasers of the timber tract will exten 
this railroad to La Ciudad, where they will 
construct a large sawmill. The proposed im- 
provements which are to be made as rapidly as 
possible will cost approximately $2,000,000, tt 
was stated. For several years lumber opera- 
tions have been conducted in that region, 2 
at El Salto there is a sawmill which manu- 
factures lumber out of white pine and other 
timber. Railroad cross-ties, mine props and 
other lumber materials are also turned out im 
large quantities. The timber tract in question 
is also a large producer of turpentine. 














